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Export Shipping 
Extends Lumber 
Market 


OR the first nine months of 
_1920, the total export lumber 
shipments from the Pacific Coast 
reached 1,256,716,312 feet! A con- 
siderable part of this tonnage was 
shipped from the Port of,Portland. 
Portland is and will continue to be 
the “lumber capital of America.” 


The First National Bank, established 
when Portland was but a country 
town, has grown with this Western 
country. It has always taken an active 
part in the development of lumbering 
and is peculiarly able to serve those 
engaged in any branch of this industry. 


THE FIRST NATIONAL BANK 


OF PORTLAND, OREGON 


THE FIRST NATIONAL BANK WEST 
OF THE ROCKY MOUNTAINS 
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Have a 
Modern 
Planing 
Mill so 
that stock 
can be 
milled. 











VIRGIN 


Hemlock 
Rock Elm 
Soft Elm 
Red Oak 
Black Ash 


Norway Pine 
Basswood 
Birch 
Hard Maple 
Cedar 
Shingles 
Lath 
Hardwood Squares 
Crating 
Softwood Pickets 
Slat Stock 


Forest Products: Hemlock Bark, 
Pulpwood, Ties, Posts and Poles. 


Have you heard of the Indian Mills on the 
Menominee Reservation? Two hundred and 
fifty square miles of virgin timber! No wonder 
we produce stock that is famous and to fit any 


wants. Courtesy and service extended to everybody. 


TERMS OF SALE: 
car is being loaded. 
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Write us for Prices 
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The Menominee Indian Mills 
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Weidman & Son Company 


TROUT CREEK, MICHIGAN 


Bergland Lumber Company 
BERGLAND, MICHIGAN 
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MEMEYR AUDIT BUREAU OF CIRCULATIONS 


Some Suggestions on Closing Sales 


T UAS been said that 1921 is the salesman’s year—that 1920 The first week in August witnessed an improvement in the lumber 
vas the order taker’s year. There is a certain amount of truth business, but this betterment was so slight that the AMERICAN 
.1 the statement, but the whole truth is that every year is a real LUMBERMAN feels safe in saying that a certain salesman who during 
salc:nan’s year, tho of course salesmanship has shone much more that week sold over sixty cars of lumber displayed a splendid 
lunrously in 1921 than it did in 1920. brand of salesmanship. This particular salesman is credited by 
(nc of the cardinal principles for the salesman to remember is not some of his friends with being lazy, and they wonder how he “put 
to ‘~plant in the mind of the prospective customer the idea that it over.” As a matter of fact, he is one of the most alert and 
the sale may not be consummated. Of equal importance, broadly untiring salesmen in the country. His methods, while extremely 
Spring, is the necessity of refraining from argument. The sales- successful, are rather hard to define, but one point is worthy of 
ma should not only know exactly what he intends to say and to emphasis. This salesman never asks a prospective customer “Well, 
do, vut should have a good idea of what is in the mind of the what are you in the market for today?” He informs himself about 
prospect. the customer’s needs prior to calling upon him, and has in mind 
‘Tne public as a whole has little information regarding building, the items that the dealer is most likely to want. Consequently, 
an’ consequently many people who have entirely incorrect ideas he begins the attack by referring to an especially good car of a 
as ‘o the woods they should use or the method of application come certain item of stock which he knows the prospective customer is 
to the retail lumberman when they want to build. The lumberman interested in. Having aroused interest the sale is easy. 
has two avenues open for handling such a situation; one is to argue There is far more involved in real salesmanship than energy, shoe 
with the prospective customer, and the other is to lead him into the leather, and nerve. There must be, as well, diplomacy, brains and a 
rig knowledge of the product that is being sold. 








‘xht path by suggestion, and by refraining from any act or word 
which might arouse a feeling of resentment. It is right and essential 
that the retail lumberman should know far more about woods and 








about building than the average customer, but he should not argue 
with his customer and thereby antagonize him. 


THE HALF BILLION dollars wasted every year by the American 
people in the purchase of worthless “securities” would build a lot 
of homes. 
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Corn Plus Hogs Equals Presperity — 


66 ORN CRIBS and hog houses’’ is the answer, at least 
C in part, to the big question which every live retailer 
is asking himself these days when the tang and zip 

of approaching autumn is in the morning air, warning us 
that the summer is nearly over and that ‘‘fall business’’ 
already is peeping around the corner. Just what ‘‘fall 
business’’ may bring to the individual lumber dealer depends 
very largely upon how 


fictitious prosperity resting on the quicksand of war prices 
for their grains, thousands of farmers abandoned the breed. 
ing and feeding of hogs and other live stock, to their own 
detriment and the loss of their community and of the nation, 
The Breeder’s Gazette, one of the foremost farm journals of 
America, hits the nail squarely upon the head in a recent 
editorial, from which we quote the following paragraph: 





accurately he sizes up 
the potential needs of 
his community in the 
building line and then 
hammers away to cre- 
ate action to supply 
those needs. 

Just now the out- 
standing factor of the 
trade situation in the 
farming territory is 
the corn crop. The 
consensus of reports is 
that, taking the country as a whole, this year’s corn crop 
will be one of the largest ever gathered. That is good news 
for the lumberman, in many ways. A big corn crop means 
demand for corn crib stock. It also means, or should mean, 
demand for hog houses. Most important of all, it means 
prosperity for the farmer—the degree of that prosperity 
depending largely upon marketing the crop so as to realize 
its utmost value. That means marketing it on the hoof, in 
the form of beef, pork and mutton. The process of convert- 
ing, or preparing to convert, the corn crop into meat requires 
lumber for hog houses, for self-feeders, feeding floors, bunks, 
racks, sheds, etc. 

The purpose of this article is to lay stress particularly upon 
the potential demand looming up just ahead for corn cribs 
and hog houses, not because the demand for sheds and other 
accessories of stock feeding is not worth cultivating, for it 
is, but because the need for the two first named is the most 
urgent and the field the widest. 

A member of the American Lumberman’s editorial staff 


A Street in Hogville—Showing 


Twenty-two ‘‘Colony’’ Hog Houses 


‘*The hog made the 
cornbelt rich. Any 
mid-west country 
banker will tell you 
that. And the hog is 
going to bring wealth 
and plenty back in 
spite of what anyone 
may do or not do. 
Watch him at his ben- 
eficent work! The coin 
he is already sending 
home from the central 
markets represents a 
profit, and this means that something real, something sure 
enough worth while has at last been started! The renewal 
of prosperity is to come from the soil, and it is the hog that 
is to root us back onto the highway we abandoned when we 
went running wild through war inflation.’’ 

Every lumberman is vitally interested in this matter. He 
should preach hog raising in season and out of season. He 
should make it the text for his advertising. He should adver- 
tise regular hog houses, portable hog houses, farrowing shel- 
ters and all the accessories for hog breeding and feeding. 
Thousands of farmers who are now hogless or practically so 
should get into the game by raising ‘‘rafts’’ of pigs this fall. 
Help the farmers to find sows if they are scarce in your local- 
ity, as they probably are. Get your local banker and your 
local newspaper editor red hot on the subject of hog raising. 
Make it your hobby for the next few months. It will pay 
big, for the hog is the greatest prosperity booster for the 
American farmer on the map today. Incidentally, sell all 
the lumber you can for hog houses and other equipment. As 
an aid to dealers the American Lumber- 





who has been traveling extensively by 
automobile through the corn belt reports 
that all of the numerous retail lumber 
yards visited by him were very low on crib 
stock. This condition also is reflected in 
other reports received by the American 

Lumberman, the following from an Iowa 
lumberman being a typical expression: 
‘‘There will be additional storage room 
required for corn and other crops through 
this section, but most dealers have made 
no preparations to supply the need.’’ 

Of course, it is not merely a matter of 
‘‘supplying the demand’’ when it knocks Posts 
at the door, but rather of farsightedly tak- 
ing advantage of a situation; not merely 
of selling some lumber, but of contributing 
to the prosperity of the farmers of your 
community, upon whose prosperity your 
own so largely depends. Deluded by a 


Corn Cribs 


Self Feeders 


Troughs 


Sheds 





Now Is the Time 
to Push the 
Sale of 


Regular Hog Houses 
Portable Hog Houses 
Farrowing Houses 


Feeding Platforms 
Fencing Lumber 
Rubbing and Oiling Posts 


Grain Feeding Bunks 
Hay Feeding Racks 


man has prepared a tentative advertise- 
ment which might be used to advantage in 
local newspapers. This ‘‘copy’’—which 
appears on the page opposite—of course 
is merely a suggestion, to be improved 
upon or altered at will. 

‘‘Corn cribs and hog houses’’—to end 
this article as it began—should engage t'e 
immediate and earnest attention and 
thought of every lumber dealer who cate7s 
to farm trade. Advertise, boost, plan aud 
work to quadruple the number of hogs 
raised in your community. It means pro:- 
perity for the farmers and the busine®s 
men. Also strongly push for corn crib 
construction where needed, and don’t be 
caught without sufficient crib’ stock on 
hand to meet the demand you help to 
create. 
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z Tariff Levied on American Valuation 


HE senate finance committee is working on the proposed tariff 
bill, and recently much attention has been given to the subject 
of valuation of articles which pay according to value. Hereto- 

fore such articles have paid duty according to their value in the 
countries from which they were imported; but that method of valua- 
tion is to be changed if the bill passes in its present form, and 
duty will be collected according to the value of the articles in 
America. This, of course, will not apply to commodities which pay 
specific instead of ad valorem duties. 

There has been much discussion in the senate as to how the value 
of the articles in this country will be determined. The article 
might be worth more in one market of this country than in another, 
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Turn Corn Into Money 
Via Hogs 


Corn marketed as corn—well, every 
farmer knows how little money it 
brings. 

But corn turned into hogs will bring 
good money, and will help you 
make a fair profit. 


SOE ELEVATION 


To make this fair profit, every care 
must be exercised—every possible 
pound in weight must be gained. 


Hogs are like people—they won't 
thrive and gain unless properly 
housed. You can’t put on the 


Profit Paying Pounds 
without the right kind of hog 
houses. 


| It is our business to help you get the 
right equipment. Will you have 
this help? 


(Dealer’s name to be inserted here) 











Suggestion for a Timely Advertisement. Read Editorial on Preceding Page 


and at one time than another. It has been agreed as to time 
that the value shall be fixed for the day on which the article 
was shipped. In case the imported article had no market quotation 
in this country at the time it was shipped, the value can be fixed 
by comparing it with the market value of the articles in this 
country with which it comes in competition. Of course, the personal 
equation would figure largely in deciding a case like that. The 
appraiser’s opinion would count for much, but the plan seems to 
be the most satisfactory that has yet been proposed. 

If lumber comes in under that ‘plan, the largest item will be 
mahogany and woods from Canada. Mexico may ship considerable 
lumber to us in course of time. It would not make much difference 
whether our imports from Canada paid duty according to valuation 
here or in that country, for there is no wide spread on lumber 
prices here and in Canada. It would make more difference with 
mahogany. The value of a cargo of this wood might be much 


. greater in New York than in the place of origin in Africa, and duty 


would be levied accordingly unless some special ruling or provision 
would take care of the situation. Congress has never had before 
it a tariff bill as voluminous as this. 


A Fanatic’s Confession of Failure 


HE leading fanatic of the world, Lenin of Russia, has con- 
fessed that his system of socialism is a failure. He has con- 
fessed it by asking the rest of the world to feed the millions 

of Russians whom he has assisted to bring to the brink of starva- 
tion by putting his unworkable theories into practice. He has 
praised work and condemned its product. He has preached pov- 
erty and outlawed property. He has held that all things belong 
to the masses and nothing to the individual. He believes in feeding 
the people at public soup kitchens, like so many cattle at their 
mangers; but he has made no adequate provision for getting the 
food with which to feed them. He has failed to comprehend the 
adage that as a man sows, so must he reap. He has sowed idle- 
ness, and he is reaping famine and pestilence. : 

His action is a confession of failure, when he calls on the world 
to feed the Russians. He did everything in his power to make it 
impossible for them to feed themselves. His theories, which call 
for the abolition of private property, lead to one result only, 
famine. He has reached that result and he is calling for help for 
millions that are starving. 

The negro preacher in the southern sawmill town who painted 
above his pulpit the one word “work,” in large letters, had more 
sense than Lenin, Trotsky, and all their kindred fanatics. Work 
is the only road to success, but the fools are slow to find it out. 
Idleness means stagnation. It always meant that, and it always 
will. 

Work may be done with hands or head, but not much that is 
worth while can be done with the tongue, tho that is the principal 
kind done by such fanatics as have Russia by the threat. They 
preach work, but they do not practice it. They destroy every 
incentive to labor, and when the famine comes, they call for help. 
But, if Lenin has reformed or repented, he shows no sign of it, 
even tho his call for help is in itself a confession that his theories 
are rotten. 

The collapse of Russia’s transportation system is said to be the 
largest contributing cause of the famine, greater than the drought; 
and the breakdown of transportation is directly due to bolshevism 
—destruction instead of creation of property. 


Plead for Lower Hardwood Rates 


ELIEVING that lower freight rates are absolutely necessary 
to the life of the hardwood industry the Southern Hardwood 
Traffic Association, with headquarters at Memphis, has filed 

a complaint before the Interstate Commerce Commission asking for 
the reéstablishment of rates that were in effect prior to the advance 
authorized in August, 1920, which amounts to 33% percent. Among 
other organizations that have been made parties to the complaint 
are the Appalachian Logging Congress, Western North Carolina 
Lumber & Timber Association, Nashville Lumbermen’s Club, South- 
western Hardwood Club, Mobile Lumber Manufacturers’ Club, 
Louisville Hardwood Club, and a number of other similar organi- 
zations. Secretary J. H. Townshend, who is actively pushing this 
fight for lower rates, is receiving the earnest support of probably 
a majority of the leaders in the hardwood industry, but to make 
the fight effective and to assure a successful consummation the 
hearty support and codperation of every hardwood operator is 
needed. No industry in the country has felt the blighting effects 
of the heavy freight rate advance more keenly than has the hard- 
wood industry and the sympathy and support of hardwood manu- 
facturers generally is practically assured in this effort to restore 
rates to a point that will make it possible for that industry again 
to function satisfactorily. 
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Economical Heating of Houses 


URING THE LAST two and a half years the University of 
Illinois, by its engineering department, has carried on ex- 
periments with warm air furnaces used in heating buildings, 

and the results have been published in bulletin 120. The investigation 
is a contribution to the campaign against unnecessary waste; for 
those in charge of the experiments have-held constantly in view the 
purpose of determining just how large a furnace must be to do the 
work intended. Too large a furnace leads to waste of equipment and 
squandering of fuel; and one too small is inefficient, therefore waste- 
ful. Furnace equipment exactly ample is a prime consideration 
in house building; and at this time, when it is so desirable that build- 
ing be carried on in the best manner possible, it is proper that the 
heating system receive its due share of consideration. 

In northern China, which has a climate about like that of Min- 
nesota, a fire no larger than a mosquito smudge must suffice; and in 


order to obtain the full benefit of the heat, the whole family sleeps: 


on top of the furnace in winter and remains in bed during the day 





when not at work. That sort of heating apparatus is uneconomical, 
because too much time is wasted. The pioneer built a chimney and 
fireplace ten feet wide, burnt a cord ef wood every three ds+s in 
winter, and 95 percent of the heat went up the chimney ani) was 
wasted. The pioneer’s heating system was as uneconomical! «« the 
Chinaman’s, for both fuel and time were wasted. 

Times have changed. Investigators in this country are ; ving 
intelligent study to the problem of furnishing exactly enough heat 
for buildings, and no more. Fifty cords of wood, or its equiv: 'ent, 
are not burned now to keep one family warm during the w:nter; 
neither does the family sleep and live on top of the furnace in «der 
to keep from freezing. We use furnaces which deliver practica!\\ al] 
the heat developed by the burning fuel, and if our heating appa :atus 


.has not yet attained to perfection, intelligent experimenter: are 


working hard to introduce improvements. 





Woop SHIPS which have performed service for a hundred 
are occasionally seen. 
iron ship will last. 


years 
It remains to be determined how lonw an 
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Reverses Cypress Rate Decision 
[Special telegram to AMERICAN LUMBERMAN ] 
WASHINGTON, D. C., August 11—Upon re- 

consideration the full Interstate Commerce Com- 
mission today handed down an opinion in Docket 
10737, Monroe Shingle Co. vs. Director General 
as agent, St. Louis, Southwestern Railway Co. 
et al., holding that rates on cypress lumber and 
shingles in straight or mixed carloads or mixed 
with pine lumber and shingles in carloads from 


Lake Charles, La., to various points in Texas, ° 


were not and are not unreasonable or unjustly 
discriminatory. The complaint is dismissed. 
This decision reverses the finding of the com- 
mission in Docket No. 7924, Independent Co- 
operative Lumber Co. vs. Louisiana Western 
Railway Co., and No. 8498, Independent Co- 
operative Lumber Co. vs. Abilene & Southern 
Railway Co. et al., decided in 1918. In these 
cases, which were reheard with No. 10737, the 
commission held that the rates on cypress were 
unreasonable and unjust to the extent that they 
exceeded the pine rates. Reparation was ordered 
but has not been paid. 


Texas Plant Destroyed by Fire 
[Special telegram to AMPRICAN LUMBERMAN] 
BEAUMONT, Texas, Aug. 11.—News has been 

received here of the burning of the Charles Sig- 
ler sawmill and lumber yard located seven miles 
east of Woodville, Texas. The fire occurred last 
night and made a clean sweep of the plant. 
The amount of the loss is not at present ascer- 
tainable. It is not known here how much in- 
surance was carried on the plant. 








Pioneer Illinoisan Dies 


Sylvester L. Derby, a veteran of the lumber 
industry, passed away at his home at Lemont, 
Tll., on the morning of Aug. 10 at the age of 85. 
Death was due to infirmities attendant upon old 
age. Mr. Derby was the second president ot 
the Illinois retail lumber dealers’ association. 
He entered the lumber business in 1850, and in 
his early career got out the cross ties and fuel 
timbers for the Chicago & Alton Railroad, the 
first railroad to cross the State. He did a thriv- 
ing business for many years, and about twenty- 
five or thirty years ago was prominent in the 
lumber trade in northern Illinois. At the time 
the Chicago & Alton Railroad adopted coal for 
fuel, officials of that road presented Mr. Derby 
with a handsome gold watch and chain as a 
token of his great service and their esteem for 
him. His seventy years of continuous service in 
the lumber business gained him a multitude ot 
friends among the retailers and wholesalers. 
His work in timber was confined mostly to 
southern Wisconsin. He took great interest in 
affairs outside the lumber business and was a 
patron of fine arts, music and painting. He was 
a Mason and a Methodist—one of the founders 
of the Methodist Church of Lemont, built in 
1862. Born in Lockport, N. Y., he was brought 


to Lemont, Ill., at the age of 6 months, the 
family having traveled thru the forest by horse 
caravan, and that town has been his home ever 
since. Mr. Derby was married three times, his 
first wife Charlotte Russell whom he manried in 
his early life, being a descendant of Martin 
Luther. There were four children by this mar- 
riage, all of whom are living. There are also 
thirteen grandchildren and twenty great-grand- 





MADE EASTERN REPRESENTATIVE 


Telegraphic advice from the Booth- 
Kelly Lumber Co., of Eugene, Ore., is 
to the effect that the National Lumber 
& Timber Co., of Chicago, has been ap- 
pointed exclusive representative in the 
territory east of the Mississippi River 
for the Oregon concern. 

The Booth-Kelly Lumber Co. is one of 
the largest producers of lumber and 
owners of timber on the Coast, with 
mills at Springfield and Wendling, Ore. 
It makes a specialty of railroad and car 
material and has for years been an im- 
portant factor in the car material busi- 
ness, especially car siding, lining, deck- 
ing, roofing, frames, sills and plates for 
the eastern railroads. 

This appointment places the National 
Lumber & Timber Co. in an exceptional 
position to cater to the requirements of 
railroad material consumers and to 
render quick service, especially thru 
the fact that it will carry in its local 
yards a large and well assorted stock of 
the products of the Booth-Kelly mills. 

The local yards are operated as the 
Thornton-Vanlandingham-Cook Lumber 
Co. and are strictly modern in every 
respect, having the very latest equip- 
ment for the economical handling of 
lumber products. There are also un- 
excelled storage and handling facilities 
for big timbers as well as other rail- 
road specialties and construction items. 











children. His second wife was Miss Harriett 
Alice Jennison, who died a few years ago, and 
his third wife was Sarah Bushman, who survives 
him. The funeral will be held at Brooks Cem- 
etery, in Cook County. 


Pine Mills at Full Capacity 


Bocautusa, La., Aug. 9.—Increased demand 
has spurred the southern pine mills in this see- 
tion to increase their production and most of 
them are now operating at full capacity. Both 
orders and inquiries are increasing, but prices 
remain unchanged. Evidence of the increased 
demand is shown by the fact that the Great 
Southern Lumber Co. has put on a night shift 
in its planing mill to keep up with its orders for 
dressed stock. 


To Entertain Hoo-Hoo Delegates 


{Special telegram to AMPRICAN LUMBERMAN] 

Sr. Louis, Mo., Aug. 11.—The St. Louis Hoo- 
Hoo are planning to entertain delegates who 
stop here on their way to the annual meeting 
in Fresno. August 31 is the probable date, and 
tentative plans call for the attendance at:a 
baseball game at Sportsman’s Park, followed 
by a buffet luncheon and a concatenation in the 
evening at the American Annex. The commit- 
tee in charge is Verne Cornelius, chairman, B. E. 
Lemen, G. J. Schlueter, Harry B. Gaines and 
C. A. Neuenhahn, with which Snark Tully and 
Secretary Isherwood are working on the plans 
for the entertainment. 





Watch for This Man 


The AMERICAN LUMBERMAN has received the 
following information from the Boeckeler Lumn- 
ber Co., St. Louis, Mo.: 


A man representing himself at various times as 
J.C. Block, J. L. Weiss and J. L. Kraus has been 
going thru Indiana and Arkansas representing him- 
self as being a buyer for this firm. After placing 
orders for several cars, he gets the millman to cash 
a check for him, generally in the amount of $:5. 


We have never had in our employ any one by 
either of the above names, nor have we had a trivel- 
ing buyer. In the last thirty days we have !een 
notified of four different checks on which this purty 
has forged our name, and he is probably forsing | 


the names of other firms as well, 





Commissary Managers in Annual! 
[Special telegram to AMERICAN LUMBERMAN | 


Str. Louis, Mo., Aug. 11.—John I. Bellaire, 
of Blaney, Mich., was elected president, ani |’. 
J. Eichoff, of Chicago, secretary, at the twe.'th 
annual convention of the National Commiss.'y 
Managers’ Association, at the Planters Ho! 
which adjourned at noon today after an int 
esting three days’ session at which profit 
sulted to the members as a result of an 
change of ideas. The convention was not larg 
attended, due to the unusual general busin 
conditions, which required the presence at ho 
of most managers. St. Louis proved an id 
host as a result of which this city again \ 
selected for the 1922 meeting. J. R. Harriso 
of Nortonville, Ky., retiring president, preside: 
The entertainment features included a banqu: 
Tuesday night, luncheon Wednesday noon an 
a visit to the fashion pageant in Forest Pa: 
Wednesday evening, with automombile rides ft) 
the ladies. The host was the Sales Managers 
Bureau of the Chamber of Commerce, Marti: 
J. Wolf, chairman, Capt. Robert E. Lee as 
usual presided at all of the affairs. T. Le 


Betterton, of Ashland, Ky., and J. C. Ziegle’. 
of Clarks, La., two of the charter members 
were present. Mr. Ziegler has never missed 4 
meeting of the association. 
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SHORTLEAF PINE OF ALABAMA 


Please advise if the shortleaf yellow pine that 
cones from Alabama is suitable for finish, We 
hive heard that the Alabama pine is not as good 
as the Arkansas and Mississippi Valley material, 
and we wish to be informed. We are receiving 
sume satisfactory offers from mills in this terri- 
tory.—INQuirY No, 325. 

| An Indiana manufacturing concern has asked 
this question. Alabama shortleaf pine is suit- 
able for finish. It compares favorably with 
the same species of pine from any other State. 
Soil and situation influence the quality of pine 
or any other wood, for which reason the best 
pine in one locality may be superior to ordinary 
pine in another; but State lines do not separate 
the different qualities. There are differences 
within a State, the same as differences in dif- 
ferent States. This manufacturer can buy 
shortleaf pine in Alabama that is just as good 
as shortleaf pine from any other region. No 
matter whether lumber is bought in one region 
or in another, if the buyer is unacquainted with 
the quality from the locality, it is well to order 
a. small lot first, test it as to quality, and he 
will then be in a position to regulate his future 
purchases according to the results of his tests. 
—EpIror. | 


What was the origin of the name red gum, 
as applied to a well known timber tree of 
the southern States?—Query I. 


WEEDS IN LUMBERYARD 

Do you know of any good weed destroyer? We 
have trouble with weeds and grass growing be- 
tween our lumber piles and around our yard, and 
would like to have some suggestions as to what 
is best to destroy them.—INQuiIry No. 326. 

|One way of killing weeds and grass is to 
scatter salt plentifully on the ground. If a good 
rain falls soon after to dissolve the salt and 
wash it down on the roots, it is apt to make a 
pretty clean sweep of the grass and weeds. If 
only light rains follow, the weeds may not 
be killed. Instances are known where the salt 
seemed to stimulate growth, rather than check 
it. That result was due to deficient rain fall. 
The salt penetrated the soil only a short dis- 
tance, and the roots grew deeper and longer, 
apparently to escape the salt near the surface 
above, and the abnormally large roots which 
resulted increased the growth of the plant. But 
that outeome is unusual, and if plenty of salt 
is applied it is apt to kill the weeds and grass. 
When the Romans destroyed Carthage, they not 
only tore the houses down, but they sowed the 
‘ite with salt to kill the grass and make the 
plaee a desert. Perhaps some reader of the 
\MERICAN LUMBERMAN has had experience in 
iestroying unwelcome vegetation in a lumber- 
ard, and ean give the result of that experience 
or the benefit of others. Some have secured 
ood results by mowing the premises with a 
cythe.—EDITor. | 


What small animal of this country has 
had @ great reputation, since Indian times. 
of being an important planter of trees?— 
Query II, 


DEFINITION OF WHITE OAK TREE 

We would thank you to give us your opinion on 
what constitutes a white oak tree. We sold the 
white oak on a portion of our property and it now 
‘omes to a question as to whether several species of 
ak are classed as white oak. For instance, we 
fave an oak called locally “overcup” that our client 
claims should be taken with his purchase of white 
oak.—InQuriry No. 309. 

[All oaks are either white or red. The acorns 
of white oaks ripen and fall in one season; those 
f red oaks hang on the tree two seasons. At 
the end of the first season they are quite small 
and may be mistaken for buds. The acorn test 
‘s one relied on by botanists to distinguish 
white from red oaks. The test can not be ap- 
plied to trees which have no acorns on them. 

There is a test which can be applied to the 


wood to determine whether the tree was white 
oak or red; but the test is not always easy. A 
microscope and some experience are necessary. 
All oak wood is porous, the pores extending up 
and down the trunk; the largest pores not ex- 
ceeding in size small pin holes, the smallest not 
being visible except with a magnifying glass. 
The pores of red oak are open. The observer 
can see down in them. The pores of white oak 
are closed or plugged with a white substance 
that looks like froth. In most cases this test 
will determine whether the oak is white or red; 
but if the acorn test can be applied it is easier. 
If small, immature acorns are found on an oak 
in winter, it is red oak; but the absence of 
such acorns does not necessarily mean that the 
oak is white. It may not be bearing acorns 
that year. 

There are fifty-two kinds of oak in the 
United States, divided about half and half be- 
tween white and red. Some of them are scarce, 
seldom seen, and of no commercial importance. 
In the following list of the white oaks, the 
common names (authorized by the Forest Serv- 
ice) are used; but some oaks are known under 
several names. The most abundant of all oaks 





“SERVICE?” 


WHAT IS IT? 


For the best definitions of 
“Retail Service” the AMERI- 
CAN LUMBERMAN will 


give the following prizes: 


SN es aoa ea .$25 
Dee as. é See Ss 15 
(vee nies: eek 


Contributions not to exceed 
1,000 words and to be in our 
hands not later than Oct. 8. 











in this country, and the most important is com- 
monly known simply as white oak, but botanists 
eall it ‘‘Quereus alba’’ which is the English 


name translated into Latin for the benefit of 


botanists of languages other than English. 
About one-half of all the standing oak timber 
of this country is this one kind of white oak. 
The other white oaks with their most common 
names, follow: Valley oak, Brewer oak, Sad- 
ler oak, Pacific post oak, Gambel oak, post oak, 
Chapman oak, bur oak, overcup oak, swamp 
white oak, cow oak, chestnut oak, chimquapin 
oak, dwarf chinquapin oak, Durand oak, Rocky 
Mountain oak, California blue oak, Engelmann 
oak, Rocky Mountain blue oak, Arizona white 
oak, Toumey oak, netleaf oak, California scrub 
oak, live oak, and Emory oak.. 

There are twenty-six white oaks in the United 
States, and the overeup oak, of which the in- 
quirer asked in particular, is one of them. Its 
acorns ripen in one season, and the pores of the 
wood are not open. The makers of barrels for 
alcoholic liquors must have white oak staves 
because the liquor can not leak thru the plugged 
pores. The acorns of red oaks are usually much 
more bitter than those of white oaks; therefore, 
white oak acorns are better as mast for hogs. 
The bitterness of red oak acorns is largely due 
to the tannin in which they abound.—EpITor. ] 


When a speaker says a certain wood con- 
tains 80 percent moisture, he means that the 
moisture is 80 percent of what?—Query IV. 


NAMES OF LATH MANUFACTURERS 


We would like to have\names of manufacturers 
of 3-foot, kiln dried southern pine lath.—INQuIRY 
No. 329. 


[This information is wanted by a lumber 
company in Virginia and the address will be 
supplied on request.—EDITOR. ] 


If a tree draws up more water than it can 
use, what becomes of the surplus?— 
Query V. 


TROPICAL WOODS FOR MARKET 


I am eager to get in direct touch with manu- 
facturers or dealers interested in buying dyewoods, 
specially fustic and high class hardwoods, such as 
cocobolo and similar kinds; lignum vitae, cedar, 
mahogany etc. 

Of the latter wood, I should be able to supply 
extraordinarily large dimensions, for instance: 6 
to 12 inches thick, 30 to 80 inches wide, 10 to 20 
feet long and in some exceptional cases still larger. 

It would be my intention to offer for sale in your 
market mahogany in such dimensions as possibly 
have never been offered before; this in the event, 
that a price could be obtained which would cover 
the cost of sawing up such big logs by manual 
labor and other increased expenses caused by this 
particular kind of work. 

Do you know a client or subscriber of your mag- 
azine who might be interested to enter into direct 
relations with me, in order to improve the forest 
where such wood can be found? ‘ 

I propose to use woodland in three different 
places, totaling 40,000 hectars, or over 100,000 
acres situated on the Pacific coast of Costa Rica in 
the immediate neighborhood of shipping places, dis- 
tant about 400 miles from the Panama Canal and 
200 miles from the projected canal thru Nicaragua. 

To anybody who could undertake the enterprise, 
I shall gladly submit full information about the 
proposed business.—INQuiRyY No. 328. 

[As this inquirer states, the tracts of timber 
are located in Costa Rica, and the description in- 
dieates that the timber is of high class. The 
address of the inquirer will be furnished to 
interested parties on request. He is desirous of 
making connections with concerns in the United 
States by which this timber can be marketed. 
The size of the tracts and the kinds and size 
of the timber imply that the quantities to be 
placed on the market are large, and that the 
undertaking is of considerable size. The 
AMERICAN LUMBERMAN is not informed of the 
details of the proposition which the inquirer is 
prepared to make. 

The statement that the tracts on the Pacific 
coast of Costa Rica warrants the inference that 
the products would be shipped either by way of 
San Francisco, Calif., or thru the Panama Canal 
to the eastern markets of the United States or 
to European countries.—EpITor. | 


If a river one mile wide has a current of 
2 miles an hour, and a man rows a boat 
toward the opposite bank at the rate of 3 
miles an hour, what will be the distance he 
travels in crossing?—Query VIII. 


TIES AND MINE TIMBERS 


I have a lot of timber suitable for mine props, 
caps, crossties etc. If I could get the worth of 
it I would make up this material and ship in car- 
lots. Caps would be split or sawed.—Inquiry No. 
327. 

[This timber is in one of the southern coun- 
ties of Illinois, and the address of the inquirer 
will be sent to interested parties on request. He 
desires to be placed in communication with min- 
ing companies which use material of the kind 
specified.—Ep1Tor. ] 

Oe i i il 


LETTERWOOD or snakewood grows in Guiana 
and is highly valued by cabinet makers. A 
small quanity reaches the Pnited States annu- 
ally. The name is due to the peculiar figure of 
the wood. 
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The Business Outlook 


Opinion is united that general business is on 
the mend. For one thing purchasers are being 
forced to buy to fill the stocks which have been 
permitted to run down and on the other hand 
there is a distinctly more optimistic feeling. 
Some lines have not been sufficiently deflated 
but the deflation has been general enough to 


put the general business fabric of the nation 


upon a much more conservative basis, which 
enables real progress to be made. The large 
fundamental industries such as the steel indus- 
try and the railroad business as well as the 
lumber business are showing improvement and 
an increasing volume of business. The money 
market is also easier, especially in the East, 
and here and there are signs that loans for home 
building will be easier to get. 





The Crop Situation 

Practically all sections of the country re- 
port good crop conditions, which have been 
further improved by copious rains falling in 
various sections.. The corn crop thruout the 
middle West is described as looking very good, 
particularly after the heavy showers which 
have fallen practically thruout the North and 
middle West the last two weeks. In connection 
with the agricultural situation, the most immedi- 
ately helpful feature probably is the continued 
strength of buying of American grain, partic- 
ularly wheat by Europe, which still reports 
drought affecting crops 





The Hardwood Situation 


On the whole, it may be said that the hard- 
wood market is showing improvement. Buying 
by industrial concerns continues to pick up 
slowly and some railroad business has been se- 
cured, tho orders from the last named source 
are small and are almost wholly for repair pur- 
poses. Production remains at an extremely 
low ebb with the result that stocks are not ac- 
camulating. Supplies of FAS in the South 
are at lower ebb than probably ever before in 
the history of hardwood production in the South 
and buyers are having much difficulty in plac- 
ing orders for. considerable quantities and con- 
sequently are being forced to the purchase of 
lower. grades. While there has not been any 
great change in the price situation, prices are 
firmer on the upper grades and bargains are 
not so easy to pick up in the lower grades. The 
‘*distress’’ stocks have been very largely dis- 
posed of. The export business is somewhat bet- 
ter, the call being particularly for parcel ship- 
ments. Inquiries both domestic and foreign, 
are on the increase and the feeling of optimism 
which is so evident in the softwood end of the 
business, is beginning to permeate the hardwood 
trade. 


North Carolina Pine Demand 


An improvement in the demand for North 
Carolina pine is plainly evident, for not only has 
the volume of inquiry increased considerably 
but actual sales are upon a larger basis. An- 
other encouraging feature is that items sold 
cover a wider range and as a consequence a feel- 
ing of optimism is spreading among the pro- 
ducers. Prices are firm and sellers are ex- 
hibiting great unwillingness to take orders at 
prices lower than they ask, with the result that 
a good deal of business which is offered at low 
figures is going without takers. The demand 
for building lumber heads the list and buyers 
are anxious to have shipments come forward 
as promptly as possible, indicating that the 
placing of orders has been held off as long as 
possible. Furthermore, the building outlook 
shows steady improvement in the North Caro- 
lina pine territory, so that taking everything into 


consideration, the outlook is regarded as prom- 
ising for a reasonable volume of business this 
fall, and the belief is general that prices will 
be higher than present levels. 


Pointers on Southern Pine 

Probably never in the history of the southern 
pine industry have orders, production and ship- 
ments of southern pine so nearly balanced as 
they have so far this year. It seems evident 
that the southern pine operators have as a whole, 
gotten away from the over-production evil and 
that the policy of individual mills to cut only 
as much as is sold is being rigidly adhered to. 
The demand is broadening and this is decidedly 
favorable to sellers in that some items which 
have been hard to dispose of are now finding a 
market. The upper grades as a rule both in fin- 
ish and in worked stock are scarce and these 
searcer items exhibit a tendency to increase in 
price. On common stock where there is a bet- 
ter supply, there continues to be a considerable 
spread in prices secured, altho the market for 
such grades is stronger. The increase in buying 
of ear material is particularly encouraging, and 
most items of such material have advanced in 
price as a result, especially car lining. B and 
better flat grain flooring also has been bene- 
fitted, and is a couple of dollars higher. 


The Cypress Situation 


The cypress market has shown little change 
in recent weeks. For some reason the better- 
ment in the market which has become evident 
in the other woods has not affected cypress to 
any great extent as yet, and consequently trad- 
ing is upon a limited basis. Production remains 
comparatively low so that even tho the demand 
is small stocks are not accumulating rapidly. 
Most business offered is for mixed cars and con- 
siderable difficulty is experienced in getting 
such orders filled exactly as written because of 
the broken condition of stocks, particularly with 
reference to the upper grades. Prices are not 
showing an appreciable change. 


Shingle and Lath Market 


At producing points the red cedar shingle 
market is reported better, tho in the consuming 
regions conditions are somewhat spotty. Cedar 
logs are high in price and scarce with the result 
that production of shingles is being held down 
to a very low basis. The logical conclusion, 
therefore, is that the supply of shingles is not 
going to be particularly large in the immediate 
future and in view of the fact that the demand 
shows a broadening tendency, firm shingle prices 


are to be expected. The lath market is rather 
spotted; for example, the demand for cypres: 
lath has improved with the result that price: 
are firm and supplies fairly scarce. In the 
North, lath are also scarce, but on the west Coas: 
some surplus stock may be found at some places. 
With houses nearing the lathing stage in man\ 
sections, a pick up in the lath market seem: 
likely. 


Call for Douglas Fir 

While the Douglas fir market has not im- 
proved as much as the southern pine market, 
there are distinctly encouraging signs for thos 
who stop to take note of them. For one thing, 
a good deal of railroad business is being offered, 
in many eases at prices less than the producers 
are willing to take, but some at prices which 
are acceptable. The railroads are very badly in 
need of this material and of course, are seekiny 
to drive the best bargain possible, but the fact 
remains that they must buy considerable quan- 
tities of stock for repair purposes to say noth- 
ing of the purchases that must be made by car 
manufacturers to take care of the construc- 
tion of new equipment. The yard trade, while 
not as brisk as is desirable, is nevertheless al- 
sorbing considerable volume of lumber, and 
as retail stocks in undisputed fir territory are 
very low and as the crop prospects are excellent, 
it is only reasonable to conclude that this de- 
mand is going to hold up and that it may even 
improve considerably. Along this line, it 1s 
interesting to know that one retail lumberma: 
located in Montana, who because of his busi 
ness is intimately acquainted with conditions in 
various parts of the State, expresses the un- 
qualified belief that there are not a half dozen 
yards in Montana that ‘‘could take on a de 
cently sized house and supply all the materia! 
from stock on hand.’’ Fir prices are slightly 
firmer but are not satisfactory to sellers he- 
cause of the small return. 


Market for Western Pines 


In the Inland Empire some manufacturers 
report a considerable increase in business. ‘T)is 
increase comes not from one field but from 
practically all markets for Inland Empire lum- 
ber, including some railroad business. Prices 
are not uniform and there is a wider spread 
than is customary in quotations. Production is 
on a comparatively limited basis. In southern 
Oregon and California trade shows some 1) 
provement, tho the volume of business in norm! 
times would be termed ‘‘quiet.’’ There has 
been an improvement in the eastern demand 3) 
the California field is taking a lot of lumix’, 
particularly the fruit growing districts. 





Lumber Movement for Thirty Weeks* 





West Coast Lumbermen’s Association 


PL. SRE he NFP CON RTS USERS CaS 


eee 54,395,454 


cut Shipments Orders 


er: 2.035,189,789  2,093,996,673  2,068,117,272 


; 66,826,226 66,660,620 66,595,550) 
. .2,102,016,015 2,160,657,293 2,134,713,15- 
1,388,826,164  1,477,036,619 1,483,250,105:) 

68,395,532 53,804,283; 


" aoe 
Pe as een re eT ee ey ee ey re 1,443,221,618 1,545,432,151 1,537,054,44- 
Western Pine Manufacturers’ Association. .............006- 384,996,082 342,667,728 337,350,000) 
ES SC ee ere er Cree TP La ee ee a eee Te 23,943,000 17,115,000 16,100,000 

NE eo ca: Cine sak O66. bas SIA EI WSS SS MED ACS a WERT ee 408,939,082 359,782,728 353,450,000 
California White & Sugar Pine Manufacturers’ Association... 125,872,000 114,488,000 256,873,000 
SURE ESSE VISIR ATE NSS TAC ERS CRE CEMENT Ob ARS 7,602,000 5,807,000 3,383,000 
2 REP ogy oe ec MN ed Perr ay he ee POE a eae i 133,474,000 120,295,000 260,256,000 
California. Redwood: Association. ..........ccceeccevesceces 143,109,000 95,469,000 85,069,000 
| See reer ee tere eee eee eee re re ork 7,009,000 6,217,000 2,405,000 

, RMR arte nae Seta BoA whe phe ORES «a 150,118,000 101,686,000 87,474,000 
North: Carolina Pine Aaseciation.. . i. scccccssccsocs seduces 155,495,208 144,685,759 129,558,611) 
tee) SE ES Pe ar rye een SA Mn WR LIT Lore epee 6,471,699 7,963,733 5,975,987 
RIS. Bisa 'S'S5. SER a dot cal la Se aOR Wikre ike moet Latin’ 161,966,907 152,649,492 135,534,606 
Northern Hemlock & Hardwood Manufacturers’ Association. . 59,034,000 44,189,000 38,623,000 
ES Re rE re Ee A Pome ee GOS 2,029,000 1,629,000 1,688,000 
ARIA a sv SiGe wis. 9 5 Saseans Sree 6 phe. See ae a eee 61,063,000 45,818,000 40,261,000 


mn Wy ads oo iad intends. HR WK Ooch 


cos vees 4.460.798,622  4,486,320,664  4,548,743,200 


*Beginning week ended Jan. 8, 1921, and including week ended July 30, 1921. Compiled by the 


National Lumber Manufacturers’ Association. 

















Avuust 13, 1921 


AMERICAN LUMBERMAN 


43 








New York, Aug. 8.— 
The office and yards of 
the. Prever Lumber Co. 
(Ine.), are located at 
250 West 23rd Street, 
and consequently are in 








PHILIP PREVER, 
Treasurer Prever Lumber 
Co., New York 





a very busy section of 
New York. As a conse- 
quence, the yard space 
is limited and the com- 
pany has utilized every 
possible inch of space. 
‘The appearance of the office and yard is ex- 
tremely neat, a condition in which Philip Prever, 
treasurer of the company, takes great delight. 
One of the accompanying illustrations shows 
the attractive front of the office and the yard. 

By night a big electric sign that blinks 
‘*‘Lumber’’ adorns the front of the Prever 
yard and aleng a wall that connects it with the 
next building flowers are blooming in an attrac- 
tive box that extends the entire way. Imbedded 
in the flowers are other electric bulbs, so that 
ut night the place from a distance has the ap- 
pearance of a roof garden. 

The Twenty-third Street yard is a gem of 
artistry. The improvements ‘cost $30,000, 
whereas the lot cost $75,000 and stored there 
is lumber worth $100,000. 

Philip Prever, secretary and treasurer of the 
firm, is only twenty-three years old. He entered 
the lumber business with his father, Uer Prever, 
when the yard was first established and at the 
father’s death three years ago Philip became 
the aetive head. His mother, Dora Prever, is 
president, and a brother, Samuel, is vice. presi- 
dent. 

The ‘Twenty-third Street yard is 50x100 feet 
and is.in the heart of the Chelsea District, once 
a fashionable residential section. It is only two 
blocks frem the Flatiron Building and Broad- 
way.,.Philip Prever is one of the youngest retail 
lumbermen in the Manhattan district. 

Deliveries are handled by one 3%-ton truck 
and two 2-ton trucks, and the company’s trade 
is confined largely to the midtown section, altho 
oveasionally orders come in from more remote 
sections, 

To many lumbermen it may seem at first 








glance, that the company piles its lumber very 
high, and such is the case, tho all of the piling 
is done by hand. In piling, one man takes his 
place on the top of the pile and another man 
passes one board at a time to him, until this 
pile is about 20 feet high. When it reaches that 
height a scaffold, which consists of a few pieces 
of 4 x 4’s covered with some boards, is put 
into use. The 4 x 4’s are put in the pile when 
it reaches a height of 16 feet, so that by the 
time it is 20 feet high, they have a good founda- 
tion. A third man takes his place upon the 
scaffold and receives lumber from the man on 


RETAILER PILES LUMBER 56 FEET HIGH 


boards on a thick, heavy mat on the ground so 
that none of the boards are broken or damaged. 

The height of the piles and the method of 
piling are not the only things which attract the 
visitor ’s attention. The interior of the building is 
beautifully finished with wide, attractive panels 
which are almost certain to lead the observer to 
believe that they are fine hardwood panels. 
Those in the office of Philip Prever, the treas- 
urer, are especially attractive, but those in the 
sales room are equally striking as may be seen 
by the accompanyng illustration. Doubtless 
many readers of this article will be amazed to 
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A corner of the salesroom of the Prever Lumber Co. The panels are of wallboard, painted and then 
grained to imitate Circassian walnut, so perfectly that the average person is totally deceived 


the ground and in turn jacks it to the man on 
the top of. the pile. By this method the com- 
pany ean put up a pile about 40 feet high but 
if it is desired to pile higher than that—as is 
sometimes. the ease—another scaffold is put on 
and in that. way by passing the lumber up from 
man to man, the company is able to make its 
piles about 56 feet high. At the back of the 
piles, steps are made in the regular way so. that 
a man can get up or come down easily. When 
the company wants to take lumber from :the 
pile, one man goes to the top and drops the 











The office and yard of the Prever Lumber Co. Note particularly the high piles rendered necessary 


by congested quarters. 
is done by hand 


These piles are sometimes built as high as 56 feet and all of the piling 


learn that no wood was used for the panels. 
Wallboard was put up in the regular way and 
then painted, after which a skillful grainer was 
put to work to grain the panels to imitate Cir- 
cassian walnut. “As Mr. Prever says: ‘‘It takes 
a pretty good mechanic to know that the panel 
is only wallboard and not real Cireassian wal- 
nut.’’ 


Reduced Prices Bring Business 

MorROWVILLE, Kan., Aug. 9.—The Morrow 
Lumber Co. reports that it has had a very good 
business this year. One official of the company 
says that probably this is on account of the 
company having adjusted its retail prices to con- 
form with the drop in wholesale prices early in 
the year. The public was promptly informed of 
this and as a consequence has been buying 
building materials freely. The same official 
said: ‘‘We find where the retailers are still 
holding out for war time price they have not 
sold much and are largely responsible for the 
slackness in the lumber trade. We have in 
sight one of the best corn crops for over twenty 
years, and look for a big fall trade in building 
material. ’’ 


Expects Good Fall Business 

TEMPLE, OKLA., Aug. 9.—At present build- 
ing is very quiet in and around Temple. How- 
ever, that does not discourage the B. & O. Cash 
Store from doing everything possible to stimu- 
late building. On this subject, J. F. Ward, 
who manages the lumber business of the store, 
had the following to say: 

At this time building is very quiet. We have 
just completed two buildings here and there are 
no others in sight. We expect building to be good 
for the fall and winter. We are doing everything 
in our power to make it good. We are running 
cuts and lists of material showing cost of building 
which we think will be very attractive to anyone 
who is interested in a home. ay 

The price of material has been reduced over 50 
percent; labor is off about 25 oa ag from what 
it was, and holding very steady at that. As a 
whole, we think labor in this section of the coun- 
try is a little out of line according to other ma- 
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In his study of the right relations between 
the building material merchant and his cus- 
tomers, D. J. Fair, of Sterling, Kan., long ago 
decided that the matter of financing building 


_ was deserving of more attention than it was 


getting. It stands to reason that buildings 
can not be put up unless some way is provided 
by which they can be paid for. A little ob- 
servation shows that if building is to be done 
only when the owner has saved up enough 
money to pay for the job complete, not many 
buildings will go up. People are not constructed 
on the principle of saving the money first. 
The old way was to borrow from a neighbor 
or from the bank; and this was all right save 
that it was unorganized and uncertain. A 
man whose credit is perfectly sound may not 
be able to find a neighbor with enough money 
to swing the deal. The bank may be over- 
loaned and unwilling to take on more paper 
of that kind. In any event this method was 
likely to break down in some place or other. 
Usually it was pretty costly when it did work, 
and then—one very serious drawback—it did 
not utilize the real financial strength of the 
community. No man wishing to build a house 
would think of going thru the neighborhood 
and negotiating one hundred loans of $50 each. 
He would want to get his money all in one 
place; and as a result the people with $50 
each which they could spare for investment 
could find no convenient place in which to 
invest it. 
Almost Every Community Has Credit Reserves 
It is coming to be recognized by financial 
experts that in ordinary times and in any 
well established community there is money 
enough, or rather credit enough, to swing the 
usual necessary developments. There are plen- 
ty of exceptions; such, for instance, as a com- 
munity in a new country where large loans 
are needed to develop natural resources. There 
are whole States in our Union at this time 
that are borrowing States and that must get 
their working capital in the East. But after 
these exceptions are admitted the fact re- 
mains that there are in every community large 
reserves of credit that may be drawn upon if 
the right organization is perfected. In many 
cases this organization is a building and loan 
association, and this is the kind of agency 
selected by Mr. Fair for the various communi- 
ties in which he operates his building stores. 


Promotes Thrift for Purpose of Home Owning 

The company which Mr. Fair has assisted 
in organizing is the usual building and loan 
association adapted to the special needs of 
these communities. The name is somewhat 
unusual: ‘‘The People’s Saving & Rural 
Credit Association.’’ Mr. Fair is president, 


‘and he has organized the association in such 


a way that it can begin at once to function 
in the usual way of such companies and yet 
may be expanded, as conditions warrant ex- 
pansion, into an enormous company conducting 
a widely diversified loan business. It is ex- 
pected that in the course of time the capital 
will be about $5,000,000 and that it will handle 
not only city loans but also loans to farmers 
and that it will cover all the communities 
in which the Fair building stores are located. 
Those who read the article in the AMERICAN 
LLUUMBERMAN last February describing the 
plans for this association will remember that 
Mr. Fair believes in early saving for owning 
ahome. He believes that American home life 
would be a good deal sounder and more whole- 
some if young folks when they are married 
could go at once to their own home, paid for 
by early savings directed definitely to this 
end. Unless there is preparation for home 


owning it is easy for money to melt away and 
for middle age to arrive and to find the family 
still living in a rented house. Probably few 
things Mr. Fair will be able to do with his 
alert merchandising ideas will pay larger divi- 
dends in community welfare than the practical 
promotion of early home-owning thrift by 
means of a working concern exactly adapted 
to the handling of it. 


Encourages Diversified Farming 


The Fair Lumber Co. is in business, of 
course, to make a profit, and it expects to 
make this profit out of the sale of merchan- 
dise. Most mercantile concerns making this 
statement use it as the introduction to the 
further statement that they will have nothing 
to do with any enterprise that does not have to 
do directly with sales. Probably Mr. Fair 
would say the same thing, but he would mean 








Far-sighted Salesmanship Puts Emphasis on Service to Community— 
For the Transaction That Profits the Customer Profits the Seller 


ford more and better buildings. Hence, :; 

Mr. Fair sees it, the matter of helping pr: 

mote these dairy shows is a direct.aid to th» 
selling of building materials. For the san 

reason his organization codperates in tl) 

closest possible way with the various count 

agents. The business of this part of Kansa 
is farming. ‘The more successful this bus 

ness, the more money there will be availab 

for investment in farm equipment, includin; 
buildings. 


Sales Promotion From the Service Standpoint 


It is no accident that the community ser 
ice department and the advertising and sales 
promotion of the Fair company are placed in 
the hands of the same man. This work, 1s 
Mr. Fair sees it, is one and the same thing. 
Because of the definite information made avail- 
able by the compiling of the card index men- 











The above illustration shows a nook in the service room of the retail department of the D. J. 
Peterson Lumber Co., Toledo, Ohio. Attention is directed to the attractive, built-in breakfast 
table and seat§, as well as to the miniature window and stair models. A close observer may 
note framed photographs on the wall showing attractive features of pleasing rooms 


something quite different. He and his or- 
ganization have much to do with many things 
that the old fashioned retailer would con- 
sider outside of his province. For instance, 
the Fair organization is much interested in 
dairy shows. The reason is not hard to find. 
Kansas, and particularly the part of Kansas 
in which Sterling is located, is a wheat coun- 
try. When the crop is good and the price 
satisfactory the wheat farmer makes a big 
money return with a minimum of labor. There 
is every temptation to raise wheat and to trust 
to luck that the price will be right. But taken 
over a period of years this is proving a short- 
sighted policy. The farmer who diversifies 
his crops and who raises stock is the man who 
at the end of a ten-year period is ahead. A 
dairy show is the place of all places at which 
to convert the one-crop farmer to the wisdom 


of owning some cattle. Once converted, he 


is placed in the way of making greater re- 
turns on his land, and he will be able to af- 


tioned last week it is possible for the adver 
tising department to reach definite prospects 
with definite advertising matter. That is 
silo literature and selling letters are sent di- 
rectly to silo prospects. But use is made of 
the press and of display advertising. This 


-advertising, because of the fact that the 


definite stuff can be sent directly to the pros- 
pects, consists rather largely of matters that 
will make the ‘‘Fair-Way’’ service clearer 
to the public. R. 8. Hinman, head of the com- 
munity service department, has found that coun- 
try editors are glad to print news and educa- 
tional stories, written in good newspaper style, 
that have real news value. The _ trouble 
that usually arises over the printing of such 
stories centers around the attempt of tight- 
wad merchants to get. matter printed free 
of cost that is nothing but display advertis- 
ing written in story form and that ought to 
go into the display columns at regular rates. 
Mr. Hinman and Mr. Fair appreciate the 
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»iue of the good will of the local press, know 
thot printing and publishing a paper is a 
yesiness of definite standards, and have no 
sire to ‘*put one over’’ on the local pub- 
isber. Mr. Hinman, who has had newspaper 
.perience, is able to prepare this matter in 
the proper way as well as to recognize a story 

real news value; something that is a real 
it. Many of these ~educational stories he 
cots out of the farm papers that are read by 
he customers of the Fair building stores; and 
sich things after being suitably prepared 
are run in the ‘‘Fair-Way’’ advertising de- 
partment of the paper. 


Makes Effort to See That Silo Brings Profit 


The Sterling yard sold a silo to one of its 
customers some little time ago. This has be- 
come almost a classic story, but it is such a 
good one it will bear much repeating. The 
owner decided one year that he would not 
fill the silo, as he didn’t have much stock and 
the corn had got too dry to make good silage. 
But Mr. Fair, with no little difficulty, per- 
suaded him to fill it and I think even went 
out and helped. They overcame the matter 
of the dry corn by filling the silo with water 
after the silage was in place. This water 
was allowed to remain until it stopped bub- 
bling and then was drawn out at the bottom. 
This method produced fine silage. Later in 
the season farmers ran short of feed; so this 
man made a deal with a large eattle raiser to 
feed out a bunch of cattle. The cattle were 
fed in the lot where the silo stood. The deal 
was so profitable this man developed it into 
a business, feeding eattle whenever possible 
on his own farm. In this way he increased the 
fertility of his farm and made a good profit 
on the feed. He gives Mr. Fair credit for 
his suecess along this line. 


Profits Used to Build Palatial Home 


Out of the profits of this business he was 
able to build a home costing about $20,000. 
His farm contains 160 acres and is said not 
to be above the average in soil fertility or 
in value per acre. But by using his resources 
in the way suggested by Mr. Fair he has 
been able to build this remarkable house. It 
is modern in every way, has a kitchen as com- 
pletely appointed with labor saving devices 
as any fine hotel, has an electric plant for 
light and power and is planned in the most 
scientific way to meet the requirements of 
farm life. The Fair organization and the 
Curtis service bureau planned the house. In 
one room in the house the finish is made from 
native wood that grew on the farm. 

The high light on this story is the owner’s 
attitude toward his house. When his neigh- 
bors asked him how he could afford to invest 
so much money in a house he replied that 
his life expectancy was at least ten years; 
and that in his opinion it was worth $2,000 
a year to himself and his family to live in such 
i house; hence it would pay for itself during 
his probable lifetime. Certainly such an ex- 
pression of opinion by a customer is suggestive 
of the mission of the lumber business and of 
its possibilities. 

Quality and Service Win Against Lower Price 


C. Lee Detter, manager of the Sterling yard 
aud a young man of extraordinary intelligence 
id energy, sold a farm elevator to a cus- 
mer against out-of-town competition. I be- 
eve he had to compete against an Omaha 
oneern, His price was quite a bit higher, 
ut he made the sale on the quality of the 
iaterial and on the service he could offer. 
‘his was the beginning of quite a volume of 
uilding on this farm. In fact, the elevator 
‘as one of the first buildings to go up on 
hat had been an unimproved farm. The way 
1 which this deal was handled was so satis- 
ictory to the farmer that he bought a com- 
lete outfit; house, barn, chicken house, hog 
‘ouses and the like. The elevator is equipped 
o handle the wheat by power machinery and 
iakes pessible the drying of wheat that gets 
amp im the stack. This building paid for 
itself in extra profits on the wheat the first 
eason by reason of the fact that all the damp 
‘vheat dried properly in the elevator without 
oss, and also because the owner was able to 
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hold the wheat until the market price was well 
above the price paid at the time of threshing. 
This man handles damp wheat for his neigh- 
bors, charging a reasonable amount for the 
service. He also has arrangements for grind- 
ing grain and makes quite a bit of money in 
this way. In fact he has developed enough 
business so that he hires help to do the regular 
farming and gives all his own time to these 
other things. 


Advice Materially Increased Farm Profits 


The house on this farm is modern in every 
way, has a Warner water system and is lighted 
by a Delco lighting system. These lights are 
installed in the barn and all the buildings. 
The barn has storage capacity for seventy 
tons of alfalfa. 

Now the service rendered by the Fair com- 
pany in the building up of this farmstead went 
considerably beyond selling the lumber and 


To illustrate the kind of service rendered 
we might add a later chapter, one that was 
in process of making at the time of our visit. 
This farmer, whose name is N. E. Georges, 
had built a chicken ‘house the ‘‘Fair-Way’’ 
and had found it profitable. He wondered 
if he couldn’t extend his chicken business; 
so he went into conference with the Fair 
company and together they framed up the 
plans for an extensive chicken farm. At the 
time we were there this farmer had installed 
a hatchery with a capacity of something over 
twenty-five hundred eggs. The plan is 
for him to induce certain of his neighbors 
to raise purebred chickens of the particular 
breed he has selected, in order that he may 
have a steady supply of purebred eggs. He 
will do the hatching for such of his neighbors 
as want this service, will sell day-old chicks 
and will raise large numbers of chickens in his 
own pens to the frying and broiling stages. 

The matter is be- 
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will turn the trick for you. 


plowing must be done. 


Phone 35 





Your Depreciation Costs 
Would Pay for An 
Implement Shed 





Your expensive machinery soon goes to rack 
and ruin when exposed to the elements. There 
is no better way to save money than to properly 
protect your machinery. An Implement Shed 


With your harvesting done, there's sufficient 
time to build an implement shed before fall 
Better take our tip and 


Build This Year | 


Come in and let us give you figures on any 
buildings you require or on lumber for repairs. 


Home Lumber Company 
435 Main Street 


a sound and proved 
basis. Much of the 
information about 
chicken farming 
was gathered by 
members of the 
Fair organization, 
and these people 
are keeping a care- 
ful eye on the 
whole enterprise. It 
is not going to fail, 
not only because 
the farmer is a 
practical and cap- 
able man but also 
because the Fair 
organization is de- 
termined to see it 
thru. Mr. Hinman 
had agreed to han- 
dle at least the ini- 
tial publicity of the 
venture, getting 
news stories into a 
great many news- 
papers where they 
will do some good, 
getting stories in- 
to the farm and 
poultry journals 
and directing what- 
ever paid advertis- 
ing may be neces- 
sary. Everybody 
concerned is en- 
thusiastie over the 
proposition and 
feels that it has 
better than an even 
chanee of develop- 
ing into an import- 
ant loeal industry. 

Mr. Detter sat in 
the Sterling office 
and turned over a 
book of photo- 
graphs of houses 
and barns he had 
sold and comment- 
ed on the various 
deals. He told of 
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one big job that 





Suggestion for a Timely Ad for the Local Lumber Dealer 


other building material after the man had 
decided to build and had a material list. The 
various members of the organization advised 
with him not only about the planning of the 
buildings but about planning of his general 
methods of farming; and when these methods 
were determined upon the number, kind, size 
and design of the buildings could be deter- 
mined upon with considerable exactness. In 
fact, the Fair organization has become this 
man’s business adviser; and as a result of 
this codperative work the farm has been put 
upon a sound business basis and has seén its 
production increased very materially over 
what it would have been had the place been 
operated in the usual way. 


had taught him a 
good deal about 
selling. He had 
consummated a deal with a farmer for the in- 
terior trim for his new house; but when the 
stuff came, altho it was exactly what the 
farmer had ordered, it was not what he had 
thought it would be. He was sure things 
were not right, that he had never picked 
out that particular stuff and that it would 
spoil his house. Of course Mr. Detter could 
have proved by the specifications. that it was 
what he had ordered and have held him to 
the bargain; but that is not Mr. Detter’s 
way nor is it the ‘‘Fair-Way.’’ Instead, Mr. 
Detter got the district manager of the Curtis 
Companies (it was Curtis woodwork) to come 
down. This man assured the farmer that 
the stuff was absolutely right as to style 
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and quality and that he could make no mis- 
take in using it; but he also told him that 
the Curtis people as well as the Fair organi- 
zation had no intention of giving any cus- 
tomer what he did not want and that he might 
make any changes he wanted to make. There 
was a heavy demand for interior trim at that 
time, but the district manager said the ma- 
chines would start the next morning getting 
out exactly what the farmer wanted. The 
latter conferred with his wife, and the two 
finally asked for but one or two minor changes. 
‘‘This was a pretty rough lesson,’’ Mr. 
Detter said, ‘‘but it has been of great value 
to me. It taught me not to take things for 
granted in selling such things as interior 
trim when it must be sold from a catalog. 
After I make the sale, even tho the customer 
expresses entire satisfaction, I make it a point 
to go over the whole bill again, explaining 
and illustrating just what the articles are and 
what they are like. Because I know perfectly 
well what they are doesn’t mean that the cus- 
tomer knows; and he may be agreeing to 
one thing when all the time he has a wrong 
idea about it. I make the sale as soon as I 
can, but after it is made I take all possible 
pains to see there is no misunderstanding. 


Plan and Pep in Fighters’ Salesmanship 


‘*T had another lesson in the matter of mak- 
ing a sale when the customer is ready to 
close. I was selling a big bill in which we 
eould make a reasonable profit, but the cus- 
tomer and I couldn’t agree on a price. Finally 
he suddenly made me an offer of slightly less 
than I had asked. It would still yield a fair 
profit, but I didn’t want to take any less than 
I had asked, so I told him I’d tell him the 
next day. Before seeing him again I de- 
cided to take his offer, as there was some 
danger of mail order competition; something 
we make great efforts always to beat. But 
when I told him I would sell at his price I 
found him all out of the notion of buying 
from me, and I had some tremendously hard 
work getting him worked up to the point of 
making the deal. This taught me to know 
beforehand just what I will and will not do. 
And if I’m going to sell at a price I’ll close 
the deal when the customer is willing to pay 
that price.’’ 

It is well known that the Fair building 
stores deal in a great variety of articles not 
commonly thought of as being parts of a lum- 
ber yard stock. The yards do not all have the 


same sales conditions under which to wor! 
as some are in small villages and some are 
cities of considerable size. Mr. Fair has |: 
much success in reducing stock to as low 4): 
investment as possible without hamperi 
sales. In one yard in a small town I saw a «i 
of harness hanging in the office. The manag» 
told me it was a sample from which his «), 
tomers could order. All the yards ha: 
hardware and paint. Mr. Fair had so mi 
success with selling paint by means of a cou) 
of sales people—a specialty woman and 
clever girl, who went directly to the hou: 
thru the territory—that he hopes to do m 
along this line. One of his yards a couple 
years ago had quite a good volume of sa 
over a period of six months. Analysis of {| 
sales showed that only about 5 percent hi: 
been lumber. The other 95 percent consist: 
of the socalled ‘‘side lines.’’ It needs no 
commentary to indicate why Mr. Fair believes 
in the kind of merchandising which he prac- 
tices. He has shown that by applying intel. 
ligence to the business and organizing it for 
service he can make his communities better 
places in which to live, and at the same time 
can earn for himself substantially larger 
profits. 


So Re, & 





BUSINESS HELPS FOR THE RETAIL LUMBERMAN 


Oak Flooring Helps for Retailers 


The retail lumberman is often asked a multi- 
tude of questions regarding oak flooring—how 
it should be laid and how it should be finished, 
and all the rest. It is almost always the women 
who are the keenest for hardwood floors and 
who want to know all there is to know about 
them. Furthermore, 
these buyers are fully 
posted upon the advan- 
tages of rugs and ¢ar- 
pets and consequently 
the retail lumberman 








Sales helps and _ holder 

which are being supplied 
to retail lumbermen by 
the Nashville Hard- 
wood Flooring Co., 
Chicago. thru the 

Oak Flooring 
Manufacturers’ 
Association 





must be prepared to 
give all the necessary 
information at once and, 
of course, it is always 
desirable to be able to 
give this information in 
a form in which it may be taken home and dis- 
eussed and thought of at leisure. To help 
retailers out in this matter, the Nashville Hard- 
wood Flooring Co., Chicago, is sending out oak 
flooring sales helps to its customers. These 
helps are in the nature of an attractive booklet 
entitled ‘‘Oak Flooring—How and Where to 
Use It,’’ on the front of which is imprinted the 
name and address of the company. These book- 
lets are placed in a convenient hanger which 
may be seen in the accompanying illustration. 
The hangers and the booklets are supplied 
through the Oak Flooring Manufacturers’ As- 
sociation and they will be supplied in any quan- 
tity desired to retail lumber dealers and will 
be furnished free of charge. 

These helps answer a lot of questions always 
asked by prospective buyers such as what the 
amount of waste is, and how to lay and take 
care of oak flooring. It is very desirable, for 
example to have the users of flooring understand 
how it should be laid if the most satisfactory 
results are to be obtained, consequently these 
sales helps, which go deeply into the subject, 
are particularly helpful. 
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Business Shows Improvement 
The July issue of Mac’s Maggie Zeen pub- 
lished by the Shevlin System contains the fol- 
lowing interesting statement regarding business 
conditions: 


Business has shown a big improvement the last 
six weeks. Our sales during May were quite satis- 
factory, the last half of the month being especially 
good. June went along very nicely and our total 
sales compare favorably with previous years. 

Tight money is the principal cause of our trouble. 
In a questionnaire sent all yards recently we asked 
if the banks were making loans for building pur- 
poses and every reply with a single exception was 
“No.’”? Some of the banks were making short time 
loans to their best customers and others were mak- 
ing no loans at all. 

The banks thruout the country are fast building 
up their reserves and it won’t be much longer be- 
fore money conditions are easier. The recent rains 
all thru our territory make the crop prospects very 
good in most places and are adding a lot to the 
optimism of business. Unless every indication is 
misleading, we should have a good business during 
the late summer and fall. 

But you can’t get business unless you hustle for 
it every minute. Buyers are careful and must be 
convinced that your proposition is a good invest- 
ment for them and to so convince them requires a 
high type of salesmanship. 
an honestly believe that now is a good time to 
yuild. 





New Sales Field for Lumber 


People in Chicago and many outside dis- 
tricts actually are using up a lot of lumber in 
order that automobiles may be well greased. 
This may sound odd but it is true. Lumber and 
timbers are being hauled to many vacant lots, 
on which are being erected lubricating outfits 
built on a novel plan. On such lots oilers’ work 
benches have been built of heavy lumber, prop- 
erly braced. They are just high enough for 
the average workman to stand on his feet under 
an automobile and reach 
all oiling places. Such 


tive lattices, pergolas and fences, the demand 
for auto lubrication stations is making an 
appreciable run on the lumber yards of the 
city, the suburbs and country districts. 


Association Issues Plan Book 


Granp Rapips, MicuH., Aug. 9.—The Mich- 
igan Retail Lumber Dealers’ Association his 
had prepared an association plan book entitled 
‘“Better Homes’’ which is being distributed to 
all of its members. Forty thousand of the plan 
books have been published and will be distrib- 
uted to the retailers throughout Michigan, each 
member of the association receiving an allot- 
ment with the firm name printed on the outside 
cover. The appearance of the plan book is very 
pleasing and there are in it a number of illus- 
trations in color showing to very good advantage 
the practical and yet attractive features of thie 
architecture. These plans were prepared by 
J. Vanden Bogert, architect for the association, 
who took the utmost care to select houses that 
excel in practical qualities and that can be built 
most economically, this being made possible hy 
the use of standard sizes of lumber, sash, doors, 
ete. In other words, the plans are drawn to suit 
the stock of the average retail lumberman. \V. 
J. Barclay, secretary of the association, repo'ts 
that many favorable comments are being 1c 
ceived on this plan book and that the belief is 
general that the books will stimulate a dema::! 
for homes, and because of the standardizatio 





benches stand out in the 
open and the worker is 
without cover in any 
kind of weather. Be- 
sides. the bench, or 
greasing stand, most of 
the men who have gone 
into this business have 
provided small wood 
houses in which they 
keep an assortment of 
tools and all necessary 
oils and greases. Scores 
of benches have been , 
built along Irving Park 
Boulevard, Lawrence 
Avenue and Broadway. 
They are inereasing in 
number every day. It 





Thousands of feet of lumber are being used for a mushroom growth of 
greasing stands, located on the streets of Chicago or country roads handy 
to throngs of automobiles, the owners of which would rather pay for an 
oiling all around than get under the machine and do the work them- 


seems to be a new way _ selves. Oiling stands could also be sold to the automobile owner so 


for young men to earn 
money in these times. 
It is easy to see that quite a bill of lum- 
ber is required for an entire outfit. Con- 
sidering the immense quantities that have been 
used in adorning the numerous filling stations 
thruout the city, which show some most attrac- 


that oiling at home would be easv ‘ 


of millwork will permit the builder to economize 
in construction, permitting the dealer to sell the 
items carried in stock instead of being force: 
to the additional expense and delay of ordering 
special millwork. 
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of the Warsaw (Ill.) Community Club, the 

Bulletin of that town says its aims ‘fare 
social, industrial, economic, educational, moral 
and spiritual, which is a large order; but it can 
he filled by team work and earnest endeavor.’’ 
The membership fee of the club is $10 and the 
annual dues $6; every citizen of the community, 
including the farmers, being eligible. One of 
the first official acts of the new organization 
was to assume responsibility for financing 
weekly band concerts thru the summer. The 
editor already quoted continues: ‘‘An excel- 
lent start has been made along the right line, 
and if the pace is maintained the fruits of the 
organization must manifest themselves in a bet- 
ter, more wideawake, progressive community— 
a community in which civie pride and unison of 
purpose will predominate, eliminating that nar- 
row, selfish, sordid, greedy spirit which meas- 
ures everything by the financial gain it prom- 
ises to the individual and takes no account of 
the general good; and if there is no wearying 
of well doing each succeeding Federal census 
will tell a more flattering story than have those 
of the last fifty years. Warsaw is a good town, 
a beautiful town, a wholesome town, greatly 
favored by nature, and it should be an excep- 
tionally prosperous town. It will be if its 
people will just knuckle down to the work be- 
fore them, and the community club offers them 
a splendid medium thru which to attain that 
end.’? eine 

PROBABLY the first neighborhood unit of a 
county circulating library system to be opened 
in Texas or the Southwest was established re- 
cently at Sivills Bend, near Red River, eighteen 
miles northwest of Gainesville. This is a branch 
of the Cook County Free Library, which was 
established in July last year, but did not begin 
actively to operate until Jan. 11, 1921. Sivills 
Bend was the first neighborhood to qualify by 
providing space, shelving and a custodian of 
the books. The local chapter of the Woodmen 
of the World tendered the use of its hall, the 
boys of Sivills Bend pledged themselves to haul 
and eut wood for a fire in the library room and 
a publie spirited citizen agreed to act as custo- 
dian and keep the hall open twice a week for a 
reading room. 

* 7 * 

FARMERS and Townsmen of Chatsworth, IIl., 
and vicinity have organized the Community 
Builders’ Club with a view to organizing com- 
munity activities in behalf of civic betterment 
and the public welfare generally. One of the 
first steps it is expected to take is to provide 
a publie library building. It will interest its 
members in improving the two parks of Chats- 
worth; and other projects already in hand give 
promise of substantial benefits to the com- 
munity. 

* * * 

Owrne to crop failures during several recent 
vears, some rural districts of Montana have 
lost so many pupils that schools have been 
closed. School boards in other sections, to 
«void the loss that might result from building 
permanent schoolhouses, are making inquiries 
“bout portable structures similar to those that 
long have been used in logging camps and 
ther temporary industrial and construction en- 
terprises. 

* * * 

ON APPLICATION to the city council of Price, 
Utah, the Boy Scouts of that place have ob- 
‘ained permission to drain and fill the old city 
‘eservoir for a swimming pool. The boys so- 
‘ieited the aid of business men and others for 
‘he means to buy the materials and pay for the 
‘nbor needed. Nearly $800 was obtained in 
one day to build dressing rooms at the pool, and 
eight local carpenters contributed the labor of 
putting up the framework of the buildings. The 
hoys did the rest of the work. The scouts plan 
‘o have one or more of their members at the 


(Tot the Warsa on the recent incorporation 


% “THERES NO PLACE LIKE HOME™ 


pen“ a 





pool at all times to give assistance to smaller 
children who come to bathe. 


HaAvIinG cleaned out a deserted church, which 
had not had a pastor for twenty-three years, to 
the women of Calcium, Jefferson County, New 
York, the thought occurred that it would be a 
good idea to have a resident pastor. A women’s 
club organized for home demonstration work in 
dressmaking took hold of the matter, working 
with the entire community, and in a short time 
had enough subscriptions to guarantee the sup- 
port of a pastor, and he was installed at once. 

* - * 


Money for the purchase and operation of a 
community building has been contributed and 
pledged by the people of Astoria, Ill. The 
house was bought in 1917 at a cost of $3,000. 
All of this money except about $300 had been 
contributed and a drive was recently put on to 
secure the balance and sufficient to cover the 
costs of operation and equipment of the build- 





MUM LLL eee 


HOME 


It may be a mansion, it may be a dump, 
It may be a farm with an old oaken pump, 
It may be a palace, it may be a flat, 





It may be the room where you hang up your 
hat, 
t may be exclusive, or simple, or swell, 
The best in the town, or not quite so. Well, 
Just kindly remember wherever you roam, 


That Shakespeare was right, man, 
There's no place like HOME. 


And whichever it is, or whatever it is, or 
wherever it is, you want to keep your home 
just the best possible. We want to help you 
do just that. That is what we are trying to 
do—HELP BUILD HOMES, and because we 
want you to have the best we carry in stock 
the very best building materials in the 
market. 


NORFOLK LUMBER CO. 
STOUGHTON, MASS. 





BUILD 
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Using “Rhyme and Reason” to Push House 
Building 





ing. According to the latest report at hand 
contributions were coming in rapidly, many 
pledging annual contributions for three years. 


* * * 


In DuRAND, Wis., the people have undertaken 
a drive to finance a city hospital. An organiza- 
tion has been perfected, committees appointed, 
and the indications are that the project will be 
carried thru successfully. 
* * * 


CHARLOTTE, MicH., has just opened its new 
community club rooms with a celebration that 
taxed the capacity of the place. Musie by an 
excellent orchestra, punch in abundance, hun- 
dreds of sandwiches, billiards and ecards, dane- 
ing and other amusements kept the crowd to- 
gether until nearly midnight. The rooms will 
be open regularly each day from 10 a. m. until 
11 p. m. 

* * * 

FARM NEWS will be a regular feature of the 
Star-Sun of Niles, Mich., hereafter, according 
to a recent announcement of that paper. A 
representative of the paper is to call upon every 
farmer for miles around with a view to securing 
data for a series of sketches regarding farm 
activities. Correspondents will be appointed in 
each neighborhood and news of community in- 
terest will be published regularly. 

* 


* * 

THE CrosBy (Minn.) Commercial Club and 
the citizens of Crosby united with the Deer- 
wood-Irondale Community Club in a community 
picnic recently. 





ty, 


N RESPONSE TO A REQUEST for- infor- 
mation regarding the community hall at Le- 
Claire, Iowa, J. D. Barnes, known locally as 

the community historian, gave the following in- 

formation: ‘‘Two enterprising young men of 

LeClaire—John W. Fletcher and Frank Clark— 

built it as a cost of $21,000, and it is not 

finished yet. It was built because our little 
town was in need of just such a building; 
and I think it will be a paying proposition, 
for they have done well the last winter, all 
things considered. It is used for skating, danc- 
ing, basket ball, bowling; and its kitchen ar- 
rangements are most complete for the handling 
of large gatherings. It also has a fine view 
of the gramd old Mississippi River, which 
can not be duplicated; and is only a few steps 
from the railroad station. When the LeClaire 

Canal is finished, which is now under construe- 

tion, it will be a big boom for the old town and 

the Community Hall will derive some benefit 


from that source.’’ 
* * * 


ALLOUEZ Community House is the name 
adopted for a new club house in Green Bay, 
Wis. The name is that of a French missionary, 
of whom the Gazette, of Green Bay, says: 
‘*The history of Claude Jean Allouez, the 
patron chosen by the Catholic Woman’s club, is 
so woven into the early history of Green Bay 
and its neighboring towns and villages, that ex- 
planation is hardly necessary. Father Allouez, 
a Frenchman, came to Canada in 1658 after 
spending fifteen years in arduous study for mis- 
sionary work. He reached the shores of Green 
Bay in 1669. Believing all men to be his broth- 
ers, he toiled among the savages surrounding 
the Bay shores. His life can be nothing but the 
greatest inspiration to any organization hoping 
to do good to its fellow men. ‘Community 
House’ was chosen because within its walls, the 
members hope to fulfill in the broadest sense 
all that the name signifies,’’ 


* * * 


ELKHORN, WIs., heretofore has housed its 
excellent public library in rented . quarters. 
However, Mrs. Belle Mallory, who died recent- 
ly, made a gift of $20,000 for a new library 
building to be known as the ‘‘Charles Kinne 


Library.’’ 
* * * 


THE WoMEN’s Community Club, of Dickin- 
son, N. D., contemplates opening a community 
room for the girls of the town. It is the plan 
to furnish the room in a homelike manner, in- 
stall a piano, place the room in charge of a 
matron and make it available for all the girls 
of the town. 

* * * 

COMMUNITY games and other amusements, 2 
home talent playlet, music by a local quartet and 
a lawn social were the means adopted by the 
Burritt Grange, near the little inland village 
of Wempletown, Ill., recently to raise funds 
toward building a community hall. All the 
entertainment was free, a charge being made 
for the refreshments only. 


* * * 


THE CHAMBER of Commerce, of Lowell, Mass., 
originated in that city the practice of closing 
certain streets for neighborhood playgrounds, 
and over ten thousand children have been regis- 
tered as using such playgrounds. The chamber 
has announced its readiness to finance similar 
playgrounds where the citizens take the neces- 
sary steps to have the streets closed. 


* * * 


REpPoRTING to the directors of the San Isabel 
Recreation Association, of Pueblo, Colo., a com- 
mittee in charge of the building of a community 
house at Beulah stated that the work was well 
under way and that the structure soon would 
be ready for use. The building will be 46 x 60 
feet and will be for the accommodation of tour- 
ists motoring thru the San Isabel forest. 
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MONTANA CUT AND SHIPMENTS 


KALISPELL, Mont., Aug. 8.—In a statement 
just issued by the Montana Lumber Manufac- 
turers’ Association, copies of which were sent 
out to the membership, the comparative data 
on cut and shipments for June, 1921, and the 
same month of 1920, show that shipments this 
year were roughly two-thirds those for June, 
1920, while the cut was approximately less than 
half that of last year. Increased shipments 
were made to Minnesota, Wisconsin and Atlantic 
coast States. The data are as follows: 


—1921— —1920— 
Cars Feet Cars Feet 
TMOG POA nce 0s 244,736 ... 199,791 
Ties and timbers.. 14 318,947 125 3,269,248 





Montana ..... .eeeellT ~=.2,980,749 122 3,032,941 
0 gE See 15 353,349 3 97,455 
Oe nee ae 31 741,738 
South Dakota .... 4 115,926 3 82,589 
Minnesota ........ 46 1,184,674 26 634,516 
WIRCORBIN. «. .0:0.-00 69 1,877,507 35 836,289 
| ear ey= 1,109,333 
RIES) 5.5 b.okias say & 4,482,131 
Kansas .... 146,899 
Nebraska .. 349,477 
Missouri ... 151,539 
Colorado 155,837 
NOES Sle cibieiciee) 01.) ED (See éudaebmoy 
| aes 190,736 
Michigan 727,300 

eee 100,993 
ae 220,683 
Atlantic Coast 

ce a: ER 57 1,512,514 14 343,628 
Other Eastern 

eee 8 174,473 24 610,797 
OMI : 5 ois: .00 5 5:50:0 i 39,019 1 23,218 


M. C. Reis, East St. Louis Lumber Co., East St. 
Louis; and secretary, J. G. Hennigan, O’Neil 
Lumber Co,, East St. Louis. 





LUMBERMEN BUY GOVERNMENT RAILROAD 


PoRTLAND, ORE., Aug. 6.—It was announced 
here today that the Multnomah Lumber & Box 
Co. has purchased the Government owned rail- 
road out of Yaquina into the spruce timber of 
Yaquina Bay. The road is of standard con- 
struction, 11 miles in length, and can easily be 
connected with the Southern Pacific line to New- 
port. The price paid was about $400,000. The 
original cost of construction was more than 
$1,000,000. It was built by the Spruce Pro- 
duction Division to bring out spruce for air- 
plane construction during the war. The pur- 
chase of the road will give the lumber company 
an abundance of spruce timber for a long period 
of time and F. A. Douty, head of the company 
announces that this will mean immediate in- 
crease in the output of the company’s plants. 
Included in the purchase is a small sawmill at 
Otter Rock, about 12 miles from Newport. 





TO CONVERT PINE STUMPS INTO PAPER 


MosiLE, AuA., Aug. 8.—The National Reduc- 
tion Co., operating a plant at Calvert, twenty- 
five miles from Mobile, has about completed its 
experiments for the manufacture of paper from 


JAPANESE BUY HEAVILY ON FIR MARKET 


PORTLAND, OrE., Aug. 6.—For the last several 
months the Japanese have been in the market 
here for large quantities of Japanese squares, 
fir timbers of considerable size, and they are 
still buying quite heavily. But a month or so 
ago they began placing orders for smaller sticks, 
ranging in dimension from 4x4- to 5x5-inch, 
20-foot, and they are now. buying these by the 
shipload. The demand for these sticks is be- 
coming so active that it will undoubtedly have 
a strong effect on the fir market as a whole, for 
the material is easily cut, and to advantage, by 
big or small mills. The sticks are said to be 
used in building construction. The Japanese 
seem to have entered the reconstruction period 
in earnest, the reports received here being to the 
effect that entire cities are being renewed. 

F, A. Sullivan, head of the Sullivan Lumber 
Co., of this city, with offices in the Northwestern 
Bank Building, stated today that his company 
alone will ship many million feet of the ‘‘little 
sticks’? to Japan during the next month. The 
coming week this company will dispatch from 
Seattle 500,000 feet on the steamer. West Can- 
non, while the steamer Pawlett leaving Portland 
will carry 500,000 feet. About the middle of 
this month the company will load 1,000,000 feet 
here on the steamer Yoshita Maru, and the 
steamer West Nilus, now loading general cargo 
here, will carry a considerable quantity. The 
Sullivan Lumber Co. is also shipping 1,000,000 














HARBOR SCENE IN THE BUSY LUMBER PORT OF BEAUMONT, TEX. COPIES OF THIS PHOTOGRAPH, TAKEN 


Railroad (not ties) .. 





SE MATINNUE i 6 5 51626. > aloe aee wae 3 53,143 

MENA lige cas bnes 487 12,739,323 709 17,600,279 
Cut for month..... 13,187,423 31,230,900 
Stock on hand..... 89,118,150 115,247,166 
Shipments exceed- 

Dr Las”. vsiaseeeeia | Saeseases 
Cut exceeding ship- 

SRD ikke pdecus 455,100 13,640,621 
Prices, normal.... 3 4 
Prices, above ..... 1 0 
Prices, below ..... 5 5 
Inquiries, normal.. 2 5 
Inquiries, above... 0 0 
Inquiries, below... 7 4 





EAST SIDE TRADE EXCHANGE DISSOLVES © 


Sr. Louis, Mo., Aug. 9.—The East Side Lum- 
ber Trade Exchange has been dissolved, certify- 
ing its dissolution to the secretary of State at 
Springfield, Ill. Altho an Illinois corporation, 
the offices of the exchange were in St. Louis. 
The exchange was composed of four yards in the 
group known as the Tri-Cities (Madison, Venice 
and Granite City) and six in East St. Louis. 

J. C. Kraemer, manager of the exchange, said 
that the dissolution was decided upon because 
it was felt that the territory covered by the 
organization was too large. It is understood 
that two exchanges will be formed, one for the 
Tri-Cities, which have a total of six yards, and 
one for East St. Louis. 

The East Side Lumber Trade Exchange was 
organized about four years ago. Its offices first 
were in St. Louis, later moved to East St. Louis 
and brought back to St. Louis about a year ago. 

The officers of the exchange were: President, 
Edmund Goedde, vice president B. Goedde & 
Bro. Lumber Co.; vice president, C. L. Draper, 
Draper Planing Mill, Granite City; treasurer, 


pine stumps, and officials of the company state 
that machinery for this end of the industry will 
be installed soon. When this company erected 
its plant, two or three years ago, it bought the 
stumps on 500,000 acres of cut-over pine lands, 
hauling the stumps to its mill and extracting 
rosin, pitch and turpentine from them. Thru a 
new process discovered by its chemists it has 
been able to make a clear rosin of a much higher 
grade than was formerly secured from stumps, 
and of a value double that of the darker 
products. 

A plant will be built at Crichton, four or five 
miles from Mobile, for the manufacture of 
paper. Officials of the company state that thru 
the process they have perfected they will be 
able to make a high grade white paper from the 
pulp after the rosin has been extracted. To 
supply this plant they have bought the fee simple 
title to 9,000 acres of cut-over lands, which, when 
cleared of stumps, will be converted into stock 
farms for the raising of high grade cattle. 


DOUBLE BAND MILL COMPLETED 


Sytvia, N. C., Aug. 10.—The double band 
sawmill of the Blackwood Lumber Co. (Ine.), is 
about completed, and operations will begin some 
time in the early part of September. This mill 
was designed and built by Charles B. Sewell, 
who is leaving here for Oroville, Calif., where 
he will supervise the building of a large three- 
band mill for the Hutchinson Lumber Co. 








Tue Unitep STATES uses more mahogany 
than all the rest of the world combined. That 
statement is on the authority of the Timber 
Trades Journal, of London. 


feet of fir from the Columbia River to New 
York, by the water route, this month. 





LARGE TIMBER DEAL CONSUMMATED 


CLEAR LAKE, WasH., Aug. 6.—One of the 
largest timber deals of the year was consum- 
mated this week when the Clear Lake Lumber 
Co. purchased from different owners approxi- 
mately 14,000 acres of timberland. The com- 
pany early in the week purchased from the 
Great Northern Railway Co. over 9,000 acres 
cruising about 700,000,000 feet of timber and 
today closed a deal with the Weyerhaeuser Tim- 
ber Co. for that company’s Skagit Valley hold- 
ings on the south side of the Skagit River. 
These two purchases, with other smaller acquisi- 
tions and the timber already owned by the 
Clear Lake Lumber Co., brings its holdings up 
to over 1,500,000,000 feet. 


These additions place the company’s timber 
supply on a par with its extensive operations 
and insure a future steady supply for its big 
mills at Clear Lake. 

The Puget Sound & Cascade Railway Co., a 
subsidiary company, the most of whose stock is 
owned by the Clear Lake Lumber Co., is ex- 
tending its railway line 18 miles. Five miles of 
this line will be finished this fall. 

The company’s logging camp is working to 
full capacity and the big sawmill is running 
two 8-hour shifts. B. R. Lewis, vice president 
and general manager of the company, will leave 
Friday morning for a trip to Minneapolis, Chi- 
cago and eastern points. Mr. Lewis is greatly 
elated at having secured this immense tract of 
fine timber tributary to his company’s plant. 
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FORESTRY COMMITTEE IS BUSY 


San Francisco, Cauir., Aug. 6.—The Na- 
tional Forestry Policy Committee of the Cham- 
ber of Commerce of the United States which 
has made a very successful tour of the Pacific 
coast, arrived in San Francisco Aug. 3, after 
having held conferences in Spokane, Seattle, 
Tacoma and Portland. 

The committee arrived at Weed, Aug. 2, and 
inspected the mills, factories and dry kilns of 
the Weed Lumber Co. in the morning. At Shasta 
Springs the party was entertained at luncheon 
by the California White & Sugar Pine Manu- 
facturers’ Association. In ‘the afternoon the 
party went to McCloud and took a train out 
thirty miles into the McCloud River Lumber 
Co.’s woods, where they observed the repro- 
duction of cut-over lands. They were enter- 
tained at a dinner-meeting during the evening 
by Thomas McCann, managing director of the 
McCloud River Lumber Co., who was the prin- 
cipal speaker. The committee saw enough to 
convince it that with adequate fire protection, 
it is possible to get a new forest by natural 
reproduction on cut-over white and sugar pine 
lands. 

Arriving in San Francisco Aug. 3, the com- 
mittee began conferences with representative 
lumbermen in the assembly room of the Mer- 
chants’ Exchange. The hearings in San Fran- 
cisco brought out a great deal of valuable in- 
formation for the use of the committee in formu- 
lating a national forest policy. The lumbermen 


there is heavy brush and reproduction can not 
be expected. But, taking the State as a whole, 
on 65 percent of privately owned eut-over lands 
young forests are growing up, and on 80 per- 
cent of the national forests. Now that there 
is reasonable fire protection, there is reason to 
expect 80 percent reproduction in future. 

The local committee, which made arrange- 
ments for the San Francisco conference, was 
headed by Dr. George C. Pardee. Other mem- 
bers included: President Wallace F. Alexander 
and Secretary Robert Newton Lynch, of the 
San Francisco Chamber of Commerce; C. Stowell 
Smith, Paul G. Redington, C. R. Johnson, 
Charles R. MeCormick and R. F. Hammatt. 

On the evening of Aug. 3 the visitors were 
entertained at a dinner at the Pacific Union 
Club. On the night of Aug. 4 they left for 
Scotia, to inspect the sawmills and woods of 
the Pacifie Lumber Co. and to obtain additional 
data on timber lands. Today they attended 
the dedication of the Raynall C. Bolling memo- 
rial grove of redwoods in Humboldt County. 
This tract will be preserved as a memorial to 
Col. Bolling, who was the first United States 
officer of high rank to die in the world war. 





CALIFORNIA REDWOOD STATISTICS 


San Francisco, Cauir., Aug. 6.—Secretary- 
manager R. F. Hammatt, this city, of the Cali- 
fornia Redwood Association, has just issued 
his monthly statistical table for July showing a 


RECEIVERS CONTINUE TO OPERATE 


PITTSBURGH, Pa., Aug. 9.—The appointment 
of permanent receivers for the American Lum- 
ber & Manufacturing Co., this city, has been 
made by the court, and 8 B. Oehmichen, form- 
erly treasurer of the company, and the Real 
Estate Trust Co. have been placed in that posi- 
tion. Permission is granted to continue the op- 
eration of the business with W. D. Johnston, 
president of the company, in charge. Arrange- 
ments have been made with the receivers for 
sufficient capital to permit the company to pay 
all shippers 80 percent cash promptly upon re- 
ceipts of invoice and B/L balance on arrival 
of ear. In addition to this the shipper, by order 
of the court, is further protected by a prior 
lien against the proceeds of each shipment, and 
sale to the receivers until the 20 percent bal- 
ance is paid. 

Mr. Johnston, in commenting upon the ar- 
rangements permitted by the court says: 

Our business is a most valuable one, and has 
always been a money maker during the last thirty- 
four years, during all of which time the writer has 
been manager and principal owner. 

No doubt you will receive many inquiries asking 
whether or not it is safe to sell to our receivers. 
We are giving you the above information so that 
you will know what to say. The writer has put 
up a hard fight to preserve this valuable business 
and keep it in operation. Will you kindly coéperate 
to this end with us? We assure you it will be 
most highly appreciated. 

Under the worst conditions we should make all 















































of Oregon, Washington and California, which 
States contain 50 percent of the remaining 
standing timber in this country, expressed their 
willingness to help further, in every reasonable 
way, the program for the protection of the 
timber and perpetuating the supply. 

Opinions were divided as to the best means 
of attaining these ends. C. R. Johnson, presi- 
dent of the Union Lumber Co. favored the 
Snell bill over the Capper bill which would vir- 
tually amount to Federal control of the in- 
dustry. F. E. Olmstead, forester for the Dia- 
mend Match Co., favored the Capper bill. Paul 
G. Redington, district forester of the United 
States Forest Service in San Francisco, R. E. 
Danaher, president of the Michigan-California 
Lumber Co., and H. D. Mortenson, president 
of the land department of the Southern Pacific 
Co., were among those who told of timber and 
lumbering conditions and answered questions. 

-It is safe to say that the San Francisco con- 
ferences were highly successful. Everyone had 
an opportunity to present his views to the com- 
mittee. The consensus among the lumbermen 
who spoke at the hearing was that the impor- 
tant issue at present is adequate fire protection. 
Other questions will require much time to work 
out, such as: Leaving seed trees; cutting to 
diameter limits; high lead as against low lead 
logging methods, and actual planting ot for- 
ests. They hold that it is the job of the State 
or Federal Government to do the planting. For- 
esters, when questioned, were unable to tell 
definitely what results can be obtained in yield 
per acre or what the lumber would. be worth. 
So, it would seem unfair to ask the lumber com- 
panies to spend money on a‘project that gives 
no certainty of breaking even. There are dis- 


tricts, around Mt. Shasta, for instance, where 


comparison of shipments, orders received and 
production for the first thirty weeks of the 
years 1918 and 1921, inclusive, and also a com- 
parison of cancelations for the last four weeks 
of the period in 1921 and for the thirty weeks’ 
period, as follows: 

Shipments—in M Feet 


No. 8. West- LEast- 
Year Calif. Calif. ern ern Foreign Total 
1918.. 56,170 17,217 1,754 27,145 8,77 11,058 
1919.. 43,168 19,998 1,167 24,723 3061 98,117 
1920.. 70,655 30, 100 1,570 42,129 11/141 155,595 
1921.. 49,214 27,869 387 20,002 6,855 104,327 
poet Received—in M Feet 
1918.. 36,536 14,584 1,802 24,060 10,066 87,048 
1919.. 39,220 25,124 1,371 32,143 9,317 107,175 
1920.. 48,974 27,269 1,545 25,584 13,701 117,073 
1921.. 42,050 30,191 488 17,830 4,200 94,759 
Production—in M Feet 
BORE iciees cnariakwnesndinnden conucvaeuss iver 
Sl Ne rT reer er re ee eee 
BE auccancaccaudvecteepeceens ceaetrceeet 
FORE i esve Vek oe eeee AER INUE SU Ceteawetes ter 
Cancelations—Weekly 
July 9 73 23 = 38 ~. 134 
July 16 3 65 a whe a 65 
July 23 ne a a * ‘<a 
July 30 . 30 ae : 30 
, Cancelations—Years to Date 
1918.. 24 11 971 169 
1919.. e296 2 484 28 2,215 2,862 
1920.. 1,478 368 92 1303 3,857 
1921.. 1,919 729 87 1,971 644 
For the Whole Industry 
(9) mills (Shipments ) (43) 
Note: The (8) report- (Orders re’d) represent st} 
(8) ing (Production) 41) 


percent of the rated capacity of all opeaiting 
redwood mills. Applying these percentages, the 
following estimates for the entire industry for 
the first thirty weeks are obtained. 


Ship- Orders Pro- 
ments Received duction 
-- 258,300 220,600 271,500 
.+ 228,200 274,800 240.300 
. 361,900 300,200 374,700 
242,600 243,000 397,700 











JUNE 22, 1921, HAVE BEEN SENT OUT BY THE BEAUMONT LUMBER CO. TO ITS PATRONS AND FRIENDS 


the expenses of the receivership and, if business 
improves, very likely a nice net profit, which, of 
course, will accrue to the benefit of the creditors, 
who will not have to stand the usual heavy expense 
of a receivership. If we are able to collect only 
half of our loans and advances to the Lenox Saw 
Mill Co., our creditors will be paid in full. 





WHITE AND SUGAR PINE STATISTICS 


San Francisco, Cauir., Aug. 6.—Secretary- 
manager C. Stowell Smith, this city, of the 
California White & Sugar Pine Manufacturers’ 
Association, has issued the following compara- 
tive figures for June, 1920 and 1921, cover- 
ing the production, shipments, inventory and 
orders of eighteen mills: 


Percent 
Production June 1920 June 1921 Increase 
yk. | eee 69,018,368 50,358,646 27 
Total all species 
including pine. 86,480,596 65,024,716 25. * 
Shipments 
Pree G6ne 25 i 6 28,246,052 17,640,549 37.5 
Total all species 
including pine. 35,006,039 26,981,851 14.4* 
Inventory an July 1,1921 
No. 3 shop & b 
PS os 50,472,997 76,384,767 51.5 
Total all species 
and grades. ...228,811,457 338,885,052 48 
Orders 
No. 3. shop & bet- 
audducsans 26,148,464 17,047,433 35 
Total all — 
and grades.... 88,829,847 56,130,843 37 * 





* Decrease. 





Lizac is believed to be a native of Persia, 
but it has been planted in many parts of the 
world. The wood has fine grain but is not in 
extensive use, perhaps because sizes are usually 
small, 
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Steadily Increasing Activity in Building 
Is Reflected in Reports From Many States 


BIG COMPANY TO BUILD NOW 


New York, Aug. 8.—The P. Lorillard Co. 
has signed a contract for the erection of a new 
factory, to be situated in Manhattan. This ac- 
tion is interesting from the fact that the com- 
pany makes it plain that it feels now is the time 
to build. It has taken figures and made studies 
for the building several times in the past five 
years, but heretofore had felt that the building 
market was against them. Now with a reduction 
of about 35 percent in the cost of all building 
materials since the peak prices of 1920, and 
the fact that the cost is only about 60 percent 
above the prewar price, the company executives 
decided that prices are sufficiently close to the 
bottom to justify going ahead. 





BUILDING BREAKS ALL RECORDS 

ATLANTA, Ga., Aug. 8.—Building permits is- 
sued in Atlanta during July show value of 
$1,933,822, this city leading the entire South. 
The amount is far in excess of the same month 
last year, even tho 1920 was the banner build- 
ing year for Atlanta. In fact, July was the 
banner month in the history of this city. Home 
building predominates. There were 131 per- 
mits for new homes issued during July, bring- 
ing the total for’ first seven months of 1921 to 
741, which far exceeds the total for 1920. 





BANKERS PLEDGE AID TO BUILDING 


New York, Aug. 8.—New York bankers to- 
day pledged a special fund of $2,900,000 to 
carry thru housing projects now under way and 
held up for lack of sufficient funds to complete 
the buildings. The bankers met at the invita- 
tion of the Title Guaranty & Trust Co. 

The title company asked the bankers for 
special aid in the housing situation. Repre- 
sentatives of various banks, insurance companies 
and other financial institutions responded by 
pledging sums ranging from $100,000 to $500,- 
000. 

The money was subscribed not only to insure 
the completion of building operations now under 
way, but also to give assurance to builders that 
all legitimate housing construction would find 
substantial support from the leading financial 
concerns. 





GAIN IN SEVEN MONTHS’ BUILDING 


Construction activity in July, according to 
figures gathered by the F. W. Dodge Co., was 7 
percent less than in June, although it was 4 
percent greater than in July, 1920. Contracts 
awarded during July in the twenty-seven north- 
eastern States of the country amounted to $212,- 
491,000. 

The total volume of building contracts let in 
the territory covered by the Dodge company 
during the first seven months of this year has 
amounted to $1,278,747,000, which is 10 percent 
greater than the average figure for the first 
seven months of the preceding five years. 

Residential building continued in the lead over 
all other classes in July, amounting.to $60,452,- 
000, or 28 percent of the total. Public works 
and utilities amounted to $46,902,000, or 22 per- 
cent of the total; business buildings, to $33,240,- 
000, or 16 percent; educational buildings, to 
$28,602,000, or 13 percent; and industrial build- 
ings to $13,604,000, or 64% percent. 

Contemplated new work reported from Janu- 
ary 1 to August 1, 1921, has amounted to 
$2,838,000,000, more than double the volume of 
contracts awarded in same period of 1920. 

The Dodge company adds to its statistical 
report the following general comment: 

Altho the increases in building operations which 
were expected to develop in the summer months 
have not materialized, construction activity has 
held up very well in comparison with other lines of 
business. 

During the first ten days of July the volume of 
building contracts was very low. while the last 
three weeks showed total figures of considerable 
magnitude. 


Discussions of wage scales in many centers have 
been protracted and settlements have been delayed. 
Confidence in the stability of construction costs has 
not yet been generally established, altho it is the 
opinion of a number of reliable authorities that 
necessary construction enterprises may be under- 
taken now under as favorable conditions as are 
likely to prevail at any time in the near future. 





MOVEMENT TO AID BUILDING 

ATLANTA, GA., Aug. 8.—A nation-wide survey 
of conditions in the building industry with a 
view to improving methods of financing con- 
struction, standardizing the manufacture of cer- 
tain materials and fixtures etc. has been insti- 
tuted by the National Association of Builders’ 
Exchanges, from headquarters in Atlanta, in 
codperatien with Secretary of Commerce Hoover. 

Charles William Bernhardt, president of the 
association, stated that inception of the work 
followed a conference some time ago with Secre- 
tary Hoover, held at his request, in which the 
builders were represented by Mr. Bernhardt, 
E. F. Stokes, national secretary, and T. H. 
Skates, secretary of the Baltimore Builders’ 
Exchange. 

Coéperation of the Department of Commerce 
will be directly thru the division of housing 
and construction, while the central. committee 
just appointed by the association will form the 
connecting link between the federal department 
and the builders, and will keep in touch with 
the exchanges thru a general committee to be 





“SERVICE?” 


Does “Service” mean more than 
ten years ago? 
Delivery? Building helps? House 
plans? 

See Prize Offer Page 41 

.° 2 ees 











composed of one man from each of the ex- 
changes affiliated with the national organi- 
zation. 

Membership of the central committee includes 
William F. Chew, of Baltimore, chairman; Max 
Bauman, of New York; J. B. Stoddard, of 
Detroit, and Mr. Bernhardt, ex-officio member. 


—_~ 


WILL BUILD TEN HOUSES 


PITTSBURGH, Pa., Aug. 8.—A contract call- 
ing for the erection of ten houses for the West 
Penn Power Co. was awarded the Nicola Build- 
ing Co. of this city, last week. The houses will 
cost $4,881 each. They will be erected in a 
group at Springdale, to be occupied by the 
Springdale employes of the West Penn Power 
Co. They will be of the 6-room type and of 
hollow tile and stucco construction. Southern 
pine will be used for finishing the interior, and 
the outside will be trimmed with white pine. 








BIRMINGHAM BUILDING GAINS 


BIRMINGHAM, ALA., Aug. 8.—Almost twice as 
many residences were built in Birmingham dur- 
ing the first seven months of this year as were 
built during the entire year of 1920, according 
to statement of J. E. Spencer, city building 
inspector. For the first seven months of 1921 
permits numbering 856 and amounting to 
$1,808,873 were issued to builders of residences, 
compared with 476 permits amounting to 
$1,419.630 for the entire year of 1920, and 226 
permits amounting to $688,368 for the first seven 
months of last year. Altho the tremendous 
increase in residence construction is the out- 
standing feature of the building situation in 
Birmingham, construction in general shows a re- 
markable gain over last year. 


HOME BUILDING IS BOOMING 


RHINELANDER, WIs., Aug. 8.—Fifty new 
homes are in the course of construction here, 
the majority ranging in cost from $3,000 to 
$10,000. E. O. Barstow, of the Rhinelander 
Advancement Association, reports more activity 
in the home building line than has been experi- 
ence in many years. Several business blocks 
also are being erected. 





THIRTY RESIDENCES BEGUN IN JULY 


TERRE Haute, Inp., Aug. 8.—The construction 
of thirty new houses in Terre Haute was begun 
in July, at an estimated cost of $140,000. This 
is a 300 percent increase over the same month of 
last. year, when only ten houses were erected. 


~ 


FALL BUILDING OUTLOOK IS GOOD 

EVANSVILLE, Inp., Aug. 8.—Local contractors, 
planing mill owners and building material men 
believe that there will be renewed activity in 
building operations after the first of September. 
A good deal of building has been planned and 
quite a few contracts have been let recently. 
Work on the million-dollar Cadick theatre at the 
corner of Sycamore and .Third streets is pro- 
gressing rapidly. Several factory additions 
have been either built or planned for this sum- 
mer. Edward C. Kerth, city building inspector, 
says that about 100 residences have been built 
in Evansville during the summer and that at 
least fifty more will be built during the balance 
of the year. Contractors are of the belief that 
September, October and November will prove 
the best months of the year for building. 





— 


COMPANY WILL BUILD HOUSES 

DENVER, CoLo., Aug. 8.—To aid those of its 
employes who lost their all in the great flood 
which devastated Pueblo, the Colorado Fuel & 
Iron Co. has contracted for the erection of 
fifty moderate priced homes on ground adjacent 
to its big steel plant. The houses will be sold 
to the employes at cost, on an easy payment 





~ 


plan. They will be of three, four, five and six 
rooms. The total sum involved in the project 
is $140,000. 





NO LET-UP IN BUILDING BOOM 


PETERSBURG, IND., Aug. 8.—The building 
boom in this town continues unabated. <A large 
number of new houses are in course of erection 
and a good many more will be built during the 
late summer and fall. The town has enjoyed 
the greatest building boom this year in its his- 
tory, due to the increased activities in the gas 
and coal fields of Pike county. Oakland City, 
twelve miles south of here, is also enjoying its 
greatest building boom in a number of years. 





BUILDING STRIKES STRONG STRIDE 

HouanpD, Micu., Aug. 8.—Building has again 
struck its stride here and a score or more homes 
have just been begun. Several recently com- 
pleted homes are ready for occupancy. Despite 
the increase in the number of homes, however, 


_ vacant houses are at a premium, the demand for 


residences continues strong and indications are 
for a prosperous building season this year. 


~ 





BRICKLAYERS AGREE ON WAGES 


PirTsBuRGH, Pa., Aug. 8.—Following the ar- 
rival at an agreement between the bricklayers’ 
union and the brick contractors last week, there 
was a decided increase in the number of building 
permits issued. The agreement entered into 


calls for a minimum wage of $1.30 an hour, 
regulations regarding extra pay for overtime 
and Sundays remaining same as other years. 
A settlement with the carpenters’ union, which 
with the bricklayers’ union is the backbone of 
the 17 local trade unions, would put an end 
to the local building tangle. 
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FIRE-RESISTIVE FRAME: CONSTRUCTION 


Viewed by hundreds of thousands who are 
daily thronging to Chicago’s Pageant of Prog- 
ress, 2 model house is the missionary of fire- 
resistive frame construction. Its purpose is to 
show to the home builder how frame construc- 
tion may be made fire-resistive and therefore 
entirely safe and suitable in sections where it is 
now excluded because of fire regulations. The 
lower story of the house is veneered with brick 
and the upper story built of stucco on metal 
lath. All floors, walls and partitions are con- 
structed of wood. The entire house was de- 
signed to show laymen how to make the average 
home built of wood fire-safe by protecting it at 
the ‘‘Five Vulnerable Points.’’ This has been 
done with the view to encouraging the use of 
frame construction thruout, disposing, how- 
ever, with ordinary lath at those points most 
susceptible to fire and using metal lath as a 
plaster base where fire is most apt to originate. 
In this way the flexibility and economy of frame 
construction are utilized to the full, while its 
susceptibility to fire is nullified. 

The ‘‘five vulnerable points’’ literature dis- 
tributed at the booth where the model house is 
shown explains that the use of metal lath thru- 
out the entire house is not being advocated, but 


Model house showing how some metal 
metal lath 


lath makes a frame house fire-resistive. 
at 1, 2, 3, 4 and 5 will protect the ‘“‘five vulnerable points,’’ while its application at 
A,B,C, D and E will largely eliminate cracks in plaster or stucco. 


rooms; (b) to lap 6 inches on either side of 
wall and partition angles, and around door 
bucks; (c) back of wainscots and tile mantels; 
(d) across plumbing pipes and heat ducts; (e) 
on exterior stud walls for successful stucco. 

The model house is employed graphically to 
illustrate crack prevention, for which work it is 
just as successful as in making a house fire- 
resistive. It is estimated that close to 1,500,000 
people will have visited the Pageant of Prog- 
ress before its close, and the model house is 
doing yeoman work in interesting home seekers 
in fire-resistive, crackless, economical frame 
construction showing them that it is not neces- 
sary to abandon frame construction in order 
to get fire safe homes. 





SOUTHERN PINE BOOK IS A WINNER 


New Or.Eans, La., Aug. 6.—The continued 
interest being displayed in the book of the 
Southern Pine Association, ‘‘How to Plan, 
Finance and Build Your Own Home,’’ prob- 
ably means that at no distant date there will 
be need for a second edition. 

In spite of present conditions, nearly a home 
a day has been gotten under way since the 
publication of the book, which homes are direct- 
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Application of 


A house buiit in this way meets 


fire prevention requirements altho built of lumber 


only at the points designated as vulnerable to 
fire. The ‘‘five vulnerable points’’ are: (1). 
All bearing partitions and stud exterior walls, 
including a basket to hold incombustible ma- 
terial as a fire stop; (2) ceilings under in- 
habited floors, especially over heating plants 
and coal bins; (3) at chimney breasts, around 
flues and back of kitchen ranges; (4) stair 
wells and under stairs, and (5) as a base and 
reinforcement for exterior stucco. 

It has been found that if fire is confined 
to its originating point for a time, fire fight- 
ing apparatus can reach the scene before much 
progress has been made and thus it is easy to 
put out and control fire. Metal lath on wood 
studs has passed the one-hour test indicating 
that it prevents the passage of flame thru the 
wall for this length of time, while ordinary 
lath lasts only ten minutes. In the same way 
the use of metal lath at other ‘‘ vulnerable 
points’’ tends to hold back the progress of fire 
and consequently very greatly reduces the possi- 
bility of damage. 

Not only does metal lath perform a great 
service for frame construction by making it fire- 
resistive, but by its use plaster cracks in set- 
tling, shrinkage and warping can be done away 
with. For crack prevention, the use of metal 
lath is advocated (a) on ceilings of prominent 


ly traceable to the book and built from plans 
sold by the Southern Pine Association.. Re- 
quests in great numbers are filled daily, and 
not a few acknowledgments'contain words of 
high commendation of the work. 

‘*We consider this a very fine publication 
on an extremely important subject, and we de- 
sire to commend your association for issuing 
a publication of this disinterested character,’’ 
says R. 8. Hinman, director of the community 
service department of the D. J. Fair Lumber 
Co., Sterling, Kan. ‘‘A book of this kind from 
an authoritative source is of much greater value 
to the consumer and therefore to the dealer 
than if it were written from the standpoint 
of any particular material, and we are posi- 
tive that in the long run greater benefits will 
come to the manufacturer thru putting out 
dealer helps of this nature.’’ : 

Many building and loan associations are now 
taking advantage of the plan of the Southern 
Pine Association whereby they keep the book 
in their offices for the use of prospective home 
owners. ‘‘At the time of this writing,’’ states 
John E. Waitman, general manager Miami Loan 
& Building Association, Dayton, Ohio, ‘‘we 
have three parties waiting to be ‘next’ to look 
over the books. We are pleased to inform you 
that after a small advertising campaign in the 


daily papers, our office was flooded with in- 
quiries and personal calls for a chance to get 
a glimpse of the homes.’’ 

The book is in use by the principal libraries 
of the country, and the librarians report that 
it is very popular with their readers. Several 
libraries have ordered six or more additional 
copies in order to take care of the demand. The 
book has been adopted as a text book in many 
of the architectural and engineering schools, and 
has recently been put on sale by a number of 
book stores. 


RETAILERS TELL OF CONDITIONS 


NELIGH, NEB.—Some repair work being done, and 
some farm building. There is a church under con- 
struction. Stocks are below normal.—J. J. 
MELICK & Sons. 





LoGaN, UtTsaH.—Building here consists mostly 
of small bungalows and some schools. Our stocks 
are about normal.—RoOBERT ANDERSON, general 
manager Anderson & Sons Co. : 


Stockton, Catir.—Some homes being built, and 
a few school houses. There are also under con- 
struction a Masonic temple and Odd Fellows build- 
ing. All stocks in retail yards are much below 
normal.—C. G. BIRD, president and manager, 
Simpson-Gray Lumber Co. (Inc.) 


INDIANAPOLIS, IND.—There has been considerable 
building here, largely dwellings costing from $3,000 
to $12,000, with perhaps two large apartments. 
Very little commercial building. Yard stocks are 


generally below average—INDIANAPOLIS LuUM- 
BER Co. 

GALLuP, N. M.—Building now under construc- 
tion and our future prospects are of the small 


home type, with the exception of the high school 
building. Stocks are about normal.—GIBSON-FAW 
LUMBER Co. 


DULUTH, MINN.—Most construction is 
houses and repair jobs. Stocks are low. Archi- 
tects are quite busy with new projects; most of 
the jobs going ahead are for schools in the sur- 
rounding territory—ENDION LUMBER Co. 


small 


Monetr, Mo.—Some small frame houses being 
built, few business buildings. Our stock is nor- 
mal.—SaLZER Bros. 


MIssoUuLA, MontT.—There are about thirty small 
cheap residences in course of construction as well 
as three schoolhouses. The latter will cost about 
$190,000 and the residences approximately $100,- 
000. There are prospects of some more residence 
building this year and a possibility of a start on 
new buildings for the University of Montana here. 
Stocks in retail yards are about normal.—H. W. 
TRASK, agent Interstate Lumber Co. 


AMARILLO, TEx.—About the usual number of 
homes being built here.—J. E. HILL, vice president 
Panhandle Lumber Co. 





BROKEN Bow, Nes.—Business in central Ne- 
braska is spotted, 80 percent of the building now 
going on is home building, and we do not look 
for a great deal of improvement this fall. The 
farmers are getting only half the amount for their 
crop that it has actually cost them to produce it. 
They have all borrowed money, expecting to pay 
this money back with $1 corn; they are paying it 
back with 25 cent corn. Stocks are from normal 
to heavy.—ARTHUR W. MELVILLE, vice president 
J. H. Melville Lumber Co. 


New ORLEANS, La.—Prior to June 1 the build- 
ings being constructed in New Orleans mostly were 
of a cheaper type. Since June 1 attention has 
been diverted somewhat to the better class build- 
ings, consisting of 2-story dwellings, duplexes and 
4-family apartment houses. Comparing the vol- 
ume of lumber furnished by us for residential 
buildings with the same period last year, the vol- 
ume this year is considerably larger. Retail stocks 
are very low.—M. L. Ruopes, president Delta Lum- 
ber Co, 





SIx MAGNOLIAS occur in this country, not 
counting yellow poplar as one. All are useful 
for lumber, yet some are not abundant. They 
are: Evergreen magnolia, sweet magnolia, cu- 
cumber tree, largeleaf umbrella, umbrella tree, 
and Fraser umbrella. All grow in the eastern 
part of the United States. Yellow poplar be- 
longs to the magnolia family, but is only dis- 
tantly related to the others. 
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The Forester and the Woodworking Industries 


[By H. L. Henderson, Assistant Professor of Forest Utilization, New York State College of Forestry, Syracuse, N. Y.] 





The technical training given in many of our 
forestry schools tends to fit the graduates for 
forestry work, not only in connection with the 
growth and care of forests—the common thought 
among laymen—but for service in sawmills, wood- 
working establishments, lumber yards and in many 
other places where wood is the chief raw product 
consumed and where a thoro knowledge of wood 
and its utility can be applied to advantage. After 
several years, perhaps, of specialized service, the 
forester may become an expert in some particular 
line and could justly classify himself as a “‘wood 
engineer,” a ‘forest engineer,” a “dry kiln en- 
gineer” or a “forest products specialist.” An 
“engineer in wood,” if you please. 


Technical Expert Has Benefited Other Industries 


Granting -the writer the consistency of this line 
of thought, let us note the situation of the indus- 
tries. Ranking second only to agriculture in 
economic importance, the lumber and woodworking 
industries involve many millions of dollars in in- 
vestment, supply many thousands of men and 
women with work and affect our economic welfare 
vitally. It is really surprising that such a great 
industry can manage to exist in these times with 
so few technical specialists at the helm. Cheap 
raw products and low priced labor have undoubt- 
edly given their share of assistance. 

The steel and iron industry, in fact all the 
metal producing and metal working industries as 
well as the coal, chemical, dye, cement, mining, 
gas, electrical and a multitude of other industries, 


Alleyway In a Lumber Yard, a Very Common Sight. Note the Piles of 
Lumber Close Together; No Foundations; Stickers Uneven in Thickness 
and Width; Poor Sanitation; Lumber in Last Three Piles 16 Inches Under 

Result—15 to 20 Percent Loss in Less Than a Year 


Water. 


have found it necessary to employ engineers and 
other technical experts to assist in the solution of 
their many industrial problems, These industries 
now rely on the technical schools to prepare men 
for their particular lines of work and the schools 
have striven to turn out men capable of filling 
their needs. 


Many Woodworkers Use Antiquated Methods 

The woodworking industries have not as a 
whole employed technical men to help them soive 
their many problems. To say that the woodwork- 
ing industries were conservative, backward or non- 
progressive as a whole would be unfair to the 
few who have progressed, and have striven to pro- 
duce a high grade product in the most economical 
way. These have made use of the many inven- 
tions and new systems that the twentieth century 
bas turned out, and taking their cue possibly from 
the metal working industry, have secured the best 
technical and financial brains the times have af- 
forded. 

The vast majority of woodworking establish- 
ments, however, are still working with the old 
“rule of thumb” methods, using antiquated 
methods of production, by machines built a gen- 
eration ago, worn out in many instances and de- 
vouring wood the value of which would pay for 
a new machine in a very short time. 

Why have not these factories taken on technical 
assistance? Such men have been available for 
some period of time. The engineering schools 
have been turning out mechanical, chemical and 
electrical engineers for years and there are many 


places where such men could fit in to excellent 
advantage in woodworking plants. 


For over twenty years the forestry colleges have 
been training men for forestry. In the early days 
the only places open for these men were the 
United States Forest Service and State forest 
services, and considerable stress was laid on the 
management of large timber tracts. 


The last ten or dozen years, however, has seen 
more graduates than could be used in these lines 
of public service, and many men sought work in 
other fields of forestry. These men had received 
training in the utilization end of the: forestry 
business as well as the silvicultural. They have 
had training in chemistry, in law, in engineering, 
in surveying, in business management as well as 
forest management, in addition to the forestry 
subjects which cover the study of trees, their 
geographical range, their identification, their 
physical structure, comparative strength proper- 
ties, methods of exploitation, manufacture and 
use. If the public forests had been the only places 
where these men could have used their training 
the majority of the forest schools would have 
gone out of business several years ago. 

Instead, the men pried their way into sawmills, 
pulp and paper mills, wood distillation and wood 
creosoting plants, railroad companies, veneer mills, 
furniture, automobile, and many other wood using 
industries, and each and every one had to find or 
make a place for himself. They are the pioneers 
of forest engineering in the wood using industries 











when it is needed, is a very conservative estimate. 
See what this means to the wood using industries 
of New York State alone, whose raw material 
cost them $77,785,940 in 1919—a sum of $6,222,- 
875 needlessly deducted from the profits. When 
you consider the preventable losses due to end 
splitting, surface checking, resulting from over- 
hanging ends; warping and twisting from improper 
use of stickers; staining, molding, rotting from 
insufficient ventilation and unsanitary yard condi- 
tions; warping, twisting, checking and splitting 
from exposure to sun, wind and storm; the pre- 
vious estimate of 8 percent seems dwarfed. The 
writer has knowledge of a yard that stood to lose 
over 15 percent over a period of one year if the 
owners had not repiled the whole yard. 

The labor end of the lumber business should not 
be overlooked as a money waster. The common 
methods of “strong back’? handling of lumber 
products and the use of hand and horse drawn 
lumber buggies over muddy or dusty lanes are, in 
some instances, being displaced by mechanical 
pilers, gravity conveyors, monorails, and gantry 
and locomotive cranes and other mechanical de- 
vices. Would not these problems be worthy of 
the study of an expert? Isn’t it within the realm 
of possibility that a mechanical lumber piler will 
be perfected in the not distant future? Will the 
old time “rule of thumb” man be the inventor? 
He has had many generations to try it in. 


Trained Men Can Improve Kiln Practice 
Could any loose ends be gathered up at the dry 
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Close-up View of a" ae of Two Piles of Lumber. Note the Boards 

ticks 
Foundations Too Low; 
Result—8 to 14 Percent Loss Due to Excessive Warping, Twisting, Split- 


Improperly Placed; Overhanging Ends of 
No Air Space Between Piles. 


ting, Surface Checking and Decay 


and the fact that those establishments that used 
their services, are calling for more men like them, 
speaks well for the service they rendered. 


Places These Experts Could Be of Service 


How and in what ways have these men been 
of service and how could the wood consuming in- 
dustries make use of these technical men? Permit 
the writer to outline a few of the possibilities 
gathered from the experiences of such men. 

In the first place, every fair sized woodworking 
establishment has its problem of raw material 
supply. There are about 270,000 factories in this 
country which are dependent primarily on the 
products of the forest for their supply of raw 
stock. A knowledge of wood, where it is grown, 
how it is exploited, handled, graded and valued ; 
its competitors, and substitutes should be extremely 
valuable to the purchasing end of the business. 

Handling, storing and care of the raw stock, 
whether lumber, veneers, pulp, logs or other forest 
products, are problems worthy of considerable 
study and the possibilities of cutting labor cost 
and reducing the wastage of these products are 
ever present and will mean a saving of many 
thousands of dollars to the organization that will 
give them attention. There is hardly a lumber 
storage yard that would not yield a substantial 
saving to the owner if losses due to poor piling, 
lack of sufficient ventilation and antiquated 
methods of handling were dispensed with. To 
estimate that 8 percent of all the lumber now 
piled in the yards of woodworking plants in this 
country will be unserviceable for manufacture, 


kilns? Until recently, hardly a mill manager paid 
any attention to this end of his business. He left 
this to the superintendent, who turned it over to 
the operator, with sad results in many cases. It 
was a universal thought among operators and 
owners alike that every kiln run must result in 
some degrade in order successfully to cure the 
remainder. With the advent of green lumber for 
dry kilning and the doubling and trebling of the 
costs of raw stock, lumber curing took on a serious 
and more important aspect. Would a millman be 
adverse to gambling a 10 cent piece on every stick 
of lumber that goes into his kilns against its 
chances of coming out degraded or damaged to 
that extent? The loss is more than likely ta ex- 
ceed this amount in the best of kilns if not handled 
properly. Where would the steel manufacturers 
be today without proper attention to the methods 
of heat treating of steel and sufficient supervision? 
A pound of wood is likely to be worth nearly as 
much as a pound of steel, and any needless wastage 
in kiln drying will figure materially in the profits. 
Many defects appearing in the finished products, 
whether they be shoe lasts or piano panels, de- 
velop as a direct result of improper seasoning. 
To illustrate the point, suppose the only defect 
resulting from kiln drying were the one known 
as “‘cased” or “casehardened.” It occurs generally 
as the result of too rapid drying out of the surface 
of the boards, causing uneven shrinkage, putting 
stresses in the boards. These stresses pinch the 
saw and dull planer knives. The strains become 
unbalanced during manufacture, with the result 
that the boards warp and twist out of shape, 
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either at the time of manufacture or at some 
later date, after the final finish is put on. 
This will cause serious loss of rejected stock 
and, should any of this get out into the 
trade, it will drive away future business. In- 
telligent handling of the kilns would easily 
have remedied the situation. Honeycombing, 
checking, splitting, warping, uneven drying 
and other causes of financial loss could be 
eliminated almost entirely if a little brain 
work were introduced. 


Engineers Could Improve Manufacture 


Where could a technical man fit into the milling 
or manufacturing side? It depends a great deal 
on the man and possibilities for improvement. The 
possibilities seem to be present in nearly every 
woodworking establishment. There is hardly a 
shop that has not some woodworking machines 
spoiling enough lumber, the value of which would 
replace the old machine with a new one in a sur- 
prisingly short time. They ought to be called 
wood “consuming” machines instead of wood- 
working. Many saw machines cut out %4-inch 
kerfs where a good or new machine would require 
\% to ys of an inch, and band resaw or rip saw 
very much less. Many surfacers that have out- 
lived their usefulness are slow workers and big 
consumers of wood, while the finished products are 
more or less crude, due to their inaccuracy of 
adjustment. A good machine will give truer work, 
smoother surfaces, work at faster speeds and cause 
less waste, all of which mean a lowering of mate- 
rial and labor costs and overhead charges. Every 
machine in the factory from the swing saws to 
the sanders would yield to a little study and could 
be made to produce more articles of a higher 
quality. There ought to be more demand for auto- 
matic machines, and a study of this subject would 
show where they would certainly pay. Piano action 
manufacturers have developed automatic machines 
for their industry and it is hard to see how they 
could have survived foreign competition without 
them. The metal working industry aw : 
has developed far beyond the wood- 
working industry in the perfection 
of machines and it is safe to assert 
that metal industries could not have 
so progressed without technical skill. 
Forest products engineers could work 
with the mechanical engineers in 
solving this difficult problem of ma- 
chine perfection. 


Problem of Waste Needs Expert’s 
Study 


The topic of waste in manufacture, 
especially in connection with logging 
and sawmilling, has been much dis- 
cussed lately and many honest ef- 
forts have been expended in this di- 
rection. Every mill has its own 
peculiar problem of waste that should 
be undertaken as an individual prob- 
lem. A study of it might reveal that 
lower grades could be more advan- 
tageously used at a lower cost, or 
that different thicknesses would yield 
a greater number of pieces a thou- 
sand feet. Short ends and trimmings 
now finding their way to the boiler 
might be worked up into a salable 
product and be an added source of 
income. Selection of rough lumber 
or other material that will work into the finished 
articles with the least amount of sawdust, shav- 
ings and refuse blocks, will cut the cost of raw 
stock materially. The writer knows of one case 
where the substitution of 6/4 stock for 4/4 stock 
brought a saving of nearly $50,000 a year to the 
management. 

The burning of wood under steam boilers is more 
economical than burning it in the refuse burners, 
so common around large sawmills. However, the 
heat units are very inefficiently converted into 
power by the average boiler. Some engineers tell 
us that if all the waste around the wood shop 
were hogged up and conveyed to the boilers by 
blowers, the cost of handling would be lowered 
and heating efficiency of the boilers would be ma- 
terially increased. Feeding the boilers by gravity 
or blowers is far more economical than the hand 
firing methods. It has been estimated that the 
difference in efficiency between the two methods 
would obviate supplementing the wood refuse 
with steaming coal. Isn’t it reasonable to suppose 
that the woodworking specialist could assist in the 
solution of these and many like problems, in the 
same way that the chemist, the metallurgist, and 
engineers are doing in other industries? 

While woodworking machines seem far behind 
the times in comparison with metal working ma- 
chines, the blame should not be shouldered en- 
tirely by the machine manufacturers, They strive, 
no doubt, to meet the demands of the industry. 
Until the industry begins to demand more perfect 
machines, few will be built, and the woodworking 
industry will have to make some very long strides 


to catch up with the progress already made in 
other lines of manufacture. 


Knowledge of Merit Makes Pepful Salesmen 

The merchandising of forest products requires 
as high grade salesmen as any of our other impor- 
tant industries. Other industries are now talking 
service with everything they sell, and the lumber 
industry is not to be left very far behind. Would 
it be illogical to presume that technical men with 
a broad knowledge of the manufactured product, 
on intimate terms with the economic possibilities 
of the various woods, supplied with some natural 
ability as salesmen, make the most of the occasion? 
A salesman who understands that quality can be 
and is being built into the article, is many times 
more enthusiastic about his business than the 
seller on price, and a salesman’s enthusiasm is 
often contagious. Some large lumber concerns are 
now employing men trained in forestry to get this 
service idea across and the results, we understand, 
are well worth the effort. 


Inefficiency Drives Wood Users to the Wall 

The situation of the wood using industries in 
New York State might be well worth analyzing. 
In this State, the greatest consumer and manufac- 
turer of wood, we find that during 1919 the wood 
using industries consumed 1,279,795,750 board 
feet of lumber valued at $77,785,940 at the mill. 
The value of the finished products turned out from 
these factories could be estimated at $178,000,000 
in round numbers. There was g reduction in the 
quantity of raw material consumed amounting to 
475,000,000 board feet as compared with the year 
1912, representing a loss of 27 percent. It is 
interesting toa note, furthermore, that there were 
3,507 establishments in 1912 and only 2,142 in 
1919, not referring to sawmills or lumber dealers. 
The figures do not show the number of establish- 
ments that have gone out of business or the new 
ones starting up. It illustrates very clearly a net 


capital will only be attracted by showing a profit. 
The “rule of thumb” methods that are peculiar to 
this industry must be supplemented or replaced 
by more up to the minute methods if the industry 
is to hold its own. Technical engineers such as 
foresters can unquestionably be of as tremendous 
service to this industry, as they have in many 
other industries, and such men are only awaiting 
the time when their services will be called upon. 





REMOVING PINE STUMPS BY BURNING 


HasuaM, Tex., Aug. 8.—F. E. Tuxworth, 
general superintendent of the W. R. Pickering 
Lumber Co., has on behalf of his company given 
considerable attention to the best methods to 
be used in clearing cut-over pine lands. During 
the year 1916-17 the company cleared consider- 
able pine land near the Cravens plant of the 
company, and all methods which could be 
learned of were tried at that time. Some of 
these methods were eliminated because of the 
bad condition the soil was left in, and others 
were abandoned because of the expense of the 
process. Best results were obtained by the burn- 
ing method, augmented by a 3-inch boring ma- 


.chine driven by a 1-horsepower gasoline engine 


mounted on a pair of wheels. 

_As the burning of a stump is affected by the 
direction from which the wind comes, the diree- 
tion of the wind was always determined before 
starting the day’s operation. After this was 
done a hole was made on the side of the stump 
from which the wind was coming and as close 
up. to the stump as possible, the dirt being 
cleaned away from the tap root to a depth of 
eighteen inches; a similar hole was cleared on 








Contrast This Yard View with the Other Two Nene This Article. 
Note That the Lumber Piles Are Solid 
Well Above the Ground; No Overhanging Ends of Boards; Sticks Even 
Widths and Thicknesses Placed Directly Above One Another; Plenty of 
Space Between Piles to Insure Air Circulation and Sanitation. 
It Costs No More to Do It Right Than Slovenly and the Losses of Lum- 
ber from Poor Air Seasoning Are Reduced to a Minimum 


Placed on 


loss amounting to 35 percent for this T-year 
period. The rural districts suffered more than 
the cities, for they show 40 percent loss against 
the cities’ 25 percent. 

The rural wood using industries, while usually 
less efficiently handled than those in the cities, 
‘vere able to compete mainly by virtue of a plenti- 
ful supply of cheap raw material near at hand 
and an easier labor situation. The home grown 
lumber consumed in the wood using factories of 
New York State constituted 31 percent of the total 
in 1912 but had slumped to only 12 percent in 
1919. The average price of the raw products 
exactly doubled during this period. 

While these facts and figures do not tell the 
stories of the business failures, they do indicate 
very clearly and decisively the direction in which 
this vital industry is heading—backward without 
a doubt. Many economic factors have played their 
parts in this slaughter, some of which the writer 
has previously mentioned, but the inefficiency of 
manufacture, so prevalént in this industry, should 
be credited with its own share. 

When the reports from other woed using States 
are compiled, the results will probably be com- 
parable with those in New York State. The wood- 
working industry will awake, perhaps with a jolt, 
perhaps not, to the fact that the “heyday” of 
cheap raw material, low priced labor and easy 
capital will not be with it again. - With the fac- 
tories moving into the larger commercial centers, 
competition with other industries for labor will 
become keener. Raw materials will never be as 
cheap nor of as fine a quality as formerly, and 





oundations, and 


the opposite side of the stump to 
a depth of ten inches.. The re- 
moval of the dirt was accomplished 
by means of a post hole digger. 
The auger was then set to work on 
the side of the tap root protected 
from the wind and about ten inches 
below the surface, and a hole bored 
at an angel thru the tap root to 
the lower part of the tap root ex- 
posed on the windward side. This 
created a flue thru the tap root so 
that, assisted by the wind, it would 
burn rapidly. By the time the up- 
per part of the stump would be fair- 
ly well burned up and fell in on 
the tap root, sufficient of the tap 
root would ordinarily be burned 
out for it to be out of the way of 
farm tools for all time to come. 
The lateral roots in most eases then 
could be plowed up after a few 
attempts with a breaking plow 
and eventually eliminated  al- 
together. 


In speaking further of this 
method, Mr. Tuxworth said: 


Our cost for clearing cut-over pine land by all 
methods was $24 an acre. We failed to take otvun- 
tage of the dry spells and did this during weather 
that was wet and unfavorable for operations of 
this kind. By taking advantage of the season when 
farming is not carried on, this work could be done 
to better advantage. We found the best time of 
the year was in the fall after the ground is thoroly 
dry. We operated any time during the year and 
with expensive labor. The cost should be corre- 
spondingly decreased by the use of labor other than 
what we used, as we had to depend upon the class 
of labor that is generally found around sawmills. 





Result— 





GIVEN SPECIAL APPOINTMENT 


WasHiIneTon, D. C., Aug. 8—Edward F. 
McCarthy, first forester in the faculty of the 
New York State College of Forestry, has been 
appointed by the United States Forest Service 
to the new forest experiment station being es- 
tablished by the service at Asheville, N. C., and 
will rank next to the director .of that station, 
who is an old time Forest Service official. The 
work to be done at the new station is along lines 
similar to that which Mr. McCarthy has been 
engaged in for some time—investigations of 
forest growth. 





MODERN FRANKINCENSE is the gum of Norway 
spruce, but the article known to the ancients 
was something else. 
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ENJOY BEAUTIES OF MT. RAINIER 


Tacoma, WasuH., Aug. 6.—Following the 
series of lumber meetings held in this city last 
week, with lumbermen in attendance from all 
parts of the United States, occasjon was taken to 
visit the great mountain over the week end. 











“The Longest and Tallest’’—Portland, Ore., vs. 
Middletown, N. Y. Left to right—Harry S. 
Gould, Middletown, N. Y.; C. L. Lindner, Port- 
land, Ore.; W. H. Andersen, Portland, Ore., on 
Mt. Rainier 


About eighty-five lumbermen and their -families 
drove to Mt. Rainier Saturday morning, return- 
ing Sunday afternoon. Too much ean not be 
said regarding the wonderful trip thru Rainier 
National Park and over the mountain’s road, 
controlled as it is by a block system with cars 
running only in one direction at a time. The 
weather for mountain climbing and sightseeing 
was at its very best; warm, with sun shining 
brightly from early morning until late at night. 
Various hiking parties went over the different 





trails and others took 
the skyline trail by 
horseback. At night in 
the beautiful moun- 
tain lodge, Paradise 
Inn, there was good 
music and dancing 
while outside the snow 
was banked up seven 
or eight feet high. 
The spirit of the en- 
tire series of meetings 
still pervaded the lum- 
bermen and increased 
in strength after they 
reached this happy 
playground. Between 
hikes and dances they 
were gathered in little 
groups still singing 

















some of the songs of 
the night before. In 
order to prove that 
easterners and south- 
erners do visit th® west 








Edgar P. Allen, publicity director National Lum- 
ber Manufacturers’ Association, and F. G. Wis- 
ner, Laurel, Miss., watching a forest fire 


Eastern, southern, northern and western lumbermen on Mt. Rainier. 
to right—R. W. Vinnedge, Northbend, Wash.; F. G. W 
Miss.; Wilson Compton, Washington, D. C.; Edgar P. Allen, Washing- 
ton, D. C.; G. E. Mattison, Malvern, Ark.; A. L. Osborn, Oshkosh, Wis.; 
W. L. Saunders, Cadillac, Mich. 





Left 
isner, Laurel, 


Coast lumbermen on occasion, some of them who 
were at the mountain week-end party insisted on 
being photographed in company with President 
R. W. Vinnedge, of the West Coast association, 
with a background of snow and fir trees, so that 
it never again can be said that the eastern and 
southern lumbermen did not visit the west Coast. 
The comfort and pleasures of this famous hotel 
nestled in the beautiful valley, beside Nisqually 
Glacier more than a mile high, made it a fitting 
place for the wind-up of a gathering of lumber- 
men, thru which the most friendly and cordial 
relations and spirit of harmony had manifested 
itself from beginning to end. Certainly those 
who attended this little ‘‘after-party’’ will long 
sing the praises of the enjoyable trip. 





ARRANGE HOO-HOO ENTERTAINMENT 


San Francisco, Cauir., Aug. 6. — M. L. 
Euphrat, vicegerent of the Bay district, has ar- 
ranged for a dinner and entertainment, to be 
held at the San Francisco Commercial Club on 
the evening of Aug. 13. Members of the Fresno 
committee are expected to be present and tell 
of their plans for the Hoo-Hoo annual conca- 
tenation in that city, Sept. 9. San Francisco 
undoubtedly will be well represented there. 





INDUSTRIAL OPPORTUNITIES FOR WEST COAST PRODUCTS 


SEATTLE, WAsH., Aug. 6.—Altho H. 8. Stron- 
ach, manager of the imdustrial department of 
the West Coast Forest Products Bureau, was 
not able to attend the annual meeting in Tacoma 
July 28, his report is at hand for circulation 
among the lumbermen of the Pacific Northwest. 
He observes that lumber competes with iron and 
steel in a great many instances; that the iron 
and steel manufacturer can give his customer 
anything he wants in particular qualities merely 
by changing the combination of his alloys or the 
percentage of carbon in his material. Mr. 
Stronach adds: 

Lumbermen, on the other hand, have to take their 
trees as nature grew them, with no two exactly 
alike. We can not change the cell structure or the 
mechanical properties of any piece of wood. It is 
only thru the close study of the mechanical prop- 
erties of the different types and growths and the 
careful and selective manufacturing of the lumber 
that we can duplicate what the iron and steel 
manufacturer is doing in the way of giving the cus- 
tomer the types of lumber that are best adapted 
to his particular requirements. 


After noting that the demand for close co- 
ordination of the buyer’s needs and the manu- 
factured product is probably more acute in in- 
dustrial lines than in structural, altho it is very 
evident in both, Mr. Stronach adds: 

The fine accomplishment of this codrdination, 


together with the fast disappearing supply of high 
grade timber grown in the Hast, puts the greatest 


market for lumber in the history of the world 
within our grasp. Now that the war is over, 
the industrial world is back on a keen, competitive 
basis. We realize that if we can do one of two 
things for the industries in the East we will be 
very interesting to them. The first is, if we can 
give them a substitute that is better than what 
they are now using, for the same amount of money, 
they will be able to raise the quality of their goods 
without increasing the price to the customer. The 
second is, if we can give them a substitute that is 
equally as good as what they are now using, for 
less money, they will be able to maintain the same 
standard of quality, reduce the price to the trade 
and put themselves in position to meet the keenest 
kind of competition. 


For Railroad Uses 


Another report is that of R. L. Wyman, in- 
spector for railroads, who has had extended ex- 
perience in supervising the inspection of west 
Coast forest products, particularly for railroad 
use. The report says: 


The railroads of the country that the manufac- 
turer of Douglas fir can serve by rail and water 
shipment afford a market that if properly nandled 
is capable of consuming a very large percentage of 
his product, manufactured into ties, car, bridge and 
building material. 

We have shown the eastern buyer what consti- 
tutes good fir, and he likes it; but he wants to 
know how he can be sure he will get that class of 
material if an order is placed. The answer is, defi- 
nite grading rules and the proper interpretation by 
the inspector. 

Railroad consumption of forest products is di- 
vided into about 70 percent for ties, 15 percent for 


car material and the balance for bridges and gen- 
eral building. The American Railway Engineering 
Association has adopted a standard specification 
for ties that is definite in character and clearly ex- 
presses exactly what they need. The generally ex- 
cellent ties which have been shipped east in_ the 
last two years prove that Douglas fir can hold its 
own, and any deviation from the high standard 
already set and reached would only cost west Coast 
lumbermen the ground they have gained in the 
markets of the East. 

The American Railway Engineering Association 
specification is a modification of the former Gov- 
ernment specification used under Federal control of 
the railroads and is more favorable to fir in that 
only the top quarter of a tie must be dense fir and 
both flat grain and vertical grain are equally ac- 
cepted. 

In the past the western roads running into this 
territory have bought ties on their own specifica- 
tion that practically amounted to a grade of No. 1 
common tie. However, these western roads are 
learning from experience and tests that these ties 
are not economical. We already have one large 
western road that buys ties of dense Douglas fir; 
and for your information will say that two other 
large western roads contemplate buying ties on the 
American Railway Engineering Association speci- 
fication. 

Fir car and bridge material for the railroads 
must compare favorably with longleaf southern 
pine. To do this it may be advisable at this time 
to specify medium rate of growth and then define 
same in a definite manner. 


Future in Freight Car Construction 


The report of L. F, Keith, manager of the 
structural department, shows that the future for 
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the use of wood in freight car construction is 
promising. After citing figures to indicate that 
coal ears will be of all-steel construction, and 
that most of the box ears will be wood with steel 
underframe, Mr. Keith says: 


The amount of wood car material required an- 
nually for new construction can easily be approxi- 
mated. Reliable estimates figure the normal annual 
requirements for new cars at 200,000 a year. This 
figure with the figures compiled from the Interstate 
Commerce Commission’s report of railway statistics, 
1918, form an excellent basis for an estimate of 
the material required. It can be reasonably as- 
sumed that the present proportion between the 
various types of freight cars, such as box, flat, 
coal ete., meets the freight requirements of the 
country, and that such a proportion is fairly well 
fixed. Then if 200,000 cars were constructed annu- 
ally, the number of each type would be as follows: 


eer 88,000 ed oss: hae b 600 
Wt. 070 ¥0. 0"s emis 9,400 Refrigerator ... 5,400 
MG cis nasser 7,400 Other freight cars 10,400 
COOP a kcuteneee 78,800 


BOE el bss 200,000 


REVIEWS ANTI-SHINGLE LEGISLATION 


SEATTLE, WasH., Aug. 6.—Shingle wholesalers 
Wednesday listened to R. S. Whiting, manager 
of the shingle branch, West Coast Lumbermen’s 
Association, in a review of anti-shingle legisla- 
tion in Ohio, after a visit to Columbus, Cleve- 
Wd, Xenia and Akron. He reported that the 
arguments in favor of the wooden shingle were 
being successfully presented by Findley M. Tor- 
rence, secretary-manager of the Ohio Association 
of. Retail Lumber Dealers. But the greatest 
need is for adequate information to be placed in 
the hands of the retail dealers, says Mr. Whit- 
ing, since the retailers are the logical element to 
conduct the fight. While the association was 
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BELIEVES DEMAND IS COMING 


Spirit Lake, IpaHo, Aug. 6.—Where pines 
are manufactured in the West the lumber manu- 
facturers are accustomed to carry larger stocks 
in pile in the yard than probably in any other 
lumber manufacturing section of the United 
States; therefore the manufacturers have to 
plan and look ahead in order that they may have 
everything running smoothly at the right time. 
Officials of the Panhandle Lumber Co. saw 
ultimately a good revival in business and con- 
sequently last winter when it was time to lay 
in a supply of logs they took the necessary 
steps and now both mills of the company are 
actively sawing. The accompanying illustra- 
tion shows a part of the log pond and the saw- 
mill of the company at Ione, Wash. The photo- 
graph was taken this spring at about the time 
when sawing was started. In the view there 
are something like six million feet of logs, 
largely choice western white pine or Idaho white 
pine; consequently today the company is going 
ahead and preparing for the demand which it 
believes will awaken this fall. That the demand 
is going to be good, officials of the company 














Part of the log pond at the lone (Wash.) mill of the Panhandie Lumber Co. showing how the com- 


pany prepared last winter for the production of lumber this summer. 


western white and Idaho white pine 


giving them every assistance possible, there was 
need of a pamphlet setting forth the arguments, 
Mr. Whiting declares the sentiment in Ohio is 
that anti-shingle legislation is merely a step in 
the direction of an attempted elimination of 
frame buildings, on the assumption that ‘‘ wood 
burns. ’’ 





TRADE MARK CONTEST ENDED 

SEATTLE, WASH., Aug. 6.—A circle carrying 
the legend ‘‘Lumber—Nettleton—Seattle’’ is 
the winning trade mark suggestion in the contest 
conducted thru The Sliver for the employees 
of the Nettleton Lumber Co. The winner is 
H. D. Powers, plant automobile mechanic. Sec- 
ondary prizes were also awarded to B. F. Beggs, 
horizontal resawyer;. R. F. White, . shipping 
clerk, and George Clausen, yard foreman. The 
judges were President Walter B. Nettleton, Vice 
President Alvin Schwager and Sales Manager 
Lee B. Gaynor, jr. The contest is unique from 
the, fact that it was conducted entirely among 
the employees of the company thru the medium 
of the house organ. ‘Later the company may use 
the suggestion, or it may finally adopt some 
other distinctive trade mark originating with the 
officers. 





The logs are principally 


believe, is attested to by the imerease already 
noted in sales. 


TIMBER LOSS LESS THAN 18 PERCENT 


Port ANGELES, WAsH., Aug. 6.—As a result 
of a conference between the Clallam County 
board of equalization and representatives of 
timber owners, the statement is made that the 
total blown-down average of timber in this 
county in the storm of January last, will not 
reach 18 percent. It is estimated that prior 
to the storm the privately-owned timber aggre- 
gated fourteen billion feet, and that the loss 
was approximately two billion feet—that is, « 
reduction of less than $500,000 in valuation, or 
$20,000 in taxes. A member of the board of 
equalization is authority for the statement that 
there will be no increase in taxes; also that 
when the spruce railroad and holdings are en- 
tered upon the tax rolls, the increase in taxes 
will be more than ample to make up the deficit 
caused by the loss of timber. 











THE BLUING OF LUMBER is caused by a low 
order of fungus growing on or beneath the sur- 
face of the boards. 


TELLS OF PSYCHOLOGY OF PUBLICITY 


SEATTLE, WasH., Aug. 6.—Edgar Poe Allen, 
publicity manager for the National Lumber 
Manufacturers’ Association, blew into Seattle 
this week, and legically became the guest of the 
wholesalers at their regular Thursday meeting. 
He gave them some brand new ideas on the 
psychology of publicity other than advertising, 
and he explained that perhaps the most effective 
method in putting an idea across was to get next 
to the editors themselves—‘‘ for, after all, they 
are the boys.’’ The refreshing and breezy 
feature of Mr. Allen’s talk was that he earried 
with him to the luncheon the atmosphere of the 
newspaper, and he succeeded in conveying the 
impression to the wholesalers. Briefly, Mr. Al- 
len’s effort was something like this: 

For years lumber has been misrepresented. The 
average American's idea of the industry is that it 
is a colossal trust, engaged in squeezing the life- 
blood out of the consumer. It has been denounced 
as a vast scheme of robbery. The newspaper men 
have had this poison poured into their ears, but 
the lumber industry has never done one thing to 
counteract the false impression, for it has not been 
organized to repel the slanderous assaults. When 
I took on this job I visited Virginia, went along 
the Atlantic coast to Florida, then to Tennessee 
and other parts of the southern pine region, and 
finally to the Pacific coast ; and everywhere I have 
found that the lumbermen are having an awful 
time. They are the finest, biggest, brainiest bunch 
of men on the continent—and they are their own 
worst enemies. In other industries—steel, for in- 
stance—the organization is complete. When Rub- 
ber is accused it says, “I’m innocent, but there’s 
Lumber.” If an accusation is made against Stand- 
ard Oil it says, “Look at my white spotless robe.’ 
But they don’t hesitate to unload on something 
else. All the while Lumber has stood by like a great 
big boob, digging its toes into the sand, making 
no effort to place itself right. The impression is 
that Lumber is guilty. We've got to break down 
that wrong impression before we can create the 
right impression. The enemies of lumber are ac- 
tive. The problem before us is to enlighten the 
newspaper editors, and as a part of our plan we 
are going directly to them. After all, they are a 
pretty good bunch of fellows. If you can go intoa 
newspaper office and talk for five minutes with 
Bill, or Tom, or Charley, you'll do more good than 
by making a set speech before thousands. The 
editors will learn that lumber is not guilty ; that it 
has no horns; and when the editors are informed 
they are going to be more careful and they are going 
to give lumber a square deal. After we get this 
there will be a better feeling and the rest will be 
easy ; and we will put lumber where it belongs in 
its place of high standing and respect thruout the 
United States. 

Mr. Allen explained that the plan for pub- 
licity necessarily changed, perhaps two or three 
times every six weeks; that there was a necessity 
to be shifty, to take advantage of openings; that 
there were as many kinds of publicity as pre- 
scriptions written by the physician. He cited 
the Hoover conference, and the efforts of the 
Department of Commerce to do everything pos- 
sible to clear the industry of its cloud of oppro- 
brium. ‘‘That’s publicity that doesn’t show on 
the surface,’’ he said. Not one great industry, 
once started on publicity,-had ever dropped that 
means of placing itself right. Publicity meant 
the gradual raising of the industry to the posi- 
tion to which it was entitled before the people— 
so that they would know something about the 
actual operation from tree to consumer, would 
respect a 2x4 as they ought to respect it, and 
realize the tremendous outlay of money, work 
and physical energy required to convert the raw 
materiai into the finished product. 


——eeeeeeeeeeeeems" 


THE CALIFORNIA SHIPPING SITUATION 


San Francisco, Cauir., Aug. 6.—The trans- 
portation situation on the Pacific coast is prac- 
tically normal again and 90 percent of the 
steam schooners in the coastwise lumber trade 
are in operation. The maritime unions have 
given up their strike and the men have gone to 
work under the American plan. Andrew Furu- 
seth, head of the International organization, ad- 
vised the sailors to call off their strike. Ex- 
perienced crews are now employed on the lum- 
ber carriers. There is a good volume of Doug- 
las fir moving from Oregon and Washington to 
California ports and it will take some time to 
clean up the stocks on-the wharves at mill ports. 
Many back orders are being filled. The fall de- 
mand for lumber is expected to be sufficient to 
keep the boats running and freight rates are 
unchanged. 
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LUMBER TRANSPORTATION DEVELOPMENTS 


REDUCE MILLWORK RATES 


WASHINGTON, D. C., Aug. 9.—In a formal 
opinion in Docket No. 11824—Farley & Loet- 
scher Manufacturing Co. et al., versus Director 
General, as Agent, Atchison, Topeka & Santa Fe 
Railway Co. et al—Division 2 of the Interstate 
JSommerce Commission — Commissioners Clark, 
Daniels and Esch—find that the rates on sash, 
doors, door and window screens and other mill 
work from Dubuque, Clinton and Muscatine, 
Iowa, to Texas common-point territory and to 
El Paso group points are unreasonable and un- 
duly prejudicial. Reasonable rates are pre- 
scribed for the future and reparation awarded, 
the amount to be determined under Rule V. 

On sereens the rate from Dubuque and Clinton 
to Texas common points is 88 cents and from 
Muscatine 84.5 cents, and on all other com- 
modities named the rate is 59.5 cents from Du- 
buque and 56.5 cents from Clinton and Musca- 
tine. To the El Paso group the rate on screens 
from Dubuque and Clinton is 111.5 cents and 
from Muscatine 108 cents, and on the other 
commodities 86.5 cents from Dubuque and 83.5 
cents from Clinton and Muscatine. 

Complainants contended that no sound rea- 
son exists for a higher rate on screens than on 
other mill work, and the Commission upholds 
this contention. Complainants sought in this 
proceeding to have rates equalized with those 
from the Pacific Coast, which are much lower 
and which are the same on screens and other mill 
work. 

The Commission finds that the rates were and 
for the future will be unreasonable, and so far 
as the same carriers participate in the trans- 
portation, unduly prejudicial to complainants 
and unduly preferential to their competitors on 
the Pacific Coast to the extent that they ex- 
ceed 56 cents and 69 cents per 100 pounds from 
Dubuque and Clinton to the Texas common 
points and to the El Paso group, respectively, 
and 53 cents and 66 cents from Muscatine to 
the same groups. 

The rate in effect on mill work, including 
screens, from Weed, Calif., a typical point, to 
El Paso is 69 cents and to Texas common points 
74.5 cents. The distance from Weed to El 
Paso is 1,514 miles and that to nine typical 
Texas common points averages 2,170 miles by 
the prevalent routes through Southern Califor- 
nia, while from Dubuque the corresponding dis- 
tances are 1,376 and 1,010 miles, respectively. 
From Muscatine and Clinton the approximate 
distances average from 4 to 6 percent less than 
from Dubuque. ‘ 

‘*Taking the class D rates as a standard of 
comparison,’’ the opinion states, ‘‘ complainants 
show that the rate on screens from Dubuque to 
Texas common points is 100 per cent, and on 
sash and doors neaily 68 percent of the Class 
D rate, whereas the proportion from Weed on all 
mill work is but slightly over 51 percent.’? 

The Commission orders the carriers to put the 
new rates into effect on or before November 1 
upon statutory notice. 


BOOSTS RAILROAD REFUNDING BILL 


WASHINGTON, D. C., Aug. 9.—Eugene Meyer, 
jr., Director of the War Finance Corporation, 
told the Senate Committee on Interstate Com- 
merce today that no less than 200,000 men could 
be put to work immediately on maintenance and 
betterments if the railroad refunding: bill is 
passed. 

Mr. Meyer declared that a real emergency 
exists in transportation which will be remedied 
if the legislation recommended by President 
Harding is passed. He likewise expressed the 
opinion that reductions in rates and other bene- 
fits to the publie would follow. 

He said he thought the condition of the rail- 
roads was slowly improving, but that the com- 
mercial crisis through which the country has 
been passing has prevented the carriers during 
the past 6 or 8 months from making any show 
of earnings that would encourage the investor. 

Mr. Meyer said that an increase in earnings 
and a decrease in expenses has been achieved 


‘‘through skinning the maintenance accounts.’’ 
He said the railroads cannot continue this under- 
maintenance, because to do so would mean the 
ultimate breakdown of the transportation sys- 
tem. 


Mr. Meyer said that locomotive works are op- 
erating at only about 20 percent of capacity and 
car works about the same. 


‘‘T think it is safe to say that the employment 
of a million men next winter is at stake on the 
passage of this or a similar bill,’’ said Mr. 
Meyer. ‘‘I think the passage of this measure 
would accelerate the restoration of business con- 
ditions and mark the beginning of the real re- 
construction. This bill, together with the farm 
export bill just passed by the Senate ought to 
mean the beginning of the end of the acute pe- 
riod which we in all parts of the country have 
had to suffer from.’’ 

At the White House today it was said that 
President Harding is .hopeful Congress can 
pass the raliroad bill before the proposed recess. 
While it is not vital that the measure be passed 
by September 1, the probable date of the re- 
cess, the President is fully convinced its pas- 
sage would be most hopeful. He feels it would 
be very helpful not to the railroads only, but to 
the country generally and would help start 
things moving in large volume in the right di- 
rection. 

The President also feels it is essential that 
the bill reported to the Senate recently, author- 
izing the Government to start negotiations for 
the refunding of the vast debts owing to the 
United States by Allied and other foreign gov- 
ernments should be passed by early autumn at 
the latest. 





_~ 


TRANSPORTATION DECISIONS 

WasuHineTon, D. C., Aug. 8.—In a formal 
opinion handed down in Docket No. 11414— 
Southern Veneer Association et al, vs. Atlantic 
Coast Line Railroad Co., Director General, as 
Agent, et al—Division 2 of the Interstate Com- 
merce Commission (Commissioners Clark, Dan- 
iels and Esch) fix maximum rates on poplar 
and gum logs in carloads from South Carolina 
points to certain destinations in North Caro- 
lina. Reparation is awarded in certain in- 
stances where lower combinations existed over 
the routes of movement than the rates charged, 

and where shipments were misrouted. 
Cents. 
260 miles and over 250. .12.5 


270 miles and over 260. .13 
.5 280 miles and over 270..13.5 
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100 miles........+0--+- 7 
110 miles and over 100.. 7 
120 miles and over 110.. 
130 miles and over 120.. 
140 miles and over 130.. 
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300 miles and over 290..14 
310 miles and over 300.. 
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160 miles and over 150.. 
170 miles and over 160.. 
180 miles and over 170..10 
190 miles and over 180..10.5 
200 miles and over 190..11 

210 miles and over 200..11 

220 miles and over 210.. 
230 miles and over 220..12 
240 miles and over 230. .12 
250 miles and over 240.. 


For joint-line application over two or more lines, not 
more than 2.5 cents per 100 pounds should be added to 
the above scale of rates. 
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360 miles and over 350.. 

370 miles and over 360, .1 
380 miles and over 370..1 
390 miles and over 380. .1 
400 miles and over 390. .1 
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Division 2 also has handed down a formal opin- 
ion, dismissing Docket No. 11530—Cairo Associa- 
tion of Commerce et al, vs. Director General, as 
Agent, Illinois Central Railroad Co. et al. The 
opinion holds that the socalled net rates on logs, 
bolts, billets and poles in carloads from points on 
the Illinois Central and Mobile & Ohio railroads 


* south of the Ohio River to Cairo, Ill., and minimum 


carload weights maintained by the Illinois Central 
in connection with such rates are not found un- 
reasonable. 

Late Friday the Interstate Commerce Commis- 
sion, Division 4 (Commissioners Meyer, Eastman 
and Potter), handed down an opinion in Investi- 
gation & Suspension Docket No. 1319, holding that 
the proposed withdrawal of the Chicago, St. Paul, 
Minneapolis & Omaha and Great Northern railroads 
from participation in joint rates on lumber and 
forest products, in carloads, from points in Cali- 
fornia and Oregon to points in Nebraska, Iowa, 
Minnesota and Wisconsin is not found justified. 
The schedules under suspension are ordered can- 
celed, and Fourth Section asked in connection with 
this proceeding is denied. 


TARIFF REDUCTION TO APPLY 
The Illinois Lumber & Builders’ Supply 
Dealers’ Association, thru its ‘transportation 
department, has notified its membership that 
effective Sept. 10, the Atchison, Topeka & Santa 


Fe Railway will allow the general reduction of. 


7 cents a hundred pounds on lumber in carloads 
from the north Pacific coast, to apply at all 
stations on its line in Illinois. This general 
reduction became effective March 31, but on this 
road in particular did not apply to its stations 
in Illinois, attention having been called to this 
discrepaney by the association’s transportation 
department. 


RULING PERMITS RECOVERY 
MempuHis, TENN., Aug. 9.—The Southern 
Hardwood Traffic Association has received a 
ruling from the Interstate Commerce Commis- 
sion to the effect that there should have been 
only a single increase immediately after June 
25, 1918, on shipments of hardwood lumber and 
forest products moving on combination tariffs. 
The Railroad Administration refused to pay 
claims where double increases—increases in each 
factor—were made but the ruling of the In- 
terstate Commerce Commission makes it possible 
to secure recovery of the excess paid. 
REDUCED SOUTHERN PINE RATES © 
New OrEANs, La., Aug. 8.—Effective Aug. 
19, the following tariffs will carry reduced 
rates on lumber from southwestern territory to 
Towa, Minnesota, Nebraska, Kansas, and Okla- 
homa: 
Supplement 
Tariff 48-M. 
Supplement 
Tariff 50-M. 
Supplement 
Tariff 56-J. 
Supplement 
Tariff 77-C, 
These reductions are the outcome of negotia- 
tions with the southwestern lines, undertaken 
by the Southern Pine Association. The trans- 
portation committee at present is handling the 
matter of southeastern reductions with the 
southeastern lines. The reductions proposed in 
the rates, which go into effect Aug. 19, are 
well exemplified ‘by the following rates to 
representative points: 








8 to Southwestern Lines, Lumber 
23 to Southwestern Lines, Lumber 
19 to Southwestern Lines, Lumber 


16 to Southwestern Lines, Lumber 


Pres- Pro- Pres- Pro- 
Minnesota ent posed Iowa ent posed 
TAGE ges .6)ss 50 89645 ARB 6.0.05 50 
Albert Lea.. 50 47 Ame@....0.. 48% 44 
Nebraska Sioux City.. 45 44 
Oakland ... 47% 44 Kansas 
Beatrice ... 44% 42% Concordia .. 50 42% 
Superior ... 50144 42% Topeka .... 44 39 
Oklahoma Dodge City.. 53%4 46 
Chilocco ... 42% 39 Ark, City... 44 39 
Hardy oo >». 43 39 





ASKS LOWER HARDWOOD RATES 

Mempuis, TENN., Aug. 9.—The formal com- 
plaint filed before the Interstate Commerce Com- 
mission by J. V. Norman, general counsel, on 
behalf of the Southern Hardwood Traffic Asso- 
ciation, charges that present rates on hardwood 
lumber and forest products are ‘‘ destructive,” 
makes a strong plea for early hearing of the 
complaint in order that relief may come before it 
is too late, insists that present rate adjustments 
are distinctly unreasonable and in violation of 
the Interstate Commerce Act, and asks, in effect, 
for a restoration of the rates on these com- 
modities which were in effect prior to Aug. 26, 
1920. 

The complaint was accompanied by a letter 
to George B. McGinty, secretary of the com- 
mission, in which Mr. Norman said: 

The situation herein presented is a desperate one 
and requires immediate relief in that, if hardwood 
lumber is to be produced for sale and transportation 
during the coming fall and winter, the logs from 
which it is produced must be moved before the fall 
rains set in. 

Continuing, Mr. Norman asserted: 

Under present rate adjustments, manufacttrers 
can not and will not move logs to their mNIs_be- 
cause they can not pay the cost of transportation 


and get the cost of production out of the logs and 
lumber. . ; 


He then asked that the complaint be docketed 
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for hearing not later than the first week in 
September, preferably in Chicago, but, if not 
there, in Washington. 

Mr. Norman points out, in the letter, that 
rates have been advanced from 60 to 100 per- 
cent on the inbound and outbound movement 
since June 24, 1918, and asserts, with much em- 
phasis, that ‘‘rates have ben increased to such 
extent and by such means as to stifle the in- 
dustry and greatly reduce the movement of 
traffic, thereby destroying the prosperity of com- 
plainant members and reducing the revenue of 
carriers.’’ He charges that present rates are 
‘“unjust and unreasonable’’ and that they are 
‘‘in violation of Section I of the Interstate 


Commerce Act; that they are prohibitive of 
the production and movement of low grade lum- 
ber and other forest products, and that, inas- 
much as it is impossible to produce the higher, 
without at the same time producing the lower, 
grades, the entire industry is stifled and ham- 
pered and the carriers are receiving less revenue 
therefrom than they would receive if rates were 
reduced to a more reasonable basis, on which 
the traffic would move.’’ 
DECISIONS OF THE COMMISSION 

WASHINGTON, D. C., Aug. 8.—Fourth section or- 
der No. 8029, issued in response to application No. 
11974, filed by Agent F. A. Leland with the Inter- 


state Commerce Commission, authorizes carriers 
who are parties to I. C. C. 1432 to establish rates 
on wooden cross ties in straight carloads or mixed 
carloads with lumber, from points of origin to 
points of destination shown in that tariff, the same 
as the commodity rates contemporaneously main- 
tained on lumber in carloads. 

Fourth section order No. 8033, issued in re- 
sponse to application No. 12009 of Agent Leland 
authorizes carriers parties to Leland’s tariffs 
I. C. C. Nos. 1331, 1357, 1397, 1412, 1420, 1423, 
1426, 1431, 1432, 1446 and 1448 to establish rates 
on automobile shipping blocks, carloads, from, to 
and between points in southwestern territory 
shown in these tariffs the same as contemporane- 
ously maintained on lumber in carloads from. to 
and between the same points. 





NEWS FROM THE NATION’S CAPITAL 


STEPS TO CUT INTERNAL TAXES 


WASHINGTON, D. C., Aug. 9.—What looks like 
the first definite program for internal tax re- 
vision was arranged at a conference at the 
White House today attended by President Hard- 
ing, Secretary of the Treasury Mellon, Director 
of the Budget Dawes, Speaker Gillett; Floor 
Leader Mondell and Republican members of the 
Ways and Means Committee, 

Following the conference it was announced 
that the forthcoming tax bill shall be designed 
to produce an aggregate of $3,075,000,000 in 
internal revenue, instead of the nearly $4,000,- 
000,000 tentatively recommended by Secretary 
Mellon. This aggregate is nearly $600,000,000 
below the sum the more optimistic Republican 
leaders had hoped for. 

It means a definite meeting of the Republican 
party pledge to reduce the tax burdens of the 
country. It is made possible by heavy econo- 
mies and shortening of payrolls in the executive 
departments, and the passing on of certain obli- 
gations to future years when economic condi- 
tions are more propitious. 

It also will call for the issuance of additional 
short-term treasury certificates to the extent of 
about $300,000,000 at prevailing rates of in- 
terest. The Republican leaders told the Presi- 
dent that the tax bill can be reported to the 
House early next week and passed in time to 
meet his suggestion that the proposed recess 
begin August 20 or thereabouts. 

Incidentally, the President was able to show 
the House leaders that his official associates have 
sharpened their meat axes and are chopping 
off big chunks of savings in the way of curtail- 
ing expenses. Congress clipped a cool billion 
from the original estimates sent in for the 
current fiscal year, and Gen. Dawes told the 
conference today that the Administration would 
add about $350,000,000 to this in the way of 
euts under the appropriations actually passed. 
This showing was most unexpected. It turned 
the joke back on Congress, whose leaders had 
thought they did a most excellent job in trim- 
ming down the estimates. In effect, it means 
that President Harding and his official associ- 
ates have determined that the way to reduce 
taxes is to cut expenses and that the way to 
cut expenses is to get busy and do it, letting 
things wait that are not absolutely necessary. 
Probably some lines of work will be curtailed 
that will prove highly disappointing, but the 
effort will be to hold down expenses wherever 
it can be done without real detriment to the 
publie service, and to hold them down hard. 

As the program was outlined, the expected 
savings run about as follows: Army, $50,000,- 


000; Navy, $100,000,000; Shipping Board, 
$100,000,000; agriculture, $25,000,000; rail- 
roads, $50,000,000; general, $75,000,000. It is 


a bit difficult to figure out just how $25,000,- 
000 can be cut off agriculture, unless federal 
road work is to bear the brunt of the economy 
this year, which probably is the case. --In the 
Navy construction will be retarded as far as 
practicable. Passage of the railroad refunding 
bill will make it possible to effect the saving in 
that direction. 

With these and other changes, Secretary Mel- 
lon has revised his former estimates of $4,500,- 
000,000 for the fiscal year 1922 to $4,034,000,- 
000. The difference between the latter figure 


and $3,075,000,000 to be procured from internal 
taxes will be raised from various sources. If 
the new tariff law is on the statute books by 
January 1, as hoped, an additional $70,000,000 
will be received from this souree. It is ex- 
pected about $100,000,000 will come from back 
taxes, $140,000,000 from salvage of war mate- 
rials and $131,000,000 from miscellaneous 
sources. The remainder necessary to make up 
the new budget is to be raised from short-term 
treasury certificates. 

Senator Smoot of Utah has offered a reso- 
lution in the Senate providing for the submis- 
sion to the States of a proposed amendment to 
the constitution giving Congress power to levy 
taxes on bonds issued by a State or any sub- 
division. Under such authority Congress would 
have the right to levy a tax on all State, county, 
township and municipal bonds, which are now 
exempt from Federal taxation. 

‘*There is absolute necessity for this legis- 
lation,’’ said Senator Smoot in explaining his 
resolution, ‘‘if the Government is going to ob- 
tain sufficient revenue for its maintenance. ’’ 

The Utah senator estimates that the volume 
of taxexempt securities, aside from those issued 
by the Government, aggregates more than $20,- 
000,000,000. During recent debates other sen- 
ators have fixed the amount at $22,000,000,000, 
and a few have expressed the opinion that these 
securities aggregate as much as $27,000,000,000. 
The Smoot resolution was referred to the judi- 
ciary committee and is not expected to come 
up for active consideration before the December 
session. 


Tax Legislation Makes Progress 

WASHINGTON, D. C., Aug. 10.—The ways and 
means committee of the House has been very 
busy on tax matters and a conference was held 
last night between President Harding, Secre- 
tary of the Treasurer Mellon and republican 
house leaders. The result of the meeting so far 
of particular importance to lumbermen, is that 
a preliminary determination has been reached 
to repeal the excess profits tax on corporations 
as of Jan. 1, 1921; increase the income tax on 
corporations from the present flat tax of 10 
percent to 15 percent, effective as of Jan. 1, 
1921; remove the sur-tax brackets above the 32 
pereent tax on incomes above $66,000 effective 
as of Jan. 1, 1921; inerease the exemption of 
heads of families from $200 to $400 for each 
dependent; the removal of transportation taxes 
on freight, passenger tickets, seats and berths, 
effective as of Jan. 1, 1922; exemption from 
taxation of the first $500 in stock and interest 
received as dividends from building and loan 
associations, as a means of encouraging con- 
struction. 





CAMP UPTON FOR SALE 

WASHINGTON, D. C., Aug. 8.—-The director 
of sales of the War Department has announced 
the sale by auction of the buildings and im- 
provements at Camp Upton, Long Island, N. Y., 
beginning Aug. 15. The sale will be continued 
until the last of the surplus items have been 
disposed of. A complete list of items and mate- 
rials to be sold will be furnished on applica- 
tion to Smith & Jaffe, the auctioneers who will 
conduct the sale, 68 West 45th Street, New 
York, or the Quartermaster General, Munitions 
Building, Washington, D. C. 


BUSINESS IS RECOVERING 

WASHINGTON, D. C., Aug. 9.—The joint con- 
gressional committee appointed to investigate 
agricultural conditions is listening to a lot of 
interesting testimony. One of the principle 
witnesses this week was Benjamin Strong, gov- 
ernor of the New York Federal Reserve Bank. 
After considerable testimony regarding the 
policy of the federal réserve banks and steps 
taken to reduce inflation, he said that prices 
and eredit are now working on a new level and 
as banks get out of debt to the reserve banks 
their surplus funds begin competing for use, re- 
sulting in new and cheaper credit cost. ‘‘ These 
movements go in cycles,’’ he added, ‘‘and we 
have now entered the cycle of recovery. We 
find industries first checked are the first to 
resume. Steel was the last industry to decline 
and the last to resume. Retail prices have 
eome down and the volume of sales is increas- 
ing. Rediscount- rates have been reduced in 
New York, but not in western districts like 
Kansas City and Minneapolis. ’’ 

Chairman Anderson wanted to know why and 
got this reply: ‘‘I believe that the expansion 
that took place in the western and southren 
districts is still a marked factor on the bank- 
ing position. That competiton to lend which has 
developed so early in New York is not so ap- 
parent there yet.’’ 


MEXICAN EXPOSITION STATUS 
Wasuineton, D. C., Aug. 8—The Mexican 
Embassy today issued the following announce- 
ment: 


In view of numerous inquiries addressed to the 
Mexican Embassy from various parts of the United 
States as to whether the .Exposicion Comercial 
Internacional del Centenario, which will be held in 
Mexico City during September next, and which has 
been advertised in the press of this country, is an 
official enterprise of the Government of Mexico, 
the Mexican Embassy deems it convenient to state 
that, altho said exposition is entirely a private 
enterprise and the Government assumes no re- 
sponsibility with the exhibitors, the Government 
has granted a concession to the management of 
the exposition, by which facilities are given for the 
entry into Mexico and transportation by the rail- 
ways of the Republic of the American exhibits that 
may be sent. ‘ 


CONTROL OF IMMIGRATION 

Wasuineton, D. C., Aug. 8—From now on 
immigrants who come to the United States in 
exeess of their national monthly quotas will be 
turned around and sent right back again. This 
decision was announced today by the Depart- 
ment of Labor following a conference between 
Commissioner General Husband of the Bureau 
of Immigration and representatives of the 
steamship lines. The steamship men agreed to 
co-operate fully with the immigration author- 
ities in the control of the flow of immigrants to 
this country. 











SUSPEND FOREST FIREPLANE PATROL 

WasuHineton, D. C., Aug. 8.—Secretary of 
War Weeks in a letter to Secretary of Agricul- 
ture Wallace, who had requested airplanes to 
assist in forest fire patrol work in the South- 
west, announces that no funds or personnel are 
available and indicates that in view of the big 
reductions in funds and personnel the army air 
service will be required to withdraw from this 
work entirely next year, confining itself to 
purely military activities. 
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Getting Fun Out of the Day’s Work 





‘‘T have found considerable pleasure in read- 
ing the department of the AMERICAN LUMBER- 
MAN headed ‘Getting Fun Out of the Day’s 
Work,’ ’’ writes Eugene E. Fohrell, who is 
connected with the P. J. Lawrence Lumber Co., 
St. Louis, Mo. ‘‘I hope you will continue this 
department.’’ Mr. Fohrell continues: 


*“T must admit that 


weatherbeaten and fire-charred stumps were the 
main feature of the landscape, the same young 
lady remarked: ‘‘This would be a very pretty 
country if there wasn’t so much stumpage.’’ 





Did you know that you can build and fur- 
nish a home complete, and fix up the yard with 





the puzzle published 
on page 63 of your 
June 11 issue, of ‘ go- 
ing thru each of the 








doors onee but thru 
none of them twice,’ 
baffled me, and I don’t 
believe it can be done, 

















‘*In order to get 
even I enclose a very simple diagram. The 
idea is to draw a continuous line crossing each 
of the lines (both horizontal and vertical) but 
not crossing any of them more than once. Per- 
haps if you will reproduce this it may give the 
‘sharks’ something to work on. Unlike the 
‘thru the door’ problem, it can be done.’’ 

The diagram is reproduced herewith. Go to 
it, sharks! 





‘*The freak editor’s request to send in euri- 
ous or freakish letters so that others may share 
in the fun recalls to the writer’s mind a letter 
we received some time ago, which I have resur- 
rected from my desk file and enclose herewith,’’ 
writes F. W. French, of the French Lumber 
& Manufacturing Co., Battle Creek, Mich. The 
letter, which was written from a town in Louisi- 
ana some years ago, reads as follows: 

F. W. French Lumber Ce., 
Battle Creek, Mich. 
Gentlemen : 

Referring to your advertisement in the AMER- 
ICAN LUMBERMAN as to contract for hardwood lum- 
ber, kindly let me know if your firm is composed of 
some French concerns, or if the firm wears but the 
name like that, which could be of our both interest. 

Awaiting your kind reply, I am 

Yours very truly, 





is of French descent. As after replying to his 
letter I heard nothing further from him I judge 
that my reply was not satisfactory, as I of 
course had to tell him that the firm ‘wears 
but the name like that.’ ’’ 





W. B. Johnston, of the Park Falls Lumber 
Co., Park Falls, Wis., sends this department 
a scrap of paper about three times as large as a 
postage stamp, on which are scribbled in pencil 
the following items: 

5 p caffee. 
10 Biffee. 
a Hame or Backin. 


Mr. Johnston writes that this order for sup- 
plies was received by the company’s commis- 
sary from a small jobber who needed a few 
goods to carry him over until the next regular 
supply day. The freak editor correctly in- 
terpreted the first and third items but staggered 
at the second, making a good bluff, however, 
by guessing ‘‘biscuit’’—which was only about 
a million miles out of the way. 

The correct interpretation, as given by Mr. 
Johnston, is: 5 pounds coffee; 10 pounds beef; 
1 ham or slab of bacon. He writes: 

‘‘The word ‘beef’ is in our experience the 
most mistreated word on the list. We get it 
sometimes spelled ‘boev’ and ‘buef,’ but most 
frequently ‘biff.’ Another order received by 
us called for ‘2 samen.’ This was readily 
filled by sending two cans of salmon.’’ 





A party of friends motoring thru northern 
Wisconsin came upon some men who were peel- 
ing the bark from hemlock logs. ‘‘ Please wait 
a minute,’’ said one young lady, ‘‘I have heard 
my brother, who is in the lumber business, 
speak of scaling timber but this is the first 
time I have ever seen it done.’’ A little farther 
on, passing thru a cut-over district in which 


trees, flowers ’n everything, with no other source 
of supply than the Chicago telephone directory? 
Sure you can! Here’s the proof, culled while 


idly flipping the leaves, waiting for central 
to make a connection. She was a little more 
prompt than usual, otherwise the list might be 
extended considerably: 


[Herman] Lott 
Thomas] Wood 
[Michael] Nails 
William] Carpenter 
[Lawrine] House 
[Anderson] Parlor 
[Frank] Chambers 
[Albert] Bath - 
Clark] Tables 
Abraham] Chairs 
Edward] Rug 
Arthur] Couch 
Ralph] Davenport 
[Philip] Dresser 
Walter] Kitchen 
Frank] Sink 
[John] Range 


[Joseph] Janitor 
James] Butler 
[Nancy] Maids 
Edward] Clock 
Earl] Lamp 
[Frank] Piano 
Charles] Harp 
Robert] Canary 
Arthur] Parrott 
Edward] Porch 
Frederick] Yard 
Arthur] Garden 
[ William] Gardener 
[Merle] Trees 
Howard] Flowers 
[H.] Light 











Once upon a time a certain bank which 
sported a portrait of the ‘‘ Father of his coun- 
try’’ on its plate glass windows closed its doors. 
In the long line of depositors stood a big Swede 
lumberjack, with his hands in his pockets, 
wondering. Noticing the portrait he exclaimed: 
‘‘Yorge Washington! By Yiminy Ay tank 
they better make it Yesse Yames!’’ 





“The Pitch of the Roof” 


SEATTLE, WASH., Aug. 6.—‘‘Here are some 
facts about roofs, and shingles in their relation 
to roofs, that ought to be in the possession of 
everybody interested in building,’’ remarked 
Arthur Bevan the other day. Art is the highly 
scientific individual in charge of the service de- 
partment of the shingle branch, West Coast 
Lumbermen’s Association. 

‘¢Well, why not call it ‘The Pitch of the 
Roof,’ and then let us have the facts?’’ was 
suggested. 

‘*Capital idea; that’s just what we’ll do.’’ 

So it came to pass that the article was writ- 
ten. Here it is: 


How much consideration in planning a building 
is given to the pitch of the roof and its effect on 
the life and utility of a building? 

The prime use of a building is to provide shel- 
ter from the elements. We may add other 
factors such as comfort and pleasing appearance, 
but when we get down to brass tacks, shelter is 
the real thing we are looking for. Walls of a 
building are essential, but from the standpoint 
of shelter everybody will admit that the roof is 
the most important feature. The pitch of the 
roof is the factor which determines the degree 
of protection afforded from the elements, no 
matter what kind of roofing is used. When com- 
posed of individual units, such as the red cedar 
shingle, tile or slate, no roof should be built of 
less than one-fourth pitch to obtain a weather 
tight covering. 


How to Figure One-fourth Pitch 


Assuming that a roof.slopes equally from the 
ridge toward either plate, one-fourth of the total 
distance from outside of plate to outside of plate 
is the dimension for height of ridge from top 
plate if ‘‘one-fourth pitch’ is desired. This ac- 
tually gives a rise of six inches in one foot for 
the slope of the roof, i. e.: 


Ridge 


Strictly Edge-Grain Shingles Best 
In laying a roof on a first-class building no 
shingle should be laid which is not strictly edge 
grain. Such a shingle when laid on a roof will 
remain flat and tight to the roof and will give 
greater satisfaction on a flat roof than decreas- 
ing the weather exposure. <A decrease in the 
weather exposure of %-inch will increase the 
number of shingles used, the number of nails 
and the carpenter’s time in laying them 10 per- 
cent. This will allow paying a _ considerably 
higher price for shingles, and at the same time 

will not increase the first cost of the roof. 


Good Nails Essential 


Another essential to all roofs, and in particu- 
lar to flat roofs, is the use of a nail which will 
not rust. Zine and copper are excellent and will 
not rust, but they are somewhat expensive. A 
cut-iron, hot-dipped, zinc-coated nail when well 
manufactured will give excellent service and will 
undoubtedly last as long as the average roof 
covering. 

To most home builders a roof is a roof and too 
little attention is paid to the construction details 
and quality of materials used. Red cedar 
shingles, 100 percent clear and 100 percent verti- 
cal grain, which measure across the butts not 
less than five shingles to 2 inches before drying, 
put on with good nails will give complete satis- 
faction, making a water tight roof, cool in sum- 
mer and warm in winter, an attractive roof at a 
reasonable price, within the reach of all home 
builders. 


PRIZE DESIGNS FOR SCHOOL HOUSE 


The White Pine Bureau, St. Paul, Minn., has 
published No. 4 of Vol. 8 of the series of archi- 
tectural monographs which has been running 
several years. Each number of the series fea- 
tures some particular subject connected with 
building and the use of white pine as @ material. 
The monograph just 
published is devoted to 
the three-teacher school 
house, with the use of 
white pine as finish. 

Competitive plans and 
drawings were submit- 
ted by eighty-four arch- 
itects, and ten of the 











Plate x x : xX 


Diagram showing how to determine “34 pitch” 


An extremely flat roof allows the rain to be 
blown back under the roof covering, and even 
if this does not result in leaks it causes the nails 
to rust more rapidly, resulting in leaks, costly 
repairs, or re-roofing. This incidentally affords 
an excellent argument for the zinc-coated or pure 
zine nail. Moss collects more readily on a flat 
roof. The usual custom in laying a flat roof to 
insure more protection is to decrease the weather 
exposure of the shingles. This is absolutely 
wrong, as decreasing the area of shingle exposed 
to the weather only decreases the pitch propor- 
tionately, tipping the butt of the shingle upward. 
The only’ satisfactory method of obtaining 


greater safety against leaking with a flat roof 
is to use the axiom, ‘‘The flatter the roof, the 
better the shingle.” 





Plate plans, selected by a jury 
appointed for the pur- 
pose, were published in 
the pine bureau’s mono- 
graph, and they constitute a handsome and 
valuable contribution to literature descriptive 
of school house architecture. The designs are 
suitable for suburban communities where three- 
teacher schools are needed. A teacher’s cottage 
is included in the plan; also, the decoration of 
the _—— grounds with trees, shrubbery, and 
walks. 





‘¢A DRUNK SAW’? is a circular saw set to run 
out of perpendicular to its axle. It is used to 
eut wide grooves in the ends of boxes to serve 
as handles. It is sometimes a ‘‘ wobble saw.’’ 
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Aug. 17-18—Southern Sash, Door & Millwork Manu- 
port be Association, Richmond, Va. Summer 
meetin 


Sept. > er emetenatet Order of Hoo-Hoo, Fresno, 
Calif. Annual. 
oy 21—Canadian .Forestry 
couver and Victoria, B. C. 
Oct. 5-6—American Manufacturers’ Export Associa- 
tion, Waldorf-Astoria, New York City. Annual 
Oct. 19-21—National Retail Lumber Dealers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 
26-29—Pacific Logging Congress, San Fran- 
cisco, Calif. Annual. 


Sept. Association, Van- 


Oct. 


CANADIAN FORESTRY MEETINGS 

VANCOUVER, B. C., Aug. 8.—A two-day con- 
vention will be held in Vancouver by the Ca- 
nadian Forestry Association on Sept. 19 and 
20 and a one-day session in Victoria on Sept. 
21. The subjects to be covered will include 
every phase of forest protection, the problems 
of forest research and the development of for- 
estry education in this Province. Logging meth- 
ods and the possibility of their improvement in 
the interests of timber conservation will also 
come up for discussion. An eastern authority will 
review the trend of the timber situation in east- 
ern Canada and will be followed by an address 
on the timber situation in British Columbia. 
The eastern and western pulp and paper situa- 
tion and the progress of forestry in the affairs 
of Canadian paper and lumber companies will 
be in the hands of — authorities. 


FOUR L’s CONVENTION DATES 
PORTLAND, OrE., Aug. 6—The annual con- 
ventions of the Loyal Legion of Loggers & 
Lumbermen will take place this month and next. 

They will be held by districts as follows: 


Districts 2, 3 and 12—Aug. 20, Portland, Ore., 
Assembly Room, Portland Hotel. 

District 4—Aug. 22, Raymond, Wash., Chamber 
of Commerce. 

District 5—Aug. 24, Hoquiam, Wash., Commun- 
ity Service Hall. 

Districts 6, 7 and 8—Sept. 10, Tacoma, Wash., 


1147 Commerce Street. 

District 11—Aug. 4, La Grande, Ore., 
Council Room. 

Districts 9 and 10—Aug. 6, 
Club Room, 


City Hall, 


Sandpoint, Ida., 4-L 
Humbird Lumber Co. 

The objects of the conventions are to select 
district boards; make such recommendations to 
the board of directors as may seem advisable, 
and perform such other business as may be 
brought before them. 





OHIO ASSOCIATION CONFERENCE 

CINCINNATI, On10, Aug. 9.—Members of dis- 
triét No. 1, Ohio Association of Retail Lumber 
Dealers, are to meet Aug. 12 at 2 p. m. at the 
Business Men’s Club, here, to hear talks to be 
made by Adolph Pfund, Chicago, secretary of 
the National Retail Lumber Dealers’ Associa- 
tion; P. E. Stone, Detroit, manager of the 
National interinsurance exchange, and Findley 
M. Torrence, Xenia, Ohio, secretary of the Ohio 
Association of Retail Lumber Dealers. Mr. 
Pfund will discuss matters pertaining to the 
forthcoming convention of the National associa- 
tion, Mr. Stone will discuss various phases of the 
insurance bureau and Mr. Torrence will tell of 
the arrangements for the boat cruise to be 
taken on the Great Lakes in September by the 
Ohio association. Prior to the meeting there 
will be a luncheon attended by Messrs. Pfund, 
Stone and Torrence and L. P. Lewin, president 
of the Ohio Association of Retail Lumber Deal- 
ers; Edgar Cummings, president of district No. 
1, and W. Perey Hubbard, executive secretary of 
district No. 1. 


COLUMBIA RIVER LOGGERS MEET 

PORTLAND, OrE., Aug. 6.—The Columbia River 
Loggers’ Information Bureau held a well at- 
tended meeting today and discussed principally 
forest protection against fire, this being the 
height of the danger season. Temporarily the 
Government airplane patrol has been stopped 
because of failure of gasoline supplies to ar- 
rive, but it is understood today that arrange- 


ments have been made for gas and that the 
service will be resumed at once. Reforestation 
was discussed in a general way and in making 
a survey of operations in the district it was 
found that operations are comparatively light, 
with poor demand for red fir logs, yellow fir 
being the only logs selling at present. The 
loggers, it is learned, refuse to accept the prices 
offered for red fir logs and hence there is no 
movement. 


PINERS SETTLE DIFFERENCES 
|Special telegram to AMERICAN LUMBE?PMAN] 
SPOKANE, WasuH., Aug. 9.—The semiannual 

meeting of the Western Pine Manufacturers’ 
Association came to a close with this afternoon’s 
session. A remarkably large attendance at all 
sessions during the last two days, which were 
held in the parlors of the Davenport Hotel, 
showed the keen interest felt in the matters 
under discussion. Altho the discussions became 
quite heated at times, it is generally felt by 
members of the association that the meeting ac- 
complished more important results than anything 
that has occurred in its rank for the last year or 
more. 

Many of the members have not been contribut- 
ing to the information bureau of the association, 
and the action at this meeting practically assures 
100 percent participation in this branch of asso- 
ciation work, and in a more definite form, which 
will make the information of real statistical and 





“SERVICE?” 
What does “Service” 
your business ? 
Advertising? Complete Struc- 
tures? Advice? 
See Prize Offer Page 41 
ree Pg 











practical value. After much bickering a fine 
spirit of give and take developed among the 
manufacturers represented on both sides of the 
moot question of standard sizes. This question 
was eventually decided by reaffirming the present 
standards and making the manufacture of wider 
than standard stock a matter of price differen- 
tiation; in other words, one-quarter scant sur- 
faced four sides boards or surfaced two sides 
or one side No. 3 & better will sell for $2 more 
than standard. 

Carl M. Stevens, chief of the timber section, 
United States Treasury Department, addressed 
the lumbermen yesterday on income tax prob- 
lems, and C. E. Elmquist, St. Paul attorney, 
talked to the lumbermen on business conditions 
and railroad rate questions. _The committee ap- 
pointed at the last meeting of the association to 
visit Seeretaries Hoover and Daugherty in 
Washington, consisting of A. W. Laird, Pot- 
latch, Ida.; A. W. Clapp, St. Paul; A. W. 


Cooper, Portland, and T. A. MeCann, Bend, 
Ore., reported the results of their visit, and it 


was directly as a result of this report that the 
action was later taken bringing so many mem- 
bers back into the activities of the information 
bureau. Secretary Hoover’s understanding and 
straightforward expressions of a desire to help 
reéstablish industry were praised by the commit- 
teemen, and his fairness was unquestioned. 
During the last year, under the stress of de- 
plorable market conditions, many suspicions 
have come into the minds of association mem- 
bers, and the most important phase of the meet- 
ing just closed was the thrashing out of differ- 
ences, the frank discussions and the final blowing 
away of the war clouds that for a time threat- 
ened the peace of the organization. President 


Polleys expressed himself as particularly well 
pleased at the happy ending. A. W. Laird com- 
mended the spirit of fair play and other mem- 
bers pointed out the significance of the abolish- 
ing of all factional disputes. 





STANDARDIZATION MOVEMENT 


New Haven, Conn., Aug. 8.—Secretary 
James Cray, of the Lumber Dealers’ Associa- 
tion of Connecticut, has announced that the 
organization is making rapid strides in its fight 
for the standardization of sizes. Mr. Cray re- 
cently received letters from several State asso- 
ciations of lumbermen expressing enthusiastic 
favor of standardization and pledging their 
support. 

A letter from Secretary Adolph Pfund of 
the National Retail Lumber Dealers’ Associa- 
tion, also has been received by Mr. Cray. Mr. 
Pfund says that his association has been work- 
ing on the proposition and the Connecticut 
lumbermen are congratulated upon having made 
the fight a nationwide issue. 





COOPERS’ PLANS PROGRESS 


St. Lours, Mo., Aug. 9.—Meetings of the 
trade extension committees representing the 
tight and slack groups of the Associated Cooper- 
age Industries of America were held recently in 
the association office here. Secretary V. W. 
Krafft reports that definite progress was made 
in the working out of plans to be submitted at 
the November meeting in accordance with action 
taken at the convention in May. 

L. C. Hollingshead and H. R. Huntington have 
been appointed by Vice President E. A. Powell, 
of the slack cooper group, to membership on 
the present advertising committee, succeeding 
F. 8. Charlot and C. L. Harrison, resigned. This 
committee will administer the present campaign, 
which expires at the end of this year. 


RETURNS TO COAST ENCOURAGED 

San Francisco, Cauir., Aug. 6—R. F. Ham- 
matt, secretary-manager of the California Red- 
wood Association, returned Aug. 1, from a six 
weeks’ eastern tour. Among the twenty-one 
cities he visited are Omaha, Minneapolis, Mad- 
ison, Chicago, Cincinnati, Cleveland, Buffalo, 
Springfield, Mass., Philadelphia, Baltimore, 
Columbus, Denver, St. Louis, Kansas City, 
Washington, Boston and New York. He held 
conferences in five eastern offices of member 
companies. Conferences were held with forty- 
four wholesalers and commission men. He met 
by arrangement with local retail lumber deal- 
ers’ associations in Cleveland, Rochester, Buf- 
falo and Columbus. He visited a number of 
eastern architects and interested them in red- 
wood. The Chicago and Washington head- 
quarters of the National Lumber Manufac- 
turers’ Association were visited. 

Mr. Hammatt had a conference at Madison, 
Wis., with O. M. Butler, acting director of the 
Forest Products Laboratory. He looked into 
building conditions in the cities visited. One of 
the purposes of his trip was to place the Sales- 
men’s Portfolio, a new publication of the Cal- 
ifornia Redwood Association which is designed 
to be of assistance to wholesalers and retailers 
of redwood. It explains methods for interesting 
consumers in redwood in conjunction with the 
redwood advertising plan. He had to send for 
hundreds of additional copies to supply the de- 
mand. The trade is responding excellently to 
the association’s new advertising policy, which 
considers both wholesaler and retailer as mem- 
bers of the sales forces of the individual lum- 
ber companies. The ultimate consumer is re- 
ferred, not to the association but to the local 
dealer. 

Mr. Hammatt thinks there should be still 
closer coéperation between the retailers’ and 
manufacturers’ associations. For instance, the 
matter of standard sizes and patterns should be 
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A Characteristic 
English Clubhouse 


The beautiful Gothic English architecture 
of the Glen View Club, Golf, Illinois, would 
almost make you believe that you were visit- 
ing an old country estate of an English peer. 


Dining Room, Glen View Country Club, Golf, III. 


The massive appearing timbers on the outside, 
the heavy beamed ceilings, interior woodwork, 

x 6 decking used as flooring in the Grill room, 
and the beautiful hardwood flooring of the other 
coe represent the finest specimens of American 

lak. 

The lumber and millwork for this unique club- 
house was furnished by Rittenhouse & Embree 
Co.,Chicago; while the oak flooring was manufac- 


tured by the Nashville Hardwood Flooring Co. 
When you want the best Oak, Maple, Beech and 


Birch flooring send your orders to our Chicago 
Warehouse. 


Nee earincvcnnrys eS OCHICK) 


3622-3628 SOUTH MORGAN ST., TEL. BOULEVARD 830 








’ Who's uncertain in the lumber business 
and related lines? What list has all the 
names ? 


TheRed Book will answer both questions. 
Sure on Collections too, 


_Lumbermen’s Credit Association 
CHICAGO NEW YORK 
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Lumber Industry 
Exclusively 
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Personal Service 


Certified Values 
WORKING DRAWINSS 


Thos. J. Callen, Jr. 


Engineer and Appraiser 
836-838 Merc. & Mfg. Bank Bldg., 
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of interest to manufacturers as well as retailers. 
For the consumer, advertisements. are now ap- 
pearing in seven magazines and for the dealer, 
in seven technical journals. The follow-up sys- 
tem will include 75,000 individual mailings ac- 
cording to selected lists. 

Mr. Hammatt found a great deal of residen- 
tial building under way in Kansas City. As 
far as he could judge, it was greater than in 
any other city visited. On exterior construc- 
tion, redwood siding was very largely used. In 
the larger cities building was found to be quiet. 
Labor conditions and high freight rates seemed 
to be the main obstacles to construction. In 
the far East freight rates appeared to be nearly 
as important as labor. While he does not think 
there will be a great increase in eastern demand 
for redwood until next year, conditions in the 
East are beginning to pick up. Pacifie coast 
conditions are not improving, but the outlook 
seems favorable for the coming year. 





PROPOSE REDUCED RATES 

New York, Aug. 8.—At the June meeting 
of the board of trustees of the National Whole- 
sale Lumber Dealers’ Association, due consider- 
ation was given the question of rates on lum- 
ber from the Pacifie coast, the 7-cent reduction 
in the rates from the Pacific coast to Chicago 
being regarded as a discrimination against the 
Atlantie seaboard which should be eliminated 
by an adjustment of the rate relationship, to 
secure which the transportation bureau of the 
association has been diligently working. 

Traffic Manager W. S. Phippen is now advised 
that the transcontinental lines have made a pro- 
posal to the eastern trunk lines to reduce the 
rates on lumber from the north Pacifie coast 
on the following basis: 

From Pacific Coast Group 


Cottonwood, cypress, fir, hemlock, 
spruce and articles taking Group “D” 
T 


larch, 
rates, 


pine, 


New Bhgland tetritery..... 6 66.5 5 obcsss 95 cents 


Eastern Trunk Line territory (which in- 
cludes New York, Philadelphia, Balti- 
more ete.) 90 cents 


Central Freight ' “Association. , territory 
(which includes Buffalo, Pittsburgh 
and points in Central West)......... 85 cents 
The understanding is that rates on cedar 

lumber and shingles will be based on about the 

same arbitrary as now prevails over the rates 
on fir, which is 13% cents. 

The rates from the Inland Empire, it is under- 
stood, will be based on the related differentials 
under the Coast. rates, which are 4 cents under 
Coast rates. 

This proposal is pending the acceptance by 
the railroads operating east of Chicago and it 
is impossible to state at present just when 
the reduced rates will become effective altho 
it is expected that an agreement will be reached 
shortly. 





FOURTH DISTRICT CONVENTION 

SPOKANE, WASH., Aug. 6.—The annual con- 
vention of the Loyal Legion of Loggers & 
Lumbermen for districts Nos. 9 and 10 was held 
in Sandpoint, Idaho, today. There were twenty- 
eight delegates present representing twenty em- 
ployers, as many communities and approximate- 
ly 3,500 employees. Simultaneously the Three 
L.’s, the corresponding women’s organization 
held its annual meeting with seventeen dele- 
gates in attendance, representative of fifteen 
communities. 

A joint session at 9:30 this morning in the 
Four L hall opened the deliberations. Following 
the flag salute and pledge of allegiance which 
opened the meeting, President Norman F. Cole- 
man, of Portland, Ore., who presided, spoke on 
the Four L’s and its relationship to the lumber 
industry. 

W. C. Ruegnitz, of Portland, Ore, executive 
secretary, followed with a report as to the 
financial condition of the order and also as to 
the future plans and the status of the Four 
L Bulletin, official publication of the organiza- 
tion. 

Following this report, the joint meeting dis- 
solved and the Four L’s and Three L’s met 
separately in executive session. The Four L’s 
proceeded immediately to the election of exe- 
cutive board members. For district No. 9 


which embraces eastern Washington territory, 
the following were elected: 

Employers—J. P. McGoldrick and F. Cartier Van 
Dissel, Spokane; Ray L. Wilson, Deer Park; B. F. 
Pierce, Orin, and John Dimeling, Ione. 


Employees—C. F. Nelson, Orin; Walter Bryan 
and J. N. Darroch, Spokane; V. M. Pember, Deer 
Park, and J. W. Bracken, Ione. 

For district No. 10 which takes in northern 
Idaho, the following were elected: 

Employers—Huntington Taylor, Coeur d’Alene ; 
E. H. Van Ostrand, Winchester; John A. Humbird, 
Sandpoint; H. A. Scharf, St. Joe, and Sig Hofs- 
lund, Coeur d’Alene. 


Employees—Fenimore Cady, Coeur d'Alene; 
George Pearson, Sandpoint; M. L. Darrow, Pot- 
latch; W. C. Butler, Bonners Ferry, and F. 'T. Tay- 
lor, Coeur d’Alene, 

The matter of next year’s convention was left 
in the hands of the two boards, should it be 
deemed best to have a two district gathering. 

Inasmuch as the various chapters of the 
Three L’s have a merely local existence with 
no central organization, Mrs. Marion Mitchell, 
of the Sandpoint chapter, acted as presiding 
officer of that meeting with Mrs. M. J. Tromble, 
secretary of the Sandpoint organization, acting 
in, like capacity for the convention. 

A two hour recess of both organizations was 
taken at noon to give time for a trip up Lake 
Pend Oreille on the steamer Northern as guests 
of the Humbird Lumber Co. A picnic luneheon 
was served by the Sandpoint ladies of the 
Three L’s, 





SOUTHERN PINE DISTRICT MEETING 


JACKSONVILLE, Fua., Aug. 8.—The first dis- 
trict meeting of the Southern Pine Association 
ever held here, took place at the Mason Hotel 
in the quarters of the Lumbermen’s Club Aug. 
6. W. E. Gardner, assistant secretary of the 
Southern Pine Association, called the meeting 
to order and introduced Thomas Hamilton, vice 
president, who then took the chair and pre- 
sided. The attendance was markedly good, 
there being some forty-odd representative lum- 
bermen present, many of them national figures in 
the lumber industry. 

J. E. Rhodes, secretary-manager of the 
Southern Pine Association, proved the speaker 
of the day. He outlined the work of his organi- 
zation, discussing what had been done and future 
plans, working up to the present situation and 
future prospects. Interspersed with Mr. Rhodes’ 
preliminary, he took up in turn, explaining as 
he went along, the various efforts made by his 
association to stimulate business in the way ot 
advertising matter, then coming on down to 
the various statistical information given out 
to the members, all of which was very illuminat- 
ing and instructive and greatly appreciated by 
his hearers, Then Mr. Rhodes discussed present 
conditions, touched on reforestation, outlined 
transportation rates and car situation, visualized 
the world situation as regards lumber and the 
erying need thereof, spoke of the future, and 
injected faith and perseverance in his hearers 
basing all his arguments on sound reasoning. 
He mentioned the desire of the French Gov- ° 
ernment to buy a billion feet of lumber and 
guarantee payment. for it if given sufficient 
time, and showed the willingness of the lum- 
bermen to meet the proposition fairly, stating 
that a representative lumberman already was 
in France conducting negotiations and there 
was no doubt that France’s needs would be 
supplied. He also cited the fact that money, 
the mainspring of business, was getting and 
is easier and rates of interest are coming down. 

Following Mr. Rhodes, Mr. Jones, chief in- 
spector, described the operations of his inspectors 
for the last few months, showing a detailed re- 
port of inspections made, outlined future plans 
and promised the members prompt and efficient 
service. 

The Chair then called on Secretary George 
E. Watson, of the Southern Cypress Manufac- 
turers’ Association, who genially responded in 
his inimitable way and after a joke or two 
launched out and gave a practical exposition 
of the facts as regards conditions as he found 
them, all of which were well. received. Mr. 


Watson then cited his expersence in association 
work and stressed the point that all associa- 
tions were what their members made them. 
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M. L. Fleishel spoke on the need for establish- 
ing a method by which sales could be made on a 
stable inspection backed by an inspector’s certif- 
icate which would be final. He outlined the 
hardships and vicissitudes of the lumberman 
who shipped his lumber, inspected at time of 
shipment, only to have it thrown away at des- 
tination by the socalled destination inspection. 
J. S. Foley stated that Mr. Fleishel had ex- 
pressed his sentiments to a dot. Mr. Rhodes 
was of the opinion that something of the .kind 


might be worked out. After some discussion 
it was decided to investigate the matter and see 
what could be done, leaving it in the hands of 
W. E. Gardner, assistant secretary, to put into 
shape for action. 

The question of handling freight and inspec- 
tion matters thru the Jacksonville office was 
also left in the hands of the assistant seere- 
tary. 

It was decided to hold district meetings quar- 
terly at Jacksonville. 





Northern Pine Semiannual 


MINNEAPOLIS, MINN., Aug. 9.—The Northern 
Pine Manufacturers’ Association at its semi- 
annual meeting here today amended its con- 
stitution to allow for changed conditions and 
cut out one of the four districts previously 
recognized, increased its assessment on members 
to cover a threatened deficit, and heard a rep- 
resentative of the United States bureau of 
plant industry explain the campaign to sup- 
press the white. pine blister rust. Action on 
various important association matters was de- 
ferred. 

The meeting was in the Empire room of the 
Hotel Radisson. President A. J. Taylor was 
in the chair, and the first business taken up was 
the report of D. D. Conn as chairman of the 
railroad committee, as Mr. Conn had an import- 
ant engagement elsewhere. He discussed the 
traffic situation briefly and explained the new 
plan of the Washington traffic bureau, which 
he recommended. Owing to clashes of interests 
between sections, he said, the traffic depart- 
ment of the National Lamber Manufacturers’ 
Association has not been able to accomplish 
anything. 

Minutes of the last annual meeting were ap- 
proved without reading, and the association 
next heard and accepted the report of the treas- 
urer, R. W. Wetmore, which showed receipts 
of $18,240.48 and disbursements of $17,397.06, 
leaving a balance of $843.42. 

Secretary’s Report 

Secretary W. A. Ellinger then presented his 
report, in part as follows: 

The number of members in the association has 
been decreased by two since our annual meeting 
in January, leaving our present membership nine. 

Our members produced 152,049,773 feet of lum- 
ber the first six months of 1920 and 125,824,866 
feet during the same period this year, a decrease 
of 26,224,907 feet. Shipments the first_ half ot 
1920 were 249,468,637 feet and in 1921 75,477,477 
feet, a decrease of 173,991,160. Comparing pro- 
duction wtih shipments, we find that during the 
first half of last year shipments exceeded produc- 
tion by 97,418,864 feet, whereas during the same 
period this year production exceeded shipments by 
50,347,389 feet. There were 27,388,600 lath pro- 
duced by our members and 33,385,200 shipped the 
first half of 1921. 

Our inspectors have made an average of one 
inspection per month at the plant of each member. 
They also inspected twenty-seven claims against 
members and nineteen against non-members. 

Secretary of Commerce Hoover invited repre- 
sentatives of the lumber industry to a conference in 
Washington in May to work out a program whereby 
the Government would inaugurate a complete 
monthly statistical report of the lumber industry. 
. . . While our association was not directly repre- 
sented at the conferences with Secretary Hoover, 
he has been assured that we will be glad to co- 
operate with, his department in gathering informa- 
tion relating to our product. 

Indications are that owing to decreased produc- 
tion this year, the rate of assessment fixed at the 
annual meeting in January upon the production of 
our members will not produce sufficient revenue to 
carry us to the end of the year, and in order to 
avoid a deficit action will be necessary -to raise 
additional funds. The treasurer’s report shows 
that our funds are very low now. 

J. F. Wilson, chairman of the bureau of 
grades, said he had no report to make except 
the figures given in the secretary’s report. 

A report from the association attorneys, 
Clapp & Macartney, by C. E. Elmquist, was read, 
with a discussion of the railroad situation. 
The 35 percent rate increase last year, it pointed 
out, threw rates out of line all over the coun- 
try, and raised rates to where they often amount- 
ed to more on lumber than the entire wholesale 
price at the mill. Readjustment, with some re- 
ductions, is looked for in the near future, but 
the whole situation, the report said, is full 
of peril to the country, endangering it to -~Gov- 


ernment operation or even Government owner- 
ship. The great increase in operating expenses 
was analyzed, with a statement showing that 
the railroads in 1913 paid out 69.3 percent of 
earnings for operating expenses, but in 1921, 
this had grown to 94.7 percent. Revivals in 
business soon may be expected to improve this 
condition, it was stated. 


Constitution Amended 

The association then took up the amend- 
ment to the constitution recently proposed, 
eliminating the central district and leaving only 
three districts to be recognized. This was 
adopted, and the bylaws were also amended 
to correspond. 

Taking up the association’s financial situa- 
tion, Secretary Ellinger estimated that an in- 
crease of $25 a million feet would be neces- 
sary to. carry the association thru the year, and 
it was voted to increase the assessment on mem- 
bers from $60 to $85 a million. Renewal of 
the contract with the association’s attorneys, 
which expires Oct. 1, was referred to the mem- 
bers of the association to express their wishes 
by mail. 

Hear Talk on Blister Rust 

J. D. Winter, representing the Federal bu- 
reau of plant industry, was present and was 
invited to speak. He had been disappointed 
in the non-arrival of some pictures to illustrate 
his talk, but gave an interesting, practical state- 
ment. He said the white pine blister rust, intro- 
duced from Europe, has been prevalent in the 
East about forty years and has done much 
damage there, and now is appearing in varions 
Minnesota localities. While it is not likely 
to do much damage to mature trees, he said, it 
will kill young trees and stop reforestation un- 
less it is checked. In eastern forests it has 
killed 70 to 90 percent of trees. 

The rust is most marked in Minnesota near 
Rush City, he said, but it is widely scattered in 
the State, and is found as far as Deer River 
and Grand Rapids, and even some miles west 
of those places. It is also in the Cloquet dis- 
triet. While barely noticeable yet, it will spread 
and in fifteen to twenty-five years conditions 
will be as they are in the East today, unless 
checked by eradicating the currant and goose- 
berry bushes which are necessary to the life 
of the rust spores. In the East last year, he 
said, these bushes were eradicated from around 
900,000 acres of pine land, at a cost of 23 
cents an acre. He advised cutting out the bushes 
for at least 200 to 300 yards from pine timber, 
or in ease of the cultivated black currants, 
as much as a mile. The eradication of the nox- 
ious bushes, he said, is a matter of dollars and 
cents for lumbermen to consider, whether the 
results will pay the cost. 

Several association members asked questions. 
T. S. Whitten inquired whether the rust is not 
the same trouble pine trees have had for many 
years. Mr. Winter said the older trouble is 
a form of decay and not the blister rust. Re- 
plying to President Taylor, Mr. Winter said that 
the rust can not spread from one tree to an- 
other, without the assistance of gooseberry or 
eurrant bushes. 

A statement from C. E. Elmquist, of counsel 
for the association, was read, recommending 
that the association take a membership in the 
Washington traffic bureau, as it will work for 
the interests of the different associations to 
make up its membership, and in harmony. The 
subject, however, was laid over by vote for 
consideration at the annual meeting next winter. 








Effective Fire 
Protection for 
Your Sawmill 


Pyro-Non paint has had many 
practical tests to prove its fire 
retardent qualities—to estab- 
lish its value as a fire protection. 
In the laboratory it has been 
subjected to the most severe 
tests, but the real proof is to be 
found in the cases where actual 
fire conditions were encoun- 
tered. 


One of the most notable demonstra- 
tions of Pyro-Non’s value came in 
the great Salem fire. A _ house 
painted with Pyro-Non was: saved 
while houses on three sides of it 
burned to the ground. The heat 
was so intense that the inside walls 
were blackened and even the rugs 
on the floor were damaged. The 
owner says 


DYRO-NeN 


TRADE MARK 


FIRE RETARDENT PAINT 


Another victory for Pyro- 
Non was when the coal in a chute 


saved it. 


belonging to a well known railroad 
caught fire. The painted wood re- 
sisted so stoutly that the fire could 
not get any headway. The flames 
were killed and the chute was saved. 
The entire cost to repair was only. 
$20. This railroad now specifies 
Pyro-Non on all coal chutes and is 
extending its use to other classes of 
wooden construction. 


Pyro-Non will prove just as effective 
It’s made for both 
exterior and interior use. 


for your sawmill. 


Let us send you further infor- 
mation about this fire-tested 
paint. 


Pyro-Non Paint Co. 


Incorporated 
505 Driggs Avenue, BROOKLYN, NEW YORK 


REPRESENTATIVES 


Woodward-Wight Co., Ltd., - - New Orleans, La. 
Pyro-Non Products Co. ,440 New Guardian Bldg. ,Cleveland,O. 
Pyro-Non Paint Co., Inc., 208 North Wells St., Chicago, Ill. 
K.M. Supply Company, 123 West 8th. St., Kansas City, Mo. 
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Poplar For 
Factory Use 


Cut to special size 
or pattern will save 
you money and en- 
hance the selling 
merit of your pro- 
ducts. 


Tell Us Your Needs. 


Star Wood Products Co. 
* LOUISVILLE, KY. INC. , 




















Better Than 
Ordinary 
hardwood flooring and really in a class 


by itself. That is the way dealers speak 
of our 


13-16" and %" OAK 


FLOORING 


We wrap all 34" flooring for L.C.L. ship- 
ment—another advantage you can’t over- 
look. Upon request, we'll also wrap it 
for carload buyers. 


We also have Beech Flooring. 


(MY Minnville Mfg.Co. 


M<Minnville Tenn: 








Perfection Brand 











never fails to satisfy the 
\ most exacting buyer. 
We put into it quali- 

ty that makes it a 
\ favorite with deal- 
ers and builders 
alike. We ship 
mixed cars oak 
flooring and 
oak lumber, 
quartered and 
plain, also Vel- 
vet “Edge” 


SAWED Flooring strips. 


Pe I ot END HATCHED OAK FLOORING 
Arkansas Oak Flooring Co.,?ins Bi‘ 








4 ie 
We Manufacture— 


Full product of Cut-to-size 
Cottonwood Logs CRATI N G 


Booraem-Kemper Lumber Co., Inc. 





Capacity—Car per day. Lansing, lowa td 


LUNHAM & MOORE, 
OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 2 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight con- 
ome 4 -— — — cee goon — — We } 
handle all classes of cargo an ave ecia! epartment 
handling Export Lumber Shipments. 2 } 


The Cost of Growing Timber of facts and figures, 


By R. S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 




















An interesting exposition 


Numerous Outings Give Enjoyment 


RETAILERS HAVE ENJOYABLE OUTING 


TIonta, Micu., August 8.—The Ionia Coun- 
try Club was the scene of an outing on the 
afternoon and evening of July 27, attended by 
thirty-seven Michigan retail lumber dealers and 
their friends, as guests of the local organiza- 
tion and in charge of S. Dimmick, of 
Belding. A large part of the enjoyment fur- 
nished was the attempt on the part of novices 
to see how far they could drive a ball on the 
golf links. Fred O’Leary, of the Grand Ledge 
Lumber Co., failed to fully appreciate the driv- 
ing skill of Harry Dimmick, of Belding, being 
struck by a stray shot which partly disabled 
him for the greater part of the evening. After 
a brief golf tournament, a very enjoyable din- 
ner was served in the club house which over- 
looks the Grand River. Bert Thatcher of the 
Ionia Lumber Co., conducted the meeting which 
followed, and interesting talks were given by 
Robert K. Jardine and President Wright as well 
as by Vice President Scharp of the State as- 
sociation. Many of the guests had come from 
far distant points and felt well repaid for hav- 
ing attended, despite a severe electrical and 
rain storm which occurred shortly after the 
party disbanded. Inasmuch as rain was badly 
needed there were no protests on the part of 
members over consequent delay in reaching their 
various homes. 


a_a_—o 


‘*ZIPS’’ AGAIN COP CHAMPIONSHIP 

DENVER, CoLo., Aug. 8.—Lumber baseball 
teams are invited to shoot at this record: The 
MePhee & McGinnity Co.’s‘‘Zips’’ have just cor- 
raled the championship of the Commercial 
League of Denver for the fourth consecutive 
season. Their opponents admit, without qualifica- 
tion, that they are one of the peppiest aggre- 
gations ever loosed on the corner lots here. 





INTER-PLANT BALL GAME 

Wicains, Miss., Aug. 6—The D’Lo (Fink- 
bine) baseball team and fans, numbering several 
hundred, journeyed on a special train to Wig- 
gins today and were defeated by the Finkbine 
team of that place 5 to 2. The largest crowd 
ever assembled to witness a baseball game in 
this section was on hand to spur their favorites 
on. The features of the game were the play- 
ing of the local boys, not an error being chalked 
up, and a three base hit by Hinton in the third 
inning, scoring two runs. The D’Lo team 
played ragged ball, making seven errors. This 
was the first game between the teams of the 
two mills of the Finkbine Lumber Co. and much 
enthusiasm was manifested over the outcome. 





—_— 


OUTING BY WHOLESALERS 

PHILADELPHIA, Pa., Aug. 8.—The Philadel- 
phia Wholesale Lumber Dealers’ Association 
held its annual outing at the Whitemarsh 
Valley Country Club on July 27. The affair 
was entirely a social one, there being no meet- 
ing at all. In the afternoon about a dozen 
played golf, and then there was a big dinner 
and a friendly talk fest that lasted for several 
hours. 





RETAILERS PLAN OUTING 

New Haven, Conn., Aug. 7.—A genuine lum- 
berman’s day will be celebrated Sept. 15 by the 
Lumber Dealers’ Association of Connecticut, the 
oceasion being its annual outing. The picnic 
will be given at Double Beach, Branford, Conn., 
seven miles from this city, and the program 
will comprise a solid array of entertainment 
and athletic features. Invited guests will in- 
clude the families of members of the associa- 
tion. 

Director N. B. Richards, who is connected with 
the Manchester Lumber Co., South Manchester, 
Conn., has been named chairman of the com- 
mittee on athletics. Mr. Richards is an old-time 
athlete and can be depended upon to arrange an 
excellent program, 

The association will offer suitable prizes to 
the winners of the different events. The shore 
dinner will be complete in every detail, the 


menu comprising clams, lobster, soft shell crabs, 
genuine Long Island blue fish ete. The feast 
will be spread in the new banquet hall of the 
Double Beach house, with the tables arranged 
around the walls so that the center space may 
be used for dancing. Dancing will be in order 
during the dinner and afterward. 

James Cray, secretary, in emphasing the 
slogan ‘‘ Bring the Ladies,’’ says there will be 
a ‘‘singing orchestra’’ in attendance and there 
will not be a slow minute if he ean avoid it. 





ONTARIO RETAILERS HOLD OUTING 


Toronto, Ont., Aug. 9.—The Ontario Retail 
Lumber Dealers’ Association recently held its 
midsummer outing, and report that it was the 
most successful it has yet carried out. Fifty- 
two members took part. The party left Toronto 
on July 28 and spent July 29 inspecting the 
sawmill, planing mill and box factory of Graves 
Bigwood Co. at Byng Inlet Ont. On Friday 
afternoon they were conveyed in launches to a 
splendid camping ground at the mouth of the 
Magnetewan River, at which point a camp had 
been arranged by Graves Bigwood & Co., where 
the visitors were put up in tents. Two or three 
days were spent here and most of the time was 
devoted to fishing expeditions. The district is 
famous for its bass fishing and every member 
taking part was fortunate enough to capture 
a good number of this sporting fish. Some mem- 
bers returned home on Sunday night and the 
rest remained over until Monday night. 





KNOT GOLFERS TO COMPETE 
New York, Aug. 8.—The fifth tournament of 
the season for the Knot Golfers will be held Aug. 
16 on the links of the Garden City Country Club. 
The hosts of the day will be John Bossert and 
Russell J. Perrin. <A special prize offered by 
T. N. Nixon will be competed for. 





BUILDING MATERIAL MEN’S OUTING 


y, 


New RocuHeE.ue, N. Y., Aug. 10.—A record- 
breaker.—These words, high-sounding as they 
are, inadequately describe the annual outing and 
clam bake of the Building Material Men’s As- 
sociation of Westchester County, held last 
Thursday on the magnificent grounds of the 
New York Athletic Club at Huckleberry Island. 
The Indians outdid themselves as caterers of the 
occasion and whereas the limit of their culinary 
capacity is 150 guests, the association over- 
stepped the limit by six. 

Speech-making of an informal character was 
set down on the program to follow the big shore 
dinner, but by the time addresses were in order 
most of the speakers were ‘‘too full for utter- 
ance’’ and they contented themselves with ex- 
pressions of glad tidings for the future and they 
as well sounded a universal note of satisfaction 
with conditions as they obtain today. 

J. Albert Mahlstedt, a director of the West- 
chester association and a member of the tribe 
of Huckleberry Indians, was ringleader in the 
joy-making for the event and he was aided and 
abetted by such noted Westchesterians as F. M. 
Carpenter and Tracy Cowen, president and sec- 
retary respectively of the association. 

The ‘Westchester dealers, celebrated as hosts, 
were not selfish with their party, for the invited 
guests included representatives of numerous big 
firms in New York City, New Jersey, Long Is- 
land and other nearby places. 

To begin with it was a perfeet day. This 
enabled the officials to carry out the full pro- 
gram of entertainment features, which included 
swimming, baseball, athletic games and a cireus 
staged by the Indians, in which real snakes were 
featured. There was music by an orchestra and 
songs were interspersed with the gladsome 
strains. 

One of the speechmakers was J. F. Murphy, 
of the Murphy Lumber Co., Newark, who 
brought from New Jersey a story of improved 
conditions in the building material industry and 
a promise of codperation by the Jerseymen in 
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anything and everything that will serve in the 
general uplift of conditions. 
HB. Coho, secretary of the New York Lum- 


ber de Association, was one of those ‘‘ almost: 


too full for utterance,’’ but he delivered an 
excellent talk on the value of a trade association 
to its membership. 








DISCUSS LUMBER PUBLICITY 


TacoMA, WASH., Aug. 6.—The necessity for 
giving the public the true facts regarding the 
lumber industry was pointed out by Edgar Poe 
Allen, publicity director for the National Lum- 
ber Manufacturers’ Association, in an address 
given before the regular meeting of the Lum- 
bermen’s lub of Tacoma on Aug. 3. Mr. Allen 
declared that the public and the newspaper edi- 
tors have the idea that a lumber trust exists and 
that the lumbermen have never taken any steps 
to get their side of the case before the country. 
‘*For fifteen years the lumbermen have sat 
back and let everyone throw mud at them,’’ Mr. 
Allen said. ‘‘The public is not to blame if it 
believes that the lumbermen ought to be in jail. 
Whenever there is any investigation of an essen- 
tial industry the buck is always passed to the 
lumberman who has never opened his mouth to 
defend himself. It is up to the industry to give 
its side of the case and to protect itself from 
the attacks constantly made on it.’’ 

Mr. Allen’s address was followed by a dis- 
cussion of the publicity methods proposed and 
of the national advertising campaign now in 
progress. 

President Paul Johns, read a communication 
from E. C. Hole, Chicago, manager of the 
AMERICAN LUMBERMAN, regarding the efforts 





“SERVICE?” 
What Is “Retail Service’? Today? 
See Prize Offer Page 41 











being made to get the Department of Commerce 
to take lumber out of the building material class 
when the cost of various commodities is pub- 
lished. This subject has been discussed by the 
club before, and Mr. Hole told of several con- 
ferences held in Washington with Secretary 
Herbert Hoover on the matter and suggested 
that the club take the question up direct with 
the authorities. It was decided to do this. 





NEW ORLEANS CLUB ACTIVITIES 

NEw ORLEANS, La., Aug. 8.—The Lumber- 
men’s Club luncheon of last week was featured 
by the reading of letters from lumbermen’s 
clubs in other cities. Some time ago Secretary 
Guy Mallam, jr., wrote the other clubs for in- 
formation regarding their plans of operation 
with a view to its utilization by the committee 
which is planning the expansion of the local 
elub’s service. Replies were read from Chicago, 
Cincinnati, Memphis, St. Louis and Jackson- 
ville. The Lumbermen’s Association of Chi- 
eago whote that it was undergoing or contem- 
plating reorganization and would communicate 
the details later, with the completion of its 
program. The St. Louis Lumber Exchange, hav- 
ing undergone reorganization with the idea of 
developing business service, intimated that the 
social features had suffered somewhat by the 
ehange. The Memphis club closed a helpful 
and encouraging letter with the tender of its 
facilities to New Orleans lumber clubmen who 
visit Memphis. Replies had not been received 
from all the clubs addressed, so it is likely 
that another chapter of this interesting corre- 
spondence may be read at a later meeting. A 
resolution was adopted, responsive to the Mem- 
phis invitation noted above, tendering the Mem- 
phis clubmen use of thé local club facilities when 
in New Orleans and declaring a readiness to 


F. M. Carpenter, president, extended the wel- 
come in behalf of the association and Mr. Mahl- 
stedt seconded his invitation to those present 
to join with the Westchester crowd in booming 
things along for the good of one and all. C. E. 
Kennedy related stories and sang until he liter- 
ally wore himself out responding to encores. 





make the same reciprocal arangement with 
lumbermen’s clubs in other cities outside New 
Orleans territory. 

R. 8. Manley, of the Creosoted Materials Co., 
got the floor to announce the recent establish- 
ment, by the American Wood Preservers’ Asso- 
ciation, of a service bureau in the Otis Build- 
ing, Chicago, with R. P. Hicks, formerly of the 
Forest Products Laboratory, Madison, Wis., in 
charge. The clubmen were invited to consult 
the bureau regarding any wood preservation 
problem that might develop in their experi- 
ence. 

Chairman Kirby, of the membership commit- 
tee, spoke briefly in praise of the service ren- 
dered by C. H. Sherrill in the canvass for new 
members. Mr. Sherrill had turned in the largest 
individual list of applications and other elub- 
members were urged to emulate his example. 

Vice President Tudor B. Carre, who pre- 
sided in President Lanier’s absence, said that 
the luncheon of Aug. 9 probably would be held 
at the Monteleone, but thereafter the club’s new 
quarters would be ready for occupancy. Some 
one suggested a ‘‘house-warming’’ celebration. 
Mr. Carre thought that it might well be de- 
ferred until the fall, when all vacationizing 
members should be back on the job and prepared 
to take part in the festivities. The matter 
eventually was referred to the house committee. 





RECOUNTS EUROPEAN EXPERIENCES 


JACKSON, Miss., Aug. 8.—Carl Faust, who 
has just returned from an extended trip thru 
Scotland, England and other European countries, 
was the guest of honor at last Thursday ’s meet- 
ing of the Jackson Lumbermen’s Club, and the 
attendance was very large. Mr. Faust related 
many interesting incidents in connection with 
his trip. He told of attending the Rotary Club 
convention in Edinburgh, Scotland, and, accom- 
panied by T. K. Currie, local lumberman, and 
their wives, proceeded thru England to London, 
where they enjoyed a talk by Lady Astor. Lady 
Astor said England was not far behind America, 
inasmuch as she, born in Virginia, had held a 
seat in Parliament before the women in Virginia 
were allowed to vote. 

From London the party proceeded thru Bel- 
gium, and visited the battlefields of Europe. 
The party spent a short time in Paris, and then 
journeyed to Rheims. Mr. Faust said the re- 
building of the devastated regions in Belgium 
was progressing rapidly, but very little was 
being done along this line in France. 

Playing in snow in July was the real treat 
during the visit to Switzerland. This was an 
unusual sight to natives of the Sunny South, 
who seldow ever see icicles two feet long hanging 
around in the winter time. Another interesting 
sight in that country was the sawmills which 
were operated by waterpower and one man. In 
contrast to the uptodate mills of this country, 
jig saws were used in these mills. 

Mr. Currie stopped over in New York City to 
look after business interests there, and the mem- 
bers of the Lumbermen’s Club are looking for- 
ward to an accounting from him when he returns. 

Henry Haynes called the attention of the club 
to the meeting of Hoo-Hoo here next Thursday. 
Officials of the order from St. Louis will be on 
hand and will perform the initiation work. A 
large class is expected and all visiting lumber- 
men will be entertained by the Lumbermen’s 
Club of Jackson. 


THE TERM C. I. F. used in commercial trans- 
actions means ‘‘cost, insurance and freight,’’ 
paid by the shipper to the destination of the 
shipment. 








We’re Always 
On the Job 


when it comes to promptly 
supplying high quality 


Oak and Gum 


We would like to prove it 
on the following items:— 


l car 4-4” FAS Plain White Oak 

l car 4-4” FAS Plain Red Oak 

5 cars 4-4” No. 1 Com. & Sel. Plain White Oak 
2 cars 4-4” No. 2 Com. & Sel. Plain White Oak 
2 cars 4-4” Sound Wormy Mixed Oak. 

l car 4-4” No.3 Com. Mixed Oak. 

3 cars 4-4” No. 1 Com. & Sel. Plain Red Oak 
2 cars 4-4”’ No. 2 Com. & Sel. Plain Red Oak 
4 cars 4-4” FAS Sap Gum 

4 cars 4-4” No. 1 Com. Sap Gum 

2 cars 4-4” No. 2 Com. Sap Gum 

l car 4-4” No. 1 Com. Plain Red Gum 

l car 4-4” 13” to 17” Gum Box Boards. 


Quality First—Service Always. 


H. G. Bohlssen 
Band Mill Mfg. Co. 


and Office: . 
Ewing, (Angelina Co.) Texas 


Telegraph and Telephone, Lufkin, Texas. 











Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
Ps of 300,000 feet 
oO 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


& You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


o, 

S 

% 
G 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


lanufacturers Incorporated 1885 


ftust Building” —- Baltimore, Maryland 


Trust Building, 
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WANTED: 


One of the largest wholesale companies 
in the country with more than twenty 
branches is in a position to handle the 
exclusive output of three Hardwood band 
mills; one located in the South, one in 
Tennessee, Kentucky, Virginia or West 
Virginia, one in Indiana, Wisconsin or 
Michigan. Will only consider high class 
mills who know how to manufacture and 
take care of their lumber. Will make 
attractive arrangements with right kind 
of mills. In first letter give full informa- 
tion concerning your operation and the 
kind of arrangement you feel would be 
satisfactory to you. 


Address D29, care American Lumberman. 


AMERICAN LUMBER & MFG, CO. | 


PITTSBURGH, PA. 


WHITE PINE 


Our SILVER White Pine is a real Cork Pine 
substitute for planing Mill and Pattern 
Work, Etc. 

At our various mill connections we own and 
carry large st of 

Idaho White Pine. 

California White’ Pine also Sugar Pine. 

Michigan and Minnesota White Pine. 























YELLOW PINE and HARDWOODS. 


Our new mill at Lenox, Ky., is now operating, 
Also our new mill at Florala, Ala., and Paxton,Fla, 

















OREGON STOCKS 
LONG and SHORT LEAF 
— { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 












West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 














UNION ARCADE BUILDING 


PITTSBURGH, PA. 




















B.W. Cross Lumber Co. 


bg 
~<(E~ 301 Oliver Building, 
any 6 Pittsburgh, - - Pa. 











White Pine,Yellow Pine, Hemlock & Fir 








HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 
you want to sell anything used in the lumber industry. 
AMERICAN LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago, 


HOO-HOO ACTIVITIES IN THE SOUTH 


Sr. Louis, Mo., Aug. 9.—H. R. Isherwood, 
secretary-treasurer of the Concatenated Order 
of Hoo-Hoo, has returned to his headquarters in 
St. Louis after a visit to Birmingham, Mont- 
gomery and Tuscaloosa, Ala. At Birmingham 
Mr. Isherwood and M. M. Elledge, Supreme 
Scrivenoter, Corinth, Miss., were honor guests 
at a smoker given by Hoo-Hoo at the Southern 
Club. The secretary-treasurer was the prin- 
cipal speaker, giving a most optimistic talk on 
conditions in the lumber trade. Short talks also 
were made by Mr. Elledge, M. C. Phillips, of 
Birmingham, and L. W. Gagnal, of Columbia, 
8S. C. W. A. Currie was chairman of the meet- 
ing. 

“At Montgomery, W. L. Shepard, of the W. L. 
Shepard Lumber Co., was host to more than a 
hundred Hoo-Hoo and lumbermen at a barbecue 
at his beautiful country home four miles from 
Montgomery. Mr. Isherwood and Mr. Elledge 
spoke at a meeting, which was followed by an 
initiation. Nine lumbermen were taken into 
the order and seven old members reinstated. A 
Hoo-Hoo club was organized, with Frank S. 
Davis, jr., vice president, Frost-Davis Lumber 
Co., as president, and Charles E. Black, Charles 
E. Black Lumber Co., secretary. A meeting will 
follow shortly to complete arrangements and 
plans for the club. Mr. Shepard was elected 
Vicegerent Snark for the Montgomery district. 

A Hoo-Hoo Club was organized at a meeting 
in the McLester Hotel; Tuscaloosa. Vicegerent 
Snark A. J. McEachern, of the Tuscaloosa dis- 
trict, presided as toastmaster at the dinner. 
Talks were made by Mr. Isherwood, Mr. Elledge 
and George W. Phalin. At the concatenation 
six candidates were initiated. B. H. Oates was 
elected president and W. W. Seay secretary of 
the club. 





TO VISIT BIG TREES 


Fresno, Cauir., Aug. 6.—C. D. LeMaster, 
general chairman of arrangements for the thirti- 
eth annual concatenation of Hoo-Hoo to be held 


‘says the company is ready to do 








TO CONFER ON SIZE STANDARDIZATION 


New York, Aug. 9.—Arrangements are be- 
ing made for a conference of lumbermen in 
New York looking to the standardization of 
sizes. The lumbermen are to get into touch with 
experts of the American Society of Mechanical 
Engineers and it is probable that some basis for 
future operation will be the result. 

The question of standardization, which was 
made the subject of a round-robin recently by 
James Cray, secretary of the Lumber Dealers’ 
Association of Connecticut, has found ready re- 
sponse, 

The New York, Pennsylvania and New Jer- 
sey associations, as well as several New England 
associations, will be represented at the New 
York conference. The date has not been se- 
lected, but the several organizations have been 
invited to take part in the deliberations. 





CINCINNATI PLANTS DAMAGED BY FIRE 

CINCINNATI, OHIO, Aug. 10.—Fire, believed 
to be of incendiary origin, badly damaged the 
plants of the Cincinnati Sash & Door Co. and of 
the Ward Brock Sash & Door Co. here early 
this morning. The fire started in the plant of 
the Cincinnati company and later, when the 
outer walls of the Cincinnati plant fell, com- 
municated to the Ward Brock plant. The plants 
adjoin in the rear. 

The planing mill, carpenter shop, odd-size 
shop, open sash and garage doors departments 
of the Cincinnati Sash & Door Co. were com- 
pletely destroyed but the fire walls prevented 
the flames communicating to the office and the 
manufactured doors department. All of the 
stock in this department was saved. 

W. G. Layer and A. B. Peters, of the Cinein- 
nati Sash & Door Co., were on the scene of the 
fire at 3 a. m. and by 8 a. m, had eight cars of 
sash on the rails for Cincinnati and later in the 
day captured two more cars by wire. “Lr. Layer 
less im- 
mediately and ean fill orders for a. classes of 





Note the Size of. This Tree Trunk as Compared with the Automobile at One Side 


in this city Sept. 8, 9 and 10, states that one day 
will be spent inspecting the big trees of Califor- 
nia and other scenic spots in and around Gen- 
eral Grant’s Park. The accompanying illustra- 
tion gives a very adequate idea of the size of 
trees that the visitors will see. 


MAKES LOAN FOR COTTON EXPORT 

WASHINGTON, D. C., Aug. 9.—The War 
Finance Corporation has announced that it has 
agreed to make an advance of $500,000 to a 
southern exporter to finance the exportation of 
cotton from Georgia, North Carolina and South 
Carolina. The cotton under this loan is to be 
held in warehouses for export within a period of 
six months. 





stock and make immediate deliveries. Bench 
men and odd stock men went back to work at 
8 o’clock this morning. Mr. Peters broke thru 
the fire line and secured a copy of all unfilled 
orders. 

The losses of the company are estimated to be 
about $40,000, nearly covered by insurance. 

The entire fourth floor of the Ward Broek 
plant was destroyed and the stocks on the lower 
floors were badly damaged by smoke and. water. 
Mr. Brock, head of the firm, is in Canada. Em- 
ployees sought to communicate with him by 
wire and expect to hear from him in aday or 
two. No estimate of the damage to this con- 
cern was given. The losses are covered by in- 
surance, the company reported. 
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THE LESSON FOR AMERICA 


The most expensive pleasures bought 
Are poorest to recall— 

And yet Americans are taught 
Prosperity is all. 

Perhaps by that misguided thought 
America will fall. 


Then Lincoln was a failure, Poe 
Won nothing of success— 

If men by money measure so 
Their earthly usefulness— 

If this the standard we shall know, 
The money men possess. 


Yet, looking back along a life, 
Our own, in after years, 

The winning worthy of the strife, 
The prize that so appears, 

Is love of child, and kiss of wife, 
Yea, even all the tears. 


America must lift anew 
The standards of the past, 
The path of pioneers pursue, 
Walk straight—look up—hold fast, 
Must build, by plans the fathers drew, 
America to last. 


Teach youth that human helpfulness, 
For other men to plan, 

‘Is after all the great success, 
To lift when lift we can— 

That wealth has little worth unless 
It serves the rest of man. 


Is this success? to gather gold 
Upon ourselves to spend? 

To own, but only what is sold? 
Is this our aim and end? 

To make a fortune we may hold 
But never make a friend? 


These are the failures—who esteem 
The rich above the poor; 

These are the failures—they who dream 
To play the idle boor; 

These are the failures—they who scheme 
A ‘‘fortune’’ to secure. 


The most expensive pleasures bought 
Are poorest to recall— 

And yet Americans are taught 
Prosperity is all. 

Perhaps by that misguided thought 
Amsr),a will fall. 


But if Americans shall learn 
Simplicity to prize, 

To ask for only what they earn, 
Not all that gratifies, 

If aspirations old return, 
America will rise! 


BETWEEN TRAINS 


+ CoLoRADO SPRINGS, CoLo.—Twenty-two years 
ago, when we visited Seven Falls for the first 
time, and were stopped at the entrance to South 
Cheyenne cafion and made to pay a quarter 
(cafions have since advanced to 50 cents), a fat 
man in the party produced the quarter, but said 
with a chuckle as he forked it over: 

‘*Well, I suppose it’s all right—but it looks 
to me like an awful joke on God Almighty! ’’ 

Most tourists have felt the same way since; 
but the Colorado Springs people who approve 
private ownership of natural wonders have one 
argument against public ownership—and that is 
public management. There are roads to be 
built and maintained, and the latter is about as 
expensive as the former. High waters are not 
unknown, generally with disaster to the road. 
We were told that, in the case of privately 
owned wonders, the road was promptly restored, 
in order that the flow of half dollars might not 
be interrupted by the flow of waters; but that, 
in the case of public ownership and management, 
the road might be open tomorrow, or next week, 


or next month. Therefore private ownership is 
to be preferred, the defense of private ownership 
being public laxity. It is an argument, of 
course, much like the argument against prohi- 
bition—that the prohibition law ought to be 
repealed because the American people are so 
lawless that it can not be enforced. 

Whatever you may think about putting a 
fence around Balanced Rock, and whatever may 
be the impression of Colorado Springs that you 
bring away thru not understanding the question 
as the people of Colorado Springs do, you-must 
admit that the city has been unusually blessed 
with unusual wonders. We spent two most 
interesting days visiting them, and our trip thru 
the Cave of the Winds alone was well worth the 
visit to this region. There are sixteen rooms, 
and the cave is one of the best examples of 
stalactite and stalagmite formation in the 
country. 





BEAVERS 


I asked a young fellow the other day what 
he was doing now, and he said he was ‘‘ working 
like a beaver.’’ 

So I have been reading up on beavers. 

I found that beavers stay out nights all sum- 
mer and don’t do a tap all winter. 

So I guess that fellow was telling the truth. 

I found out a lot of things about beavers. 
One thing is their persistence. Life to a beav- 
er is just one dam job after another. 

A bunch of beavers built a dam up north so 
that it flooded a road. The road builders blew 
it out that night with dynamite. 

When the men came back in the morning they 
found that the beavers had patched up the dam 
and flooded the road again. 

So they blew out the dam again. 

But the beavers built the dam again. 

After thirty days the men gave it up and 
built a bridge. 

But the beavers were of a forgiving disposi- 
tion, and didn’t blow out the bridge. The beav- 
ers had their dam, the men had their bridge, 
and everybody was satisfied. 

This teaches us, children, the beauty of per- 
sistence. 

But, if the beavers hadn’t been so darned 
obstinate about that particular dam, they could 
have built thirty dams while they were building 
one. 

Or the men might have saved thirty days 
by building the bridge in the first place. 

The persistent man is an inspiration, for a 
few days; after that he is a nuisance. 

The man who insists on some thing some 
way some place—and no other thing, way, or 
place will do—may be persistent or he may be 
only stubborn. 

The reputation of the beaver is largely un- 
deserved. 

It belongs by rights to the woodpecker. 

The woodpecker is just as persistent. 

But he uses his head. 


SPEAKING OF ROADS 


The preacher serves a useful use 
And builds a road to worlds of bliss; 
But oft we wonder how the deuce 
To find a decent road thru this. 
The preacher’s road may teach us grace 
And other virtues heavenly; 
The others teach the other place 
And all the new profanity. 


So, builder, you’re a power for good 
By building modern roads and bridges; 
Around the local neighborhood 
You’re really doing work religious. 
No longer now the auto mires; 
In mud no poor pedestrians roll: 
You save the rich man’s auto tires 
And also save the poor man’s sole. 





Poland’s antics remind us that a cute little 
pet can develop into a darned mean dog. 





THE 


M. B. FARRIN 
LUMBER CO. 


CINCINNATI 
Kiln Dried 
Hardwoods 


Can Include 


OAK and MAPLE 
FLOORING 


We ship very high grade stock from our 
West Va. and Arkansas Band Mills. 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 











MICHIGAN 





REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
Sash ASSWOO Pplinds, Window. Frames. Mouldings 
Ts, im in 
d Box Shooks from SAGINAW. Ps 7 


Western White Pine and Idaho White 








Pine for direct shipment from Idaho. 

We manufacture 17 
] ’, different kinds of 
Northern 


Hard and Soft Wood Lumber 


Ask for quotations. 


Von Platen-Fox Co., Iron Mountain, Mich. 








Michigan Hard Maple 8:r° 
Can Ship 3.34 23 16-4 ea No.1 Com. rey Sante. 
Also Pine, Hemi 2 Car ck 
ABBOTT & WAGNER, Cadillac, Mich. 











GRAND RAPIDS 


itece cleo com you. apt tn the some in Northe: 
Southern Hardwoods and pb mm Tia eens of 3-8 tm. and 
13-16 in. Hardwood The lumber can be kiln dried and 
worked too if desired. Send your inquiries to 


MICHIGAN 





NICHOLS & COX LUMBER CO. 
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Kneeland-McLurg 
Lumber Company 


Phillips, Wis. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 
Hardwood Lumber 


Mapie and Birch Flooring 























be 


wo you need lumber 


for Quick Shipment 
wire your inquiry to 


W heeler-Timlin 


Lumber Go. 


WAUSAU, WIS. 


Ash Oak 
Basswood Butternut 
Hard Maple _— Soft Maple 
Rock Elm Soft Elm 


; Mills at 
Wittenberg, Wis.—Dorchester, Wis. 























White Pine 


We manufacture and carry in stock at ail 


times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


We solicit your business. 








Rust-Owen Lumber Co. 





ORUMMOND. WISCONSIN. 





Labor Meeting in Australia 


PERTH, WESTERN AUSTRALIA, June 29.—The 
All-Australian conference of workers has begun 


its sittings in Melbourne. Its main object is to 
tell the world that it admires and envies Rus- 
sia’s good fortune in being free of the thraldom 
of capitalism, and would like the system in- 
stantly established in Australia. A few hours 
have even been given to ‘‘ould Ireland’’ and 
self determination and the making of alliances 
with Japan. The conference is passing reso- 
lutions by the basketful each day asserting that 
the time has come to end this, that and the 
other, that there is class war which nothing can 
end but a total overthrow of something or other, 
that the worker makes all wealth and he should 
enjoy it—but no one pauses to define how much 
or how long he shall enjoy it, or whether he will 
be allowed a free hand to spend his paper money 
on Ford cars or backing his fancy on Govern- 
ment-owned ‘‘prads,’’ ridden by Government- 
controlled ‘‘jocks,’’ and handicapped by Gov- 
ernment-appointed officers, 

The world is really a strange and brutal place 
if these reformers are to be believed, and men 
and women and children are in the dregs of 
degradation calling to heaven for rescue and 
the future of the race. Anything that looks like 
keeping the roof above your head—love ot 
native land, respect for the flag that symbolizes 
your national life, some regard for law and 
order, some care for what you have and would 
like to hold, are fit objects for scorn and con- 
demnatory resolutions. Fortunately the great 
bulk of Australians have lately demonstrated 
their desire to jog along the old highways in a 
sober sort of way and there doesn’t look to be 
any immediate prospect of a juggernaut hap- 
pening along to crush their toes. 

Justice Higgins, the Federal arbitration court 
judge, finished up his arrears of work this week 
and has doffed the robes that enabled him to 
ride roughshod over the employers of Australia. 


—eeeoeree 


Must Import Much Lumber 


France must find six million cubic meters of wood 
over and above her annual normal consumption of 
ten million cubic meters annually in order to fill 
the exceptional needs of the devastated regions. 
According to advices received by the Bankers’ Trust 
Co., of New York, from its French Information 
Service, this quantity must be obtained by foreign 
imports, as nine-tenths coming from France’s great- 
est wood producing colony, the Ivory Coast, is ma- 
hogany and can only be used for cabinet work. 
It is significant, however, that imports from this 
colony rose from 6 percent of its total production in 
1919 to 36 percent in 1920. It is expected that 
Germany will furnish part at least of the wood 
required. Germany is to deliver 960,000 cubic 
meters between May 28 and Sept. 28 this year, 
which will be divided between France, Belgium and 
Italy. 


Britain Overloaded with Lumber 


Vancouver, B. C., Aug. 8.—H. R. MacMillan, of 
the MacMillan Export Co., who has returned from 
a trip to Great Britain, reports that that country 
is heaped high with lumber, and the timber produc- 
ing countries of Europe are offering vast additional 
quantities at low rates. He expressed the opinion 
that British Columbia would be the first lumber 
producing country to derive any benefits from Brit- 
ish orders, because there were only comparatively 
small stocks from this province there, and the 
qualities and grades required in Great Britain from 
British Columbia were such that they could not be 
produced either in Europe or on the Atlantic sea- 
board. Speaking of the stocks now on hand in 
England, Mr. MacMillan* said there were over a 
billion feet of spruce alone. There were some lots 
of material which had been purchased at £45, and 
the holders were trying to get from under at a 
marked drop, but were unable to do so. European 
countries were offering ordinary building lumber 
for delivery at English ports from the Baltic at 
from $22 to $36 a thousand feet, but very little 
was finding sale. Eastern Canada had large quan- 
tities to offer the British market, but was meeting 
with no great success. France and Poland were 
shipping railway ties to the United Kingdom, and 
Norway, Sweden, Finland and Czecho-Slovakia were 





producing large quantities of lumber and finding 
great difficulty in marketing. Consequently the 
lumber business in England was at almost a stand- 
still for the time being but Mr. MacMillan looked for 
British Columbia to pick up first because of its 
position in having an exclusive supply of certain 
grades of timber. The demand from England 
would never reach a tremendous volume, but it 
would eventually net a nice annual total. The 
resumption of business would be gradual, but would 
surely come. 





Another Forwarding Firm Organized 


BEAUMONT, Tex., Aug. 9.—Another forwarding 
company has been organized in Beaumont, to be 
known as Hall, Banks & Co. The members of the 
firm are D. M. Hall, T. Y. Banks and John O. 
Banks. They will do a general forwarding. busi- 
ness, giving particular attention to lumber. Their 
principal routes of shipment will be over existing 
lines out of Beaumont which now reach Tampico, 
Vera Cruz, Cuba, West Indies, Germany, Holland 
and France. Mr. Hall, who has direct charge of 
operations, has been with the Gulf Export & Trans- 
portation Co. for the last four years. 





Light Export Movement from Mobile 


MOBILE, ALA., Aug. 8.—Lumber exports for the 
week ended last Saturday were the lightest for 
many months, aggregating only 638,000 feet, of 
which 410,000 feet went to Porto Rico, 169,000 feet 
to Vera Cruz, Mexico, and 69,000 feet to Belize, 
British Honduras, all pitch pine. Three steamers 
are now loading considerable cargoes of logs and 
lumber here for the United Kingdom, Germany, 
France, Belgium and Holland. 





European Lumber Trade Conditions 


BALTIMORE, MD., Aug. 8.—For the first time in 
months Harvey M. Dickson, secretary of the Na- 
tional Lumber Exporters’ Association, finds some 
encouragement in reports of lumber trade condi- 
tions in the United Kingdom. Reviewing the situa- 
tion last Saturday, he had this to say: 


Reports from the United Kingdom do not show 
any decided improvement in the conditions which 
have prevailed for the last several months. Some 
new business, however, is being placed with Amer- 
ican exporters and will continue to be placed in 
increased quantities as the season advances, as 
stocks of high grade American hardwoods in the 
United Kingdom are considerably depleted and any 
increase in consumption of necessity forces buyers 
to place new contracts. 

The settlement of the coal strike, which has been 
holding business back for months, is giving the 
brokers more confidence in the future. Following 
this adjustment, numerous strikes in other indus- 
tries will be gradually settled. When labor again 
realizes that war time prices can no longer be 
maintained and that a full day’s work must be 
given for a full day’s pay, business will take on 
new life. It will, of course, require some time to 
get back to anything like normal conditions, but 
all reports from the United Kingdom indicate that 
confidence is being gradually restored and that 
general business, including business in American 
woods, is slowly improving. 

On July 12 the auction sales at which was of- 
fered the big stock of selected hardwoods of the 
Aircraft Manufacturing Co. (Ltd.), was attended 
by a large number of buyers. The stock was of- 
fered without reserve, and while the prices were in 
many instances low, the results indicate that for 
all American lumber of fair and better quality a 
more active demand and a firmer market can now 
be found. The general result of the sale was most 
satisfactory from the British point of view, as there 
was a strong demand for practically all of the 
parcels submitted and the prices obtained were 
about what is being offered today on firm order 
business. On parcels of the lower grades the 
prices ruled extremely low, which shows that stocks 
of the lower grades are heavy and that no great 
improvement may be expected in these, 

Reports received indicate that American export 
ers who have accumulated fair stocks of the higher 
grades need not worry, as there will undoubtedly 
be a market in the United Kingdom for all high 
grade hardwoods this country can produce, for the 
remainder of this season at least. Most British 
importers and merchants are well advised as to 
business conditions in the United States, and fully 
realize that the higher grades of American hard- 
woods can not go lower, and that if there is any 
early changes in price, it will be toward higher 
rather than lower levels. 

A Liverpool correspondent states that everything 
points to more prosperous times in the near future, 
that values of all kinds of American hardwoods are 
inclined to stiffen in the United States and that 
when trade gets under headway prices fer the 
better grades will advance considerably, 

Glasgow, which is about the dullest port as far 
as American woods are concerned, is regaining con- 
fidence. A correspondent from that center reports 
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that an all around better tone is developing, also 
that local railway companies are in the market for 
limited quantities of wagon oak scantling of the 
usual specifications, but that shippers are disin- 
clined to accept orders on account of the rigid in- 
spection placed upon these scantlings by the rail- 
way companies. 

Continental markets are lifeless and very little 
improvement may be looked for for months to 
come. 


Review of Ocean Freight Situation 


The full cargo steamer market was a trifle easier 
and some slight declines have been recorded in rates 
during: the week, say Lunham & Moore, New York 
ocean freight brokers, in their bulletin for Aug. 6. 
The demand for additional tonnage is light and is 
confined to the grain and sugar trades, with a few 
coal freights offering to South American and Euro- 
pean ports. Ample tonnage offers for both prompt 
and forward loading, and the outlook for the future 
is not at all encouraging. 

The sailing vessel market continues extremely 
slow, with very little doing in chartering in any 
of the various trades. There are a few coastwise 
freights offering, mostly for coal, lumber and ties, 





and an occasional West India order. Rates are low 
and unchanged, with ample tonnage available. 


~~ — 


The West Coast Export Situation 


San Francisco, Aug. 6.—The export market con- 
tinues quiet, with the Oriental demand the prin- 
cipal feature. Orders for Douglas fir were light 
during the week. ‘The Douglas Fir Exploitation 
& Export Co. sold 3,600,000 feet, going principally 
to Australia and the west coast of South America. 
Inquiries are being received for various countries. 
Two for China, aggregating about 20,000,000 feet 
of 6x9-inch, 8-foot ties, are expected to result in 
business very soon. Japanese orders for squares 
have fallen off, but more business is expected be- 
fore long. 

The Redwood Export Co. finds Australian in- 
quiries improving somewhat, and some parcel or- 
ders have been booked, including one for 100,000 
feet of door stock. Steamer shipments are wanted. 
A tie order for Mexico is being figured on. As red- 
wood ties have been used extensively in that coun- 
try in the past the prospects are considered favor- 
able. 








CALIFORNIA. San Francisco — Sugar Pine 
Lumber Co., incorporated; capital, $2,000,000. 
DELAWARE. Wilmington — Federal Lumber 


& Manufacturing Co., 
$20,000. 

ILLINOIS. East St. Louis—Illinois Sash & 
Door Co., incorporated; capital, $2,400. 

KENTUCKY. Barbourville —»‘Barbourville 
Planing Mill Co., incorporated; capital, $25,000. 

LOUISIANA. Shreveport — Wes: Louisiana 
Lumber Co., incorporated; capital, ,D00. 

MAINE. Belfast—A. C. Morse & Sus,’ incor- 
porated. -. : 

MASSACHUSETTS. Boston—A. C.Morse. & 
Sons, incorporated; capital, $125,000. ;,; ; 

MINNESOTA. Coleraine—Canisteo Lumber & 
Fuel Co., incorporated; capital $160,000. ! 

MISSISSIPPI. Brookhaven — Lincoln County 
Lumber Co., increasing capital from $75,000 ‘to 
$100,000; will manufacture box shooks, ‘veneers,’ 
crates, etc. 

MISSOURI. St. Joseph—Hyde Valley Lumber 
Co., incorporated; capital, $25,000. £25 fe 

St. Louis—Belleville Land & Lumber 'Co., in- 
creasing capital from $14,000 to $30,000. 

NEW YORK. Brooklyn—Alpha Lurnber Co., 
incorporated; capital, $25,000. = ia 

Glen Cove—Galante Coal & Lumber Co., in- 
corporated; capital, $10,000. ¥ 

New York—Greater New York Lumber Co., in- 
creasing “capital to $40,000. - 

Rockville Centre—Wallace R. Post, incorpor- 
ated; capital, $15,000; lumber business. 

OHIO. Cleveland—Harris Lumber & Storage 
Co., incorporated; capital, $10,000. 


incorporated; capital, 


Dayton—Riverside Lumber Co., capital de- 
creased from $25,000 to $5,000. 
Salem—Wilhelm Lumber Co., incorporated; 


capital, $100,000; wholesale; company has pur- 
chased output of mill at Laurel, Miss., and office 
will be opened in New Orleans. 

OREGON. Portland — Channel Lumber Co., 
incorporated. 

PENNSYLVANIA. Pittsburgh—J. P. O’Neill 
Co., incorporated; capital, $10,000; lumber, coal, 
sand, gravel, cement, etc. 

VERMONT. Manchester—N. D. Cass Toy Co., 
incorporated, 

TENNESSEE. Ripley—Ripley Box & Lumber 
Co., incorporated. : 

WISCONSIN. Eagle River—Sanborn Lumber 
Co., increasing capital to $200,000 common, and 
$300,000 preferred. 

Milwaukee—Du Mar Co., incorporated with 
- shares non-par stock to sell building sup- 
plies, etc. 


BUSINESS CHANGES 


ALABAMA. Stockton—Bacon-Underwood Ve- 
neer Co., changing name to Bacon-McMillan 
Veneer Co. 

CALIFORNIA. Bell—Colman Lumber Co. sold 
to Osgood Lumber Co. 

Bishop—Owen Valley Lumber Co. sold to Hess 
Lumber Co. 

COLORADO. Alamosa — Akers Lumber Co.; 
Charles Akers and C, H. Brenizer sell interests 
to McPhee & McGinnity Co. 

ILLINOIS. Burlington—Nichol-Brown Lumber 
Co., of Geneva, Ill., purchases lumber, feed and 
elevator business of Fred Pfingsten. 

Elgin—Samuel Wolberg, of Chicago, purchases 
Wilbur Lumber Co.'s yards. 

Owaneco—O. H. Paddock Lumber Co., of Pana, 
Ill., purchases lumber yard of George Ritscher, 
of Owaneco. 

Streator—Enterprise Lumber & Millwork Co. 
discontinued business in July and has sold stock 
and machinery. 


INDIANA. Churubusco—Spangler & Grouleff 
Lumber Co. changing name to Churubusco Lum- 
ber Co. 

IOWA. Baldwin—Hatch & Brockman Lumber 
Co. succeeded by Baldwin Lumber Co, 

KANSAS. Ashland—Home Lumber Co., suc- 
ceeds J. W. Metz Lumber Co. 

Lone Elm—A. F. Schoeing Lumber & Grain Co. 
succeeded by Hussey Lumber Co., headquarters, 
Admire. 

Sitka—Metz Lumber Co. sold to Home Lumber 
& Supply Co. 

Udall—Albert Conley & Morris Noff. succeed 
F. M. Latham & Son. .° 

LOUISIANA, Shreveport—Todd-Beckett Lum~ 
Per. Com succeeded by Fortson-Beckett Lumber 

2. " 
~ MINNESOTA.: Eden -Valley—Farmers' -—Lum- 
ber. ¥ard, owned by John Ley, sold to M. E. 
is of Eden Valley, and -S. J: Ley, of Wat- 

ns. 


. MISSOURI. ._ Kansas City — Dascomb-Daniels 
Lumber Co, re-organized under name of Daniels 
Lumber, Co., incorporated; capital, $100,000. 


NEW JERSEY. Newark — ‘Biltmore Lumber’ 


Co.; corporation dissolved; now owned by Isaac 
Sandusky. : 

NEW YORK. New York — American Trans- 
oceanic Traders (Inc.), removing. offices to 44 
— Street (South Ferry Building, Room 


OHIO. Cincinnati — Morrison-Waters Piano 
Co., succeeded by Smith & Nixon Corporation. 

PENNSYLVANIA. Homer City — -G. Mazza 
succeeded by Guiseppi Mazza Manufacturing Co. 

TEXAS. Hemphill—Knox Lumber Co. sold to 
T. L. L. Temple. 

Houston—E, E. Foster & Co.; W. J. Bulmann 
purchased interest. 

WASHINGTON. Greenacres—Spokane Valley 
lamer & Box Co. succeeded by Potlatch Lum- 
er Co, 

Kapowsin—Young & Johnson Lumber Co. suc- 
ceeded by Young & Taylor Lumber Co. 

WISCONSIN. Green Bay—Colburn Lumber & 
Fuel Co. adds another yard to chain, new one be- 
ing located at Lena, Wis., and operated under 
name of Lena Building Material Co. 


NEW VENTURES 


ARKANSAS. Bergman — Hammerschmidt 
Lumber Co. will open. 

Little Rock—Capital City Lumber Co., recently 
began; wholesale. 

Smithville—J. A. Reed & Son, recently began; 
retail. 

CALIFORNIA. Oakland—Crescent Hardwood 
Co., recently began. 

FLORIDA. Kissimmee—Candler Lumber Co. 
will open retail lumber yard. 

ILLINOIS. Centralia — Builders Lumber & 
Supply Co., recently began. 

hicago—Dixon Lumber Co., recently began 

commission business at 407 S. Dearborn. 

Cordova—Harley Spoor recently began retail 
lumber business. 

IOWA. Belmond—c. P. & H. F. Luick & Co., 
recently began building supply business. 

MICHIGAN. Detroit—Wholesale Lumber Co., 
recently began; wholesale. 

Iron Mountain—Butler & Holmes recently be- 
gan; wholesale. 

MISSISSIPPI. Columbia—Helen White Lum- 
ber Co., new concern, 

Jackson—Hinds Lumber Co., recently began; 
wholesale yellow Fw: and hardw m 

Pascagoula — Frederic Builders’ Supply Co., 
new concern; building materials. 

OREGON. Cloverdale—Nestucca Lumber Co., 
recently began. 





Our Star Salesman 





He’s a “result getter” if there ever was 
one. Works on the theory that you can 
sell the most critical buyer on earth if you 
give him value for his money. 


Cypress, iesr‘ Pine 
Hardwoods 


He makes the little towns as well as the 
big ones and say he’s got a host of friends 
among dealers and factory buyers. If 
you don’t know him write us and we'll see 
that he puts your town on his list. 


Reynolds Bros. Lumber Co. 
Albany, Ga. 


Also Manufacturers of Rotary Cut Veneers 








Oak: 


We offer the following stock f. o. b. 
our mill Cullor, Ark., subject to prior 
sale, at prices quoted below: 

3 cars 4-4 No. 2 Com. Pl. Red Oak =e 


1. Com. Pl. Red Oak 31. 
Plain Red 


8 


4 


£F 
8 


Request. 
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Guaranteed weight 4400 Ibs. per M ft. 
Good widths, largely 14' & 16' lengths. 


O. L. Shull Lumber Co. 


LONOKE, ARK. 








ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 


Manufacturers Cypress Co. 
Sorrento, - . . Louisiana 











Bruce Oak FLoorinG 


THE Best Oak Honing 
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A Short 
Cut to 
Figuring 
Building 
Costs 





4 


Lumber 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 


Dealers welcome this system that 


developed this practical method for figuring 


building costs in actual practice and t oe J 
sy it out before it was finally printed in boo 
orm, 


Lumbermen’s 
Building Estimator 


The basie principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same ciple of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, indexed, 
size 5% x 842 inches, 148 pages, 
148 pages, price $6, postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 


LOUISIANA HARDWOODS| 


( Sound Square Edge Mixed ; 
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Bridge and 
Crossing O A Grade 
Plank Stock 


Let us know your needs in 
Oak, Ash, Elm, Gum, Cottonwood 


Pelican [ umber oO. 


Mound, Louisiana 
sailed 








BAND SAWED 


SOUTHERN HARDWOODS 


| eh cieee | The uniform quality 
/ I / of our 

L 3 | Oak, Ash, Gum, 

Cottonwood, 

BONE DRY Cypress, Elm 

; ‘ S , ae lumber attracts and 


sot dhipinend holds customers for us 


Bomer-Blanks 
Bass: Lumber Co., Inc. 











Portland—Charles G. Atkinson, formerly of 
Portland, has returned after an absence in the 
East, and has again become active in west coast 
lumber business. Mr. Atkinson has associated 
himself with John A, Irwin and the name of the 
former Gates-Irwin Co. will be changed to Atkin- 
son-Irwin Co. 

WASHINGTON. Four Lakes—S. A. Phipps & 
Son, retail lumber, recently began. 7 


WEST VIRGINIA. Williamstown — Foreman 
& Putnam have taken over an old wagon fac- 
tory on Carolina Avenue and have opened the 
Williamstown Lumber Co. 


WISCONSIN. Jefferson — Otto J. Kiessling, 
formerly with the N. J. Braun Lumber Co., has 
associated with Ernest Nass and will operate 
under the style of the Home Lumber Co. The 
new organization has purchased and will operate 
_ eer and yards of the Fernholz Lumber 

o., here. 

Lena—Colburn Lumber & Fuel Co., of Green 
Bay, has opened a yard here under name of 
Lena Building Material Co. 

_ WYOMING. Orin—Cook Lumber Co. organ- 
ized with yards and headquarters at Orin. 


NEW MILLS and EQUIPMENT 


ILLINOIS. Belleville—Belleville Lumber Co., 
whose yard was destroyed by fire on July 31, has 
$3 toe out a permit to rebuild shed at cost of 

Moline—Dimock, Gould & Co, awarded contract 
for new planing mill; new electric-driven machin- 
ery will be installed. 

LOUISIANA. Ponchatoula—Rathborne Lum- 
ber Co. clearing four-acre site to the east of its 
sawmill plant for erection of planing mill, which 
will be fitted with modern equipment thruout. 
Williams Lumber Co. recently completed new 
planing mill now in operation. 


MICHIGAN. Grand Rapids—H. M. Reynolds 
Shingle Co. will rebuild shingle plant which was 
recently burned; work to begin immediately. 

MISSISSIPPI. Epley—It is reported that 
Major-Sowers Sawmill Co. has closed a deal with 
Tallahalla Lumber Co. for its timber in Perry 
county, and that a mill will be built either at 
Hattiesburg or at a point a few miles north of 
that city on the Southern Railroad. 

NEW MEXICO. Albuquerque—Porter Lumber 
Co., of Charleston, W. Va., has purchased the 
timber of the Canyon De San Diego grant in the 
Jemez country from A. B. McMillen, and will 
erect a lumber mill either at Bernalillo or San 
Isidro. 

OKLAHOMA. WHugo—Clem Lumber Co. re- 
modeling yards and erecting office building. 

UTAH. American Fork—Bonneville Lumber 
Co. erecting new quarters on Main Street. 


CASUALTIES 


ARKANSAS. Camden — Bear State Handle 
Co., loss by fire, $300, or more. 

North Little Rock—Mechanics’ Lumber Co. 
destroyed by fire; loss between $40,000 and 
$50,000; Eugene Pfeifer, manager; temporary of- 
fices opened and business continued. Between 
750,000 and 1,000,000 feet of lumber in the yards 
were destroyed; plant will be rebuilt at once 
with larger space and more modern equipment. 

INDIANA. Huntington—Ditschler & Schock 
sawmill destroyed by fire; loss, $12,000; partly 
covered by insurance; several thousand feet of 
lumber in kiln were destroyed. 

KENTUCKY. Louisville — Young Brothers 
Cooperage Co., building destroyed by fire, loss, 
$7,000; building was leased to Rhineck-Flexner 
Co., metal, ete.; whose loss was $18,000. 

MICHIGAN. Grand Rapids—H. M. Reynolds 
Shingle Co., loss by fire, $400,000. 

MONTANA. Garnet — Mountain Timber Co. 
near here lost sawmill by fire. 

Hot_Springs—Planing mill belonging to Gus 
and Herman Marquardt destroyed by fire; loss 
estimated at $20,000; 1,500,000 feet of lumber 
burned. 

NEW JERSEY. Toms River—Fire destroyed 
lumber stock, mill and several buildings of the 
A. B. Newberry Company. 

NEW YORK. Arcade—Last block factory of 
Odell & Eddy has had loss by fire estimated at 
$150,000; warehouse, sawmill and considerable 
stock were saved. 

Long Island City—Doncaster Planing Mill Co., 
loss by fire in mill and marine repair shop, 
$25,000. 

NORTH CAROLINA. Wilmington—Wilming- 
ton Cooperage Co., loss by fire. 

OREGON. Portland — Orwood Box Co., de- 
stroyed by fire; loss, $8,000. 

North Portland—Little Monarch mill damaged 
by fire, $150,000; covered by insurance. 

WASHINGTON. Ione—Lost Creek Cedar Co., 
loss by fire. 

Kelso—Report that Kelso Shingle Co. had 
suffered loss by fire, erroneous; caused by recent 
loss of McLane Lumber & Shingle Co., of Kelso. 
Kelso Shingle Co. undamaged. 

Tacoma—Wheeler-Osgood Co. threatened by 
blaze starting on roof; loss confined to $500. - 

WEST VIRGINIA. Charleston—Morgan Lum- 


ber Co., plant damaged by fire to extent of $1,500. 
Huddleston—Lumber yards of J. King . de- 


stroyed by fire with half million feet of lumber; 


loss, $15,000; partly covered by insurance; light- 
ning caused blaze. 

WISCONSIN. Waukesha—Madden Woodwork 
Co., loss by fire. 

BRITISH NORTH AMERICA 

BRITISH COLUMBIA. Arrowhead — Shingle 
mill of A. J. Waskett destroyed by fire; loss, 
$32,000. Six carloads of shingles burned. 

Penticton—Plant of Osoyoos Lumber Co., at 
Osoyoos, near Penticton, was burned with loss of 
$10,000; 30,000 feet of lumber destroyed. 

NEW BRUNSWICK. Milford—Fire destroyed 
1,000,000 feet of lumber and the Cushing sawmill. 
Lumber was owned by Gooday Co., of Quebec, 
and Stetson Cutler & Co., of Boston and Bangor; 
loss covered by insurance. 





TROUBLE AND LITIGATION 


Srevens Point, Wis., Aug. 9.—Properties of the 
Clifford Lumber Co., of this city, have been turned 
over to assignees to be operated for the benefit of 
its creditors. The company operates retail yards 
at Stevens Point, Arnott, Amherst, Iola and Am- 
herst Junction. J. William Clifford, manager, has 
turned over the properties to E. B. Robertson and 
John H. Finch as assignees. Confidence is ex- 
pressed by the trustees that all claims against the 
company can be settled in full. The assets are 
estimated to exceed the liabilities by at least $25,- 
000. The company, however, has been short of 
cash to meet obligation, this condition being due, 
it is said, to slow collections among the farmers, 
and because a large part of the property is real 
estate and not readily convertible into cash. It 
was stated that other interests of stockholders in 
the company are not affected. 





MOBILE, ALA., Aug. 8.—The Brasher Lumber Co., 
of Glendon, Ala., filed suit in the United States dis- 
trict court at Mobile for $75,000 against the 
Southern Railway alleging damage resulting from 
a fire at the plant of the company. Several insur- 
ance companies are also plaintiffs against the rail- 


road, it being alleged that the fire resulted from . 


sparks dropped by a passing engine. The suit was 
transferred here from the circuit court of Clarke 
County, Alabama. 





New ORLEANS, La., Aug. 8.—The Alexandria 
Lumber Co. filed suit in the civil district court 
against the Comrade Turpentine Co., alleging an 
indebtedness of $55,000. On the same day the 
Cromwell & Central Lumber Co. brought suit 
against the Long Leaf Turpentine Co., alleging an 
indebtedness of $95,987. Judge Hugh Cage, pre- 
siding, appointed J. F. Mathes and W. D. Wadley 
of Alexandria receivers in both cases. 


BILox!, Miss.. Aug. 8.—Creditors of the Dupont 
Lumber Co., of Poplarville, Miss., filed a petition 
in involuntary bankruptcy against that concern, in 
the federal district court of Biloxi. According to 
Biloxi advices, the defendant company filed an 
answer admitting insolvency, and the matter has 
been referred to the referee in bankruptcy. 








Tacoma, Wasu., Aug. 6.—A voluntary petition 
in bankruptcy was filed in the United States Dis- 
trict Court here by the Loveland Lumber Co., of 
Loveland, and M. C. Smith, Frank M. Damon and 
Cc. A. Carlson, members of the firm, as individuals. 
The petition lists the company’s liabilities at $14.- 
744 and the assets at $13,140. 





TIMBER LAND SALES 


PORTLAND, ORE., Aug. 6.—There was_ recently 
placed on record in Clackamas County, Oregon, a 
deed conveying to Charles A. Sands, of Berkeley, 
Calif., approximately 1,700 acres of land on Clear 
Creek. This tract of land is covered with a stand 
of about 80,000,000 feet of red and yellow fir and 
cedar timber and is available to the Portland & 
Oregon City Railway, which is now completed from 
Portland to Bakers Bridge ,on the Clackamas River, 
and graded up Clear Creek to Viola, within a mile 
of this tract of timber. 


eee 


HYMENEAL 


MILLER-KENNEDY. Announcement is made 
of the engagement of M. E. Miller, vice-president 
of the Paducah Box & Basket Co., Paducah, Ky., 
to Miss Juliette Kennedy, of Paducah. Mr. Mil- 
ler is a graduate of the University of Missouri, 
and Miss Kennedy of Randolph Macon. 





KLEINPELL-BEHLMER. Miss Viola Behl- 
mer, of Cassville, Wis., was married recently to 
Karl Kleinpell, of the Kleinpell Bros. Lumber 
Co., of Cassville. The ceremony was performed 
at the new home which Mr. Kleinpell recently 
completed. 





GILLSON-WALKER. Sidney Gillson, engaged 
in the lumber business at Rice Lake, Wis.,. and 
Miss Bertha Marie Walker, of Park River, N. D., 
were married at the home of the bride’s parents 
recently. The bride had been training at St. 
Luke’s hospital at Fargo. Following a honey- 
moon trip, the. young couple returned to Rice 
Lake to make their home. 
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EVANSVILLE, IND. 


Aug. 8.—In the opinion of hardwood manu- 
facturers there will be no material change in con- 
ditions until after Sept. 1, when they expect ma- 
terial improvement. Furniture manufacturers are 
expecting an increase in their business and this 
will mean that they will be in the market for 
more lumber. Veneer manufacturers say that as 
soon as the furniture trade improves their business 
ought to do likewise. Retail lumber dealers report 
that their trade has not been very active during 
the last few weeks. 

That a boom in the farm implement and farm 
machinery manufacturing business will come this 
fall is the belief of Arthur Trimble, of the Vulcan 
Plow Manufacturing Co., and other plow manu- 
facturers of this city. 

Desk manufacturers of Evansville who had a 
very good export business, especially in London, 
England, until recently, are looking for a brisk 
improvement in their foreign trade some time this 


fall. 
INDIANAPOLIS, IND. 


Aug. 8.—Little change is to be seen in the de- 
mand for hardwoods. During the last week there 
has been some decline in retail yard demand, but 
there has been a slight increase from industrials, 
so trade about averages up with the week before. 
The decline at the retail yards is due to a season- 
able slump which is to be éxpected at this period. 
Even this decline in demand has been very slight 
and there yet is a large amount of residential con- 
struction being carried on. Architects report a 
large amount of high class residential work in pros- 
pect for the fall season and retailers believe that in 
two more weeks there will be a decided increase in 
demand. Virtually every mill in Indianapolis is 
working at capacity, most of them being behind on 
orders and some of them making up standard stock 
for the fall season. ‘The furniture factories here 
appear to be more active than last week and sev- 
eral men have been put to work in the various 
plants. 

Thomas C. Howe, a large stockholder in lumber 
companies here and in other cities of Indiana, and 
a candidate for the nomination for mayor on the 
Republican ticket at the last primaries, has been 
named one of the five citizen members of the Indian- 
apolis city planning commission, according to an 
announcement made by Mayor Charles W. Jewett. 


LOUISVILLE, KY. 


Aug. 8.—Orders for hardwoods are a little more 
numerous, and prices on the better grades are 
fairly satisfactory. Prices show no further weak- 
ness on No. 2 common and lower grades, but are 
not as high as producers figure they should be. 
Plain oak is a little better, with walnut and poplar 
good. In fact, better grades are good due to short- 
age. Ash, elm, beech and cottonwood are slow. 
Chestnut is improving as a resuit of demand for 
more core stock, as the panel plants are a little 
busier. General reports on building operations 
show that business is more active, and that retail- 
ers locally are getting a very fair volume of busi- 
ness. W. P. Brown &: Sons Lumber Co., Louis- 
ville, report seven of their eight band mills down, 
operations having started last week on a single 
band mill at Guin, Ala., where about a half million 
feet of logs have accumulated. The company ex- 
pects to get into its new local home about Sept. 15. 


COLUMBUS, OHIO 


Aug. 8.—The hardwod trade continues to show 
some improvement over previous weeks. Buying by 
factories is increasing while dealers are in the 
market for various items to replace broken stocks. 
The tone of the market is better and jobbers as 
well as manufacturers believe that the worst of 
the slump is over. Prices are steadier, with less 
spread. than was the case in May and June. 

L. T. Casto, formerly a traveler with the W. L. 
Whitacre Lumber Co., has become connected with 
the D. W. Kerr Lumber Co., and will travel his 
old territory. 

M. W. Stark, vice president and manager of the 
American Column & Lumber Co., reports orders 
for hardwoods coming in, fairly well distributed as 
to territory and items on the list. Factory demand 
is fairly good as is that from retailers. Railroads 
are making inquiries, but they appear to be look- 
ing for soft spots and orders are not yet numerous. 
Prices appear to be stronger, especially for the 
better grades. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., says the tone of the market is about 
the same and the volume of ‘business is neither 





It looks like the 


better nor worse than formerly. 
business for August will be about equal to July in 
volume, and this is encouraging as July business 
was about 35 percent better than that for May 
and June. 

The Buttles Avenue Lumber Co. has taken out a 
permit for a $500 addition to its plant on Buttles 


Avenue. 
MILWAUKEE, WIS. 


Aug. 9.—No particular change was reported this 
week in the local hardwood lumber market, altho 
some firms stated that there was a slight improve- 
ment in the demand. However, such business as is 
being done is confined almost entirely to building 
lumber. Industrial requirements remain low, but 
show a little improvement, while inquiries lead 
lumbermen to believe that better business will re- 
sult in the near future. Furniture factories find 
the situation improving gradually. Some low 
grades are being purchased by box factories. 

Mill work finds a good local demand, it is stated, 
as are other construction lumber products. With 
an average reduction of 25 percent in the cost of 
residence construction in Milwaukee, building is 
going ahead at a lively rate. 

With the opening of many large industries with- 
in the next few weeks, it is expected that an im- 
petus will be given the lumber business. At pres- 
ent prices retail lumber yards are replenishing 
their stocks, which are moving into building re- 
quirements. The price situation, however, is 
somewhat uncertain and buying is restricted largely 
to fill immediate requirements. 


BAY CITY, MICH. 


Aug. 8.—A noticeable improvement in demand 
has been apparent during the last week. It is 
very encouraging to note the increase in sales of 
the common grades, which have been very small 
up to this time. The principal demand comes from 
the automobile industry, the furniture manufactur- 
ers and the flooring producers. There is dlso a 
disposition on the part of most manufacturers to 
insist on including a liberal percentage of selects 
and common with FAS, and the low point to which 
prices on the lower grades have been reduced is 
an added inducement to the increased use of these 
stocks. 

The ready-cut house manufacturers in this city, 
who have been running steadily during the last 
sixty days, report a considerable decrease in new 
business received. 


BUFFALO, N. Y. 


Aug. 9.—The annual midsummer conference 
of the Beaver Board Companies was held at the 
Lafayette Hotel here during the latter part of 
last week, with district sales managers here from 
all parts of the United States and Canada. The 
meeting considered plans for the coming year, in- 
cluding sales problems, advertising appeals, collec- 
tion methods and other matters pertaining to a 
sales campaign. 

R. D. McLean, president of the McLean Mahog- 
any & Cedar Co., has gone on a motor vacation 
trip to Vermont and will be away two weeks. 

H. L. Vetter, of the National Lumber Co., and 
W. P. Miller, of Miller, Sturm & Miller, are among 
the lumbermen on vacations, both taking two weeks 
at Canadian resorts. 


CINCINNATI, OHIO 


Aug. 9.—The executive committee of the Lum- 
bermen’s Club of Cincinnati has advised the South- 





ern Hardwood Traffic Association to make the 
local club a party to the complaint filed with the 
Interstate Commerce Commission seeking a restora- 
tion of the freight rates on lumber in effect prior 


to Aug. 26, 1920. 

Because of the high freight rates charged them 
for lumber loaded at Bridgeport, Ala., Doran & Co., 
of this city, have completed arrangements for a 
barge service on the Tennessee River. The firm 
has acquired a tow boat and a fleet of barges and 
will transport its lumber shipments by river from 
Capertons Ferry, Ala., to Chattanooga, Tenn. This 
is an entirely new venture for the firm and will 


be operated under the direction of James R. 
Davidson, a partner of the firm. 
James Buckley, of James Buckley & Son, of 


Brookville, Ind., lumber dealers. and a partner 
in the Brookville Furniture Co., who has Been ill 
for many months at Christ Hospital, Cincinnati, 
was discharged from the hospital last week as 
cured and returned to his home. He is an honor- 
ary member of the Lumbermen’s Club of Cincin- 
nati, and his recovery is a source of great satis- 
faction to its members, 

W. S. Sterritt, secretary of the Lumbermen’s 


ARDWOODS 


Southern 


Hardwoods 


Oak, Gum, Elm, 
Magnolia, Beech, 
Hickory and Ash 


First Class Manufactur e 
and Uniform Grading 





A. L. BOYNTON 
LUMBER CO. 
Manufacturers and Wholesalers 
Lufkin - Texas 
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Mills at 
White City and San Augustine 
Tex., and Hornbeck, La. 
’ Sales Offices at Lufkin, Texas 











( For Sale 


Southern 
Hardwoods 


Write 

Wire. Elm Maple Cypress 
Oak Gum Ash 
Hickory Poplar 


Jerome Hardwood 
Lumber Company 


JEROME, ARKANSAS 


We ship straight or mixed cars of 
Flooring, Oak, Ash, Cypress and 
Gum Lumber. 
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( Need Soit ’ 


Gray Elm « 


We Offer: 


70,000 ft. 4-4 No. 2 Com. & Btr. 
36,000 ft. 5-4 No. 2 Com. & Btr. 
16,000 ft. 6-4 No. 2 Com. & Btr. 
21,000 ft. 10-4 No. 1 Com. & Btr. 


All thoroly air dried. 
Also on Sticks 5 mos. and under: 


225,000 ft. 4-4 No. 2 Com. & Btr. 
110,000 ft. 8-4 No. 1 Com. & Btr. 
20,000 ft. 12-4 No. 1 Com. & Btr. 


Will be pleased to quote. 
Foster-Latimer 


MELLEN, WIS. Lumber Go. 
Nz a 


J 
= 














SAWED 


So BAND 
UTHERNI 1LARDWOODS 


—the kind ecomomical buyers have 
in mind right now. We manufacture 
high grade lumber and ship it when 
you want it. Try us. 


The Hendrix Mill & Lumber Co. 


MOUND CITY, ILLINOIS 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Pacific GRAND PRIZE 


O ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOL 
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j° WHITE PINE | 
QUALITY MILLWORK ! 
| 


OPEN SASH AND 
GLAZED WINDOWS 
PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 
COMBINATION SCREEN 
AND STORM DOORS 
VENEERED DOORS 
SX_STOCK COLONNADES ~ 


straight ——* Fnsrcelled | 
ormixed Cars || Facilities,over 


@ specialty Ts Acres Floor Space. 


DUBUQUE,IOWA, 


| \ 





YELLOW PINE 


SHORT LEAF 
ROUGH AND DRESSED 


OAK—GUM—TUPELO 


MILLS—SULLIGENT, ALA. 


KENTUCKY LUMBER CO. 


MANUFACTURERS LEXINGTON, KY. 








W. E. Small Migs. Go. 


CORINTH, MISS. 


Short Leaf Pine 


Wire reply to 
all inquiries. 

















H. C. BELL 
LUMBER CO. 


aa’s PINE 


2x4’s 
Two by Fours 


Dress S4S Standard and % Scant 
9 to12 ft. 


Shortiear YEIOW Pine 


ALSO OAK CROSSTIES 
McRae Lumber Company 


CORINTY micergcipor 


Corinth, Miss. 


Dimension and 
Boards10 to16’ 











Pocahontas Lumbey Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 
L. F. osha. Owner and Manager 











FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 
Seventh edition. 
Bound in leather. Price $8,50 postpaid. 
AMERICAN LUMBERMAN, 


431 S, Dearborn St., Chicago, Ill. 


Club of Cincinnati, believes the turn in the lumber 
business has.come. Mr. Sterritt finds a better 
feeling prevalent among the trade and consider- 
able optimism developing for the future, His 
opinion is that about Sept. 1 a decided improve- 
ment in the lumber business will be noted. 


MEMPHIS, TENN. 


Aug. 9.—The hardwood market continues to re- 
flect summer dullness and the volume of business 
is comparatively small. It is reported that box 
manufacturers aré taking a little more low grade 
lumber, but the increase in movement of the 
lower grades is not considered important, for the 
reason that it is not of sufficient proportions. 
Some leading members of the trade insist that 
there is not going to be any decided increase in 
the movement of such lumber until there has been 
a substantial reduction in freight rates thereon. 
Furniture interests are increasing their purchases 
to a moderate extent, but they still show no dis- 
position to anticipate their later needs, with the 


result that there is no aggressive business from 
Automobile manufacturers are tak- 
elm and some gum and their buying con- 
the present 
Wholesale interests buy in only modest 
percentage of 


that source. 
ing ash, 
stitutes one of the bright spots in 
situation. 


volume and take a_ considerable 


mixed cars. There is a fair request from the 
building trades, but it is generally conceded that 
the latter are buying in rather smaller volume than 
a short time ago. Export demand is very limited, 
with no suggestion of early resumption of buying 
from overseas. Prices are showing little if any 
change. 

The Caruthers & Son Lumber Co., with capital 
stock of $25,000, has filed articles of incorporation 
here, proposing to engage in the manufacture, pur- 
chase, sale, import and export of lumber. The in- 
corporators are Louis B, Caruthers, A. B. Caruth- 
ers, M. H. Hanna, Arthur J. Kearney and James 


Davison. 
SOUTH BEND, IND. 


Aug. 8.—Continued activity in building opera- 
tions has kept the lumber yards busy and they 
are enjoying a very healthy business. Some fair 
sized orders for hardwoods have been placed, but 
the prices are not very satisfactory to the manu- 
facturers. Practically all the hardwood mills 
controlled by the hardwood dealers here are 
closed down, but the situation is expected to im- 
prove as soon as the vacation season ends and 
fall activity begins. 

The Myers-Powell Lumber Co. expects to start 
up its dimension mill at Argos, Ind., for a short 
run. 





GEORGE E. SKINKLE, vice president of the 
Chicago Belting Co., of Chicago, died at 5 o ‘clock, 
in the afternoon of Saturday, July 30, at Toma- 
hawk Lake, Wisconsin. Mr. Sk inkle was on his 
vacation and had been gone but two days when 
he contracted pneumonia, and two days later 
passed away. He had been in the belting busi- 
ness for twenty-five years, and was known and 
beloved by the trade thruout the middle west. 
He was a brilliant salesman, his personal sales 
having run well into mil- 
lions of dollars of belting 
and special leather prod- 
ucts. Mr. Skinkle had 
been with the Chicago 
Beltmg Co. for eighteen 
years, the last three as 
vice president. 

Mr. Skinkle was known 
everywhere he went for 
his big-hearted gener- 





THE LATE 
GEORGE E. SKINKLE 





osity, his fine spirit of 
fair play, and his plain, 
out-spoken honesty. He 
was a high type of man- 
hood and one who lived 
sincerely and played the 
great game of life 
squarely and courageous- 
ly. He was born in Ke- 
nosha, Wis., and spent 
his boyhood there, at- 
tending the McDonald 
Institute. In those days he was considerable of 
an athlete, and his favorite sports were tennis 
and hand ball at both of which he was very pro- 
ficient. At one time he was the champion of 
Wisconsin at tennis. 

His first job was with the old Fort Dearborn 
National Bank, where he worked for some years, 
under Nelson Lampert. Shortly after he started 
with the bank he married Miss Blanch Randolph, 
a direct descendant of John Randolph, of Vir- 
ginia. He left bank work to become a salesmart 
for the Charles A. Schieren Co., in Chicago, at 
that time managed by Mr. Burrell. A few years 
later, in 1903, he joined the sales force of the 
Chicago Belting Co., and was with that company 
until his death. 

Mr. Skinkle was a 32nd degree Mason, Edge- 
water Lodge, Oriental Consistory, Medinah Tem- 
ple, and comes from a family that has been rep- 
resented in Masonry for five generations. His 
father was the late J. W. Skinkle who was a 
lumberman and banker in the early days of 
Chicago, and later was connected with the Ryer- 
son and Crane companies. George Skinkle was 
a member of the Chicago Athletic Association, 
the Evanston Golf Club, and a number of fra- 
ternal organizations. His widow, his daughter, 
Virginia, and two brothers survive him. 


W. H. HARRISON, one of the organizers of the 
Harrison-Himmelberger Lumber Co., of Cape 
Girardeau, Mo., and its vice-president until a 
few months ago, died at his home in that city 
on Aug. 2. His death was very sudden, Mr. Har- 
rison having been in apparently good health. He 
was sitting at the breakfast table when the at- 
tack came and died within a few moments. Mr. 
Harrison was recognized as one of the leading 
business men of his section of the State and for 
more than twenty years he had conducted a lum- 
ber business in Cape Girardeau. He was born 





in Columbus, Ohio, in 1848. Tho very young 
he took active part in the Civil War, serving with 
the Union forces in Co. H, 133d Ohio National 
Guard. In 1900, after having moved to south- 
east Missouri, and become identified with pro- 
gressive movements in that section, he was 
elected secretary and treasurer of the Himmel- 
berger-Luce Land & Lumber Co., and two years 
later, he and his associates organized the Harri- 
son-Himmelberger Lumber Co., a hardwood 
manufacturing concern, and he was made vice- 
president and treasurer. He was interested in 
other enterprises of his city, among which was 
the Cape Girardeau Portland Cement Co., which 
he organized and incorporated; the Bank of 
Morehouse and the National Portland Cement 
Association, of which he was a director. During 
the war with Germany, in spite of his advanced 
years, Mr. Harrison took an active part in all 
of the war work, leading the drive for the lib- 
erty loans, Red Cross and other funds, and was 
president of the Minute Men's organization of 
his county. Mrs. Harrison, who was Miss Mattie 
Luce, died about a year ago. Three sons, Charles 
L., secretary of the Himmelberger- Harrison 
Lumber Co., Arthur W., and Robert D., and one 
daughter, Mrs. A. E. Strickler, survive. 


ELMER FREDERICK HUNTER, of Chilli- 
cothe, Ill, whose death was announced in last 
week’s issue of the AMERICAN LUMBERMAN, Was one 
of the best known of Illinois lumbermen, and his 
death brings deep grief to many of his business 
associates thruout the State. Funeral services 
were held at his home in Chillicothe, on Friday 
Aug. 5, and were attended by a number of lum- 
bermen from Chicago 
and other cities, by the 
heads of the various re- 
tail yards operated by 
the companies of which 
Mr. Hunter was the 
head, and by the La 
Salle County Lumber- 
men’s Club, which at- 
tended ina body. George 
Wilson Jones, secretary 
of the Illinois Lumber & 
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Builders’ Supply Dealers’ 
Association, represented 
that organization, of 
which Mr. Hunter was a 
long-time member, and 
was at one time presi- 
dent; C. L. Schwartz, of 
Naperville, secretary of 
the Northern Illinois 
Lumbermen’s Club, rep- 
resented that organiza- 
tion. R. C. Clark, of the Tremont Lumber Co., 
of Chicago, was one of the Chicagoans who 
attended. Besides the lumbermen present many 
relatives and friends from out of town made 
the trip to Chillicothe to pay their last respects 
to a beloved associate. 

Mr. Hunter was the son of Hiram and Adelia 
Cc. Hunter, the former being also one of the 
most widely known and liked of Illinois lumber- 
men. The son married Maud Mary Field on 
April 21, 1886, at Henry, Ill., where tle original 
Hunter lumber business was founded by Hiram, 
and in which Elmer Hunter soon became a part- 
ner. He was a graduate of Knox College and 


(Concluded on page 80) 
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EVERETT, WASH. 


Aug. 6.—A somewhat stronger feeling that the 
industry has passed the season of ups and downs 
permeates the lumbering fraternity here this week. 
Nearly every mill operator “at nome” today pro- 


fessed a feeling that while conditions were not. 


satisfactory they were at least showing signs of 
stability, and they expect a steady if slow better- 
ment. The prospect for the shingle men is a bit 
less comforting, as the week produced further soft- 
ening of the market. Cargo shipping mills were 
relieved of a part of yard congestion by the loading 
of two large orders on freight lmers foreign bound 
and four steam schooners engaged in the coastwise 
trade. 

Apart from the business end of the lumber 
milling industry, managerial interest has centered 
locally in the demonstration in use of a “high line” 
system of yard storage and handling at the Clark- 
Nickerson mill. 


BELLINGHAM, WASH. 


Aug. 6.—July’s cargo shipments were the heav- 
iest since January, when 6,911,000 feet was shipped. 
The total for July approximated 5,600,000 feet, 
shipments being divided among California, Hawaii, 
Atlantic Coast and Japan. The shippers were the 
Morrison Mill Co., Bloedel Donovan Lumber Mills 
and the E. K. Wood Lumber Co. Shipments by 
the Bloedel Donovan Lumber Mills were: Steam- 
ship C. H. Cramp, 400,000 feet and 200 tons of 
box shooks, Atlantic coast; steamship Manukai, 
1,200,000 feet of lumber, 100 tons of shooks, 4,000 
bunches of shingles and 200 doors, Hawaii; steam- 
ship Dakar Maru, 100,000 feet of squares, Japan ; 





“SERVICE?” “ 
Do you promise “Service” to get® 
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steamship West Jester, 1,000,000 feet of squares, 
Japan; steamship Lurline, 100,000 feet of lumber, 
Hawaii. The E. K. Wood Lumber Co. shipped 
900,000 feet on the schooner Fred J. Wood for 
Hawaii and 600,000 feet on the West Jester for 
Japan. The Morrison Mill Co. shipped a quantity 
of shooks to Hawaii. August’s cargo movements 
give promise of equaling or exceeding those of 
July. 

Optimism is developing among Bellingham lum- 
bermen and there are indications of increased ac- 
tivity this fall. Wholesalers report more sales 
and they are hopeful that fall will yield a fair 
trade. 

Trade in egg cases is growing in Whatcom County 
and several lumber companies in the Northwest 
are manufacturing cases for local poultrymen, 
among them the Bloedel Donovan Lumber Mills 
and the Morrison Mill Co. It is expected that a 
year from now the demand for these will be much 
greater than it is, just as it is now at least double 
what it was a year ago. 


LOS ANGELES, CALIF. 


Aug. 6.—The resumption of waterborne move- 
ment of lumber has weakened the market mate- 
rially. Arrivals are bringing in back orders placed 
around $23 flat, ship’s tackle, or a little less. This 
condition was reflected Aug. 1 at retail by a reduc- 
tion of $5 a thousand on common fir, $7 a thousand 
on fir flooring, ceiling and finish, and 25 cents a 
bundle on shingles. 

Demand holds up pretty well. Building permits 
for July totalled about five and a half million 
dollars and covered approximately 1,100 dwellings. 
The building outlook is excellent; permits to the 
night of Aug. 3 numbered 483, for $877,213, the 
average indicating a continuance of the vigorous 
home building of recent months. 

Some anxiety is expressed as to market condi- 
tions and lower cargo prices are predicted. This 
section can not absorb more than it now does and 
can not furnish cargoes for all the available boats. 
A lower water freight rate is looked for. The in- 
bound movement of lumber is heavy ; to Aug. 4 fen 
boats have arrived with about nine million feet. 


At least twelve boats are at sea bound for this 
harbor with lumber. 

Advices of this date from Santa Barbara are 
that a serious forest fire is raging in Cuyuma Valley. 
The flames threaten homesteaders and oil prop- 
erty in that section. Another forest fire is re- 
ported up the north slopes of Mission Pines, across 
the mountains from Santa Barbara. 


TACOMA, WASH. 


Aug. 6.—One branch of the lumber industry 
which is no longer suflering from dull times is 
that of box shook manufacturing. The demand for 
box material, which was at a low ebb during the 
spring, has revived enormously during the last six 
weeks, and the box factories of the district are 
working at capacity. According to Ralph Shaffer, 
president of the Pacific Box Co., the company’s 
new plant is now operating on double shift and 
employing 320 men. Mr. Shaffer said that orders 
for box shooks are coming in from all parts of the 
fruit growing districts and from the South and 
East, while the foreign demand has also increased 
materially. Other box manufacturers report the 
same condition. While prices are still rather low, 
the manufacturers have noted some advances and 
the upward movement is expected to continue. 

Water shipments of lumber from Tacoma have 
been unusually heavy this week and the movement 
is expected to continue, judging from shipping re- 
ports made public recently. An estimate that 7,000,- 
V0U feet of lumber will be handled on the port com- 
mission docks here during August has been made 
by members of the commission. The lumber ship- 
ments from the inland mills over the port docks 
are steadily increasing. The commission has in- 
stalled a new crane, said to be one of the finest 
on the Coast. 


KALISPELL, MONT. 


Aug. 6.—Most of the mills in Montana are op- 
erating, altho not at capacity. The P. L. Howe 
Lumber Mills’ sawmill and planer at Eureka is run- 
ning to capacity. Other plants operating are Baird- 
Harper Lumber Co., Warland; Somers Lumber Co., 
Somers; the Polleys Lumber Co., J. Neils Lumber 
Co., Libby, and Montana Western Lumber Co. 

The Anaconda Copper Mining Co.’s lumber de- 
partment at Bonner has closed its sawmill opera- 
tions for the present, but the planer will operate 
for some time. The sawmill, according to reports, 
will remain closed until the market strengthens to 
some extent. 


SEATTLE, WASH. 


Aug. 6.—Buying and selling prices both for fir 
nnd cedar are close together, leaving a small mar- 
gin and rendering most transactions unattractive. 
At a meeting of wholesalers this week there was 
discussion whether the “deep blue’ of the prospect 
had changed to a “faint rose; and the optimists 
present were able to affirm that the rosy tint was 
the sure forerunner of the dawn of better business. 
A consistent believer in this forecast points out 
that there is a vast difference between present con- 
ditions and those about two years ago. “In 1919 
there was a good volume of business,’ he remarks, 
“but the fundamentals were all wrong. Today 
there is scarcely any business, but the funda- 
mentals are right. We don’t need a prophet to 
say that pretty soon the augmented demand will 
break the barriers.’”” Dimension is practically the 
same as for several weeks at $8 to $10. There is 
some demand for. car siding, with one transaction 
at the second lowest buy this year. The trade 
believes that there must be a steady growth of 
business, and not a runaway proposition. There is 
noted one offer for car siding, slash-grain, 1x4-10, 
No, 2 clear and better, with nothing said about 
percentage of grade, at $24; but no sale, since the 
parties held for $28. A car of roofing, five-foot 
lengths, sold at $26. The West Coast review, for 
the week ending July 30, reports production at 
107 fir mills of 54,395,454 feet, or 29 percent below 
normal. New business totaled 53,804,283 feet, and 
shipments 68,395,532 feet. New rail business in- 
cluded 1,204 cars and rail shipments 1,238 cars, 
making the unshipped balance in the rail trade 
2,770 cars. Local business aggregated 4,236,257 
feet, as compared with 3,622,267 feet for the pre- 
vious week. In the cargo trade, domestic orders 
totaled 6,987,048 feet; export, 6,461,000 feet. 
Coastwise and intercoastal cargo shipments totaled 
21,325,910 feet; export shipments, 5,693,385 feet. 

Samuel R. Taxey, of the S. R. Taxey Lumber Co. 
and the Chicago Lumber Co., Chicago, is paying 
his first visit to the Coast. He was in Seattle 
Monday and Tuesday and was shown about by 
President J. E. Morris, of the J. E. Morris Lumber 
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Red Gum 1,500,000 feet now on 
sticks and ready to 
— Your inquiries 

orders are so- 


RedOak || licited 


Hardwood Co. 
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Warren-Godwin Lumber Co. 

Specializing in Yellow Pine 
Dimension, Siding, Finish, 
Shiplap, Flooring and Ceiling 


STRAIGHT OR MIXED CARS. 
Sales Office: JACKSON, MISS. 
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Inquiries solicited from all consumers. 
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Brookhaven, BAND SAWN 


Yellow Pine Lumber 


Specializing in Mixed Car Shipments 


J.F. Vernon Lumber Co. 
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Davenport 
Hotel 


SPOKANE, U.S.A. 


The Meeting Place for the 
Business Interests of 
the Inland and Empire 


Rates, $1 $1.50 up 


HE frame of this house as “One of America’s Excep- 
tional Hotels” is based upon = more than its archi- 
tectural and artistic l as they are. 
Modern rates, service—by no means dependent upon 
the price of room engaged—Devoid of formality. 








If a prominent lumberman is in town you 
will doubtless find him registered here. 


Davenport Hotel Company 
L. M. DAVENPORT, President. 
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By B, 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 Se, Dearborn St.. CHICAGO 








AMERICAN LUMBERMAN 


Aveust 13, 1921 








) POR SS E-5 F-S. P.' 









Established 
Manufacturers 
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LONG AND SHORTLEAF 


Southern Pine 
Lumber and Timbers of Quality 


Rough Piling All Lengths 
Daily Capacity 75,000 t 















PAN 


Manufacturers 


Short Leaf Pine and Hardwoods 
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Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 








Henry E. Hardtner, Pres. Q. T. Hardtner, Sec. & Treas. 


THE 
Urania Lumber Company, Ltd. 


Manufacturers of 


Long Leaf Yellow Pine 


Railroad Construction and Car Material 
Long and Heavy Joists and Timbers 


Urania, La. 














WATT LUMBER COMEANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
hy degalliataa ase e Quickly. 






Office, 
RUSTON, LA. 











POWELL LUMBER CO. 


LAKE CHARLES, LA. 


YELLOW PINE 














Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet. 

It is the everyday experi- 
ences of the Jumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
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Co. Wednesday he left for Portland, Ore., from 
where he will proceed to California. Mr. Taxey 
believes that a strong asset in the lumber..business 
nowadays is “the smile that won’t wear off.” 
When asked about prospects he said: ‘You seé, 
I’ve brought my smile with me; and I can add that 
our firm is smiling just as broadly and as often as 
anyone else in the lumber business. Yes, it’s 
going to be better by and by—a great deal better.” 

As the guests of George S. Long, a party of 
prominent lumbermen last Monday visited Snoqual- 
mie, where they inspected the plant of the Snoqual- 
mie Falls Lumber Co., and later in the day went to 
Everett, where they viewed Weyerhaeuser Mills 
A and B. The party included Frank Wisner, of 
Laurel, Miss.; Edgar P. Allen, Washington, D. C.; 
G. E. Mattison, Malvern, Ark., and A. L. Osborn, 
Oshkosh, Wis. The tour was personally conducted, 
and was a source of keen enjoyment by the visitors. 

Mr. and Mrs. Wilson Compton, of Washington, 
D. C., after attending the meeting of the West 
Coast Lumbermen’s Association in Tacoma, are re- 
turning East by way of the Canadian Pacific. They 
spent a few days at Bellingham as guests of J. J. 
Donovan, of the Bloedel Donovan Lumber Mills. 

T. F. Pagel, president of the T. F: Pagel Lumber 
Co., Milwaukee, Wis., was in Seattle several days 
this week on his return home from Los Angeles. 
He reports business in- small residences in Milwau- 
kee to be rather brisk. 

W. M. Beebe, of the Burton-Beebe Lumber Co., 
extended the right hand of fellowship to lumber- 
men from five States at the same time one day this 
week. He welcomed John Henry Kirby and Harry 
Kendall, of Houston, Tex.; H. J. Pfiester, president 
of the M. B. Farrin Lumber Co., Cincinnati, O. ; 
William F. Johnson, of the Capital Lumber Co., 
Indianapolis, Ind.; Frank Wisner, of the Eastman- 
Gardiner Lumber Co., Laurel, Miss., and G. B. Her- 
rington, timberman, Portland, Ore. 

W. F. McCue, president of the McCue Mercantile 
Co., left Monday for an inspection of the McCue 
yards in Colorado. He will be absent about six 
weeks, during which time he will extend his trip 
to Kansas City. 

Wales Bryden, secretary of the Pioneer Lumber 
Co., is spending his vacation at the Big-4, in the 
Monte Cristo district. He is accompanied by Mrs. 
Dryden. They will remain in the mountains for 
two weeks. 


‘PORTLAND, ORE. 


Aug. 6.—According to Deputy United States 
Forester Shirley Buck, Oregon has been extremely 
fortunate this summer in that little trouble has 
been experienced with forest fires. In the John 
Day country lightning started a number of fires, 
but they were quickly put out by the rangers. 
Assistant United States Forester Guthrie says that 
campers have been educated and very seldom now 
leave fires burning or take chances that might 
result in forest fires. 

A. B. Hammond, head of the Hammond Lumber 
Co., was in Portland from San Francisco for a 
couple of days this week on his way to Missoula, 
Mont., for which city he left here last night. Mr. 
Hammond says that conditions in the Los Angeles 
district are in good shape, but the same can not 
be said of San Francisco. S. I. Godman, repre- 
sentative of the Hammond company in the Denver 
territory, arrived here this week in his automobile, 
which had already covered 3,000 miles in the South 
and in California. He told H. P. Edward, sales 
manager for the Hammond company here, that in- 
dications are that Colorado will have a good 
lumber trade in the fall, basing his prediction on 
prospective harvesting of good crops. 

Ruben Joy, of the Joy-Tarbell Lumber Co., of 
Chicago, was in Portland this week. He is on a 
buying trip in the Pacific Northwest, placing 
orders for car material for refrigerator ears for 
the Great Northern. 

S. S. Eshean, of the Leona Mills Co., of Leona, 
Ore., was in Portland this week buying machinery 
parts for the mill, which is to resume operation 
after a long shutdown. The mill is booked up with 
considerable business. 

S. W. Morrison, lumberman of Salt Lake City, 
was a Portland visitor during the week. 

H. Wood of the Hart-Wood Lumber Co., 
who makes his home in San Francisco, left that 
city yesterday for Portland in his auto. The com- 
pany is now operating its six steam schooners 
and the sailing ship Undaunted and plans to keep 
at least one of the steam schooners regularly on 
the Portland run. J. R. Bertholf, sales manager, 
says that while business can not be called brisk, 
there is something doing all the time with indica- 
tions of a steady improvement. 

J. W. Chase, until recently with the Chenoweth 
Lumber Co., has opened an office in the Gasco 
Building and is engaged in the wholesale lumber 
business under the name of the Winton Lumber 
Co. 

Frank B. Stockwell, representing the John D. 
Mershon Lumber Co., was here from Seattle dur- 
ing the week. Other visitors were R. C. McMillen, 


of the Cosandier-McMillen Co., of Lincoln, Neb., 
and F,. W.--Gampher, secretary-treasurer of the 
R. W. Monger Co., of Elkhart, Ind. Both Mr. 
MeMillen and Mr. Gampher look for good fall 
trade in their respective territories. 

From Chehalis, Wash., comes the report that 
the Getchell Shingle Co., of South Bend., Wash., 
has booked a large order from Japan for cedar 


blocks. The company is now installing an 8-foot 
drag saw and a 6-foot circular saw and other ma- 
chinery. 

Charles G. Atkinson, after an absence in the 


East for several months, has returned to Portland 
and has again become active in west Coast lumber. 
Mr. Atkinson has associated himself with John A. 
Irwin, and the corporate name of the Gates-Irwin 
Co. has been changed to the Atkinson-Irwin Co. 
Mr, Atkinson is widely and favorably known, anid 
counts his friends and acquaintances by the thou- 
sands, 


SAN FRANCISCO, CALIF. 


Aug. 6.—Conditions in the lumber trade are no 
worse than during July, and the resumption of 
coastwise shipments by the steam schooners has 
helped the Douglas fir and redwood mills. San 
Francisco wholesalers and mill agents are: figur- 
ing on water shipments and taking on new business 
at unchanged prices. The vessels are now bring- 
ing down a good deal of fir from Oregon and Wasb- 
ington on back orders, the bulk of it going to San 
Pedro and Los Angeles. 

San Francisco lumber yards are doing but little 
local business, as the building operations are still 
hampered by the labor troubles. Stocks are light 
and the retail yards are not buying much lumber 
yet, tho the jobbing yards are bringing some in. 
The building situation is more complicated than 
ever, with a general strike of all the building 
trades unions put into effect during the week. 
Officers of the Builders’ Exchange say there are 
about as many men at work as there were before 
the new strike. Union officials say there are 
25,000 men out of employment. 

The Red River Lumber Co., this city, is ship- 
ping white and sugar pine on a moderate scale 
and maintaining prices. The sawmill at Westwood 
is still operating one shift and cutting at the rate 
of about 300,000 feet a day. Willis J. Walker, 
vice president of the company, is visiting the mill. 

R. E. Danaher, general manager of the Michigan- 
California Lumber Co., states that the white and 
sugar pine mill at Pino Grande is cutting at the 
rate of about 4,000,000 feet a month and will con- 
tinue until the yards at Camino are filled up. 
Shipments are light and market conditions are 
not very active. 

R. D. Baker, president of the Lassen Lumber & 
Box Co., this city, states that almost a normal 
amount of lumber was shipped during July—about 
2,700,000 feet, some increase over June. The white 
pine mill is cutting about 3,500,000 feet a month, 
with prospects of continuing until some time in 
November. The box factory is running one shift 
and has a moderate volume of orders. Eastern 
inquiries for lumber are coming in, altho prices 
are low. 

The Santa Fe Lumber Co., this city, reports a 
little more buying by the interior yards, altho 
things were very dull in the San Joaquin Valley 
during July. Prices are low, but appear to have 
reached bottom. 

R. W. Brown, of the R. W. Brown Lumber Co., 
621 Marvin Building, is representing the: Pacific 
Lumber Agencies, of Aberdeen, Wash. He has been 
doing a fair volume of business for these times. 

Leonard C. Hammond, of the Hammond Lumber 
Co., this city, is visiting the company’s yards in 
Los Angeles and Wilmington, where stocks are 
being replenished by steam schooner shipments 
from the redwood mill at Eureka and the Douglas 
fir mill at Astoria, Ore. The company’s entire fleet 
is in operation. 

The California Door Co. has completed its new 
box factory at Diamond Springs, replacing the 
factory that was destroyed by fire three months 
ago. The company’s white pine mill at Caldor 
has been making a pretty good cut this season. 

A. A. Baxter, general manager of J. H. Baxter 
& Co., this city, says the firm is extending its 
sphere of operations, and conditions are working 
out satisfactorily. Its new eastern office in New 
York is taking the initiative and it has made 
several offers of Douglas fir from which business 
is expected to result. 

Charles R. McCormick & Co., this city, are oper- 
ating all their steam schooners and several char- 
tered vessels. The first trips of the boats after 
the strike were made to southern California ports. 
Back orders are being filled and a moderate volume 
of new business is reported. Some good orders 
have been taken for water shipments of Douglas 
fir from the Columbia River to Atlantic coast 
ports. . 

The Weed Lumber Co., this city, is still operat- 
ing its white pine mill at "Weed with two shifts and 
cutting about 400,000 feet'a day. The sash and 
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door factory is operating considerably below 
capacity. 

R. C. McMillen, of the Consandier-McMillen Co., 
Lincoln, Neb., is here looking over the Pacific 
coast lumber situation. 

W. E. Lamm, of the Lamm Lumber Co., of 
Klamath Falls, who was in the city last week 
said he saw indications of white pine prices stabil- 
izing. 

W. R. Spalding, head of the W. R. Spalding Lum- 
ber Co., Visalia, has arrived here from the Orient 
after a very enjoyable six months’ tour, during 
which he visited China, Japan and India. 


SPOKANE, WASH. 


Aug. 6.—The Grizzly Creek operation of the 
Hedlund Box & Lumber Co., was opened up re- 
cently and logs are now coming into the mill 
here at the rate of from 30,000 to 40,000 feet 
daily. These logs, together with the yellow pine 
coming from the Coeur d’Alene Indian reserva- 
tion, suffice to keep the Hedlund mill busy for a 
10-hour shift with the expectation that next month 
it will be necessary to operate two shifts of eight 
hours each. 

W. J. Orr, of the International Lumber Co., was 
here recently on his return from a trip to the 
company’s timber in British Columbia north of 
Copeland, Idaho. “We are building flumes to 
carry the lumber from the new band mill in Brit- 
ish Columbia to: the planing mill at Copeland,” 
said Mr, Orr. “The band mill will be finished 
shortly. The tract has about 150,000,000 feet of 
timber on it, all virgin forest. There are about 
100,000 cedar poles now standing on the land of 
the finest grade I have ever seen. There is also 
some white pine and some spruce.” 

Huntington Taylor, general manager of the Ed- 
ward Rutledge Timber Co., has just been made a 
trustee of Whitworth College, located on the out- 
skirts of Spokane and has accepted the position 
it was announced this week by Dr. W. H. Robinson, 
the new president of the college. It is interesting 
to note that Dr. Robinson’s mother was a grad- 
uate of Vassar College, of which Mr. Huntington’s 
father was president and was granted her diploma 


by him, 
NEW ORLEANS, LA. 


Aug. S.—In a series of “constructive criticisms” 
of New Orleans harbor facilities, printed in a 
local paper, John H. Bernhard, a widely known 
engineer who organized and directed the Alabama- 
Mississippi Transportation Co. in pre-war days, 
calls attention to the lack of adequate facilities 
for handling export lumber at New Orleans. “We 
have no facilities whatever,” he asserts, “for the 
accumulation and handling of lumber; no lumber 
cranes, pools, assorting and storage places where 
lumber would have been held available for prompt 
and economic delivery. We should be the market 
and storage place for lumber, with a_ storage 
capacity of 100,000,000 feet (one firm alone held 
here in the summer of 1919, under these adverse 
conditions, 20,000,000 feet in private storage), 
where our own forest products would meet the 
lumber from South America and the Northwest- 
ern States. Now, forced thru sheer necessity and 
fighting for existence in this present-day struggle 
for life, some private interests are seriously con- 
sidering making such investment and would have 
done so long ago had it not been for the monopoly 
of public ownership. Some such steps have already 
been taken across the river, and some day, if we 
don’t get busy quick, we may again tell each 
other what might have been.” Local lumbermen 
have repeatedly called attention to the great need 
of one or other of these facilities, and at the 
request of local members of the Southern Lumber 
Exporters’ Association, the dock board is now, 
with its engineers, considering the feasibility of 
providing crane and derrick equipment for the 
handling of heavy timbers from car to wharf and 
wharf to ship: 

From Belzoni, Miss., it is reported that the 
Hardwood Lumber Co., operating a mill near that 
place, is making a preliminary survey of a logging 
line to connect its plant with Gordon Lake, with 
the idea of logging by rail during high water on 
Honey Island, where much of its timber is situ- 
ated. 

The pulp mill under construction at Bastrop, 
La., is reported to be nearing completion, and 
plans are maxing for placing it in operation early 
in October. The plant is being erected by the 
Bastrop Pulp & Paper Co., a million-dollar cor- 
poration headed by L. H. Fox, of Kansas City, 
as president and treasurer, and R. J. Cullen as 
vice president and general manager. Mr. Fox is 
also president of the Kansas City Packing Box 
Co. and the Kansas City Fibre Box Co., the latter 
using about 100 tons of container board, a paper 
product, daily. The Bastrop plant, which will 
havea capacity of 60 tons of dry pulp per twenty- 
four heurs, will be used to supply Mr. Fox’s Kan- 
sas City fibre box enterprise with its “raw mate- 
rial.” Situated in the center of a natural gas 


field, the new pulp mill will use gas as fuel and 
draw its wood supply from a tract of approximately 
200,000 acres of second growth shortleaf and lob- 
lolly pine, which under scientific forestry will 
perpetuate itself. 

A. P. Frymire, for some time assistant manager 
of the Louisiana Red Cypress Co., retired from 
that post last week to engage in the practice of 
law, having formed a partnership with a well 
known local attorney. Before joining the big 
eypress company’s executive staff, Mr. Frymire 
served as cashier of the American Bank of this 
city. The wide range of his business experience 
and the large circle of his acquaintance should 
prove valuable assets to him in the practice of 
law. 

L. W. Gilbert, manager of the Dibert, Stark & 
Brown Cypress Co., of Donner, La., was last week 
elected president of the Houma-Terrebonne Asso- 
ciation of Commerce. Mr. Gilbert has served 
since its organization as first vice president and 
his promotion was voted by the association di- 
rectors as recognition of and reward for his ex- 
cellent service as “second-in-command.” 


JACKSONVILLE, FLA. 


Aug. 8.—Conditions in and around Jacksonville 
remain quiet, with no advance in prices at the 
mills. Wholesalers report some orders and a con- 
siderable volume of inquiry. Building is going on 
steadily and demand for building material is good, 
particularly for 3 and 4-in flooring and No. 1 com- 
mon and better. Business at the port of Jackson- 
ville for water shipment is on the increase, and 
the regular steamship lines report demand for 
space increasing. Most of the business moving 
over regular coastwise lines is for delivery on cars, 
which shows that the excessive rail freights are 
turning lumber back to the water routes. Several 
charters have also been reported for sail tonnage to 
eastern ports. On the whole there is a better tone 
and more optimistic feeling in all quarters that 
things are on the mend, and while prices still re 
main low dealers generally are more hopeful and 
more willing to swap the grouch for the smile. 

Among the visitors noted here the last week 
were H. V. Woodcock, of the Wisconsin-Alabama 
Lumber Co., Sylacauga, Ala.; Thomas Hamilton, 
general manager of the Standard Lumber Co., Live 
Oak, Fla.; J. H. Loughridge, of the Weaver-Lough- 
ridge Lumber Co., Boyd, Fla.; Norman Hopkins, 
of the Rock Creek Lumber Co., Hampton Springs, 
Fla., and George E. Watson, secretary of the South- 
ern Cypress Manufacturers’ Association. 


MOBILE, ALA. 


Aug. 8.—Lumber movements in this market have 
been smaller during the last week or two than 
for any similar period in several months, due partly 
to the time of year and partly to the hurricane 
season in the Gulf and Caribbean Sea, ordinarily 
comprising July, August and September, which cur- 
tails the departure of sailing vessels. Some encour- 
aging inquiries are being received by local dealers 
and mill men, but none of these has materialized 
into sales of any magnitude. Reports of prepara- 
tions to start idle mills at the first signs of im- 
proved conditions are heard, and by September it is 
believed the cut in this district will be largely in- 
creased. Local building operations continue to call 
for moderate quantities of lumber, and projects an- 
nounced for fall are expected to keep the market 
comparatively active. 


JACKSON, MISS. 


Aug. 9.—The southern pine situation in this sec- 
tion has not shown any material improvement over 
last week. Inquiries were more numerous and 
orders in just a little larger volume. Mixed cars 
continue hard to fill. The only advance in price 
was on No. 1 lath, which are very scarce and 
being sold at $4.50 f.o.b. mill. 

The weather has been dry and hot in this sec- 
tion for some time, which has enhanced the cot- 
ton crop prospects. This has created a much 
better feeling. Local sales of Mississippi mills 
are the heaviest known for years. 

Local hardwood lumbermen report more numer- 
ous inquiries this week, but orders were no more 
plentiful. There is great scarcity of upper grades, 
and it is believed the needs of consumers will force 
them to turn to the lower grades, which are abun- 
dant. Low grade stock moves slowly and at prices 
below cost. Some inquiries have been received 
from automobile manufacturers and this business 
is expected to get better all the time. Large 
amounts of hardwood are going into buildings, but 
this will not hold up, as building will be lighter 
from now on. Sash and door people require a 
great amount of material and box manufacturers 
are using much low grade stock. There have been 
no changes in prices. 

The W. C. Wood Lumber Co. has transferred its 
logging operations from Belpine, near Braxton, 
and into the down storm timber in that section. 
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Big Values For 
Keen Buyers 


Retailers who look to sales possibili- 
ties will readily see the advantages 
of our 


Rift Flooring 


Its wearing qualities appeal to build- 
ers—making it a good seller. 


Aso yard and shed stocks, 
timbers and R. R. Materia. 


antla Lumber Co. 


Holt, Florida 


Ge Lek 


RED GYPRESS 


Longleaf Yellow Pine Timbers 
Shortleaf Finish, Flooring, Ceiling, Siding, Etc. 
SOUTHERN HARDWOODS 
Aycock- Holley Lumber Company 
Cable Address—*‘AHLCO’’ Jacksonville, Fla. 

















We Furnish Everything in 
_ ROUGH AND DRESSED 


Gulf Red Cypress 


Our wood is more even in color and 
texture and runs uniform in quality, 
In the Heart = millwork and grades. 
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Mills: Jacksonville and Sumner, Fila. 
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Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler *’ 


The Alger-Sullivan Lumber Co. 
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THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
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ae and — thousand feet. seventh edition, at 
book every lumberman can use, Price — 

in leather, $8.50. AMERICAN LUMBERMA » Publish- 
ers, 431 S. Dearborn St., Chicago, Tl. 
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Fix Your Credit Loss 
in Advance 


You can state pretty pect A every 
item in your-over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more of 
a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the »>xcess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded, 


Over $9,500,000 paid to our 
policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 


511 Locust St. {141 Marquette Bldg. 4 Maiden Lane 
St. Louis, Mo. Chicago, tl. ew York, N. Y. 


























ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING -: TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW Hoye LA. 
Hibernia Bank Bldg. Bisbee, Bldg. 


Gen’l Office—2200 Insurance Exch., CHICAGO 


JACKSONVILLE, FLA. 








GILBERT NELSON & CO. 


Public Accountants 


600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 











Practical Books 


for Lumbermen 


The Organizatfon of the Lumber Industry, By 

Wilson Compton, Ph.D. It represents the most 
thoro and comprehensive study of the lumber 
business thus far undertaken by a competent 
economist. Is not a compilation of theories, but 


m. 
be in ona | lumber library in the United S 
Contains er Rey eee. ‘Gloth 
bound—-54 a. th 28 diagrams and 12 im- 
portant statistical tables. Price $2, postpaid. 


The Lumbermen’s Building Estimator is a new 

and valuable calculator just placed on the mar- 
ket. It offers you a short cut to determining cost 
of a completed ae The author, Mr. Holt, 
is a practical retail lumberman of long expe- 
rience. He developed this method of figuring 
building cost in actual practice and it was thor- 
oughly tested before it ay evolved in the 
form of a leather-bound book of convenient pocket 
ee Pi containing 148 pages. Price pre- 
pa ; 


Lumberman’s Building Estimator, $6.00 prepaid. 
Blank Holtbids for Houses, 60c per pad, prepaid. 


Blank Holtbids for Barns, 30c per pad, prepaid. 
Pads contain 20 blanks, 


Inventory Record saves work. In copying the 

list of stock, you save the writing of at least 
100 words to the page. Prevents errors by a 
separate column space for each figure under print- 
ed heads. The stock will be so listed that even 
the shrewdest insurance adjuster could hardly 
contrive to misinterpret its es Lasts for 
ee Price, delivered, $4.75. 


44 Ralph C, Bryant. Covers all the 
eo of barvesting saw timber and tan bark 
and turpentine, and includes log transportation 
by both rail and water. The only available work 
Said $316 devoted to this subject. Cloth, pre- 
pa . * e 


Lumber Moeutnetesing Accounts. A practical 
manual of bookkee seeping for the sawmill. By 

Arthur Jones, certified public accountant, the 

only book in this field. Cloth, prepaid, $3.00, 


American Lumberman 
431 South Dearborn St., Chicago 








LAKE CHARLES, LA. 


Aug. 9.—The lumber market has seen no im- 
portant change. The demand which sprung up in 
June and July has not slackened, tho it can not 
be said that it has improved. The trade naturally 
expected to experience a continued improvement, 
but indications at present would not point to any 
great change for the balance of the year. There 
seems to be no desire on the part of the buying 
public to undertake any large program at present, 
due both to high prices prevailing in other com- 
modities and to the excessive freight rates. In- 
quiries from the railroads continue to come in 
spasmodically, but the big demand has not mate- 
rialized and probably will not do so for some 
months yet. 

The retail trade is enjoying a fairly active trade 
from the building public and the boom which 
started several months ago is continuing with in- 
creasing force. However, most of the building is 
confining itself to residence and practically no 
larger undertakings are being considered at this 
time. 

Prices are holding their own, but there is very 
little improvement being noted. The unusual con- 
dition of production, shipments and orders being 
at a parity seems to mean only that mills are cut- 
ting only just enough to take care of their out- 
standing orders and that buying is being done from 
hand to mouth. 


WARREN, ARK. 


Aug. 8.—Last week’s most important develop- 
ment was lower prices for common stock, the offset 
to this being a better and more encouraging tone 
from some quarters. Uppers have held their own 
and there has been practically no softening in upper 
finish and floorings. Inquiries have been good, 
quite a few from all sources—retailers, industrials 
and the railroads. The railroads have been buying 
a fair quantity of stock. Most of the orders, how- 
ever, continue to come from the small dealer and 
to be for mixed stock. Stocks at mills are still 
pretty badly broken and mixed orders are hard to 
place. The number of orders booked in this sec- 
tion last week were fewer than for any previous 
week for the last several months and the average 
price was lower on account of the decline in com- 
mon stocks. The weather this week has been good 
and no mills have lost any time on account of not 
having sufficient logs in the ponds to operate. The 
labor supply is plentiful and there are enough of 
cars. 

The hardwood situation is practically un- 
changed, Not much demand and prices are weak. 
Hardwood flooring has moved quite well. Some of 
the hardwood mills are curtailing production. 


ELKINS, W. VA. 


Aug. 8.—The first few days of July brought no 
change in the lumber situation in West Virginia. 
Railroad buying is light, altho most railroads have 
their specifications prepared so that as soon as 
funds are available orders may be placed. Prices 
have undergone no change; if anything, they are 
a bit softer as the result of the feeble demand. As 
a general rule producers are not willing to make 
any concessions in price merely for the sake of 
securing orders. For the most part mills thruout 
the State are closed down. A few resumed opera- 
tions, but only for a short period. 


BEAUMONT, TEX. 


Aug. 8.—There was little change in the southern 
pine market last week. The only consolation manu- 
facturers had was that they were one week nearer 
harvesting time when they expect a general re- 
vival of business with the country yards. This will 
naturally be reflected in the city yards, especially 


. those cities in the agricultural districts. 


With a weak market, manufacturers have been 
rushing out all orders promptly. with a two-fold 
purpose. They want to clean the slate for fall 
business and when lumber is rolling they are not 
bothered with cancelations. Practically all the 
mills are running full time with some planers put- 
ting. on night shifts to take care of the output. 
Should the expected September business material- 
ize, it will necessitate putting on night shifts at the 
mills in many plants. 

Many orders have been placed by retail yards 
during the last week for immediate shipment, but 
the scramble for this business has not had a very 
favorable effect upon the price. Millmen, however, 
are feeling more encouraged over the railroad out- 
look. ‘There were more inquiries received last week 
than in any week recently. A number of orders 
were placed for ties and timbers and car material. 
Huropean export orders have been very slim, those 
coming in being mostly for parcel shipments. 
Stocks at all the mills are badly broken, the most 
noticeable shortage being in all grades of B&better. 

Cars are very scarce, but no real shortage has 
shown up so far. The wheat movement is now 


well under way and millmen do not get cars with 
the ease they did thirty days ago. They have to 
do some “fussing,” but have been able to fill all 
orders. 

There has been little or no change noted in hard- 
wood conditions. Upper and thick items are scarce 
and firm, while low grade stocks are plentiful and 
weak in price. Production is at a standstill. In- 
quiries are perhaps more numerous, but the total 
of actual transactions continues small, and orders 
placed are obviously for immediate needs only. It 
is thought that the prospects of lowered freight 
rates tend to keep buyers out of the market, while 
for the same reason mills are inclined to refuse 
long time deliveries in view of the fact that present 
f. o. b. mill values are below the cost of production 
and likely to stiffen following any reduction in 
transportation rates. 


LAUREL, MISS. 


Aug. 8.—While advising that there really is 
nothing of interest to report regarding the southern 
pine market, and that conditions are very much 
the same as they have been for several weeks 
past, some of the local manufacturers are of the 
opinion that the turning point, if not already 
reached, is near at hand. One who is heavily in- 
volved and who did not look for a change for the 
better until well after the first of the new year, 
says he now hopes his judgment will be discounted, 
and adds that the continued optimism of lumber 
manufacturers in general, nothwithstanding adverse 
conditions past, present, and probably future, is 
something wonderful to him, and he believes that 
spirit, coupled with faith in the country to the 
limit, will aid much in a quick return to normal 
conditions, once the corner has been well turned. 

Mills that specialize in car materials are finding 
some satisfaction in the renewed demand for those 
items and believe it will result in a material ad- 
vance in prices soon. 

Yard and shed stock is still dull and while tim- 
bers for interior use are in better demand. 

H. C. Miller, northern representative of. the 
Marathon Lumber Co., with headquarters at Mil- 
waukee, arrived in Laurel Friday to relieve M. H. 
Bissell, sales manager, who will spend his vaca- 
tion in Maine and other northern points. 


HATTIESBURG, MISS. 


Aug. 8.—Orders for railroad and car material 
are a little more plentiful and inquiries are com- 
ing freely. Decking demand has been good and this 
stock is becoming somewhat scarce. High grade 
shed stock in finish and worked stock is strong 
and is scarce. Mixed car orders continue to come 
in and are becoming harder to place, as stocks are 
still more or less broken. There is an increased 
demand for hewn ties both in hearts and saps, but 
the price is weak. Production is running along 
about the same with no indication of an increase 
during the next few weeks. Indications lead oper- 
ators to believe that within the next thirty days 
the demand will be much stronger and prices on 
the upward trend. 


NORFOLK, VA. 


Aug. 8.—Demand for North Carolina pine has 
been slightly heavier during the last week and, 
judging from inquiries now being received, busi- 
ness in the near future should remain at a good 
clip, and some of the items which have been moving 
very sluggishly should show more life. The feeling 
is prevalent that the worst is over and, while con- 
ditions may not improve rapidly, they are expected 
to do so gradually. Some North Carolina pine mill 
men predict that business in the early fall will be 
such that prices on box lumber will advance, prob- 
ably as much as $3 per 1.000 feet. Business may 
be good, but advances will be slow, as the surplus 
of low grade rough lumber is rather large and 
until this is largely cut down buyers will have the 
upper hand. Prices generally are very firm and, 
strange to say, much business offered at very low 
prices is being turned down, altho the millmen 
would like to move some of the stock called for. 

Production of North Carolina pine is slightly 
larger, but at the same time orders for the last 
two or three weeks have about equalled production. 
Those mills now closed down have no intention of 
starting up again until conditions grow much bet- 
ter; so production can not for some time be largely 
increased. 

There has been a very good demand for 4/4 edge 
No, 2 and better during the last week, and inquiries 
are still coming in freely. Prices are stiff, due to 
small stocks available for prompt shipment. Five- 
quarters, 6/4 and 8/4 edge in solid and mixed car 
lots are also selling freely, much new business com- 
ing from New England territory, upper and lower 
districts, The supply of edge is limited, and with 
good demand there is no excuse for giving cortces- 
sions. No. 2 and better stock widths, rough and 
dressed, are also active, and there has been an im- 
provement in demand for No. 3 lumber and Nos. 
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1 and 2 bark strips. Wholesalers in New England 
report more optimistically regarding business con- 
ditions. 

There has been a better demand for 4/4 edge 
box in small lots, dressed, resawn, and dressed and 
resawn, and larger orders are being placed by box 
plants in the Hast, altho extreme caution is still 
being exercised due to fear that the market will go 
lower. Competition is keen for this class of stock, 
it is true, but’ many mills have hit the price bot- 
tom and can not afford to go lower. If existing 
quotations are maintained for any length of time 
it will inspire confidence on part of buyers and 
cause larger purchases. Stock box is in good de- 
mand, with 6-, 8- and 10-inch short. Five-quarters 
and 6/4 stock box is being inquired for freely from 
Pittsburgh and Ohio territory. No. 2 edge and 
stock box move better, 6- and 8-inch being 
more popular than other items. Box barks are a 
trifle more active, but large consumers have not 
come on the market as yet. Prices of low grade 
rough lumber show no change. 

There is still a good demand for flooring, ceiling 
etc., and this is apt to continue. Roofers, after a 
slight quiet, are increasing in sale and prices have 
immediately begun to harden. Two and one-half- 
inch No. 2 and better flooring is particularly active 
at very good prices. Building prospects all over 
the Atlantic seaboard are improving and the calam- 
ity howlers are gradually losing caste everywhere. 


ST. LOUIS, MO. 


Aug. 9.—Altho 1,001 permits for improvements 
were issued in St. Louis during July by the build- 
ing commissioner as against 784 in July of last 
year, a decrease of 217 permits, the total value of 
the improvements in July, 1921, was $1,780,640 
less than in July, 1920. Last month the estimated 
cost of new buildings was $807,370 and alterations 
$310,845, a total of $1,118,215, as'against $2,898,- 
855 in July, 1920 

According to the report of the Merchants’ Ex- 
change, 8,216 cars of lumber were shipped from 
St. Louis during last month, as against 6,174 cars 
in July, 1920, a gain of 2,042 cars. Receipts dur- 
ing last month were 9,946 cars, as against 10,727 
cars in July, 1921, a loss of 781 cars. The Pitts- 
burgh, Cincinnati, Chicago & St. Louis Railroad led 
in shipments, with 1,377 cars, while the Illinois 
division, St. Louis, Iron Mountain & Southern 
Railroad, was first in receipts with 3,432 cars. 

The Lumbermen’s Exchange of St. Louis is ex- 
pected to send a delegation to join the Chamber of 
Commerce party which will visit Sedalia next Fri- 
day. The occasion will be St. Louis Day at the 
Missouri State Fair, where the State’s centennial 
celebration is being held. 

J. A. Meyer, secretary Consolidated Saw Mills 
Co., departed last week for California. He will 
remain away for several weeks. 


ATLANTA, GA. 


Aug. 8.—There has been virtually no change in 
prices of southern pine in this section during the 
last fortnight. A slight improvement in market 
conditions is noted by retailers, both inquiries and 
orders picking up gradually. Building thruout this 
section is primarily responsible for the increase in 
business. The wholesalers also report that sales 
are picking up. 


SHREVEPORT, LA. 


Aug. 8.—The market continues to show more life 
and demand is unmistakably growing heavier. The 
larger mills report a considerable increase in rail- 
road orders. One large mill in the Alexandria dis- 
trict agvises that it has taken on all it can handle 
for several months. Wholesalers and mills in the 
Shreveport district report considerable railroad in- 
quiry and a good many of the wholesalers find them- 
selves unable to quote from their usual sources of 
supply owing to a curtailment of output that would 
be serious if demand should suddenly exert a sharp 
pressure, 

The larger mills report that they are not in posi- 
tion to take on a large amount of railroad business 
owing to very light stocks. Retail yard demand is 
also increasing very remarkably and reports from 
Oklahoma would indicate a very sharp revival of 
business in several sections of that State. This is 
largely due to agricultural demand, as the low price 
of oil is not stimulating the use of any oak or pine 
rig material. There is considerable demand for 
dimension, boards, mixed cars of flooring, drop 
siding and other shed stock, and reports from Okla- 
homa City indicate that retailers in that section 
carry very light stocks and are sending out a good 
many orders for quick shipments to fill out depleted 
stocks. The situation seems to be improving both 
as to demand and prices. The wholesalers and 
mills report that they are getting the prices they 
quete with less difficulty and are making very few 
concessions. The mills are still needing timber 
business, but demand bids fair to supply the lack 
very soon, 


- needs, and largely in the better grades. 


TUSCALOOSA, ALA. 


Aug. 8.—Local dealers report some improvement 
in the southern pine situation during the last 
week. Possibly more business was booked during 
the last week than during any other week for the 
last two months. Inquiry is fairly plentiful and 
prices are about the same on common grades. 
High grade flooring and finish have advanced sev- 
eral dollars in price. The demand for this class 
of stock exceeds the supply. Weather and labor 
conditions are good. Production is about 20 per 
cent of normal and shipments about 40 per cent of 
normal, Orders are about the same as shipments. 


BALTIMORE, MD. 


Aug. 8.—That the lumber trade here has en- 
couraging aspects may be gathered from the esti- 
mates of some of the largest producers. Speak- 
ing of business in southern pine, Richard N. 
Jackson, vice president of the E. E. Jackson Lum- 
ber Co., which operates a large plant at Riderwood, 
Ala., said the other day that the plant was run- 
ning six days a week with full crew, and that good 
cuts were being made. He added that a fair de- 
mand prevailed for some of the better grades of 
lumber, and that acceptable prices were being 
realized. Thus B sap flat flooring, for instance, was 
bringing $57.50 in New York, while B sap rift 
flooring was being sold there at $74 per 1,000 feet. 
Mr. Jackson admitted, however, that such stocks 
as Nos. 3 common and 4 common moved slowly, 
with prices obtainable at the mill no better than 
$6 and $4, tho there were indications of a gradual 
improvement in the situation. 

Parker D. Dix, secretary of the Surry Lumber 
Co., stated that his company had made some good 
shipments of North Carolina pine lately and that 
stocks at Dendron were being reduced with en- 
couraging rapidity. Furthermore, that prices asked 
have been secured, and that instances of hesitancy 
had been followed by acceptance of orders on the 
basis quoted, indicating that wants were on the 
increase and that stocks were smaller than many 
persons supposed. This company closed its three 
sawmills some weeks ago, but keeps the planing 
mill in operation. 

Richard E. E. Jackson, president of the E. B. 
Jackson Lumber Co., is spending several weeks on 
a vacation on the Maine coast. 

Frank Heim, of Richard P. Baer & Co., is on a 
trip to the hardwood producing sections of West 
Virginia to study trade conditions and perhaps to 
take up some stocks of lumber suited for his firm’s 


business. 
PHILADELPHIA, PA. 


Aug. 8.—Business here last week has been 
spotty, but the general reports show that volume 
of sales has increased, altho at probably lowered 
average prices. Most lumbermen feel that this is 
really a good sign, provided demand does not re- 
turn too quickly and force prices to a point where 
a recession will be necessary. Many of those who 
are in the habit of analyzing the market feel that 
the bottom has been reached, both in prices and 
in dullness, and that after this month, and pos- 
sibly before the end of this month, prices will have 
started on a rise that will continue for some 
years with only few fluctuations. Robert G. Kay, 
one of the veterans in this territory, says that 
“lumber bought in August, 1921, will be cheaper 
than at any other time within three years from 
that date.” R. Wyatt Wistar, secretary of the 
Philadelphia Wholesale Lumber Dealers’ Associa- 
tion, feels that while there may, and probably will 
be some improvement this fall, there can be no 
real resumption of building activity until freight 
rates take a material drop. The Philadelphia re- 
tailers are feeling better than they have for some 
time. There is more new building work going on, 
alteration, repair and addition work is increasing, 
and a number of big jobs of a public and semi- 
public nature have been given out during the last 
week, and more are being bid on. 

Planing mills, trim men and general contractors 
are busier, and while the yards in the city are 
getting their turn, the suburban and seashore 
yards, which have been so busy, are beginning 
to slacken in some districts. Wholesalers are 
getting more inquiries from the yards out of town, 
however, for many of them have let their stocks 
get low and fear that prices may advance. Con- 
siderable business is being placed with the whole- 
salers on confidence, without prices, for certain 
items are hard to get, altho prices are low. Box 
makers report a little better business, but largely 
in specialties, as exporters are still quiet. 

There is a steady, altho light, demand for hard- 
woods, most of the business being for immediate 
Prices 
vary considerably on the lower grades, but the 
upper grades are steady, with small supply in 
sight. Hardwood flooring is fairly active, at 
lower prices, and there is a lot of oak moving. 
Maple, birch, beech, chestnut, ash, basswood, gum, 
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We Reach All Markets 


with equal facility inasmuch as we have 
access to all transcontinental lines, so 
you need not hesitate to send us your 
orders for 


Vertical Grain and Flat Grain 
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Fir Lumber, Hemlock Boards and Shiplap. 


The uniformity of our quality, millwork 
and grading will bring you repeat orders. 
Let us prove it. 


Straight or mixed car orders solicited. 
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California’were Pine 
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Shaw Bertram Lumber Co. 
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A Good Tip 
For Buyers 


seeking a dependable supply 
and adequate facilities for 
handling rush orders, is to tie 
up to us for 


Western White Pine 
We specialize in the manufacture of 

Western Pine, SHOP AND 

FirandLarch, BOX LUMBER 


Yard Stock. Have complete stock of 
4-4”, 5-4”, 6-4” and 8-4” 
MILLS: Loon Lake, Wash.,Deer Lake, Wash., Plains, Mont. 


Pine Zone Lumber Co. 


Manufacturers and Wholesalers 
Home Office, SPOKANE, WASH. 
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MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
**‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill, 


poplar, hickory, cherry and the fancy woods are 
all moving in small volume, but mostly at buyers’ 
prices. Low grade white pine is offered freely, at 
lowered prices, but there is not enough high grade, 
and prices are firm. Spruce is inactive and prices 
are soft. Hemlock is showing better activity, but 
prices have not recovered. Cypress is moving in 
fair volume, the greatest demand being for the 
better grades, but the lower being moved on price. 
Southern pine demand, especially in timbers, is 
better, and there is a tendency to better prices. 
Building sizes and boards are also a little more 
active, but still at low prices. North Carolina 
prices are soft, but are on the way to tightening, 
as the available supply is low and the demand is 
increasing. Flooring is especially active in the 
better grades. Shingles are still active in the 
suburbs, but at low figures, while lath are active 
at good figures. ~ 


Horace E. Bates, treasurer of the Brown-Bates 
Co., wholesaler, of this city, has left the concern 
and he and his family have moved to California, 
where it is hoped his health will improve. Mr. 
Bates sold lumber for Wistar & Underhill and 
for Bliss & Van Auken, and thirteen years ago, 
with George W. Brown, started the Brown-Bates 
Co. They have built up a fine, large business 
here, specializing in white pine and spruce, but 
doing a general business. B.S. Smith will succeed 
Mr. Bates as treasurer and the business will be 
continued. Mr. Bates is popular in the trade 
here and his many friends hope to see him recover 
and return. 


At a meeting of the directors of the Lumber- 
men’s Exchange held last Thursday, F. G. Justice, 
of Glenside, a.suburb north of this city, was 
elected to membership. 


NEW YORK, N. Y. 


Aug. 8.—A large wholesaler of lumber today 
said that Government aid for the railroads prob- 
ably will mean that the carriers will go immedi- 
ately into the market for materials which they 
have delayed buying for no other reason than that 
they lacked necessary funds. He said further that 
purchases by railroads will have the effect of caus- 
ing other industrial buying and the lumber business 
might look for a substantial boom when these 
things come true. He declares he is in a position 
to state that many railroads are suffering from 
need of lumber and that comparatively little repair 
work has been done by any of the lines within the 
last six or eight months. As a result of this, he 
asserted, much of the equipment of some of the 
lines is out of commission and it is needed badly 
to fill present needs for haulage. The dealer would 
not predict how soon the railroads would begin 
their purchases, and he explained that the roads 
themselves did not know exactly how long the 
Government would delay its financial assistance. 

Industrial buying is regarded as the thing 
needed to bring back a normal movement of lum- 
ber in the Metropolitan district. It is pointed out 
that the construction of homes is going on merrily, 
to such an extent that no one has cause for com- 
plaint, but that the industries are hanging back 
and very few of them are undertaking any con- 
struction whatsoever. It is believed that if the 
railroads took the lead other buying of an indus- 
trial nature would result aimost immediately. Not 
only does the wholesaler in question foresee pur- 
chases by the railroads, but he also says the car- 
riers must soon come to realize the immense inroads 
being made into their freight business by all-water 
competition. Water rates to New York are far 
below the all-rail schedules, and as pointed out in 
the New York letter in the AMBRICAN LUMBERMAN 
last week the receipt of large water shipments, 
both from the Pacific coast and from Maine and 
Canada, has resulted in changing the entire tenor 
of the lumber business on the Atlantic seaboard. 

Water shipments of lumber to the East in the 
last few months have far exceeded those of any 
previous year. Their receipt undoubtedly has had 
marked effect on prices, as the carriage charges 
on rough timbers, for example, is from $5 to $14 
per 1,000 feet less by water than by rail. Lum- 
bermen are using the “water shipment’ argument 
as an essential reason that the railroads can not 
hold out much longer without cutting rates. 

Mr. Ackles, of the Alton Lumber Co., of Bu- 
chanan, W. Va., arrived in New York several days 
ago after a trip that had covered the East and the 
middle West. He said he had found a vast range 
of prices. Mr. Ackles said he had found condi- 
tions improving in many localities and that he be- 
lieved the better grades of lumber would be bring- 
ing better prices before long. Mr. Ackles’ state- 
ment recalls an expression of opinion today from 
a large New York retailer. The retailer said he 
believed one fault with the price situation is that 
the wholesalers are changing too often. He gave 
his experience in these words: “I have not been 
in the market very actively for a year or more. 
The ether day I had occasion to make some pur- 
chases in certain grades of lumber and consulted 


a wholesaler. When I did not give him the order 
readily he telephoned that he could do a little 
better for me in two or three days. I figured if 
I waited a week he might do still better and con- 
sequently I am still holding out.” 

The steamer Mumaires, with 3,500,000 feet of 
Pacific coast products for the Willapa Lumber Co. 
and the Burton-Beebe Co., reached New York last 
week after a journey thru the Panama canal. The 
shipment included 750,000 feet of fir for the 
Yerks Lumber Co., Yonkers.. Part of the cargo 
was unloaded at the dock at Seventy-second Street. 
The Yerks company is now unloading its quota and 
the rest will be unloaded at the Jersey Central 
piers for dealers on the other shore of the Hudson. 

W. A. Warren has been appointed New York 
representative for the Hotchkiss Bros.’ Co., of Tor- 
rington, Conn., and has opened an office at 183 
Amsterdam Avenue. 


PITTSBURGH, PA. 


Aug. 8.—No price change has been reported dur- 
ing the last week, and the lumber business in gen- 
eral shows very little activity. Wholesalers look 
for a slight ‘increase in business about the first 
of next month, and a substantial improvement 
around the: latter part of October. 


KANSAS CITY, MO. 


Aug. 9.—Following the improvement in the south- 
ern pine market, hardwoods are showing signs of a 
turn for the better. Conditions in the hardwood 
market have been very unsatisfactory all this year 
and a substantial improvement in the demand for 
the various woods would indicate that general busi- 
ness conditions were getting back to. normal. A 
renewed demand for hardwoods would greatly en- 
courage lumbermen, as it undoubtedly would be 
followed by a general improvement in the market 
for fir, western pines, cypress and redwood. 


MINNEAPOLIS, MINN. 


Aug. 10.—Norman Lind, formerly located at 
Everett, Wash., but more recently engaged in the 
wholesale lumber trade in New York, was here 
last week visiting his parents, and is going west 
to locate once more in the Sound country. He 
has been specializing in cargo shipments to Euro- 
pean countries. 

The Clear Lake Lumber Co., of Lake, Wash., 
has gone on a double shift basis, according to 
word received here by J. H. McArthur, the local 
representative. Cedar logs are being cut nights, 
and a good stock of cedar siding is being accumu- 
lated. 

Cc. J. Boyle, of Clinton, Iowa, buyer for the 
Eclipse Lumber Co.’s retail yards, was here the 
other day after an automobile vacation trip into 
Wisconsin. 

Harry L. Bratnober, general manager of the 

Central Warehouse Lumber Co., is back from an 
eastern business trip on which he visited branch 
offices of the company. C. P. Bratnober, president 
of the company, is back from an extended stay on 
the west Coast, where he spent three months at- 
tending to business matters. He expects to return 
to the Coast in a few days. C. A. Kendall, south- 
ern Minnesota representative of the conipany, has 
returned from a vacation trip to west Coast points, 
which included a visit to their mills. 
, Harvey Warner, formerly of this city but later 
with the Pioneer Lumber Company of Seattle, was 
here last week and announced his new connection 
with the McGillis & Gibbs Co., of Milwaukee, where 
he has gone to assume his new duties. 


DULUTH, MINN. 


Aug. 9.—While retail yards in this city and in 
towns thruout the territory are doing a fair, sea- 
sonal business in some classes of lumber, and plan- 
ing mills and interior finish plants have been able 
to keep going steadily in supplying materials for 
the erection of moderate priced houses, no new 
bookings from eastern jobbers were reported on 
this market recently. The last of the cargo lum- 
ber sold for eastern destinations cleared from here 
last week for Cleveland. It was a mixed lot of 
760,000 feet of norway and spruce dimension, and 
white pine No. 3 and better, and it came from the 
yards of the Virginia & Rainy Lake Co. at Vir- 
ginia. That company is still operating its large 
mill there day and night shifts, with just sufficient 
earlot lumber going out to keep its yards from 
becoming completely clogged up. The company has 
sent out a gang of men to place its northern Min- 
nesota camps in shape for winter logging. 

The mills of the Cloquet Lumber Co. and of the 
Northern Lumber Co. at Cloquet are working 
steadily. The Weyerhaeuser interests there are 
completing the installing of a wood conversion 
plant, one of the first of its kind to be established 
in the United States. It is proposed to make build- 
ing boards out of compressed sawdust, knots and 
other waste products about sawmills that hereto- 
fore have been burned up for fuel. The process 
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has been given complete tests, and they proved so 
meritorious that the management of the company 
felt justified in engaging in the project. 

Quotations in Minnesota white pine lumber are 
about unchanged on this market, the tendency 
being firm on the upper grades while in the lower 
grades moderate concessions are being made in 
order to reduce stocks that are accumulating in 
mill yards. Some operators have reported that 
their stocks to make up carlot shipments of the 
best mixed boards are relatively, light, while they 
are overburdened in the lower grades. That con- 
dition is attributed to the limited buying by cor- 
porations which in other seasons were steadily in 
the market for box lumber and grades that have 
ordinarily been, taken by the railroads. 

Robert Scott, manager of the Dunka River Lum- 
ber Co,, at Fairbank, Minn., was a_visitor in 
Duluth during. the week. He reported that he had 
received an order that cleaned up the balance of 
his mill’s lath cut for last season. They were mainly 
No. 3 grade, Nos. 1 and 2 grades having been sold 
early in the spring. 


ABERDEEN—HOQUIAM, WASH. 


Aug. 6.—Seven vessels *of the Coast lumber fleet 
arrived here last week. The Carlos, of the Donovan 
Lumber Co., loaded for a return trip to San Pedro 
at the Donovan mill: the Oregon loaded at the 
Western mill; the Idaho at the Wolson Bros. mill; 
the San Jacinto at the B. K. Wood Lumber Co.’s 
mill ; the Helene at the Bay City mill; the Shasta at 
the National Lumber & Manufacturing Co., and the 
motorship Lassen at the E. K. Wood Lumber Co. In 
addition to the Coast fleet the big freighter Kennicot 


earried about a million feet of lumber from the ° 


National mill to the east Coast, returning by way 
of San Francisco. The Ella A. cleared from the 
Eureka Cedar Shingle & Lumber Co.’s mill for 
Callao, Peru, and the Aden Maru cleared for Yoko- 
hama with a cargo of lumber from the Grays Harbor 
Lumber Co. 

Zarl B. Simonson, Chicago, of the Simonson 
Lumber Co., has been visiting on the harbor during 
the last week. Mr. Simonson was formerly con- 
nected with the North Western Lumber Co., of 
Hoquiam. : 

Two of the Coats-Fordney Logging Co. camps will 
reopen next week. About seventy-five men will be 
employed. The plants have been closed since June 
11. Other camps will be opened as conditions im- 


ae WANCOUVER, B. C. 


Aug. 8.—At the session of the Victoria Economic 
Council, held in Victoria, B. C., which was attended 
by delegates from nearly every public and semi- 
public body, a scheme for the relief of unemploy- 
ment problems was submitted. It was that the pro- 
vincial government should spend a sum of money, 
say $10,000,000, to be used this winter and all the 
year round in a scheme of reforestation and to es- 
tablish a forest nursery. That amount of money 
would last a long time and would provide a safe 
investment, and in fifty years, or some such period, 
there would be 100 percent return in the timber 
grown. 

Logs scaled in June totaled 173,946,005 feet, 
compared with 182,078,643 feet in the same month 
a.year ago. The total for the first six months of 
this year is 864,510,528 feet, or 66,585,268 feet 
less than for the corresponding period in 1920. 

For the first time in the nistory of the work 
of the forest branch an injunction has been obtained 
to restrain a mill from operating its mill burner 
for the reason that it constituted a menace to sur- 
rounding timber. The Green River Lumber .Co. at 
Rethel, on the Pacific Great Eastern Railway, was 
charged with an infraction under the act because 
of the dangerous burner and the injunction was 
granted pending the trial of the action. 


TORONTO, ONT. 


Aug. 9.—There is apparently no disposition by 
retail lumber dealers in Ontario to exhibit more 
activity in their buying operations than has pre- 
vailed during the last month or two. Accordingly, 
the general lumber trade situation continues very 
quiet. In most retail lumber yards stocks have 
been allowed to run down to a great extent and are 
now very low in many cases. 

The white pine manufacturing situation indicates 
that a large number of the sawmills in Ontario, 
which as a rule operate until freezing weather in 
the fall, will stop their operations this year about 
the end of August. A large quantity of dry stock 
is still on hand and producers are not inclined to 
turn out material at high cost in the face of a 
quiet market and decreasing values. During the 
coming winter it is expected that logging operations 
will be materially curtailed. 

Representatives of British Columbia mills report 
that the carload trade in eastern Canada fell off 
to a considerable extent during the latter part of 
July, previous to which there had been a fair 
demand for mixed carloads. It is expected that 
there will be a fairly good demand for British 


Columbia products on the Prairies during the ap- 
proaching fall, as a result of good crops, reports 
of which are now being received. A little more 
activity, however, seems to have developed recently 
in the eastern States. 

Uncertainty in connection with the freight rate 
situation is undoubtedly restricting the amount of 
trade at present. An application will be made by the 
Canadian Lumbermen’s Association to the board 
of railway commissioners in September for a return 
to the freight rates which prevailed previous to last 
fall. This would mean a saving of from $2 to $3 a 
thousand on lumber. 

Edward Clark & Sons (Ltd.), Toronto, have been 
appointed eastern Canada representatives for the 
Anderson-Tully Co., of Memphis, Tenn. 


SASH, DOORS and MILLWORK 














The situation in the sash, door and millwork 
manufacturing and distributing trade shows no 
material change. Some sections report slight im- 
provement, while others note some falling off in 
demand. Such ‘variations, however, are of little 
significance. The vital facts are that building, 
particularly of homes, is on the increase, general 
business conditions are improving, and retailers’ 
stocks of sash, doors and millwork are exceedingly 
low. This ought to, and undoubtedly will, spell 
good business later on. There are rumors of pos- 
sible declines in window glass in the near future, 

The following reports will give some idea of 
conditions in the sections of which the cities rep- 
resented are the centers: 

Minneapolis and St. Paul (Minn.) wholesalers 
report their demand holding up well, though or- 
ders still run pretty largely to low-priced resi- 
dence jobs. There has been no falling off in their 
trade and they are looking for a fairly active fall. 
Country trade should improve because of the 
extremely small amount of stock now in the yards. 

There is a slightly better demand for millwork, 
sash and doors in Columbus and central Ohio, at- 
tributed to the fact that many building projects 
have not advanced to a point where millwork is 
required. New work, however, is not plentiful. 
Some of the mills are fairly busy on orders booked 
some time ago, while others are operating with 
short forces. Prices have declined, and there is 
some irregularity noted. 

The door factories and planing mills at Buffalo, 
N. Y., report trade not as active as several weeks 
ago, the decline being due to the usual slackening 
at this time of year. A fair fall business is looked 
for, and many persons are expressing desire to 
build. Labor and material are on a more favor- 
able basis than for some time past. 

Special work is again to the fore at Kansas City 
(Mo.) plants and the demand for yard stock has 
fallen off sharply. A good business in specials is 
coming from the Oklahoma territory. The price 
situation still is very unsatisfactory. All jobs are 
taken away below the card. Plants here report 
they are buying lumber from hand to mouth and 
some of them say they have a lot of lumber on 
hand they would ‘like to get rid of. 

The Baltimore (Md.) sash and door men are going 
along in about the same way as of late, with orders 
more numerous than might have been supposed, 
and with the trade in good shape. Most of the 
distributers are having about as much to do as 
they can comfortably handle, and the returns, 
while reflecting the general trend of values, show 
much firmness. Tlie trade as a whole is in good 
shape and the prospects are that with readjust- 
ments effected in the building trades, the demand 
for sash, doors and millwork will take on larger 
proportions. 

Business is light at the San Francisco (Calif.) 
sash and millwork plants, with the labor troubles 
in the building trades still unsettled. Mills gen- 
erally are furnishing material only to jobs on the 
American plan. Door factories in the Bay coun- 
ties are doing a moderate volume of business and 
not depending upon San Francisco orders. Fin- 
ished door factories connected with the white and 
sugar pine mills are operating at considerably less 
than capacity. 

OPA OOOOOe I 


An AMERICAN commercial agent, passing thru 
Tokyo more than a year-ago,on his way to 
China, observed excavation work for a large 
hotel going on; little Japanese women carrying 
out baskets of earth. On his return trip about 
a year later the hole in the ground looked about 
the same size. A hustling American then se- 
cured a contract to excavate the site and finish 
the hotel within six months. Immediately a 
thrifty Japanese obtained a concession to build 
a fence around the site and charge admission 
to watch the steam shovels work, and he ‘ex- 
pects to make $50,000. 
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Art Wells, of the J. W. Wells Lumber Co., Menom- 
inee, Mich., was in the city last Wednesday. 


Paul Kendall, manager of the advertising depart- 
ment of the Long-Bell Lumber Co., Kansas City, Mo., 
spent a few days in Chicago this week. 


A. C. Quixley and A. C. Ebenreiter, of the Quixley 
Lumber Co., accompanied by their families, this 
week motored to Sheboygan, Wis., for a brief holi- 
day. 


K. L. Emmons, of Memphis, Tenn., spent a few 
days in Chicago during the week on business, calling 
on a number of his friends in the local hardwood 
trade. 


The AMERICAN LUMBERMAN is advised by Joseph 
G. Katz that he is no longer connected with the 
Bolt Lumber Co., which is located at 220 W. 
Forty-second Street, New York City. 


T. E. Jones, of the F. T. Dooley Lumber Co., 
Memphis, Tenn., was in the city during the week, 
and expected to visit various Michigan and Wiscon- 
sin points before returning to the South. 


H. B. Hewes, of the Jeanerette Lumber & Shingle 
Co., Jeanerette, La., accompanied by his wife, re- 
cently passed thru Chicago bound for Canada, where 
they expected to spend a month’s vacation. 


Harry B. Waite, of the H. B. Waite Lumber Co., 
Minneapolis, Minn., passed thru Chicago this week 
on his return from a pleasure trip in the East. 
While there, Mr. Waite among other pleasures 
toured the White Mountains. 


Charles S. Elms, timber dealer at New Orleans, 
La., was in Chicago during the week, calling on 
a number of his friends in the local trade. Accom- 
panied by his wife, Mr. Elms is on. his way to the 
Pacific coast, via the Canadian Rockies. 


C. J. Boone has been made assistant manager of 
the Philadelphia works of the paint and chemicals 
manufacturing department of the Du Pont Co. He 
assumed his new duties Aug. 1. Mr. Boone has 
been connected with the Philadelphia works for 
several years. 


Carl Benson, manager Stephenson Cedar & Lum- 
ber Co., Stephenson, Mich., was in Chicago Tuesday 
on business. Mr. Benson reports very good busi- 
ness in poles, his concern having received several 
large orders from various public utilities companies 
in nearby States. 


B. R. Lewis, of the Clear Lake Lumber Co., Clear 
Lake, Wash., was a business visitor to this city dur- 
ing the week. Mr. Lewis said that the outlook for 
business is a great deal better; that the company is 
running its mills day and night, and that it expects 
a continuous improvement in business henceforth. 


John C. Rabus has become connected with the 
sales force of the Acme Lumber & Shingle Co., and 
will represent it in the Wisconsin territory, while 
making his headquarters at the local office. Mr. 
Rabus for two years was west Coast buyer for the 
Edward Hines Lumber Co., with headquarters at 
Seattle, Wash. 


A letter received by the AMERICAN LUMBERMAN 
this week from the manager of the J. C. Ames 
Lumber Co., of Streator, Ill., contains the in- 
formation that all of the Ames interests in this 
concern were transferred to the present ownership 
some time ago and that the item in last week’s 
issue connecting Carlos Ames with this concern 
was an error. 


Adolph Pfund, secretary of the National Retail 
Lumber Dealers’ Association, this week went to 
Toledo and other Ohio centers on association busi- 
ness. On this trip he was accompanied by W. S. 
Dickason, of the Dickason-Goodman Lumber Co., 
Kansas City, Mo. Upon his return from the 
eastern State, Mr. Dickason expected to go to upper 
Michigan for a short vacation, together with his 
son. 


W. G. Wall, representing the C. H. Worcester 
Co. in Michigan, Indiana and Ohio territory, with 
headquarters at Grand Rapids, Mich., has resigned 
from this connection, effective Aug. 15. He will be 
succeeded by John Daly, who has for a good many 
years been connected with the Worcester Lumber 
Co., at its mills at Chassell, Mich. He also will 
make his headquarters in Grand Rapids. 


Dr. Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, ac- 
companied by Mrs. Compton, passed thru Chicago 
this week on their return from the west Coast. 
They expected to stop off at Bowling Green, Ohio, 
to visit the home of Mrs. Compton’s parents, before 
proceeding to their home in Washington, D. C. 











Julian Lentin, of the S. R. Taxey Lumber Co., last 
week made a sales trip to Detroit, Mich. He reports 
having found some improvement in the building 
situation there, with a fair volume of home con- 
struction going on, but says that the industrial situ- 
ation remains very quiet. The automobile industry, 


_ he found, still runs on a very restricted basis, and, 


having large stocks of lumber compared with pres- 
ent requirement, is not buying any lumber. 


The appointment of G. V. Jackson to succeed 
M. A. Stallcup as Houston representative of the 
Tremont. Lumber Co., Rochelle, La., has recently 
been amnounced. Mr. Jackson is a most aggres- 
sive young lumberman of very striking personality 
and will no doubt make numerous friends both in a 
business and social way in this territory. For 
eight years he has been connected with the Fourche 
River, Lwmber Co., at Bigelow, Ark., and for the 
last two. years and a half has been manager of 
the Avapadria (La.) office of the National Lum- 
ber CoX’ 


Oscar G. Couch, assistant manager of the 
Comer & Scearce Co., Mooresville, Ind., was in 
Chicago this week attending the Pageant of Prog- 
ress and looking after some business matters. Mr. 
Couch reports a very satisfactory business with 
the yards of the Comer & Scearce Co., especially 
those that are located in the suburbs of Indian- 
apolis, in which city there has been considerable 
building activity all the year. Mr. Couch looks 
for a reasonably good business during the fall 
months, and has an air of optimism about him 
that is natural to any one closely associated with 
Harry Scearce, one of the leading retailers of 
Indiana. 


J. H. Faust, manager of the Chicago office of the 
Faust Bros. Lumber Co., returned last week from 
Jackson, Miss., where he has spent the last two 
months in charge of the company’s mill operations 
while his brother, Carl Faust, was in Europe. The 
latter went to Edinburgh, Scotland, as a delegate 
to the International Rotary Club convention held 
there early last June, and following that event took 
a pleasure trip thru Scotland, England and various 
Continental countries. J. H. Faust reported that 
while the hardwood business showed every indica- 
tion of picking up, most of the mills in the Jackson 
(Miss.) section were closed down on account of the 
unsatisfactory price situation. 





WAGE DECISION STILL HANGS FIRE 


Judge K. M. Landis, arbitrator in the wage scale 
controversy between the building trades of Chicago 
and the two building employers’ organizations, has 
not yet rendered his decision establishing the wage 
scale for the ensuing year, and settlement still seems. 
some days distant at best. 

The delay is due to the failure of the interested 
parties to unite upon a uniform agreement regard- 
ing basic principles, working conditions etc., apart 
from wages. 

On Thursday of this week representatives of the 
employers and of forty-seven building trades assem- 
bled in Judge Landis’ court room in the Federal 
Building to receive copies of the uniform agreement 
embodying Judge Landis’ ideas, as well as such 
other matters as had been tentatively agreed upon 
in the numerous conferences that have been held, 
and to discuss said agreement. It was not expected, 
however, that final agreement would be reached at 
that meeting, but that the copies of the agreement 
would be taken away and studied at leisure by the 
various parties. 

How soon final settlement of this long drawn out 
controversy will be reached depends entirely upon 
how long it takes the parties at interest to reach 
the uniform agreement which Judge Landis holds is 
an absolutely essential preliminary of his establish- 
ing the wage scale. It is assumed that as soon as 
the parties come to agreement upon the principles 
and conditions which Judge Landis has outlined as 
essential to putting the building industry in Chi- 
cago upon a sound basis, he will announce the wage 
scales, but just how soon that will be no one can 
say. 





UP IN THE WILDS OF ALASKA 


Following out his promise made last year, Ira A. 
Minnick, president of the National Dry Kiln Co., of 
Indianapolis, Ind., has gone up into the wilds of 
Alaska in a search for big game. Under date of July 
27 he wrote the AMERICAN LUMBERMAN from Skag- 
way, enclosing a photograph, which is reproduced 
herewith, showing a steamer threading its way thru 
countless patches of floating ice. Mr. Minnick says 
in this connection: “I have seen all this but I 
doubt my eyes. I have also seen flowers blooming 
and strawberries and red raspberries ripening. It 
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Steamer Making Its Way Thru Floating Ice Near Skagway,. Alaska 


is some trip.’’” Mr. Minnick stated last year that 
he was going after some of the big brown bears 
that infest this northernmost region and it is to 
be hoped that he will be successful. Undoubtedly 
on his return he will have some interesting things 
to tell of his trip. 


_— 


MAKES AUSPICIOUS BEGINNING 


J. W. Chase, well known to thé lumber industry 
in the Northwest, has organized the Winton Lum- 
ber Co., with headquarters at 507 Gasco Building, 
Portland, Ore., the purpose of this company being 
to buy and ship western forest products. In a 
letter to the AMPRICAN LUMBERMAN, written. Aug. 
1, Mr. Chase advises.that his company began busi- 
ness that morning at 8:30 o'clock and its first 
letter was one addressed to the AMERICAN LuUM- 
BERMAN containing a subscription to that paper. 
With this auspicious beginning, the Winton Lum- 
ber Co. is without doubt assured of a long and 
profitable career, and the many friends in the 
trade of Mr. Chase extend to him their very best 
wishes for his success in this new venture. 


—~ 


THIS IS CONFIDENTIAL 


Vancouver, B. C., Aug. 6—The following has 
just been received from Aird Flavelle, this city, 
vice president of Thurston-Flavelle Lumber Co. 
(Ltd.), Port Moody, B. C., vice president of Bru- 
nette Sawmills (Ltd.), New Westminister, B. C., 
_, president of the Forestry Club, Vancouver, 

coe: £ 





_ It is really nothing important but this is just a 
line to say that William Kenneth Flavelle, jr., ar- 
rived safely last Saturday morning. He is just a 
common or garden variety of boy with (his mother 
claims) red hair, blue eyes and a snub nose, two 
hands and a pair of feet and a few other odds and 
ends thrown in for good measure. He only weighs 
seven pounds, five ounces, but for some reason his 
mother seems exceptionally proud of him. Both 
are doing very nicely. 
(Signed) Arrp FLAVELLE. 

P. S. The above information is being kept most 

strictly private and confidential. 


ORGANIZE NEW WHOLESALE CONCERN 


PoRTLAND, OrE., Aug. 6—The Cutler-Dimmick 
Lumber Co, is the name of a new wholesale lum- 
ber company just formed by two well known 
Portland lumbermen who have grown up in the 
industry, F. S. Cutler and A. A. Dimmick. The 
offices are in the Northwestern Bank Building. 

Mr. Cutler, until becoming associated with Mr. 
Dimmick, has done business under the name of the 
Cutler Lumber Co. since February, 1919, prior to 
which date he was connected with the Cutler-John- 
son Lumber Company. During the war, for about 
a year’s time he served in the aircraft production 
branch of the army. He has been in Portland 
seven years and during the earlier part of his resi- 
dence here was with the Henry D. Davis Lumber 
Co. Prior to coming to Portland he was two years 
with the Willapa Lumber Co. at Raymond, Wash., 
and before that traveled out of Kansas City, Mo., 
selling southern pine and redwood. He got his 


start in the lumber industry at Carson, La., in 
1905, has never been out of it since. 
Mr. Dimmick is a western man who has also 








A. A. DIMMICK, 


F. S. CUTLER, 
President and :Secretary-treasurer, Respectively, 
of the Cutler-Dimmick Lumber Co., 
Portland, Ore. 


grown up with the industry, for he was born in 
Marshfield, Coos Bay. He has been in the lumber 
game continuously for the last fifteen years, most 
of the time in the production end. Three years 
ago he came to Portland to enter the wholesale 
business, having been with the Paramino Lumber 
Co. and the Hart-Wood Lumber Co. He resigned 
a few days ago as sales manager for the last 
named company to become associated with Mr. 
Cutler. The Cutler-Dimmick Lumber Co. is incor- 
porated, Mr. Cutler being president and Mr. Dim- 
mick secretary-treasurer. 


MAKES ADDITION TO SALES STAFF 


Fred Kozak, who for the last three years has 
been connected with J. M. Attley & Co., has severed 
his connection with that concern and has been ap- 
pointed sales representative for the Charles L. 
Baxter Lumber Co. He will, as formerly, specialize 
in the sale of finish lumber and factory stock, and 
will cover Chicago and immediate territory. Mr. 
Kozak is a young lumberman of much experience, 
not only having sold lumber in this territory for 
a decade, but also having spent several years work- 
ing in the woods and sawmills, both in the North 
and South, which experience has given him a very 
thoro knowledge of the product he sells. He will 
make his headquarters at the local office. 


GETS AGENCY FOR SCHOONER LINE 


BEAUMONT, Tex., Aug. 9.—By placing the agency 
of the big schooner line of J. M. Scott & Co. with 
Tippin & Boyd of this city, Beaumont promises 
to regain some of its old time glory as an exporting 
point for lumber by schooner. The Scott company 
is reputed to be the largest owners and operators 
of schooners in the world, and the Beaumont firm 
has secured the agency for all Texas ports. Mr. 
Scott spent a week inspecting Texas ports before 
making a decision on this point. 

The Kirby-Bonner Lumber Co. some time ago 
selected the port of Beaumont thru which to carry 
on its export business and has already loaded out 
three of these schooners for Mexico. Two more 
are in port loading at the present time. Back in 
the fifties many schooners came for lumber to 
Beaumont thru Sabine Lake—there being no ship 
channel at that time—and it was a thriving and 
practically only business in this section until the 
railroads and steam vessels took over the business. 
The schooners gradually disappeared and when a 
channel to the Gulf was completed in 1916, steam- 
ers took over the export business, with barges 
helping out on shipments to Mexico. 





In Latin the word ‘‘quercus’’? means oak, 
and that name is retained by botanists, hence 
such terms as ‘‘quercus alba,’’ for white oak; 
‘‘quereus rubra,’’ for red oak, and so on down 
the whole list of fifty-two American oaks, ana 
more than that number in other countries. 






















All-the World Comes to the Pacific Coast for Large Timbers and Many Such Are Cut There 
Annually. A Timber Decidedly Out of the Ordinary, However, Is the One Four Feet Square by 
Seventy-two Feet Long Delivered in New York on April 21 by the Steamer “lowan” of the United 
American Lines. This Timber, or Part of It, 1s Shown Above During the Process of Loading it 


on the “‘lowan.” 
Be Used as a Dredge Spud. 
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It Is Believed to Be the Largest Timber Ever Brought Into New York and Is to 
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OVERING high 

plateaus “out 
West” are some of 
finest stands of tim- 
ber in the world. This 
timber was inaccessi- 
ble until Willamette 
pointed the way. All 
other problems of 
harvesting Western 
forests have been suc- 
cessfully met by Wil- 
lamette engineers. 


We will be pleased 
to extend our services 
in assisting those who 
contemplate opera- 
tions here, without 
charge or obligation. 


WILLAMETTE 
IRON & STEEL WORKS 
Manufacturers of 
Logging Machinery 
Portland, Oregon 
U.S.A. 
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The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 
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Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
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superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 
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had gained his first lumber experience as fore- 
man for the Proctor & Tripp firm of Peoria. In 
1884 he entered partnership with his father in 
the firm of H. & E. F. Hunter, at Henry, and 
from that the present line of lumber yards thru- 
out central Illinois has grown. For the past 
eight years the third generation, represented by 
Russell Hunter, son of Elmer F., has been closely 
associated with the management of these yards. 

Mr. Hunter served as president of the Illinois 
Lumber & Builders’ Supply Dealers’ Association 
at one time, and has been active in the National 
Retail Lumber Dealers’ Association. At the 
time of his death he was a member of the Ad- 
visory Board of the former organization, and 
was also a member of the Advisory Board of 
the Lumbermen’s Mutual Casualty Co. He was 
one of the founders of the latter and was at one 
time its vice president. 

Mr. and Mrs. Hunter went to Chillicothe in 
1892. Always a public spirited citizen he. be- 
came greatly interested in the city and in the 
work of the Congregational Church there, acting 
as deacon, or trustee or superintendent of the 
Sunday School thruout his residence there. 

Mr. Hunter is survived by his widow, the 
son, Russell Hunter, who has been associated 
with his father in the business for eight years, 
and is mayor of Chillicothe, and two daughters. 





FRANK LYONS, SR., a retired lumber mer- 
chant and formerly carriage manufacturer, of 
New York city, died at his summer home at Port 
Jefferson, N. Y., and was buried there on Aug. 3. 
Mr. Lyons was 84 years old and was a native of 
Ireland. He had been a resident of New York 
for more than seventy years. He retired from 
the lumber business eighteen years ago. <A 
widow, three sons and five daughters survive. 





JOHN BOST, for many years connected with 
northern Wisconsin lumbering concerns, died at 
the General hospital in Ashland, Wis., ‘after a 
lingering illness. He had been a lumber in- 
spector for the Stearns Lumber Co., of Luding- 
ton, Mich., for ten years,. and for eighteen years 
for the same company at Odanah, Wis. uring 
the last four. years he was lumber inspector for 
the Rust -Owen Lumber Co. at Drummond, Wis. 
His wife and four children survive. 


ROY REECE, manager of the Hartford Lum- 
ber Co., at Broomfield, Colo., died at a Denver 
hospital, Saturday, Aug. 6, from the effects of 
gas inhaled two days previous while he was 
effecting a heroic: rescue of a man_ overcome 
while sinking an artesian well near. Broomfield. 
Mr. Reece, hearing of the well digger’s plight, 
put on. the gas mask he had worn in the trenches 
overseas, and was lowered to the side of the un- 
conscious man. He attached the rope and the 
man was hauled up, but owing to a defect in 
his gas mask, Mr. Reece himself was overcome 
with gas. Three other men attempted to enter 
the well and bring up the unconscious hero, and 
the third succeeded, but the effects of the gas 
proved fatal and he remained unconscious until 
death. The well digger for whom he sacrificed 
a life is recovering. Mr. Reece was 27 years 
old. 





HENRY CRASWELL, one of the founders of 
the Hoquiam Sash & Door Factory, Hoquiam, 
Wash., died in that city on July 31, after an 
illness of a year. He was 63 years old and had 
lived in Hoquiam for thirty years. He is sur- 
vived by two brothers, Richard, of Tacoma, and 
William, of Gresham, Ore. 


WILLIAM MANLOVE BRIDGES, president of 
the Bridges-Floyd Logging Co., was killed on 
July 30, at the company’s logging camp at Ger- 
trude on McNeil Island. The accident occurred 
when a cable attached to a donkey engine broke 
and struck Mr. Bridges. Mr. Bridges was the 
son of Charles S. Bridges who was prominently 
identified with the early history of Tacoma, and 
who founded the Washington National Bank, and 
Was one of the pioneers in the northwest lumber 
field. The elder Mr. Bridges died about two 
years ago. W. . Bridges was born at New- 
castle, Ind., thirty-four years ago. A widow, one 
son and one sister survive. 


HENRY WINKEHOFER, who built the first 
planing mill at Huntington, Ind., in 1865, died at 
his home at that place on Tuesday, Aug. 2, after 
a short illness, at the age of 80. He is survived 
by three sons. 


HORANCE H. PHILLIPS, a timber buyer, died 
suddenly at his home in New Albany, Ind., of 
apoplexy, on Aug. 5. He was 53 years old. Mr. 
Phillips was well known to the lumber and mill- 
ing interests in southern Indiana and northern 
Kentucky. A widow and six sons survive. 








E. A. VISSER, president of the Barnes-Borden 
Lumber Co., Chicago, was killed by a motor bus 
on Sheridan Road, in this city, on Sunday, Aug. 
7. Mr. Visser had alighted from a car on the 
west side of the street, and in crossing, stepped 
out of the way of an automobile, stumbled and 
fell directly in front of the motor bus. Death 
was instantaneous. 


OFFERS COAL YARD TO CITY 


OmaHA, Nes., Aug. 8.—L. H. Pauley, lum- 
ber dealer of Lincoln, Neb., has come forward 
to offer City Councilman Charles W. Bryan of 
that city one of his coal yards which he says 
the councilman is welcome to use for his pet 
experiment of selling coal at cost on his cash- 
and-carry basis. Councilman Bryan, who is a 
brother of William Jennings Bryan, has not 
accepted to date, despite the fact that the city 
attorney has just given his official legal opin- 
ion that it would be legal for the people to vote 
him the $25,000 which he says it would take to 
establish his city market and coal yard. Mr. 
Bryan was elected on a platform advocating 
the establishment of a municipal market and 
coal yard. 


THE PLEASURES OF A GRANDFATHER 


Lincoun, Nes., Aug. 9.—F. A. Good, a well 
known retail lumberman of Lincoln and form- 
erly president of the Nebraska Lumber Dealers’ 
Association, left recently 
for a vacation trip to his 
former home at Cowles, 
Neb. He motored to 
Cowles accompanied by 
his wife. Mr. Good is a 
grandfather now and 
needless to say pays a 
great deal of attention to 








MR. AND MRS. F. A. GOOD 
AND THEIR GRAND- 
SON, JOE 


u 





his grandson, Joe. His 
daughter, Gertrude, who 
was graduated from the 
University of Chicago, is 
the mother of little Joe 
and lives in Cowles. The 
accompanying view of Mr. 
and Mrs. Good and little 
Joe was sent to the 
AMERICAN LUMBERMAN by Mr. Good, as was also 
the cartoon depicting the pleasures of a new 
grandfather. 

The Good family has not only been increased 
by the addition of little Joe, but also by the 
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addition of a daughter, their son Walter (who 
saw much service over seas during the war) hav- 
ing been married in June. Walter Good and 
his wife live in Blue Hill, Neb., where he is 
employed at the First National Bank. 





THERE ARE SEVEN SPECIES OF CATALPA in the 
world, two of which are native of the’United 
States, one of them in Georgia, the other in 
Indiana. The name was borrowed from the 
language of the Cherokee Indians. 
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Latest Reports: on Current Lumber Prices 








WISCONSIN HARDWOODS AND HEMLOCK 


points: 
FAS Selects No.1 

ASH— 

4/4 $100.00@110.00 $ 75.00@ 80.00 $ 45. se 50.00 
5/4 105.00@115.00 80.00@ 85.00 50.0 55.00 
6/4 110.00@120.00 85.00@ 90.00 55. 00 60.00 
8/4 115.00@125.00 90.00@ 95.00 70.00@ 75.00 
Bass woop— 

4/4 $0.00@ 85.00 65.00@ 70.00  40.00@ 45.00 
5/4 85.00@ 90.00 70.00@ 75.00  45.00@ 50.00 
6/4 90.00@ 95.00 5.00@ 80.00  50.00@ 55.00 
8/4 100.00@105.00 80.00@ 85.00  60.00@ 65.00 
BircH— 

4/4 100.00@110.00 75.00@ 80.00  45.00@ 50.00 
5/4 105.00@115.00 80.00@ 85.00 50.00@ 55.00 
6/4 110.00@120.00  85.00@ 90.00 55.00@ 60.00 
8/4 115.00@125. he att 4 95.00 70.00@ 75.00 
10/4 120.00@130.0 95.00@100.00 85.00@ 90.00 
12/4 125.00@135. 00 100.00@105.00  90.00@ 95.00 
Sort ELM 

4/4 75.00@ 85.00 55.00@ 60.00  45.00@ 50.00 
5/4 80.00@ 90.00 60.00@ 65.00 50.00@ 55.00 
6/4 35.00@ 95.00 65.00 > 00 55.00@ 60.00 
8/4 95.00@105.00  75.00@ 80.00  65.00@ 70.00 
10/0 100.00@110.00  90.00@ 95. 00 75.00@ 80.00 
12/4 105.00@115.00  95.00@100.00  85.00@ 90.00 
oo ELM— 

75.00@ 85.00 ...... g Perce 50.00@ 55.00 

B/4 80.00@ 90.00 ......@...... 55.00@ 60.00 
6/4 85.00@ 95.00 ...... @ indaee 60.00@ 65.00 
8/4 95.00@105.00 ......@...... 70.00@ 75.00 
10/4 110.00@120.00 ...... . ee 80.00@ 85.00 
12/4 115.00@125.00 ...... Geacvce 85.00@ 90.00 
Harp MAPLE— 

4/4 75.00@ 85.00 55.00@ 60.00  45.00@ 50.00 
5/4 80.00@ 90.00 60.00@ 65.00  50.00@ 55.00 
6/4 85.00@ 95.00 65 00@ 70.00 55.00@ 60.00 
8/4 95.00@105.00 75.00@ 80.00  65.00@ 70.00 


No. 2 


$25.00 
28.00 
33.00 
43.00 


No. 8 


28. Po $15.00@17.00 
31. 16.00@18.00 
36. 00 16.00@18.00 
46.00 16.00@18.00 


25.00@ 28.00 
28.00@31.00 
33.00@35.00 
38.00@40.00 


19.00@21.00 
20.00@22.00 
20.00@ 22.00 
20.00@22.00 


25.006 
28.00@30.00 
33.00@35.00 
43.00@ 
50.006 
60.00¢ 


14.00@16.00 
15.00@17.00 
15.00@17.00 
15. —— 00 


28.00 
30.00¢ ary 
my poe 


50:0056,00 
60.00@65.00 


17.00@19.00 
18.00@20.00 
18.00@20.00 
18. a 00 


S 
SY 
_ 
3 
2 
S 


25.00@ 28.00 
30.00@32.00 
33.00@35.00 
38.00@40.00 

55.00 


55.00@60.00 


16.00@18.00 
17.00@19.00 
17.00@19.00 
17, mie os 00 





28.00@30.00 
30.00@32.00 
33.00@35.00 % 
35.00@40.00 00@16.00 





This week has witnessed some slight concessions in hardwoods. Hemlock quotations remain unchanged. The 


following are 





FAS Selects No.1 No. 2 

Harp MAPLE— - 
10/4 100.00@110.00  90.00@ 95.00 75.00@ 80.00 50.00@55.00 
12/4 105.00@115.00 95.00@100.00  80.00@ 85.00 55.00@60.00 
Sorr MarpLe— 

4/4 75.00@ 85.00 55.00@ 60.00  45.00@ 50.00 25.00@28.00 
5/4 80.00@ 90.00 60.00@ 65.00 50.00@ 55.00 28.00@30.00 
6/4 85.00@ 95.00 65.00@ 70.00  55.00@ 60.00 33.00@35.00 
8/4 95.00@105.00  75.00@ 80.00  65.00@ 70.00 35.00@40.00 
OaK— 

4/4 110.00@120.00 80. 0.008 50 85. - 50.00@ 55.00 30.00@32.00 
5/4 115.00@125.00 55.00@ 60.00 33.00@35.00 
6/4  120.00@130.00 30: 00@ 98. 00 60.00@ 65.00 38.00@40.00 
8/4 125.00@135.00 95.00@100.00  65.00@ 70.00 48.00@50.00 
HEMLOCK; No. 1 S1S1E— 

10-14’ 16 -20’ 

2x 4 $36. 50@28.50 $26.50@28.50 $28. 00030. 00 $30.50@32.50 $ 
2x 6 prt ta 50 25.50@27.50 27.00@29.00  29.50@31.50 
2x 8 352002 7:50 25.50@27.50  27.00@29.00  29.50@31.50 
2x10 25.00@27.00  26.00@28.00 | 27.50@29.50  29.50@31.50 
2x12 25.50@27.50  26.50@28.50  28.00@30.00  30.00@32.00 


Merchantable, $2 less than No. 1. 
No. 2, $4 less than No. 1. 


No. 1 HEMLOCK Boarps, S1S— 
g* 


10- 
$24.00@26.00 $25.00@27.00 


’ , , 


18-20 
00 $29.50@31.50 $ 





1x 4 ‘ 

1x 6 25.50@27.50 26.50@28.50 30.50@32.50 
1x 8 25.50@27.50 26.50@28.50 = p> 32.50 
1x10 26.00@28.00 27.00@29.00 32.50 
1x12 26.50@28.50 27.50@29.50 00 3 dg 33. 00 





Merchantable, $2 less than No. 1. 


No. 2, 


$4 less than No. 1. 


Add for shiplap and flooring, 50 cents a thousand. 
2x4 and wider, 6 feet and longer, No. 2 hemlock, rough, $14 to $16. 


1x4 and wider, 6 feet and longer, No. 3 hemlock, rough, 


Add for select’ No. 3 hemlock, $3 a thousand. 


prices f. o. b. shipping 


No. $ 
éaacQiseys 


14.00@16.00 
15.00@17.00 
15.00@17.00 
15.00@17.00 


14.00@16.00 
15.00@17.00 
15.00@17.00 
15.00@17.00 


22-24" 
32.50@34.50 
31.50@33.50 
31.50@33.50 
32.00@34.00 
32.50@34.50 


8’ to 16’ 
26.00@28.00 
27.00@29.00 
27.00@29.00 
27.50@29.50 
28.00@30.00 


$15 to $17. 





Considerable increase in sales is reported during the last week, with prices remaining firm. The demand for high grades still predominates altho 


MICHIGAN HARDWOODS 


grades are moving more freely. The following list is based on sales f. o. b. shipping points: 














the common 











FAS Selects No. 1 com. No. 2 com, No. 3 com, FAS Selects No. 1 com. No. 2 com. No. 3 com, 
Bass woop— Sorr ELm— 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $25.00@27.00 $20.00 22.00 a 2 
a/4 * Sian@ aeino * Soong ga'vo * Soong sean “Seongan.ee “Aon@zE.m | 8/4 ,2900G 2500 70008 THa0 S.00@ cone a5.00gz.00 .....g... 
ot Book Se00  TO00R Te 00 Ee ooe Good ae Oetaroy 21 00 28:00 12/4 110.00@115.00 90.00@ 95.00 75.00@ 80.00 43.00@45.00 Ig ee 
55. le e 7. eetee q . ; ¢ Macs Ree 
10/4 100:00@108.00 80.00@ 85.00 65.00@ 70.00 38:00@40.00 | ae 16/4  130.00@135.00 110.00@115.00  95.00@100.00 48.00@50.00 sata ke 
Bercn— Harp woe - . 
5/8 No, 2 common and better, 30.00@35.00 12.00@14.00 | f/f  T3.00@ S00 Oe OOD 4000 AE OO Bevo EROD Leo o tao 
4/4 60.00@ 65.00  45.00@ 50.00 35.0: 40.00 23.00@25.00 15.00@17.00 6/4 85 et 4 90 65.00@ 70.00 y 0.00 31.00@33.00 14.00@16.00 
5/4 65.00@ 70.00 50.00@ 55.00 35.00 45.00 26.00@28.00 16.00@18.00 8/4 90.00@ 95.00 70.00@ 75.00 50 00@ 55.00 34.00@36.00 16.00@18.00 
$5 70.00@ 75.00 55.00@ 60.00  45.00@ 50.00 29.00@31.00 16.00@18.00 10/4 00.00@105. a000 85.00 60.00@ 65.00 38.00@40.00 18.00 20.00 
/4 — 75.00@ 80.00 60.00@ 65.00 —50.00@ 55.00 32.00@34.00 16.00@18.00 | 12/4 110.00@115.00 90.00@ 95.00  70.00@ 75.00 43.00@45.00 18.00@20.00 
BircH— 14/4  120.00@125.00 100.00@105.00 80.00@ 85.00 48.00@50.00 ... “- ae 
4/4 100,00@105.00 65.00@ 70.00  40.00@ 45.00 26,00@28.00 15.00@17.00 | 16/4 _ 130.00@135.00 110.00@115.00 — 90.00@ 95.00 48.00@50.00 .....@..... 
5/4 105.00@110.00 70.00@ 75.00  45.00@ 50.00 29.00@31.00 16.00@18.00 | Sorr MaPLe— 
6/4 110.00@115.00 75.00@ 80.00  50.00@ 55.00 32.00@34.00 16.00@18.00 | 4/4  75.00@ 80.00 55.00@ 60.00 35.00@ 40.00 25.00@27.00 15.00@17.00 
8/4 115.00@120.00  80.00@ 85.00 55.00@ 60.00 35.00@37.00 16. 00g 18. 00 | 5/4  80.00@ 85.00  60.00@ 65.00 20.000 45.00 28.00@30.00 16.00@18.00 
10/4  120.00@125.00  $5.00@ 90.00  60.00@ 65.00 40.00@45.00 .....@..... 6/4  85.00@ 90.00 © 65.00@ 70.00 45.00@ 50.00 31.00@33.00 16.00@18.00 
12/4 125.00@130.00 90.00@ 95.00 65.00@ 70.00 45.00@50.00 .....@..... 8/4  90.00@ 95.00 70.00@ 75.00 50.00@ 55.00 34.00@3 16.00@18. 
36.00 16.00@18.00 
16/4 _ 135.00@140.00 100.00@105.00 75.00@ 80.00 50.00@55.00 .....@..... Sep Devan Wiens Mista 
Sorr Etm— 
4/4  95.00@110.00 ......@...... 65.00@ 80.00 iss: ex: 
4/4  75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 25.00@27.00 18.00@20.00 544 100. OOO 1is.00 vated g Warade 70.00@ 85.00 a “a hee 
5/4 . 80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 28.00@30. 00 19.00@21.00 6/4 105.00@120.00 ...... , ee 75.00@ 90.00 .....@..... sanices 
6/4  85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 19.00@21.00 8/4 120.00@135.00 ...... Qicacs. $0-000105:00 nea. anc: “6 higee 
Cincinnati, Ohio, Aug. 9.—The following are average prices, Cincinnati base, quoted on hardwé6ods today: 
4/4 5/486 /4 8/4 4/4 5/4€6/4 8 5 5 
QUARTERED WHITE OAK— z F Bass woop— — fe HicKkory— any daness ii 
160 $160 170 | ee $ 80@ 85 $ 90@ 95 $ 95@105 We co. sche @. 4 $110@120 $110 120 
120 No. 1 com..... 45@ 50 55@ 60 60@ 65 1S Fee ay ee 80 
135@ 90 No. 2 com..... 30@ 32 37@ 42 40@ 45 No. 2 com..... -+-@ 35@ 40 35@ 40 
Sound 40@ 45 bog 6s | CHBSTNCT— Wras.. 240@250 $2 
Sound wormy.. 1 fee Me Loe 50@260 $265 @275 
Quarrerep Rep OaK— TAS. «...-:-+- Si00Ges Siege ST |e 8 eniecss isa@ 100 iss@irs ns@iss 
| 2 re re. -+-@... No. 3 com..... 20 330 os s8@ 28 No.2 com. .< :; 60@ 6 6@ 7 WE 75 
No. 1 com..... 55@ 6 Lie EF Sound wormy.. 32@ 35 35@ 40 35@ 40 | Gum— 
No. 2 com..... 40@ 45 oo Bree | peseen Qtrd. red FAS $100@110 $110@115 $115@120 
PLAIN WHITE AND RED OaK— FAS $ 80@ 85 $ 90@100 $ 95@105 Qtrd. No.1 com. 60@ 65 
aay 110@115 $120@125 $125@130 ete staoe s+ yt+ BB BB Br Plain red FAS. 90@100 100@105 110@115 
Ok SED 75@ 80 130 5 OD Re Som 35 aba ao 5G SO Plain red No. 1 
No. 1 com..... Som 85 «B5Q 6s | «BO@ 6S 0. 2 com..... @ L  daiensie’ 45@ 50 48 55@ 60 
nic... ; 3 a % o@ 92 | pas. SP Oll . 60@ 65 ...@ @ 
0. 3 com..... y 2 Wee oe 90@100 $100@120 $105@115 0 ooe@-.. ...@... 
Sound wormy.. 34@ 38 45@ 50 50@ 55 No. 1 com..... . me 0 80g 65 . a 70 Sap FAS 6” & % 
PorLar— No. 2 com..... 35@ 40 10g 45 42@ 45 s oe veees 40@ 45 45@ 50 48 
OU ei kati 110@120 $118@123 $122@120 | Beecn— wen a5 S23: Ss 
Saps and selects 7T0@ 80 85 85@ 90 FAS $ 80 5 $ 85@ 90 $ 85@ 90 ae anor ae uae 25 23@ 26 
REPO) HBR GbG SS Gog GE | Roeg ous ss--* age go ° gow gs soe ss | Coe 
0. 2 com. te soe "ane pss 60 $ 62@ 65 ...@... 
No. 2 com. B 22@ 25 27@ 30 27@ 30 No. 2 com..... 30@ 35 35@ 40 35@ 40 No. 1 com..... . 0 * 28 & dey, 
Panel and wid WHITE ASH— No. 2 comm viee 30 38 32@ 35 ...@... 
No. 1, 18to23” 155@165 175@185 180@190 ) | aCe $ 90@100 $ 95@105 $100@110 Boxboards, 
Boxboards, No. 1 com..... 55@ 60 65@ 76 70@ 75 Se cc Gee Oe 6 Os | RS 
59 to. 17"...5 S1G@120") CGS. Oe No. 2 com..... 82@ 35 40@ 42 42 9to12".... 60@ 65 ie ; “g::- 
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SOUTHERN PINE 


The following are average prices taken from sales reported during the week ended Aug. 6 in sections named: 



























































Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alez- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, — City, andria, — oe City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Finish Dimension, S1S1E 
Sey Te Bs kine dios cave SO: FOE uss. pe ON Err eee - 41.64 owe dag eeee eS 2 ee | errene | ° 20.00. e-- 20.00 20.98 
B&better ...... 65.75 58.00 .... 61.75 6/4 & 8/4x6” ......... ~-- 51.25 € ore! «6 groin ID” owavicce RIMM ccoe ERT 1.76 
cheap eua ee ee. ee B/E Be -B/EEB o siovccseas aS es BO! cise 19.28 .... 19.75 20.00 
CGictectavtaan 45.50 41.00 45.00 33.50 6/4 & 8/4x5” & 10”.... 56.75 ww oe wee 18 & 20’.. 21.27 .... 21.00 21.20 
nso eeha caen ee Cte ae ais ive Gale C Surfaced: BO’ te 30’ Bee. «aes BMD cece 
De Ssh pe saoes aa eh |!lU BEES se'din cece 92 or tiene s.e 8 cae ° ashe o 00 pi ge | en eee 18.6 eoee esee 21.88 
FG pebetter OTe: 87.50 42.00 46.75 $8.06 bo cetnae 6b ones er ane oye page Py +4 a. ecseae re . a4 19.58 
Sie ae Chat tide rede i "ee o perenne : t ye aes i a 21.50 21.02 
No. 1 ......000. 29.44 $1.40 $2.25 ..... Eee hae 39.00 33.50 35.93 & 20’.. 21.02 21.75 22.85 
OE eg A a 14.36 18.88 15.00 12.50 wr ere 34.25 36.25 10’ to 20’ 22.85 ae eevee 
1x4” EG Baberis Se 46.28 48.00 .... 49.45 es A 12” ape CaS nt ih 44.36 2x12”, 10" aes 2 . 3.00 19.50 24.75 
es ee “eM SENS. sues and 2x4 to 12”...... ove \ a tae cise . 21. 22.67 
SS Geiherecheeew pie cvce” Sed Binns, ere 20.62 24.00. 24.75 
ES eee ets (sees, cbeee ED | SRIRSER: — and 18 & 20’.. 23.49 .... 24.00 24.55 
es tp eenbeged RPO hea MIE oncscne paves 49.00 . 46.50 47.09 10 te SO" 8 a, SERS ce 
FG BE&better eo: 8126 S176 $1.50 82.80 | 8 and 10%... 50.41 1... 47.00 47.79 akon“ Mrait: ie we BS ae 
DG Scentucwacus” ouees uie. . cette, giiedi sai Jambs 6” . 1662 <2.) A750 17.29 
SIS eon pee carte). ait ee 1x4 and 6° 18 & 20’.. 19.13 20.75 18.50 19.06 
CTE TE ay 25.78 28.15 27.25 .... ere Lee arcs 48.57 64.00 50.00 10’ to 20° 18.68 .... 17.75 ..... 
C5 Ree 15.76 1432 1475 14.72 1%, 1% & 2x4 & 6”.... 56.00 .... 51.75 62.00 2x 6”, 10’ . 12. 14.25 13.00 
nae No. 8 ees NRE cone) MOOD WRI Me 5c Fencing, S1S 12°. tees ety bite 
xO” Mo. dO sce ee ee . No. ie < ‘ ; woes 75 13. 
No. 2, CM Tae ar ints 22 me eee ee Ae ae > sras 3052 a8 16.50 35.50 15.25 
Noe 8 OM. ne cwas 825-760 .. A a Ar Ai 20.46 “e251 10 sees 14.50 soon 
rlgts. .... : 29.00. 22/3 ae tee sees 
No. 2 feu enue : . 2’ sse6 \. 4 
--. 20.00 28.61 | "1x4" oe... 9.36 10.00 15.25 10.66 vas tees gees 
27.00 26.00 26.81 EES 12:48 18.50 15.25 12.89 “ o00) . Shae see 
No se. 1876 18,01 No. 3 (ati lengtine): : ‘ : 0’ to 20’ Pee Te 
%x4" B $00 90:00 3842 | axar 7.41 9 a.76 2x10”, 10’ 14.00 15.50 14.50 
25. 00 27.00 24.21 Tee” III Te waa B80 BB +e ssbb dete ieee 
uxa” 5 , i : Boards, S1S or S2S 18 & 20 tees 18:50 17.25 
No. 1, 1x6 to 12”.. — ere 10’ to 20’ e405 teens 
1x6”, 14 and 16" csico ERISS —_ |. New lade b0n*? 
ther lengths. 11 2° yee ‘ id as 
" 16’ 16. ae 
1x4 & 6” B&better ..... 35.00 38.25 35.59 made Sy ik @'S mers Tye 
N } rere eee 28.00 1x12”, 14 and 16’... se Sa 10’ to 20’ 18.50 popes 16.00. ele 
NO. 2 nee e eee ee eee . cses Other lengths. No. 8, 2K 4”... .ccccceces cove . TE cece 
1x6 Bebetior ovtes sé --- 36.00 No. 2 (all 10 to Bo a: - a RTE eT TTT sco Ce ais eolne 
mieten Sethiten 2” KE BY. ccc vecccee oss 8 anes 5 cece 
jix4” B&better ......... as C600 pee et tee epee phates yes 
Bevel Siding One 00.80". 3 ola. wees 9.97 
1x6” News -s. Siaenehen gf es Pes Longleaf Timbers 
Be cs Vaulte cet awe : ¢ i We Bade” 5 on ca oatsie 9.83 10.39 850 .... J 20° 
i ’ Diss s eee e bem e ae bie coon GEO 1x8”. CERRO Oe ARE 8.88 12.50 9.50 10.00 mS, ar ee cama 19.50 18.96 
5x6” Ge 28.00 Stas “Cea em eine ae .... 1250 10.25 8.50 * SOC OEee geome 
rop Siding SEE -b.chvadd san ns 8.94 13.50 11.00 7.86 BT Swi caws Veseus'e anaes 24.25 24.00 
1x4 or 6” er? Dae - 80.03 32.00 381.00 29.02 Roofers Ss 
ERG + 25.66 28.54 26.25 25.78 Me. RB oss 0cecean 16.50 - | No. 1 S48, 20° pager Timbers: 
lt eee aoe RGSS 4600..2600 3678 | = 9 | ANB"... cece. ae 'g” a 17.00 
No. 3... ++ee- sees 8.250... tee Shiplap 7 ap ES RB ON RE 20.50 
Finish No. 1, 1x8”, 14 & 16’... 20.72 .... . 28.87 TP cdankarce panera 21.75 
B&better rough: Other igts. .... 22.00 22:78 Plaster Lath 
SRE RUE Goa snpreiss .++ 85.75 87.00 ; 1x10”, 14 & 16’.... 20.75 “2. ha aie 4 2 7 
asc ileaebe es ayaa ee a ET tg stoe sees sysae | NO. 1, 96%, Ao eceeeeee eres 8.87 380 431 3.71 
SE 645066 eh sue eee 40.00 cs» Sae ee No. 2  f0 to 20’): aie + Z ” No. 2, 3", So occ eee eeees 2.50 2.09 1.62 
is8 and 10”...--...+++- es | ae re eels ee SG ger Pe 15.01 16.00 16.00 15.29 Byrkit Eath 
PRE ee ene tre eet .... 40.00 41.00 ° Trio” speceeeccees 16,06 17.46 15,25 15.14 | 4 And GC ......eeeecesee 8.75 
led CODE”. vidicic orcs 44.00 .... 43.50 . No. 3 (all lengths) ‘ 8 and 10’ .....ceeeeeece iis 10.69 
1% and 2x4 to 12” 2’.. .... . 44.75) once Ser Ss aera e 9.19 10.23 8.75 9.88 12’ and longer .......-.. 10.00 10.26 
B&better Surfaced BRNOR Ses acca as 9.61 8.25 8.50 10.65 ' Car Material 
BEG: £0:8400.0.00%9e0nb re 36.70 ... 37.75 37.89 a , ; ys 
” Dimension, S1S1E (All 1x4 and 6”): 
Re Sree 40.74 40.47 36.75 38.55 vahetter © aud 18°. 31.00 
ROS eto coerce 40.50 40.78 37.25 39.70 No. 1, 2x 4”, 10’ ...... 20.82 20.50 21.71 aes oo EY : 38°59 
ee BT a ee 44.94 44.37 42.00 45.44 Bek estas ate 20.12 - 19.00 20.22 No. 1, 10 and 20’ hy ; 22.50 
Bs Sette eeetracres 45.21 45.00 47.00 45.93 |. Mere 20.39 21.25 20.70 p 17.00 
ETS Se | eae BAAS 055 ke: OEMS 18&20’ .. 21.91 20.75 22.95 : 22.00 
EMRE his piudte niet ss Led lance) ME Th wo Ue 10’ to 20’ 23.29 Vt en N ; 12:68 
BUMERT oven sds onkh ce 1) 46.00 46.00 °.: 2x 6”, 10” ...... "12 16.00 16.98 ss : 
LS ERS 5S |. eS BS? saa ok 15.85 16.25 16.82 ; 
5/4x5” ruses ee 50.25 3... Peer 16.78 :... 18.00 17.36 | Up to 14”, 34 to 36’...... 30.00 
eee ee ak 48.50 ... $8.8 90?.. S067 .... F885 2638 Longleaf Paving Block Stock 
1% and 2x4 to 12”...... 53.75 +. 50.30 10’ to 20’ 18.86 .... 17.00 ° Me, 1. GaqlMOS.....c.seee 19.00 
Jacksonville, Fla., Aug. 8.—Following 1s a recapitulation of prices obtained in this territory during the two weeks ended August 8: 
Week ended— July 30 Aug.6 | Week ended— iat ed uly 80 Aug.6 | Week endeda— July 30 Aug.6 | Week ended— July 30 Aug. 6 
Flooring %ex3% Bé&better ..... 26.00 ...... Boards , Speees 80.00 
1x4 B&better . - $31. 43 $34.50 No. 1 com.... 21.47 19.00 | B&better— 1x12 D48 ......... ee 
No. 1 com.... 26.73 28.29 No. 2 com.... 11.25 9.28 1x 8 D4S 5 1x 6 and up rough. ..... 20. 
No. 2 com.. 15.39 14.36 Partition Zana... : No. 2 common— 
No. 3 and cull 5.50 5.74 1x4 B&better ..... ..... 44.07 1x12 rough .. g Ee ley ois sev 18.25 9.50 
5/4x4 No. 1 com.... 30.00 ...... No, 1 eom=-. 3. BEBO sects x 6 : SS Ee ews os ve ae 18.00 
5/4x3 B&better .... 44.00 ...... Siding s/axto Da 750 Shiplap ...... 16.32 17.50 
1x3 B&better ..... 41.25 ...... | wovelty— 5/4x12 rough |...... $800 1x10 Shiplap ...... es ae 
No. 1 com.... 27.50 27.82 1x6 B&better ..... 33.34 34.60 | 6/4x12 D48 .... 2722. 50.00 a0, 6 ‘ 55 
No. 2 com.... 17.50 14.07 y, 1x 8 Shiplap ...... 9.82 9.55 
\ No. 1 com.... 27.83 30.28 a 38.00 
1x6 No. 1 com.... 34.00 27.50 No. 2 com.... 17:70 - oy 4674s 6 con up rough. 36.50 1x10 Shiplap ...... ssees 9.50 
No. 2 com.... 16.00 Sieh No. 3 com.... 8.00 7.50 | 8/4x 6 and up rough. 40.50 pa ae .-- 10.00 pat 
Ceiling ue ede 20.00 | No. 1 common— Mill run, green bds.. .... 18.00 
1x4 B&better ..... soos No. 1 com.... 15.48 i 26.75 ~~ vere 
No. 1 com.... 8 bvacs No. 2 com.... 7.00 5 BEES ORI fs 0:6 6-0/9 vee 6.00 
29.25 
_ No. 2 com.... .... | Square oe eee REED DELS DEMNE Cpa cess Rae 3.08 
Ysx3%4 B&better ..... m %x6 No. 1 com.... 18.50 ‘ 30.25 | 4x18 prime ......... » 2.40 tee 
ag : com.... : No. 2 -. fe Rats 8.83 ‘2r 28.75 Lath 
0. com. i F 7 ofers Shiplap dene ddd 26.00 25.00 | 4’ No. 1, kil reek, * sig. 
No. 3 and cull ..... 5.00 1x6 No. 2 com. 16.37 16.57 ERO MIRED es 8 bawis «5 ani 35. 00 | 4’ No. 1, oe: _ 3.58 
Norfolk, Va., Aug. 6.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 
aes Rough— No. 2 & better No. 3 Box Cull & red heart No, 2 & better 
ET as $40.50 @ 43.00 $28.00 @30.00 $17.50@18.50 $15.00@ 16.00 Lath, ap. E- $ eee 6.00 Roofers, a $22.50 @ 23. : AE $47.50@50.50 
ev See See reyes boys eth $44 pete ti Sepienewes s55 2.25@ 2.75 23.00 @ 24.0 EY 49.50 @ 52.50 
‘Op . ' : ‘ Sgisin 9 50.06 30h LE z ’ ” 0 
ee SLMOADS  GEMDIOEUD secjensopese. o Scdcceces : Eactory, 2 *.s 009 26.00 20". 3500026. 09 12""2 711 $8:80@60.00 
Rough 4/4— Finished Widths— No. 2 & better No. 3 No, 4 
8” se Hetero 48.00@51.00 33.00 @ 35.00 22.50 @ 23.50 18.00@19.00 | Flooring, 18°x2% and 3” rift.....$68.00@75.00 ww nee eee ee eee eee 
OF 6b oseeupae 50.00@ 53.00 34.00@ 36.00 23.00 @ 24.00 19.00@20.00 2% and 8”......... 42.50@50.00 $32. 50@35. 00 $21. 00 @23. 00 
5 Re PE EEE: 55.00@58.00 37.00 @ 39.00 24.00 @ 25.00 19.50@ 20.50 ” 
Bask sixty pastities Getting, De ic ivcccvesss cocccsceee 31,00@82.50 25.00 @ 26.00 14.50 @ 15.50 
Bark strips, Nos. 1 & 2..$28.00@30.00 | Nos, 1 & 2....... 000+ -$84, 500 26.50 Yass seeeseeeeererereeses 88.00@85.00 —  26.00@27.00 —15.00@ 16.00 
Box ........ 12.50@13.00 Cull red heart........... 10,.00@11.00 ! Partition, }$”...........eeeeeee++ 42,50@50.00 33.50 @ 36.00 21.50@23.50 
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NORTHERN PINE 


The following are the prevailing prices on northern pine f. o. b. Duluth: 





Rede ene 





ComMON Boarpbs, RoucH— FENCING, RougH— 
6’ 8’ 10’ 12’ 14416’ 18’ 20° 6’ 8’ 10,12414’ 16’ 18€20’ . 
New3,  Sasasecs $60.00 $62.00 $65.00 $65.00 $65.00 $68.00 $68.00 A Sh pert ey $55.00 $59.00 $6 2.00 $65.00 $65.00 a 
BE acest we 63.00 65.00 71.00 73.00 68.00 73.00 73.00 DUG Bavancadwduae 45.00 48.00 50.50 53.00 53.00 ‘ 
De 6vtaces 69.00 72.00 78.00 78.00 73.00 78.00 78.00 1 St BRE ee 29.00 31.00 33.00 34.00 34.00 E 
ba RE ee 48.00 50.00 53.00 55.00 53.00 58.00 60.00 O's, eee Bictadecusanee 52.00 54.00 58.00 64.00 64.00 
Ps eee 51.00 53.00 56.00 56.00 53.00 58.00 60.00 OG Becsceceusauee 38.00 41.00 46.00 52.00 52.00 } 
‘eae a waetee ba poop 4 ee bape eee soiae po ae Pe Serene rey 23.00 25.00 27.50 31.00 31.00 i 
oO. 3, Midieccea . ° x « " le 4 ” ” 4 
Pei 31.50 33.50 35.50 35.50 35.50 39.50 39.50 beg ao 6 foot and longer, mixed ‘lengtha, ¢',:426, 6°, $21. i 
BS vanwean 32.00 34.00 36.00 36.00 36.00 40.00 40.00 encing, same as 6”. 
For all white pine, Nos. 1, 2 and 3, add $1. All white pine, Nos. 1, 2 and 3, add $1. 
io. ty eS i: “ie 8; ibe — 12" bore 4, ada $2. $1 or 2S, add $1; SIS1E, add $1.50; S4S, add $2. 
or or a a or resawed, a i a ates j . : " 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Fiooring. %- or % pommes ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ & up, add $2. Drop siding or partition, add $3. 
No. 1 Piece Sturs, iG ts Well tubing, D&M and beveled, add $4. 
6’ 8’ 10° th 14° 16’ a8°., 20’ Sipine 4 anp 6”, 4 To 20’— 
SE Sowcas $25.00 $30.00 $30.00 $30.00 $30.00 $31.00 $34.00 $34.00 rs 6” ” 6” } 
$20: ...: 25.00 28.00 (29.00 29.00 29.00 30.00 32.50 32.50 B&better ........ $6.00 9 RS Se $27.00 $27.00 
oh ee 25.00 29.00 30.00 31.00 30.00 31.00 33.50 Se er a dais ccccweecdens 48.00 48.00 Norway, C&better... 47.00 47.00 
= aeeel ae bay en es Lye ee rr. rae D ree err 42.00 42.00 : ' 
eves 27. 2. . .0 q é A A " , f 
Oxl4..... 32:00 * 3600 40:00 40-00 38:00 «38:00 «41.00 41.00 Siding may contain not to exceed 20 percent of 4 to 9 foot. i 
No, 2 piece stuff, $3 less than No. 1; pine rough, deduct $1; D&M or S48, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
add $2. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





ARKANSAS SOFT PINE 


The following are f.o.b. mill prices for Arkansas soft pine from actual sales made between July 30 and Aug. 5, inclusive: 























Flooring Finish—Dressed Dimension, S&E S2S&CM—Shiplap 
Edge grain— 1x3 ix4 | Bé&better “C” 7 — _ = Foams * ae Ey No.1 No.2 No.3 
prog | ” , > . O ad cackdnccasa 3 $9.5 
a ois $3 $52.00 | a” nactggrttttttttints: $44.00 $37.50 and 16’ and 20° and 16° and 20° | fe “1070ccc70¢"" $24.50 $15.50 $9.50 
EET TOT ITe SES ASS . 50.00 5 end 10” eee ee ee 54.50 45.50 2x 4” re . $19.50 $22.25 $16. 00 $18.00 10” sataese cok 26.00 17 25 10.75 
WB eseeeeeteeeenass torn 208, | Band 10"... esse. $4.50 45.50 | 2 Go P1650 * 20.50 1450 18.50 . 7.2 : 
Neate Dots 6 oak . 50 | 1a eae aes tan a> one 80 [ae se-/ isso 207% i850 rao a 
Flat grain— | 134) 11g and 2x10 to 12” 60.75 ve | 2x10"... 19.50 22.25 17.00 18.50 eile: saath 
B&better 34.50) 4 dx12".., 2000 2250 1800 19.25 Guadig P Pts: Pe 
csecee 27.25 | Ceiling and Partition Fencing = Boards 1 
Neo. 2 ce eccecerececers 18.00 | oS - " 01 No.2 No.3 Molding 
& & de oe ar ere $22.00 $11.25 $8.50 | 14. ona small ia 
| e ae . 25 x ee owes «\« 
Casing and Base as | B&better . $35. to $35. 80 $35. 50 #38 00 1 asian Te Re ones 4 10.00 | 1%”and larger ...___ |. 335 Sieeead on 
4, 6 and 8” B&better.......... $57. 75 | No, 1....... 6.50 8.00 28.25 | 10" ooo. 26.00 17.25 10.50 —- : 
5 and 10” Bé&better.........- 62.00 | Mei. Beds i675 i700 MO oe hd raeaee 30.75 20.58 12.00 None sold. 
Centralia, Wash., Aug. 6.—The following prices were realized on fir, western hemlock and cedar 4 
products for the week ending Aug. 5, 1921: pasos er as to AMERICAN LUMBERMAN] i 
Common Dimension, 2x4”, SiS1E ortian re., Aug. 10.—The followi ' 
DOUGLAS FIR— 6” $ 9.50 $ 6.50 18” ....$15.50 $12.50 f. o. b. mill prices: —— ig 
Vertical Grain Flooring 14”...... 1050 750 24°...... 13.50 10.50 idee 
No.2 No.3 No.2 No.S | 16”...... 11:50 “S50 — 82°..:... 15.50 12.50 . . 0. 
CéBtr. CeBtr. CéBtr. CéBtr. 3 1x 4”, 10, 12, 14,18 &20°......... $23.00 $14.00 
IIR ec $53.00 $43.00 14x83”. ..$56.50 $46.50 Common Timbers, Rough, 32’ and Under 1x 6”,1 ve teseees . 25.00 15.00 
1x4”... 49.00 43.00 11464"... 53.50 45.50 No. 1 Sel. No.1. Sel. 0, 12, 14, 18 & 20’. wees 24.00 17.50 
BOs bs.05 52.50 45.00 1%4x6”... 55.50 45.50 com. c¢ com. com. | 1. gw 19 WP etives -+. 26.00 19.50 
6x 6”. $17. 00 $20. 00 18x18”. ..$21.00 $24.00 a DO dctin thd eecuwkis ne a 18.50 
Slash Grain Flooring 10x10”... 21.00 20x20”... 22:50 25.50 1x10", 10 10 to 20°... .. eee. eee ee 18.50 E 
Pee $23.00 $21.00 1%4x3”...$38. ae $28.00 14x14”... Ly = 21.00 22x22”... 24.50 27.50 xia", 12 and 20°. aekKKeadede sauce 30.00 20.00 fy 
1x4”... 22.00 20.00 1%x4”... 34.00 28.00 | 16x16”. :: 20.00 22:00 24x24”... 27.00 30.00 and 18’................ 29.00 20.00’ 
26" £55 «< 24.00 22:00 1%4x6"... 37. 00 30.00 IG Fie she ccdccb aus 00 19.00 \s 
Common Timbers, 12x12” Sel a 
Vertical Grain Stepping 34 to 40. .$20.00 $23.00 72to 80..$46.00 $49.00 jarects 
1%, 1 # and 2x 6 SAG cena 950.00 ny 42 to 50. 26.00 29.00 82 to A. 59.00 62.00 Bébetter “Q” «p» 
1%, 1% and 2x14” .........0e00.- 52. . 52 to 80.. 32.00 35 2 to a9 ‘ 71. ix 4 "10° 
4 62 to70.. 38.00 41.00 oe © & 8. 10° and longer.$87.00 $82.00 $71.00 
Finish, No. 2 C and Better, S2S or S4S ieee ’ - pad édcubicnaéea cecee tae S = woay 
We Sis dein carta eie tate’ $43.00 $37.00 Railroa aterial s tte eeeeesceesces OT, 
Yk Maho hebegmengsnncintabtin te 44.90 38.00 | 6x9 ties........ $12.00 7x9 ties........ si4.oo | #8 Aas de wien, “ig2 EO? 97-00 86.00 
1x &. SONG Ie. ccc atevees sass rye poy Le als ed 14.00 & lon MF haaape pd 95.00 90.00 78.00 
RE” 5.0 ia eon ce e008 d 6. Une 0a 6 ewe o9%d 7. s 8 eee . iy y 
1%, 14x5, SRG) Gi BN oka ws uae: 46.00 40.00 WESTERN HEMLOCK— /4 and a hes eeeccccce 97.00 92.00 80.uu 
° ‘. 
ay ed pay geccccitssn: Boards, $1S, or Shiplap t 
i. 54.00 48. ’ ; 
nulla Abe tie Sa oe meellh. Not No.2 m1 x2 | WEST COAST SPRUCE 
eiling, an » an com, com, : g ' 
%x4"....$20.00 $15.00 % x6"... .$23.00 $18.50 2&3. sid 60 sil. 1.60 1% &1% (Special telegram to AMERICAN LUMBERMAN] 
3x4"... 22:00 17.00 %x6".... 25.50 0.5 ir 4 : aa a oo 5.00 Be a et 15.00 12.00 Portland, Ore., Aug. 10.—The following are 
”.... 20.5 5.50 14x6”.... 24.00 i j ° rane 5 V, rices prevailing oday: 
4x4. 20.o) oebo | dae”. 26:00 2350 | 1x 8&10. 1350 1050  8&£10.. 1550 12.50] > ™ ange 
eepe 5 $19... ... 14.00 11.00 1% & 1% Finish, Se eecces eececcccccce $71.00 
Drop Siding, Rustic 1% &1% x12. 16.00 13.00 1x4 to 1x10..... secccus wasn se’ 60.00 
5x6”. - $18. 00 $15.50 1x6”.....$22.00 $19.50 X4. 0005 $14.00 $11.00 1%x2 & 3 16.00 13.00 | Bevel siding, 4x4................... 33.00 
xa”. .22°20.00 "27.50 1x8".2..°29.00 "26.00 | RR Re Lares 
Fir Battens RED CEDAR— Lath . avnbGhs Katkelcdiecd bos eidos 4.50 
8° Flat ....... 9 3B 84% 0, G...-; $ 95 Common Boards and Shiplap Wactory stock, 1”............ sos ansaest ana ME 
2”: Os Qiiscuvax (8B 8 BOG. eevee te $12.50 $ 9.50 1x10..... $14.00 $11, 00 IM tb AMPs. n.c 0s : 29.00 
Lath ee 13.00 10.00 1x12..... 14.50 11.50 Meteora, ap hig hepbes abit 30.00 
Bir, per thavsand six vicii coe tetis ade scass $ 3.75 1x8...... 14.00 11.00 2% to Pritivcédedcudin --+- 33.00 
Common Boards and Shiplap st wii Pa — Sires dain net beat ae cece rcccceccscens ia 
on is he ese > eee 7. 4 ’ MUO de dbe des eodeedemeecas A 
Pe: 2 S88 a0e ATO". «5550500075: A OE ee 16.00 19.00 1xi2....: 17:00 "22:00 Wee Ws cdccsactsea cn 16.00 
See Morea L cau eee eRe Le hen 11.50 8.50 Logs, $18, $14 and $10. 
BE Be SNe oh oe ore WU pwc eehesaes 12.2 k 
rs Re BSS pete ener eens 13.00 10.00 CYPRESS OAK FLOORING 
14x83, and 10, 14x12”.......+..45. ye aabe ' Cincinnati, Ohio, Aug. 9.—The following are 
1gxe and’ do"... 2 160 1050 ee SHOES: ORES, sage noes Cincinnati, Ohio, Aug. 8.—The following are 
Common Planks and Small Timbers cera ivan, suite. Siamee suiaee | rene ee en ne oar 
EE PORE NTE. $14.00 $11.00 Selects ++ 026262022, 80.00 "85.00" 90.00 the week ended July 30: 
Oe Gc ORS. Oe SF cect ice he tween ds ma] 5 Se Os Ube nee t . 3 ” on » ie “e 
Rey <gpmileuiateioetepeapereticee 15.00 12.00 | No.1 com. ran. widths 37.00 39.00 41.00 | Gy ora. wht ten ee RRM MxL Ke” x2 
SED, GHAR. MEER iy ey souteesny 16.00 14.00 | | No. 2 com. ran. widths 26.00 28.00 28.00 | Gir. ta. ee «shes OER GEIRTD.. 5.07 
Common Dimension, S1S1E, 12” TAS... S$ 90@100 $ 95@105 ...@105 
- 1 pred 2 No.1 No.2 Selects ...6.+6 106 75 a 85 ang 90 
om, com. com. err 43@ 48 5@ 60 61@ 66 
= 2x4”. $10. rH $ ia 50 2x14”. Be 00 $11.00 No. 1 com. ran. 
2x6, 2x8” 2x16”.. 2. 15.00 12:00 widths ..... ---@ 35 ...@ 88 ...@ 88 
Qxth” eee 1. an on bck Salk ORE PN ite ys die 2 de No. 2 com. ran, 
2x12”.... 11.50 6.50 2x20”.... 19.00 16.00 widths ..... ---@ 25 ...@ 26 ...@ 26 
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SIMONDS 


Best Saws 
For Your Money 


An inferior saw when new will 
often cut good lumber, but after it 
has been run a while its defects 
show in many ways. It may have 
cost less in dollars than a good saw 
like the SIMONDS, but in a short 
time it will prove more expensive. 
It will waste lumber, require more 
labor to keep it in any kind of 
shape, and when you figure Bp you 
will find that your SIMONDS ex- 
cels both in cutting results and 
condition. 


When you require saws write for our 
catalog and prices. 


Simonds 
Manufacturing Co. 


“ The Saw Makers ” 
FITCHBURG, MASS. 
CHICAGO. ILL. PORTLAND, ORE. 


NEW YORK SAN FRANCISCO, CAL 
NEW ORLEANS, LA SEATTLE, WASH 
LOCKPORT ° MONTREAL, QUE 
MEMPHIS, TENN. VANCOUVER, B. C 
LONDON, ENGLAND ST. JOHN, N. B. 














DOUGLAS FIR 


[Special telegram to AMBRICAN LUMBERMAN] 
Seattle, Wash., Aug. 9.—The following prices 
paid for yard items, f. o. b. mills, were reported 


today: 
rre- 
High Low vailing 
Price Price Price 
Flooring 
1x4” No. 2 pee We Bviovs $50.00 $45.00 $49.00 
BO Ne aS 9.46.5 CAs 26. 19.75 25.00 
No. 2 aind better s. g. 23. 00 WOOO ~ steve 
OE Ee O- Bee vsers 
1x6” No. 2 and, better s. g. a 00 | aa 
eR Bs sd0 ena 20.00 12.00. ..... 
; Steppi ng 
No. 2 and better clear..... 55.00 3 ...-. 
aati 
Be NE I i. 6.55: vin rave 3:5: 51.00 ED xiescns 
Casing and DASe..:..... 05,0 58.00 reer 
Ceiling 
5¢x4” No. 2 and better.... 22.00 18.00 21.00 
Ne PSS Oe: 2600 §=FEBO od s.0:0 
1x4” No. 2 and better.... 23.00 16.50 21.00 
Oe Wiese ase 18.00 WO" cewek 
Siding 
1x6” No. 2 and better..... 23 21.00 21.00 
fe Sek rma ake re a oS | eee 
Boards and Shiplap, No. 1 
1x 8 and TT As tans BE 13.50 9.50 11.50 
BEES” Sakic se ccbwawe onus 12.00 10.00 12.00 
Dimension, _ R, S&E 
vo yee | Se | Ser 2.50 9.00 10.50 
Plank and Small on". 
4x 4”, 12 to 16’ S4S..... 6.50 10.50 14.50 


3x12”, 12 to 16’ S48..... it, 50 


Timbers, 32’ me 4 + aa 
i Bee. |. er aD apie ae 


14.00 


3 eee ee 
{Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 10.—The following are 

prices prevailing here today: 

Vertical Grain Flooring 


axe” Mo. 1 CHOGP «5 éc:006 00% ee O0 Pbtaiwis. ernie - -$51.00 
DEO; DB WIORE s & bi6p's 000450 0's vv etic el eNs 47.00 
Re ee er een eee re 1.00 
1x3 and 14x4” No. 2 clear and better..... 53.50 
et es eee 25.00 
Slash Grain Flooring 
1x4” No. 2 oa err 21.00 
Be es elo 01n6 sunt 0:9 66 954.0500 000% 15.00 
1x6” No. 2 clear NE NE. 6 vigssibn c's che 23.00 
PHOS BOURNE in 55.5:0. 569 0.8 415,6.6:8 bie e806 608.88 20.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 55.00 
Finish 
ae eo de aA eer ae rae 46.00 
Celling 


5gx4” Ho. 2 oe and better 





clear. . ee 

Drop Siding and Rustic 
1x6” No. 2 clear and better.............0. 21.00 

PIDs DS CMOS 65:6 5 5.0:5-518 <n 5 sivinioscie 0 ieg6.6 16.50 
Miscellaneous Items 
Dimension, off Rail B list... ..cecssecccccee 8.50 
eB Eg ee eee 8.00 
Small timbers, off Rail B list.............. 6. 
6x6” and larger poppe off Rail B list..... 6.00 
Fir logs, $20; 3 $12. 


Fir lath, per cmd 9 $3.75. 


RED CEDAR SHINGLES 


Seattle, Wash., Aug. 6.—Eastern prices, f. o. b. 
mill, are: 
RITE-GRADE INSPECTED 


4 Bundles 5 Bundles 

Dstra stars, 6/2... . <0 si. — 80 *. >t on 25 
exten tare, 6/2... os 60 
MIREPAR CIBATS. 0. ccc cvone 2'30@2.85 Ft $3@2 93 
et ae Ss ere > fle 88 3.54@3.60 
ROUGE “'s Stn 5:6 e's. 00 bie enateus er, rer 
POPEMODR. so 660)ccinane 6 3:30@3.42 ee ee 

ORDINARY STOCK, First GRADES 
Extra stars, 6/2........% $1.67@1.71 $2. pes. 15 
Dixtra etara, 5/2.....20009 } 2.3 
Extra clears ........... 2.21@2.25 2. 76@2. 82 
yl SR. ee 2.73@2.78 3.42@3.48 
SEMIN: o's 0'0-A:0.0 v.06. 4.5.955-8 2.58@2.70 ae | 
POPC OOS: 6 s.0v:0icc enn p08 3.18 @3.24 

OrDINARY StTocK, SECOND GRADES 
Common stars, 6/3 Sowwes $ 280 44 $ .44@ .55 
Common stars, a Re 72 
Common clears ......... 1; 0@1. 20 1.86@1.50 


BRITISH COLUMBIA Stock 
(United States Exchange) 
Per Square PerM 


PMI Cds nis sid’ SSe cide. Kaleae Caae $2.875  $3.625 
BN Sais 460 9 02650 ded eo NOR edhe 3.24 sean 
NN o0ic ialsis. vies. VA a0t Sac O | ae ee 
PAPER Ls Sa ash ows gi aicras alneee 1.38 1.725 
Pe YOU. 6536 %s.0.0k swaielsc somes 1.32 1.84 
SE PORTCCHIONG: 66 556s. sc te cee 1.32 1.84 
re gga OLD GRADE 
Per M. 
oy ee 320962. BG. +. CRORE. 0s cn amines $2.70 





For Editorial Review of Current Market Con- 
ditions See Page 42 





NORTHERN PINE 


Minneapolis, Minn., Aug. 8.—Trade continues 
spotty and of a character unfavorable to mill 
assortments. Low grade stock is hard to move, 
while some mills are refusing orders for upper 
grades that do not include a certain percentage 
of common. Retail yards are understocked and 
are not laying in much in supplies for fall trade. 
This will operate to the advantage of nearby 
shippers when trade opens up. There is no com- 
plaint among northern pine mills now as to de- 
mand for factory grades and box lumber is said 
to show a little more activity. 





Buffalo, N. Y., Aug. 10.—The northern pine 
trade is spasmodic. A little building lumber is 
moving and the greatest activity is shown in 
that line, tho it is much less than normal. The 
box grades are doing scarcely anything and 
prices show considerable weakness. When fac- 
tories start up more actively ft will be a great 
help to the lower grades. 


EASTERN SPRUCE 


Boston, Mass., Aug. 10.—Demand for dimene- 
sion is dull but market is fairly strong. Base 
remains $45. Other dimension prices are: 9- 
inch, $46; 10-inch, $47; 12-inch, $49. Random 
sells slowly, but there is a lot of provincial being 
offered and the prices for it are weak and uncer- 
tain. Prices current are as follows, the high fig- 
ures referring to the most choice Maine stock 
and the lower to provincial stock: 2x3 and 2x4, 
$31 to $35; 2x6 and 2x7, $30 to $35; 2x8, $35 to 
$38; 2x10, $40 to $45; 2x12, $41 to $46. Boards 
are dull and weak. Random spruce covering 
boards are now being offered as low as $30, and 
$32 is about the market. Matched spruce boards 
sell at $35 to $38. 


WHITE CEDAR 


Minneapolis, Minn., Aug. 8.—Producers report 
an improved call for posts. Retailers in many 
eases have sized up local conditions to find a 
better harvest outcome than they had expected, 
and inquiries have indicate@ a _ considerable 
amount of fencing planned, gs0 they are getting 
some stock into their almost bare yards. Pole 
business is about the same and prices hold steady. 


HARDWOODS 


Chicago, Aug. 10.—There has been no note- 
worthy change in the local hardwood market 
during the week. Inquiry from furniture manu- 
facturers’ continues to be the feature, with some 
increased interest being shown also by the auto- 
mobile industry. Otherwise the situation is very 
dull, and prices unchanged. 


Minneapolis, Minn., Aug. 8.—Prices are unset- 
tled and a real market value fs hard to arrive 
at. Trade is rather quiet, but city building opera- 
tions cause improvement in the call for hard- 
wood flooring and finish. Buyers are taking 
hardwood just as they need it and there is no 
tendency to stock up for future requirements. 
Southern stock, in the lower grades, has devel- 
oped weakness and is hard to sell even at lower 
prices, the market generally demanding uppers. 


Kansas City, Mo., Aug. 9.—There are more en- 
couraging signs all around the hardwood market, 
tho as yet there has been no increase in orders. 
Inquiry that looks like future business has in- 
creased and hardwood men believe the next month 
will show a much improved demand. The furni- 
ture situation appears much brighter. Furniture 
retailers are doing a much better business as fall 
approaches and that means putting in new stock. 
Oak continues the principal feature of the mar- 
ket, but demand for gum is improving slowly and 
inquiry for walnut, birch and other furniture 
woods is coming in. A number of the Arkansas 
hardwood mills have been hard hit by the closing 
down of the Missouri & North Arkansas Rail- 
road, which shuts off their shipping facilities. A 
few of the mills are able to get their cars out 
over other lines. 


St, Louis, Mo., Aug. 9.—A stight improvement 
is noted in the demand for upper grades in most 
woods. Buying is being done largely by’ yards, 
which indicates that they believe prices are as 
low as they will get. Furniture factories buy a 
little. 
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New Orleans, La., Aug 8.—Aside from a slight 
but encouraging improvement of call for some 
lower grade items market conditions showed 
little change last week. There is brisker inquiry 
for the furniture grades, with some stiffening 
of quotations on the scarcer items. Trade com- 
ment is more optimistic, and seemingly rests on 
a solid statistical foundation, since production 
continues low and available stocks of the items 
most in demand are steadily diminishing. Im- 
proved call for lowers is a heartening symptom 
which has resulted in a tendency toward stiffer 
quotations, but the prices on most lowers are 
still distinctly unsatisfactory. 


Baltimore, Md., Aug. 8.—Earlier expectations 
of revival of the hardwood trade have hardly 
been realized, and hardwoods are merely follow- 
ing the trend of trade generally. An appreciably 
better outlook is said to be presented by the 
export business, however, foreign buyers appar- 
ently realizing that stocks of American hard- 
woods will not be any cheaper and that the 
prospects of increase in value are very good. 


Boston, Mass., Aug. 10.—The feature of the 
hardwood market is the weakness of the better 
grades. Business is dull, due chiefly to the time 
of year. Retailers and other consumers do not 
buy without a great deal of deliberation and 
canvass of the market. Business is still done for 
the most part with the hardwood vards and with 
the furniture people. Prices are: Inch, FAS, 
quartered white oak, $150 to $160; plain white 
oak, $105 to $125; poplar, $110 to $120; white ash, 
$100 to $115; basswood, $100 to $115; beech, $80 
to $95; red birch, $145 to $155; birch, sap, $105 to 
$120; maple, $95 to $110. 


New York, Aug. 8.—AIll items in FAS hard- 
woods, including poplar, oak, ash, chestnut, bass- 
wood, birch and maple, are scarce and hold firm 
in prices. With any considerable increase in 
business it is expected that there will be a short- 
age of these kinds of lumber. No. 1 common in 
the above items also are expected to become 
scarce and stronger in price within the next 
sixty days. The fact that there are demands 
for mixed carloads of good hardwood from firms 
that formerly bought straight carloads shows 
that they are low on good stock but lack confi- 
dence to buy straight carloads until more busi- 
ness actually is in sight. 


Buffalo, N. Y., Aug. 10.—No appreciable change 
has occurred lately in hardwoods, except that 
the higher grades are getting somewhat stronger. 
The lower grades are still in ample supply. 


Columbus, Ohio, Aug. 8.—Demand for hard- 
woods holds up fairly well, with factories making 
a larger number of inquiries. Retailers buy in 
limited quantities and the net result is a steady 
trade at about the same volume that prevailed 
in July. Prices are steady and less low quota- 
tions are heard, as “distress stuff’’ is pretty well 
cleaned up. Dealers’ stocks are not large and a 
steady trade from that source is expected. Fur- 
niture factories are placing inquiries and are 
expected to do considerable buying within the 
next thirty to forty-five days. Railroads also 
show a tendency to buy, but they are looking for 
soft spots. mostly. Prices on oak at the Ohio 


River are: 
No.1 No.2 No.8 
FAS com, com, com, 
GQuartenee . co dciccsas $135 $76 $50 
POO. vbsvineestwwetes 105 52 35 $20 


Cincinnati, Ohio, Aug. 9.—Business continues 
dull in the hardwood trade. Orders are scarce 
and for small amounts. Prices are about sta- 
tionary and millmen and wholesalers believe 
that ft is useless to try to stimulate buying by 
further concessions. 


HEMLOCK 


Chicago, Aug. 10.—The hemlock trade in this 
section has shown no change, but remains re- 
stricted thru competition from southern pine and 
Douglas fir. The large distributers report, how- 
ever, that the call for hemlock has improved very 
materially in the East and in Michigan, while the 
market in Wisconsin remains quite satisfactory; 
so there is little pressure to sell in this market. 


New York, Aug. 10.—Hemlock is still in good 
demand and is not very plentiful. Dealers say 
the condition of the market augurs well for an 
increase in price in the near future. 


Boston, Mass., Aug. 10.—The hemlock market 
continues to weaken. Roofers continue to play 
havoc with the hemlock boards. Eastern clipped 
hemlock boards now sell for $30, and in some 
cases for $29. Random hemlock boards are very 
weak, selling down pretty close to $25. 


_ FIR, SPRUCE, CEDAR 


Portland, Ore., Aug. 6.—That the tone in the 
fir market is improving is the consensus here, 
and reports from various parts of the country 
indicate good retail fall trade. As a result of 
the return into service of vessels in the coast- 
wise trade large quantities of lumber are now 
being shipped by water from the lower Willa- 
mette and Columbia river mills, and the Cali- 
fornia trade in general is regarded good. The 
weak item in fir is common, and the same ap- 
plies to spruce. Red cedar shingles still move 
slowly. The Japanese are buying heavily of fir, 
4x4- and 5x5-inch, 10- to 20-foot, for building 
purposes. 





San Francisco, Calif., Aug. 6.—California de- 
mand for Douglas fir continues rather light, 
with prices practically unchanged. A number 
of water shipments have arrived since the steam 
schooners resumed operations, but the bulk of 
the lumber is going south. There has, naturally, 
been some falling off in rail shipments and some 
orders have been cancelled owing to the influx 
of lumber by water with a fair supply of steam 
schooners available. 


Chicago, Aug. 10.—There are many rumors of 
railroad business to be placed very soon to keep 
Douglas fir distributers interested, and in fact 
some inquiries which indicate that the railroads 
are keenly watching the market; but otherwise 
the situation is much as it has been. The city 
retail trade remains restricted on account of the 
delay in handing down a decision in the building 
labor wage controversy; but suburban building 
continues in good volume and consumes fair 
quantities of building lumber, while country trade 
remains spotty, altho more interest in fall stocks 
is being shown by retailers generally. 





Kansas City, Mo., Aug. 9.—-With production 
small and stocks broken, the mills do not appear 
to be pushing business in this market, tho they 
take what is offered if the price suits. 





New York, Aug. 10.—Demand for fir is increas- 
ing in the Metropolitan market with each week. 
A number of firms are taking on fir for the first 
time. Prices hold firm and there is evidence 
that they will become stronger. The spruce mar- 
ket has not changed in the last month. The 
demand is good but erratic. 


WESTERN PINES 


San Francisco, Calif., Aug. 6.—There is little 
change in the white and sugar pine situation. 
Demand for upper grades is moderate, with not 
much of dry stock available at most mills. Prices 
are pretty well maintained by the principal 
manufacturers, but there are some exceptions 
among the smaller mills). Shop lumber moves 
slowly, with indications that sash and door 
manufacturers of the middle West will increase 
their orders before long. Altho some of the mills 
are making good cuts now, a short season is 
expected. 


Chicago, Aug. 10.—The western pine market re- 
mains unsettled, demand in this territory being 
very small, due particularly to the small volume 
of business forthcoming from the sash and door 
manufacturers and other consumers connected 
with the building industry. Prices continue to 
show considerable spread, but no actual changes 
have been registered. 


Kansas City, Mo., Aug. 9.—Buyers are not very 
plentiful in the western pine market: Sash and 
door plants continue to buy on a hand to mouth 
basis. Thick stock and clears are not easy to 
get. 





Buffalo, N. Y., Aug. 10.—There is a fair amount 
of western pine, especially white pine coming 
this way, mostly in the form of siding and inch 
boards, which manage to compete with Eastern 
lumber, especially if it is high grade. Sugar 
pine prices have been advanced by some large 
mills which have hardly any stock on hand, and 
they look for a firm market for this fall and 


winter. 
REDWOOD 


San Francisco, Calif., Aug. 6.—The redwood 
market holds its own, and with crops moving 
and money easier, the outlook for fall trade is 
encouraging. Water shipments are being made 
to San Francisco and San Pedro and the ending 
of the marine strike has enabled many back 
orders to be filled. Demand for upper grades 
is fair and there is not enough extra merchant- 
able for present requirements. Timbers for 
bridge work move well. Mills are cutting about 
as usual and the.labor supply is ample. 








Gandy Standard 
Starts with the Yarn 


The high standard of quality 
that is built into a Gandy Stitched 
Cotton Duck Belt has its beginning 
in the first steps of its manufacture. 


The yarn—a belt's very basis 
of strength and _ durability—is 
made of the best long fibre cotton, 
carefully selected, properly 
twisted, and woven into the 
Gandy process insuring maximum 
service and long belt life. 


Gandy belting—the original 
stitched cotton duck belt—has 
been the world’s standard since 
1880 for power transmission and 
for conveying. The thorough 
service, the long wearing qualities 
and the genuine satisfaction a 
Gandy belt gives have come to be 
accepted by the lumber industry 
as natural characteristics of this 
superior belt. 


Equip with Gandy Belting. 
There is only one Gandy. Look 
for the green edge, the Gandy 
name, and the Gandy trade mark. 





THE GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 





NEW YORK: 
CHICAGO: 


36 WARREN STREET 
549 WEST WASHINGTON 5ST. 


STITCHED COTTON DUCK 


*- BELT : 
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STRAIGHT LINE METHODS 


Competition 


Competition is the impelling force in business. It 
proves every enterprise—eliminates the weak, re- 
wards the strong. It compels new ideas, better 
methods, greater efficiency. It sets the highest 
standards for success. 








Successful competition is the ability to exchange 
a desirable product or service at a fair profit. Ex- 
change without profit is loss. Inability to offer 
the same value as competitors is a handicap. 
Under exacting conditions such loss and handi- 
cap is failure. 


In competition, knowledge of your business is 
power to win. Timely and dependable facts and 
figures from every department, obtained thru the 
application of sound methods of cost accounting, 
give exact costs and overhead, and establish the 
basis of fair profit. They reveal inefficiency, 
weakness and waste. Knowledge, and the prac- 
tice, of better methods eliminate these; and the 
bugaboo of competition disappears. 


ERNST & ERNST 


AUDITS -— SYSTEMS 
TAX SERVICE 










CHICAGO CLEVELAND CINCINNATI 


EW YOR NEW ORLEANS 
PHILADELPHIA oa. BUFFALO AS 


INDIANAPOLIS DALL 
EDO FOR 


BOSTON ST. PAUL PITTSBURGH TOLE T WORTH 
PROVIDENCE ST. LOUIS DETROIT ATLANTA HOUSTON 
WASHINGTON KANSAS CITY RICHMOND DENVER 






STRAIGHT LINE METHODS 





19pt Mills Should Be 
Your First Choice 


if you’re looking for equipment that 
will guarantee you low operating 
costs and steady output. They are 
famed for their economy and long 
service — even under adverse con- 
ditions, 










Portable or 
Stationary Mills. 


Write for our catalog. 


The Knight Mfg. 
Company 


** They’re made to mabe nt el 








on Hard or Soft W 








1700 Market Ave.,S, CANTON, OHIO 


NORTH CAROLINA PINE 


New York, Aug. 10.—Large shipments of North 
Carolina pine have been delivered in the New 
York district within. the last week or ten days. 
Much of this lumber came by rail and was sent 
direct to consignees on Long Island. Pine is 
still the favorite building material of the Long 
Islanders. 


Buffalo, N. Y., Aug. 10.—About the same quiet 
conditions prevail in the North Carolina pine 
market. Retailers buy only when they: need 
lumber and they have no difficulty in finding it 
at a cheap price so long as orainary grades are 
wanted. A good deal of mixed car ordering is 
being done and sometimes itis difficult to get 
all the sorts wanted. 


Baltimore, Md., Aug. 8.—Some distributors re- 
port that they have been getting more orders of 
late, for quantities that bring the aggregate of 
distribution up to fairly impressive proportions. 
Many inquiries are sent out as feelers, and it 
may be considered as a hopeful sign that a firm 
adherence to quotations often brings business. No 
effort is being made to increase production in 
this section, but the situation is regarded as re- 
flecting a rather better tone. 


Boston, Mass., Aug. 10.—There is not much 
interest in North Carolina pine. Roofers, how- 
ever, are more active and a little firmer, 6-inch 
Selling at $28 to $30. Rough edge is not selling 
well. The price, 4/4 under 12-inch, is $47 to $50. 


SOUTHERN PINE 


Chicago, Aug. 10.—The market for southern 
pine in this territory has shown no noteworthy 
change during the last week, but remains essen- 
tially dull. A fair volume of lumber is constantly 
moving to the suburban retail yards, which con- 
tinue to find business pretty good, but city trade 
is very much restricted and country trade does 
not show any great activity, altho there undoubt- 
edly is more interest among retailers in fall 
stocks and indications are that they will enter 
the market more freely very soon. 


St. Louis, Mo., Aug. 9.—An improved deman@ 
is noted for such uppers as flooring and ceiling, 
and most mills have advanced prices from $1.50 
to $2. Orders are mostly for badly mixed cars. 
There is very little doing in lower grades. 


Kansas City, Mo., Aug. 9.—Sales managers re- 
port that the recent improvement in demand for 
southern pine has been maintained, tho some say 
the call is rather spotty. Some concessions have 
been made to retailers in Kansas and Oklahoma 
to encourage buying, but otherwise manufactur- 
ers appear to be adhering strictly to the list. 
Some manufacturers report a fairly good demand 
for car siding, but otherwise the industrial de- 
mand is poor, tho there is some inquiry. 


New Orleans, La., Aug. 8.—Reports indicate 
a slight decline during the last week in book- 
ings, shipments and cut. For the week, ship- 
ments led, with production second and bookings 
third, but the slump is relatively trivial and the 
tone of market comment contihues optimistic. 
Inquiries are freshening up, and by some ac- 
counts there is already an improvement in the 
call for railroad material which is hailed as the 
harbinger of much better business from this in- 
dustry as soon as the adjustment of the carriers’ 
accounts with the government is effected. Mill 
stocks are more or less broken as to upper grade 
items and prices on the scarce items are said 
to be stiffening. On most of the items in good 
supply, there appears to be more or less ‘“‘spread”’ 
in quotations, which may help to explain the 
brisker inquiry. 


Boston, Mass., Aug. 10.—The trade is rather 
unevenly distributed, but salesmen find an im- 
proved demand for both partition and flooring. 
They attribute this to the fact that more houses 
are being built. Roofers, too, are selling more 
actively and are firmer. The whole market, in- 
deed, is a little firmer in tone and prices are 
well maintained, tho for flooring and partition 
they are still irregular. Prices are: Flooring, 
A rift, $62 to $71; B rift, $57.50 to $65; C rift, 
$45.75 to $55; No. 2 common rift, $29.50 to $33.50;, 
B&better flat, $43 to $47; partition, B&better, 
11-16, $44 to $48; No. 2 common, $28 to $30. 


v 


Buffalo, N. Y., Aug. 10.—There is scarcely any 
change in the southern pine market. Retailers 
and other buyers are hard to convince that the 
market has reached bottom and is likely to go 
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higher. The vacation season is also working 
against much activity at this time, many buyers 
being away. 





Cincinnati, Ohio, Aug. 9.—The southern pine 
market igrvery dull; in fact, the last week has 
been about the dullest of the year. There are 
very feworders. Prices are weak, but the trade 
believes that bottom has about been reached. 
Indications are that the month will continue 


dull. 
CYPRESS 


New Orleans, La., Aug. 8.—Another feature- 
less week is reported, without noteworthy change 
in volume or character of demand nor altered 
quotations. Production continues pretty close 
to normal. 

Chicago, Aug. 10.—Little change ts to be noted 
this week either as to volume of business trans- 
acted in cypress, in the character of business, 
or in prices. The recent reductions in lower 
grades has stimulated interest in these to an 
extent, but no large amount of business has 
resulted so far. 





Kansas City, Mo., Aug. 9.—Cypress buyers con- 
tinue very conservative in their orders, and busi- 
ness runs almost wholly to well mixed cars. 
Prices show no change. 





St. Louis, Mo., Aug. 9.—Most cypress sales are 
of native stock, box and coffin manufacturers be- 
ing the buyers. But this amounts to very little. 
There is hardly any demand for Gulf coast stock 
and few inquiries are received. 


Baltimore, Md., Aug. 8.—There is virtually no 
change in the cypress trade. Quotations are fairly 
maintained. Construction work, one of the chief 
avenues of distribution for cypress, does not pro- 
ceed upon as large a scale as had been expected, 
and efforts to establish more stimulating condi- 
tions, among them lower wage levels, have so 
far had no important effect. There is no con- 
gestion and the outlook is viewed with confi- 
dence. 





Boston, Mass., Aug. 10.—Demand for cypress 
is rather quiet, but the market is firm and prices 
are about as follows: FAS, 4/4, $105 to $115; 
8/4, $115 to $127; selects, 4/4, $85 to $95; 8/4, 
$98 to $107; No. 1 shop, 4/4, $58 to $64; 5/4, 6/4, 
$68 to $72. There is demand from the retailers 
as well as from the manufacturing consumers 
and some report a slight improvement in trade. 


Buffalo, N. Y., Aug. 10.—The cypress trade 
holds about steady, with occasional sales for 
immediate needs to planing mills and other buy- 
ers. Nobody has begun to lay in stocks in large 
lots yet, as the future is regarded as too uncer- 
tain. Retailers are hopeful that building trade 
will be better next month, but they think they 
will be able to buy then about as cheap as now. 


Cincinnati, Ohio, Aug. 9.—The cypress situ- 
ation is unchanged. Business is quiet and there 
is little prospects of a change until fall. 


SHINGLES AND LATH 


Seattle, Wash., Aug. 6.—Red cedar shingles 
are stronger on the Coast but unchanged in the 
East. There is a slight increase in stars and 
clears, with a little added firmness and a disap- 
pearance of the spread from the lower end. An 
increase in inquiry is accompanied by an ap- 
parent decline in stocks on hand. Larger num- 
bers of the Puget Sound mills are closing, due to 
the fact that they either can not secure logs or 
can not afford to buy on the base’ price of $18. 
On the Columbia River there is a total of 5,000,- 
000 feet in the water, making an extremely low 
supply for this time of year. In August, 1920, 
the total was about 30,000,000 feet. Today’s 
prices are $15, $17 and $18. Out of eighty ma- 
chines on the river only twenty-six are operat- 
ing. On Willapa Harbor logs are apparently de- 
creasing in supply and the market is stiff at $15. 
On Grays Harbor logs are considerably scarcer 
than previously reported and the mills show a 
tendency to close rather than to increase their 
supplies. The price is $15 up. In British Co- 
lumbia the log supply is quité short, with a suf- 
ficient quantity on the market daily to take care 
of the British Columbia mills; but no supply is 
left over in the water. The market is strong 
at $16. Since the large logging camps in British 
Columbia are down, the largest part of the sup- 
ply for the mills is obtained from small camps 
and hand loggers. 


Minneapolis, Minn., Aug. 8.—Clears and stars 
both are up a point or two as a reflection of con- 


ditions at the mills. Demand has improved 
somewhat here, but perhaps not up to the gen- 
eral increase noted by producers, and quotations 
indicate a new tone of firmness. 


Kansas City, Mo., Aug. 9.—The shingle market 
here is running along about as it has for several 
months, with demand just keeping up with the 
supply offered and with prices ruling just about 
as last week. Demand for siding is good and 
prices show no change. The same is true of lath. 
Owing to difference in freight rates and prices, 
very few cypress or western lath are being sold 
in competition with southern pine. 


New Orleans, La., Aug. 8.—Shingles remain 
quiet, the cypress mills reporting the usual 
limited request for shipments of these items in 
mixed cars, with a semioccasional straight car 
order. Lath are looking up a little as the build- 
ing activity broadens. No change of quotations 
is reported on either item for the week. 





Boston, Mass., Aug. 10.—The lath market is 
much firmer and there have been advances in 
prices. While lath are not active here, they are 
selling better to the New York and other markets 
thru here. The general quotations on 1%-inch 
are $7.50 to $7.75, and the 1%-inch are not to be 
had for less than $8.50. Offerings are not heavy, 
as production is restricted. Prices are expected 
to advance right along. The shingle business is 
unevenly distributed. The white cedar market is 
firm at $5.50 to $6 for extras and $4.75 to $5.25 
for clears. The tone of red cedars is notabiy 
easier. The best British Columbias have dropped 
down to $5.50 and demand is sluggish. An un- 
usual situation obtains with regard to furring, 
with 2-inch selling thruout the wide range of $33 
to $38. Clapboards are scarce and offerings are 
readily taken up. Four-foot spruce extras bring 
$120 and clears $115, 


New York, Aug. 10.—Red cedar shingles are be- 
ing disposed of just as fast as they reach this 
market, and they are coming in in large consign- 
ments. Not a single note of dissatisfaction has 
been raised against these shingles, which perhaps 
are the most popular lumber item on the local 
market today. 


Buffalo, N. Y., Aug. 10.—The shingle market is 
about holding its own and is perhaps a little 
stronger than a week ago. This is due rather 
to the curtailment of stock, it is said, than to 
any marked increase in the demand, which is 
still small. 


Columbus, Ohio, Aug. 8—The shingle trade 
continues quiet. Rural dealers are not buying 
except what is absolutely necessary, believing a 
reduction in freight rates is close at hand. Re- 
tail stocks are generally sufficient for the pres- 
ent. Prices are unsteady and weak. Red cedar 
clears are quoted at about $4.40 and stars around 
$3.90. The lath trade is rather active and prices 
generally stronger. 


COOPERAGE 


Buffalo, N. Y., Aug. 10.—Slack cooperage prices 
have shown some further decline during the last 
month, and buyers are generally holding off to 
see what the apple crop will be this fall. The 
fruit has suffered much from the hot and dry 
weather, and yields will not be as large as at 
first expected. Little is doing in the flour barrel 
business and shops put in not over half time. 





RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade mark attorney, Con- 
tinental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 


1,384,575. Saw set. William M. Stovall, Clallam 
Bay, Wash. - 

1,384,770. Timber roller supporting device for 
ears. Jacob M. Mattix, Louise, Miss. 

1,384,848. Lossing carriage. Julius A. Pierson, 
Winlock, Wash 

me 384,884. Saw. Erick Beck, Aberdeen, Wash. 

"1, 385,014. Saw filing device. Henry Logel, Mus- 
kegon, Mich. 


1,385,175. Saw grinding jig. Harry A. Jones 
and Edward W. Struve, Parsons, Kan. 

1,385,188. Adjustable clamp for log holders. 
Dennis Parks, St. Louis, Mo. 

1,385,339. Saw sharpening apparatus. 
Stanzel, New York, N. Y. 


Carl 








YOU 


Read a advertisements—you an advertise 4 the 
classifjed department of the Ameri Lumberman 
SEND 
Us your advertisement—it makes no difference what you 
want or have for sale—let us help you. 
IT 


Will reach the people who are looking for what you 
advertise. To 


Get quick returns at a small cost, advertise in the 


AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Il. 





WANTED—HARDWOOD SELLING CONNECTION 
With three high-class mills. See ad on page 64. 


— 


WANTED—STAIRBUILDER. 
A thoroughly practical man who can lay out and detail 
all classes of stairs and handrails from scale drawings, 
take his own measurements at buildings and erect same. 
We want a mechanic of unquestioned ability in this 
work. To such a man we have a good position in one 
of the largest planing mills in the south. Apply, giving 
references and wages desired. Only letters giving these 
particulars will be answered. 
A. CRAIG, Box 582, Atlanta, Ga. 


WANTED—MANAGER 
Retail lumber yard, who knows building material all 
kinds. Must be good salesman. State lowest salary, 
experience and references in your reply. opening 
with large concern, fifty years in "pebineen, located in 
Kentucky. 
Address “D. 37," care American Lumberman. 


WANTED—AN EXPERIENCED DETAILER 


and Biller, — of making first class p drawings 
and cutting b et y- plans and odd po P aesired in 








schools, ideal climate and good 
State age, length of service with 
and references. Address in strict con- 


each plant, salar: 
. Bristol, Tenn. 








WANTED—ESTIMA AND BILLER 
Must be competent to list material, take measurements 
at ———- — into mill and detailing. Steady 
position. tate and experience. h-grade mill. 
Address HYDE-M RPHY OMPANY, . Pa. 


WANTED—EXPERIENCED YELLOW PINE 
Planing mill manager to handle new, well | costeass 
planing mill, 100,000 daily capacity. Must have good 
references and take small Lege & interest. 

P. 0. BOX NO. 297, Memphis, Tenn. 


ESTIMATOR WANTED 
In town of fifteen thousand, good living conditions, good 
schools and churches. One who can list and price cor- 
rectly and is holding certificate from the Millwork Cost 
Bureau. Give salary wanted and references in first 
letter. Address BOX NO. 408, Bristol, Tenn. 


WANTED—A GOOD ESTIMATOR 
Salesman with experience on special millwork. Must 
also be able to detail and, make cutting bills for getting 
work out in factory doing large volume of business. a 
perience necessary. Give reference and salary expected 
Address “©. 12,’’ care American Lumberman. 


WANTED—HIGH CLASS EXPERIENCED 
Mill, Yellow Pine Sales Manager. Reference as to 
character and ability required with application. None 


but best and e: enced need a PPR: 
THE CRO ieee te ER COMPANY, Ltd. 

















WANTED—AT ONCE 
Competent bookkeeper and office man. 


state age, experience and Fe ray * wanted. 
‘address “©. 35,’’ care American Lumberman. 





In your reply 


WENTED_SOCKEEEPER 
Northern sawmill wants —— bookkeeper who 
ean take entire = of books. 
Address “C. 26, care American Lumberman. 















AMERICAN LUMBERMAN 








WANTED—LIVE SALESMEN 
By well-established Pacific Coast wholesale concern to 
sell a full line of coast products, particularly the in- 
dustrial trade. Want men who have good acquaint- 
ance or well-established trade who can send us a steady 
volume of business. Commission or split profit sharing 
arrangement. Give full particulars and territory you 
wish to work. 
Address “D. 9,’ care American Lumberman. 


WANTED—SALESMAN 
Detroit, Toronto salesmen wanted. Wanted a_hard- 
wood lumber salesman for Detroit and. Toronto vicinity 
who is familiar with that trade, especially in birch, 
maple and other northern hardwoods, by old established 
manufacturer. State salary, experience and references, 
and whether you could start about September ist. 
Address “D, 2,’? care American Lumberman. 


WANTED—A REAL LIVE WIRE COMMISSION 
Salesman of integrity soliciting the retail and in- 
dustrial trades to represent a first-class Southern whole- 
saler in each of the following cities: “Pittsburgh, Phila- 
delphia, New York, Boston,,. Huntington, a rege Cin- 
cinnati, Buffalo, Rochester, Detroit. « Wri WHO LE- 
SA ER,” care American Lumberman, ae 76 will out- 
line our proposition. 


WANTED—LUMBER SALESMAN 
Southern man, experienced in buying southern lumber, 
with good mill connections in the South, to sell.ini New 
England. Write, stating qualifications and salary. 
Address ‘“D. 36,’’ eare American Lumberman. 














WANTED—ACTIVE COMMISSION 
Salesmen to sell southern pine lumber. Address BLM 
OITY LUMBER COMPANY, New Bern, N. OC. 





A1SALESMAN OF CAR AND 


Railroad material and other special cutting now located 
in Chicago; well acquainted and of highest standing with 
ear and. railroad trade in that territory and east, but 
now handling only yellow pine, is desirous of obtaining 
a Douglas fir account in the above specialty. Whole- 
saler with mill support preferred and of high class; 
one that can appreciate good business enough to give 
efficient support to good salesman. No other kind need 
apply. Personal interview required. 
Address “‘D. FIR,’’ care American Lumberman. 





ATTENTION WHOLESALERS AND 
Manufacturers. My five years’ experience covers buying. 
selling and accounting. Have handled finances for large 
company, also had yellow pine mill experience. Handled 
credits in Rast and know the trade. Want connection re- 
liable wholesaler or manufacturer, South or East, where 
can build home. Now employed, thirty-one and married. 
Excellent references will show result producer. 

Address “D. 30,*’ care American Lumberman. 


WANTED POSITION. 
Hardwood salesman, eighteen years’ experience office 
and road, Illinois and Indiana, also Chicago yard, de- 
sires connection with manufacturer, wholesaler or Chi- 
eago yard. Will let results obtained govern income. 
Address “D. 27,’’ care American Lumberman. 


WANTED—POSITION AS SALES MANAGER OR 
Assistant by young man of 83. Twelve years’ experi- 
ence in Yellow Pine, seven years’ in Sales and five 
years’ in Mill and Office. Have a good knowledge of 
White Pine and Hardwoods. Employed at present but 
eould accept proposition after September 1st. If you 
want a clean cut, high tension, young man and a gvuod 
investment, 
Address ““C. 28,’" care American Lumberman. 


POSITION AS MANAGER OR ASST. MGR., 
Of large yard. Plenty of successful previous experience, 
familiar with details, married. With the position want 
a =e to invest some money and have a share of the 
profits. 
Address “©. 33,’’ care American Lumberman. 


POSITION AS MANAGER 
Experienced lumberman, married, knows the retail 
game, not afraid of work or ‘responsibility, can handle 
big business; salary two hundred per month, with op- 
portunity to buy some stock. 
ress “©. 34,’’ care American Lumberman. 














T CLASS ACCOUNT. 
OFFICE MAND STORE MANAGER AUDITOR 


Now employed by a large lumber company in the Middle 
West in the above capacity, desires to make a change. 
Experienced in lumber and pulpwood production from 
stump to mill. Expert in the keeping of costs in all 
departments of production and the handling of retail or 
wholesale stores. College education and law experience. 
American, 43 years of age. married.* Ability as a cor- 
respondent and collector. Can furnish any security and 
satisfactory references. 
Address “M,. 19,’’ care American Lumberman. 


POSITION. WANTED—AS AUDITOR OR . 
Superintendent of yards. Now employed as such, but 
want to make change on account of climate. Prefer 
Colorado or Kansas. Thirteen years high class, success- 
ful and. wide experience. Thorough knowledge of col- 
lecting, auditing and superintending yards. Pfficient in 
every respect. Able to carry the responsibility of su- 
perintending every detail of the retail business for line 
yards. My reference is my success, verified by my em- 
ployers. Can make you money and increase your busi- 
ness. Nothing but a high class position considered. 

Address “‘B. 20,"° care American Lumberman. 


ASST. SALES MANAGER—SALESMAN 
Young man, 26 years old, married. Have 10 years’ prac- 
tical experience with one of the largest Yellow Pine 
Manufacturers in the South, including 3 years as Asst. 
Sales Manager and 1 year road experience. Desires to 
become connected with some large Yellow Pine Manu 
facturer with opportunities of advancement. Services 
satisfactory to employer. Best of references. 

ddress “B. 21,’° care American Lumberman. 


POSITION WANTED 
Disabled army officer of world war who is experienced 
lumberman, aged 34, twelve years’ experience with 
mills, wholesalers and retail trade as buyer, manager 
and mill operator, accustomed to handling positions of 
responsibility requiring tact, sound judgment and abil- 
ity, seeking position. Well and favorably known among 
yellow pine and west coast lumberman. Nothing but 
first-class proposition considered. 
ddress “—D. 3,’? care American Lumberman. 














I AM A FIRST CLASS 7 
Sawmill master mechanic.looking for a steady place to 
work. Am also a thermis and actoxy welder and a 
thorough mechanic; can reduce your shop expenses to a 
satisfactory cost. Have a family and can furnish first- 
class references. 

J-1716, 7TH AVE., Birmingham, Ala. 


POSITION WANTED BY 
Gentleman with 25 years’ experience in lumber busi- 
ness. First-class accountant, considerable experience 
in sales, good correspondent. Would like to connect 
with northern soft wood mill in capacity of manager 
of office and sales. First-class references. 
Address L. J. M., care American Lumberman. 


PROGRESSIVE YOUNG MAN 
Three years’ experience in retail lumber and hardware 
wishes position with company where there is a good op- 
portunity for advancement. College education. Good 
habits and best of references. Age 26. Married. Pre- 
fer Northwest. 
ddress “C, 29,’’ care American Lumberman. 


WANTED—POSITION BY EXPERIENCED 
Lumberman as manager of retail yard. Good salesman 
and collector and all office work. Thoroughly understand 
all the work. Married man, young and best of reasons 
for wanting to make change. Years of experience. 
a like employment at an early date. 

Address “DP. 5,’? care American Lumberman. 


WANTED—POSITION BY A 
Competent man who has had experience both in saw- 
mill and wholesale offices as bookkeeper, sales manager 
or traveling salesman. Could report for duty promptly. 
ddress “Dp. 6,’’ care American Lumberman. 

















COMBINATION FILER WANTS 
Contract filing for large mill; man of wide experience 
on circulars, single and double cutting band saws; fully 
competent to handle any sized proposition; now em- 
ployed, but wants to make a change; references. 
ress “1D. 24,’’ care American Lumberman. 


POSITION WANTED 
Retail yard manager, young man, 24, full of energy 
and ability. Line yard concern with permanent position 
and future only. Salary to start, ~ under $135 per 
month. Report shortly after Sept. 
Address “DP, 21,” care i Lumberman, 


SAW MILL MANAGER 
Capable man of 38, with 12 years’ experience in the 
management of Cypress and Hardwood_ mills in the 
south, wants a job. 
dress *“—. 26,’’ care American Lumberman. 


POSITION WANTED BY 
Thoroughly experienced bookkeeper, capable of taking 
charge of office. Eleven years’ general office experience. 
Familiar with both sawmill and planing mill account- 
ing. Good references. 
Address “D. 7," care American Lumberman. 


WANTED—POSITION AS 
Saw Mill Supt.; 18 years’ experience in manufacturing 
lumber and handling labor; want big operation. Refer- 
ences as to my ability and ‘habits. 
ddress “—, 34,’? care American Lumberman. 

















MILL CONNECTION WANTED IN 
California; sugar pine, western and Idaho white pine 
mixed cars of ae for eastern trade. First-class 
mills of good repute only. 

Address “D. 38,’’ care American Lumberman. 





FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’ by Douglas 


Malloch, ‘‘the lumberman poet.’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 





POSITION WANTED—YOUNG MAN 
Age 26; eight years’ experience as office assistant. 
Reference. 
Address “1. 32,"" care American Lumberman. 


WANT A POSITION 

= better your present employment? Advertise in the 

merican Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago. Ill. 








SALES MANAGER OR_ ASSISTANT 
SALESMAN OR BUYER 


Am thoroly conversant with Yellow Pine, Southern Hard- 

wood and Cypress—fair knowledge Coast woods. Have 
represented large Southern manufacturer in Chicago for 
last ten years. Accustomed to handling big buyers as 
well as small. If you are looking for an experienced 
lumberman in Chicago territory should be pleased to 
communicate with you. Would consider other produc- 
tive territory. 

Address “B. 29,’’ care American Lumberman. 


AGER, ASSISTANT MANAGER 
Or executive connection with manufacturer, wholesale 
or line yard company requiring the services of compe- 
tent man with extensive experience from the ground up. 
Fully qualified to take charge of operations, perfect or- 
ganization and produce results. Now in charge of pro- 
duction at large southern mill but owing to limited tim- 
ber supply would like to become associated witlr firm or 
individuals offering long time development. Will go 
anywhere. 39 years of age. Married. 
ddress “SAM,” care American Lumberman. 


FOREST ENGINEER WITH TEN YEARS 
Practical experience in lymbering, logging, timber re- 
ports and estimates desires responsible position with 
good future with timber, lumber or pulp company or 
with responsible forest engineering firm. Technical ed- 
ucation, practical experience and executive ability. 

dress “S. 34,’’ care American Lumberman. 


WANTED—POSITION 
As superintendent lumber yard, 20 years’ experience, 
past eight years as brea of yard; also dry 
kilns handling 75,000 feet per day. Thoroughly under- 
stand grading of hardwood. Prefer job traveling, look- 
ing after manufacturing and shipping. 
Address “T. 27,’’ care American Lumberman. 


UNIVERSITY GRADUATE DESIRES POSITION 
As second man in retail yard or in any phase of the 
lumber industry. Several summers experience in small 
retail yard and hardware. Best of references. Can go 
any place at once. 

Address “C. 18,’’ care American Lumberman. 

















SITUATION WANTED 
As plant manager. At present holding executive position 
with woodworking concern. Twelve years’ experience as 
a producer, capable of taking complete charge. Refer- 
ences furnished. 
Address “C. 16,’’ care American Lumberman. 


WANTED—POSITION AS GENERAL MANAGER 
Can take full charge of hardwood mill or office or both 
if necessary. competent, thorough and experienced 
executive; will consider only a first class propogition. 
Twenty years’ experience. High class references. 
Address “C,. 17,’’ care American Lumberman. 


WANTED—POSITION BAND GANG AND 
Circular saw filer, 22 years’ experience; also first-class 
machinist; can come at once. 

Address “DP. 20,’’ care American Lumberman. 


ADVERTISER WISHES TO HEAR 
From good yellow pine mill desiring Chicago salesman. 
Experienced. 
Address “D. 18,’ care American Lumberman. 


WANTED—POSITION 
As hardwood lumber inspector, familiar with all ends 
of the hardwood business. 
Address “D. 14,’’ eare American Lumberman. 


HARDWOOD LUMBER INSPECTOR AND 
Yard foreman desires situation. Have had extensive 
experience in both of the above capacities. 

Address “C, 25,’’ care American Lumberman. 


SALESMAN WOULD LIKE POSITION 
With Upper Michigan a Wisconsin manufacturer. ba 
eral years’ ex —, in northern hardwoods. Pre 
office, but would vel 

Address . 86, care American Lumberman. 


WANTED OFFICE POSITION 
With northern manufacturer who is in need of man with 
all around lumber experience. Le waa] of handling both 
books and sales. Ten years’ experience 
Address “B. 87,"" care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 
Wants steady position in yard or J road with large 
concern; 19 years’ experience. Addre 
JOS. I. SMITH, R. 4 “Guysvillé, Ohio. 


HARDWOOD LUMBER BUYER AND INSPECTOR 

With wide y South wish manufacturers Memphis, Tenn., 

and territory South wishes to make change at once. 
Address “B. 33,’’ care American Lumberman. 


ACODUNTANT AND OFFICE MANAGER 
Desires position. Bxpert on costs, pay rolls, income tax, 
etc. Eighteen years’ lumber experience. Also good 
salesman. 

Address “*B. 27,"" care American Lumberman. 


EXPERIENCED SALES MANAGER 
Thorough in both buying and selling end, wants situa- 
tion. Yellow pine and hardwoods. Young man with 
best reference 



































“oa, 17,’’ care American Lumberman. 


POSITION DESIRED—OFFICE MANAGER AND 
Accountant with eight years’ experience. Married. 
Can furnish A-1 references. 
ddress “B. 47,’’ care American Lumberman. 
EXPERIENCED SALESMAN WANTS SITUATION 
Have established retail trade in Chicago. Bight years 
with the same company. Good references. 
ddress “B. 23,” care American Lumberman. 
WANTED—POSITION AS BAND 
Filer, double or aes cut; twenty years’ experience. 
Address 25,”" ¢ ”? care American Lumberman. 
PLANING ITT SUPT. WANTS POSITION 
Address “D. 33,’’ care American Lumberman. 


CAN GET EMPLOYEES 

















YO 
By advertising in the Wanted and For Sale department. 
Your ad would be read by the people you want to reach. 
AMERICAN LUMBERMAN, 
481 So. Dearborn St., Chicago. 


Aveust 13, 1921- 





wm itt 





